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HESE assets make the Webster dealer franchise a coveted 


p ssession : 


I. 
2. 


\ fair profit to the dealer — consistent and uniform. 


The experience of specialists in making superior carbon papers and 
typewriter ribbons. Better facilities to fill your customer's most ex- 


acting requirements. 


Consistent advertising in national publications, creating consumer 
preference for MultiKopy carbon paper and Star Brand typewriter 


ribbons. 


Active, progressive merchandising assistance, including window and 


counter displays. 


The Webster spirit of progress which will continue to keep us lead- 
ers in our field. 

The good-will of satisfied customers. Millions of typewriters are to- 
day writing testimonials for Webster products in the form of more 
enduring, sharper carbon copies—and cleaner typed letters. We ree- 


ognize this good-will as our greatest treasure. You can make it yours. 


F. &. WEBSTER Company 
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AMHERST STREET Kendall Square, Cambridge 


BOSTON, MASSACHUSETTS 


Branch Warehouses: 
New YorK «+ Curcaco «+ PHILADELPHIA 


PiTTsBURGH and SAN FRANCISCO 
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ARE. Di ie, Dh zetacnes 135 


Co 
Guide System & Supply Co..132 
Warshaw Mfg. Co., Inc... .116 
Inks, Adhesives, Etc. 
Carter’s Ink Co........... 7 
Harriman-Welts Prod. Co.. .138 
Hunt, C. Howard, Pen Co. .127 
Luther Ink & Stamp Pad Co.134 


Rivet-O Mfg. Co.......... 82 
Inkstands 
Defiance Sales Corp........ 132 
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Intercommunicating Systems 


Miles Reproducer Co 115 
Lead for Mechanical Pencils 
Autopoint Co &4 
Faber, A. W Ir &8 
Wahl Co 135 
Leather Goods 
Nat'l Brief Case Mf ( 135 
Stein B Mie. ¢ 112 
Leather Upholstered Furniture 
Gunlocke. W. H. Chair Co..119 
Leathers, Upholstering 
Eagle-Ottawa Leather Co 6 
Letter Distributors 
Bristow, Stanley R 1379 
Globe-Werni e { 4 > 
Imperial Methods ¢ 12s 


Letter Trays 
(See Desk Trays) 


Letterheads 


American Embossi: ( 134 

Lutz & Sheinkmar 86 
Lettering and Show Card Pens 

Bridgeport Pen 136 
Library Equipment 

Art Steel Co 137 

General Fireproofing Co +7 

Globe-Werni e Co >t > 


Linoleum Desk Tops 


Polar Mfg. Co 123 

Sainberg & Co 116 
Lists 

Polk, R. 1 & Co 138 
Lithographing 

Lutz & Sheinkma &6 


Lockers and Storage Cabinets 


Art Metal Construc. Co 8. 59 
Art Steel Co 137 
Aurora Metal Cabinet Co 141 
Automatic File & Index Cx 7D 
Berger Mfg. Co 73 
Corry-Jamestown Mf Corp. 100 
Gene Fireproofing C 17 
Globe-Wer Cc 4 a) 
Macey Co Th 50 
Shaw-Walker Co Th 63 
Terrell's Equipment C« R80 
Yawman and Er! Mfg. Co. 77 
Loose Leaf Books and Systems 
F. B. Mfe. Co 116 
Grand Rapids L L Binder Co.1°22 
Sheppard. C. E.. ¢ 141 
Wilson-Jones Co 95 
Loose Leaf Envelopes, Celluloid 
Markilo Co 137 
Loose Leaf Metals 
Carpenter. FE. W Mfe. Co 138 
Loose Leaf Metals Co 118 
Wilson-Jones Co 95 
Mail Distributors 
Bristow, Stat y R 137 
Map Tacks 
Graff. George B.. Co 127 
Moore Push-Pin Co 133 


Maps, Globes, Ete. 
Rand MeNally & C: 115 


Matched Office Suites 


General Fireproofing Co 17 
Leopold Co., The 91 
Macey Co The 0 
Yawman and Erbe Mf Co 77 


Memorandum Books 
Rockwell-Barnes ( 104 
Memorandum Devices 


Bristow, Stanley R 1: 
l 


Seymour Products Co 
Moisteners 

Argus Mfg. Co 131 

Downey, The C. I Co 139 

Rivet-O Mfe. C g” 

Seymour Products Co 1°7 


Numbering Machines 
American Nun Mach. Co 115 
Force, Wm. A & Co 60 

Office Partitions and Railings 
Globe-Wert } Co 

Oil, Office Machine 


Clarotype Cx 138 
Defiance Sales Corp 32 
Rockwell-PRarnes C« 104 
Paper 
Faton. Crane & Pike 115 
Eaton Paper Co 115 
Rock we Rarnes C 104 
Paper Clamps 
Avcco Products, I 1°9 
Esterbrook Pe Co ~o 
Hant. C. Howard. Pen C 1°7 
Oakville-Amer. Pin Div 13 
Paper Clips 
Acco Prod te Tr 1°9 
Argus Mfg. Co 131 
Art Wire & Stamping ‘ 119 
Rindah Products. Ir 1% 
Clip-On Corp 130 
Graff. Georg an. Cc 127 
Oakville-Amer. Pin D 137 
Rockwell-Barnes ( 104 


Paper Fastening Machines 
Autom. Pencil Sharpener Co ; 
Bump Paper Fastener Co... .135 
Defiance Sales Corp 132 
Eveready Mfg. Co. of Bos 





ton : 136 
Hotchkiss Sales Co . 94 
Neva-Clog Products, Ince 66 
Parrot Speed Fastener Corp.111 

Paste 
See Inks. Adhesive, Etc.) 
Pen and Pencil Clips 
Arcus Mfe. Co 131 
Defiance Sales Corp 13° 
Oakville-Amer. Pin Div 137 
Pencil Sharpeners 
Autom. Pencil Sharpener Co. 76 
Graff. George B.. Co 127 
Hunt, C. Howard, Pen Co 127 
Pencils, Cedar 
Faber 1 WwW Ine RS 
Faber, Eberhard 53 
Reliance Pencil Co 137 
Pencils, Mechanical 
Autopoint Co 83 
Seripto Mfe. Co 114 
Wahl Co - 135 
Pens, Lettering and Show Card 
Bridgeport Pen Co 136 
Esterbrook Pen Co 79 
Hunt, C. Howard, Pen Co 1°27 
Pens, Steel 
Esterbrook Pen Co 79 
Hunt. C. Howard. Pen Co 127 
Turner, & Harrison Pen Co.138 
Picture Hooks 
Moore Push-Pin Co 133 
Pins and Pin Containers 
Defiance Sales Corp 132 
Oakville-Amer, Pin Div 137 


Prym, William, of America.105 
Platens, Typewriter 
Amer. Writing Mach. Co 102 
Ames Supply Co .108 
U. 8. Tw. Parts & Supp. Co.13 


Postal Scales 


Pelouze Mfg. Co 125 
Triner Scale & Mfg. Co 132 
Publications 
Bridges, F. W., Ltd 140 
Buro-Bedarf-Rundschau 140 
Punches 
Acco Products, Inc .129 
Defiance Sales Corp 132 
Globe-Wernicke Co 54, 55 
Rivet-O Mfg. Co . & 
Push Pins 
Moore Push-Pin Co 133 
Ribbons and Carbons 
Allen & Co 1233 
Ault & Wiborge 106 
Buckeye Rib. & Carb. Co 126 
Carter's Ink Co.. 87 
Columbia R, & C. Mfg. Co.. 92 
Crown Ribbon & Carb. Co 132 
Int'l Printing Ink Corp 106 
Inter-State Rib. & Carb. Co.138 
Manifold Supplies Co 81 
Mittag & Volger, Inc 73 
Neidich Process Co 108 


Old Town Rib. & Carb. Co L118 





Pacific Carb. & Rib. Co 101 
Phillips Ribbon & Carb. Co.116 
Rochester Rib. & Carb. Co 1°24 


Rockwell-Barnes Co 104 

Storms, H. M., Co 111 

U. S. Typwr. Rib. Mfg. Co 134 

Webster, F. S., Co : 2 
Kubber Bands 

Faber, A. W., Inc SS 

Faber, Eberhard . 53 
Rubber Stamps 

Meyer & Wenthe . 131 
Safes 

Art Metal Construc. Co 58, Of 

Brush-Punnett, Inc 136 

General Fireproofing Co 47 

Globe-Wernicke Co 54. 5D 

Macey Co., The 50 

Metal Office Furn. Co soos ae 

Shaw-Walker Co. . 63 

Yawman and Erbe Mfg. Co. 77 
Sales & Order Books 

Adams Brothers Co 139 
Scales 

Pelouze Mfg. Co ° 125 

Triner Scale & Mfg. Co 132 
Screens, Office 

Polar Mfg. Co 64m 123 


Sealing Wax 
Luther Ink & Stamp Pad Co.1534 
Seals, Notary and Corporation 
Meyer and Wenthe. 131 
Shelf Boxes 


Art Steel Co 137 
Diemer, John F.. Co 13333 
General Fireproofing Co 47 
Globe-Wernicke Co 54, 55 
Shelving 
Art Metal Construc. Co. .58. 59 
Art Steel Co : : eer | 
Berger Mfg. Co 72 
General Fireproofing Co 17 
Globe-Wernicke Co 54. 55 
Terrell’s Equipment Co sO 
Yawman & Erbe Mfg. Co 77 
Sign Markers 
Fulton Specialty Co 136 
Stamp Pads 
Fulton Specialty Co 136 
Luther Ink & Stamp Pad. Col3 
Meyer & Wenthe : ; 131 
Rivet-O Mfg. Co 82 
Rockwell-Barnes Co ..104 


Stands for Office Machines 
Sherman-Manson Mfg. Co. .124 
Toledo Metal Furniture Co. .115 
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Tubular Specialty Co 1” 
Stationery, Embossed, Engraved 

American Embossing Co 1534 
Stationery Racks 

Imperial Methods Co 128 
Stencils 

Meyer & Wenthe 131 
Stenographers’ Note Books 

Rockwell-Barnes Co. .. 104 
Stools 


Toledo Metal Furniture Co.113 
Storage Cases 


Art Steel Co 137 
Bankers Box Co 65 
Berger Mfg. Co 72 
Cole Steel Equipment Co 139 





THe SERVICE BUREAU 
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| | of Office Appliances is maintained for the exclusive 
and advertisers. In the 
of its various commissions this bureau calls upon prac- 
nember of the staff. It answers by per- 
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the field, it furnishes special reports upon articles of _ jill 
office equipment, supplies names of manufacturers of 
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dealers in nearly every country, aids foreign dealers in 
3. A. lines, and in many other ways ‘008 
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OFFICE APPLIANCES 


Kay-Dee Co., The 119 

Oxford Filing Supply Co 100 

Rock well-Barnes Co .104 
Store Fixtures & Equipment 

General Fireproof. Co.. The. 47 

Metal Office Furn. Co...... 80 
Swinging Typewriter Stands 

Amer. Writing Mach. Co 102 


Globe-Wernicke Co 54, 55 

Weis Mfg. Co. ..67. 68. 69. 70 
Tables 

Art Steel Co. 137 

General Fireproofing Co . 47 

Globe-Wernicke Co. . 54, 55 

Metal Office Furn. Co »ee ae 

Shaw-Walker Co., The 63 

Steel Fixture Mfg. Co 107 
Tablets 

Rockwel!l-Barnes Co 104 
Telephone Accessories 

Colytt Laboratories 139 

Meilicke Systems, Inc. . 129 
Telephone Systems, Private 

Miles Reproducer Co.... 115 


Thumb Tacks 


Graff, George B.. Co 1°7 

Moore Push-Pin Co 133 

Oakville-Amer, Pin Div. 137 
Time Stamps & Recorders 

Joslin, A. D., Mfg. Co 121 


Transfer Cases 


Art Metal Construc. Co 58, 59 
Art Steel Co.. Ine - 137 
Aurora Metal Cabinet Co 141 
Automatic File & Index Co. 75 
Berger Mfg. Co.. Ses > 
Canton Art Metal Co.. 124 
Cole Steel Equipment Co 139 
Columbia Steel Equip. Co .99 
General Fireproofing Co 47 
Globe-Wernicke Co 54, 55 
Macey Co., The er) 
Metal Office Furn. Co 80 
Rock well-Barnes Co. ...104 
Shaw-Walker Co 63 


Weis Mfg. Co. . .67, 68. 69. 7 

Yawman and Erbe Mfg. Co. 77 
Type, Typewriter 

Amer. Writing Mach. Co 102 

Ames Supply Co _.108 

U. S. Tw. Parts & Sup. Co. .131 
Typewriter Cleaning Material 

Amer. Writing Mach. Co 102 


Clarotype Co. aman 138 

Martens Type Cleaner Co 135 

Webster, F. S., Co : 23 
Typewriter Cushion Keys 

Munson Supply Co 120 

Peerless Key Co .. 57 

Speed Key Mfg. Co ..136 


Typewriter Cushion Knobs & Feet 


Ames Supply Co . 108 
Azora Rubber Co 138 


Peerless Key Co : 57 
Typewriter Parts and Tools 
Amer. Writing Mach. Co 102 
Ames Supply Co ..108 
U. S. Tw. Parts & Sup. Co. .131 
Typewriters, Mfrs. of 
Amer. Writing Mach. Co 102 
Corona Typewriter . 49 
General Office Equip. Corp. 
; Back Cover 
Royal Typewriter Co . 56 
Smith, L. C.. & Corona Tws. 49 


Underwood Elliott Fisher 
: Back Cover 
Varityper Incorporated 97 
Typewriters, Rebuilt 
Amer. Writing Mach. Co 102 
Regal Typewriter Co 121 


& A. M. Co 139 
.104 


Reliable Tw 

Wholesale Typewriter Co 
Visible Index Systems 

Art Metal Construc. Co. .58, 59 

Automatic File & Index Co. 75 

Berger Mfg. Co ; 


Globe-Wernicke Co 54, 55 


Postindex Co . 58 
Shaw-Walker Co., The 63 
Sheppard, C. E.. Co 141 


Yawman and Erbe Mfg. Co. 77 


Wardrobes 


Art Steel Co ‘ .137 
Aurora Metal Cabinet Co 141 
Berger Mfg. Co... ~ 
General Fireproofing Co . 47 
Globe-Wernicke Co , 64. 55 
Shaw-Walker Co., The 63 
Waste Baskets 
American Can Co . 78 
Art Steel Co . Torr | 
Cole Steel Equipment Co. ..139 
Metal Office Furn. Co 80 
Nat'l Vulcanized Fibre Co. 123 
Peerless Wire Goods Co 127 
Sainberge & Co 116 





APRIL, 1932 


WANTS AND TOR SALE 


The rate fer classified advertisements is eight cents a werd. 
Minimum charge, $1.60. 


SITUATIONS WANTED 

SUCCESSFUL STATIONER, well known throughout the Middle West, pre- 
fers to call upon the dealer as representative of manufacturer. Has always 
had large sales volume. Through long experience knows every article sold 
in commercial stationery store, from pins and pens to loose leaf, files and 
furniture. Will consider one line on full time basis or two or three non- 
competitive lines on straight commission. Can furnish excellent refer- 
ences by both dealers and manufacturers. Address V-82, care Office Ap- 
pliances, Chicago. 

SALESMAN having five years’ experience with Elliott-Fisher Company, 
followed by ten years with Burroughs Adding Machine Company, seeks 
connection as direct factory representative for some high grade office ap- 
pliance manufacturer. Can furnish bond for any required amount, plus 
satisfactory character and financial references. Located in Pacific North- 
west. Prefers Oregon or Washington, but will consider any western loca- 
tion. Ready to give first-class representation to some office specialty man- 
ufacturer. Address W-81, care Office Appliances, Chicago. 


STATIONERY SALESMAN whose success has been far above the average 
will consider new location in any part of country. Worked up from minor 
position to buyer and store manager. Capable of managing store or de- 
partment on strict business-like basis. Can direct salesmen and carry on 
attractive volume of personal sales. Best of references. Will gladly investi- 
gate any proposition made. Address Y-82, care Office Appliances, Chicago. 




















SALESMAN with two years’ experience representing smaller manufacturer 
handling special steel installations for banks, public buildings, etc., seeks 
new connection. Will sell furniture line or consider anything else for of- 
fice use. Formerly laid out and opened branch stores in another field. 
Young man, enterprising salesman, excellent references. Address T-86, 
care Office Appliances, Chicago. 


AVAILABLE FOR ACTION NOW—Capable salesman familiar with prac- 
tically every item in filing equipment and commercial stationery. Expe- 
rience includes store sales, outside territory, and traveling. Has sold to 
user and to dealer. Successful also as accountant, office and credit man- 
ager. Now in South; will go any place. Address M-84, care Office Ap- 
pliances, Chicago. 

SALESMAN with excellent reputation among stationers in Chicago and 
surrounding territory desires to get back into stationery field as manufac- 
turers’ representative. Has the ability to produce real results on any ling 
of real merit. Can furnish best of references. Address E-227, care Of- 
fice Appliances, Chicago. 

STATIONERY SALESMAN who has traveled throughout New England 
seeks new connection for same territory. Can give best references from 
dealer customers. Formerly department manager for one of largest New 
England stationery concerns. Address Y-80, care Office Appliances, Chicago. 


COMMERCIAL STATIONERY STORE MANAGER with broad, practical 
experience in buying and selling seeks a connection with up to date house. 
Twelve years with one firm. Address L-87, care Office Appliances, Chicago. 


TYPEWRITER MECHANIC, experienced all makes, also Dictaphone, de- 
sires job; young, hard worker, excellent references. Address H-88, care 
Office Appliances, Chicago. 
































SALESMEN WANTED 








LOOSE-LEAF SALESMEN—-Here is an exceptional offer for salesmen who 
understand and have sold loose-leaf devices. A nationally known con- 
cern offers discounts from standard list prices which are substantially 
greater than usual dealer proposition; for direct selling man. Write for 
further information, V-79, care Office Appliances, Chicago. 


SALESMEN WANTED FOR ALL TERRITORIES selling to Drug, Stationery, 
Dry Goods and Novelty Jobbers, also Department Stores. Quick selling 
nationally advertised $1.00 retailer open on commission basis. Write for 
details stating experience, line handled, territory covered and type of 
jobber sold. Box E-228, care Office Appliances, Chicago. 

CAPABLE CALCULATING MACHINE SALESMAN wanted for important 
office in Middle West. An opportunity is presented for a man of the 
required experience and ability to build up a desirable income. Address 
R-81, care Office Appliances, Chicago. 

















REPRESENTATIVES AVAILABLE : 
A SUCCESSFUL SALESMAN who has arranged private business so that 
it no longer requires personal attention seeks another line to sell to sta- 
tioners. Will consider any location. Has covered every important city in 
the country, including smaller towns which some are inclined to pass up. 
Has the ability to give good representation to any line of real merit. Ad- 
dress Z-120, care Office Appliances, Chicago. 
NEW YORK MANUFACTURER of office and desk specialties sold to whole- 
sale and tetail commercial stationers, office furniture dealers and depart- 
ment stores, will consider favorably the —w propositions: Will act 
as sales representatives for manufacturers of kindred lines sold thru 
same outlets; wili job affiliated products or act as sole distributors; will 
purchase outright or finarce small company making items suitable for the 
commercial stationery trades. We have excellent connections, and an 
aggressive sales force. Address in confidence R-80, care Office Appliances, 
1601 Pershing Square Bidg., New York. 
SALESMAN with more than twenty years’ stationery experience, now a 
Chicago representative fcr quick selling specialty line practically with- 
out competition. Doing business with all important dealers in territory. 
Seeks one additional line to sell to Chicago trade. Has ability and a 
record of successful performance. Address B-172, care Office Appliances, 
Chicago. be } 
MANUFACTURERS’ REPRESENTATIVE with headquarters in Chicago, 
equipped to carry stock, is interested in securing lines of standard office 
supply items or specialties. Established middie western trade. Can fur- 
nish best references. Address P-100, care Office Appliances, Chicago. 
EXPERIENCED SALES AGENT with following in Boston and vicinity 
desires specialty. Has going business with office and store room facilities. 
Address G-108, care Office Appliances, Chicago. 














REPRESENTATIVES WANTED 








MANUFACTURER of a well-known office specialty wants manufacturers’ 
representative with established following among wholesale and retail sta- 
tioners in Kansas, Oklahoma, Colorado, Nebraska, Iowa, Missouri. Good 
opportunity for right man. Address Box 0-118, care Office Appliances, 100 
). 42d St., New York City. 





SALESMAN or sales organization wanted to sell newly patented artict 
of merit direct to users in Chicago. Retail price low but with sufficient 
margin for satisfactory sales commission. Address 8-118, care Office Ap- 
pliances, Chicago. 





FOR SALE AND WANTED TO BUY 





KARDEX VISIBLE EQUIPMENT bought, sold, and exchanged. We have 
for sale and will also buy all sizes of Kardex cabinets. If interested In 
selling, send sample of pocket, description, quantity and price wantea 
If want to buy, advise card size wanted, capacity, and present style of 
equipment, if any. F-97, care Office Appliances, Chicago. 


ALL MAKES OFFICE EQUIPMENT bought and sold. Chicago Office 
Appliance Co., 533 8. Dearborn St., Chicago. . 
ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter-Warsh Co., 
Plankinton Arcade, Milwaukee, Wis. 






































MULTIGRAPH RIBBONS re-manufactured. Guaranteed work, quick serv- 
ice. Send us your old ribbons today. Lewis Co., 95la N. 4th Street, 
Milwaukee, Wis. 

ALL MODELS ELLIOTT-FISHER Billing and Bookkeeping Machines 
bought and sold. Robt. Novak & Co., 537 8. Dearborn St., Chicago. 
ADDRESSING MACHINFS, Comptometers, Dictaphones, Ediphones, 
Kardex cabinets, Mimeographs, ees. bought and sold. anover 
Office Equipment Co., 58 Greenwich St., New York City. 
ELLIOTT-FISHER billing and bookkeeping machines bought and sold. 
Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 

1200 IVI PANELS, 24-inch size for six inch card cost $5.95 each; lots 
of 100 @ $.80 each. 10-Acme 12-drawer 5x8 cabinets 0. G. $42.50 each. 
Hanover Office Equipment, 58 Greenwich St., New York City. 




















DISTRICT MANAGERS end salesmen experienced in the visible index 
field to sell ‘‘Visblex,’’ a visible loose leaf equipment. Exceptional oppor- 
tunity for experienced men with an cld established company. Henry Con- 
olly Company, Rochester, N. Y. 

EXPERIENCED OFFICE SALESMEN wanted in Chicago to sell a new 
line of mechanical equipment. The line is highly efficient and lower in 
price than competitors’. Address X-171, care Office Appliances, Chicago. 


WANTED—Salesmen calling on Stationery Trade to carry side line. Big 
commission ; also liberal commission on repeat orders. Very convenient 
portfolio to carry. Address F-105, care Office Appliances, Chicago. 


MANUFACTURER of High Grade Typewriter specialty has an interesting 
proposition for Salesmen calling on offices. Commission basis. Write for 
details. Address A-81, care Office Appliances, Chicago. 


OPENING for experienced loose-leaf salesman national manufac- 
turer of loose-leaf systems and products. Drawing account against com- 
missions. Address Box D-84, care Office Appliances, Chicago, giving com- 
plete qualifications. 



































with 








POSTINDEX requires several first class Visible File salesmen. Must be 
able to show successful sales experience to qualify. Write giving full de- 
tails. Postindex Co., Inc., Jamestown, N. Y 





SALESMEN—Amazing, patented envelope sealer! Seals 60 minute. Sells 
$4.50. _ Offices buy on sight! Big profits, exclusive territory. Rede, 8035 
Winthrop Bidg., Boston. 


EXPERIENCED SALESMEN to sell Jorgensen coin handling machinery. 
Must. now be selling allied line. Exclusive territory. Klopp Engineering, 
17185 Ryan Road, Detroit. 


SALESMEN EVERYWHERE EAST OF OHIO. Can you sell a handsome 
— dept. recording cash register for $40? INDIANA, 157 Federal, 
oston. 








CASH FOR CLOSEOUTS or distressed office equipment. Photographs and 
best discounts. Irving Browser, 412 Jerome St., Brooklyn, N. Y. 

FOR SALE: Ten 20 drawer 5x8 Kardex cabinets @ $90.00. Five 12 
drawer 4x6 Duplex Acme Cabinets @ $65.00. We are in market to buy 
fifty No. 77 Mimeograph machines. Direct Service Company, 406 Cox 
Building, Rochester, New York. 


WANTED TO BUY, job lots for cash. Submit sample and advise quantity. 
Will make offer. Elman Sales, 2300 W. Van Buren St., Chicago. 




















BUSINESS OPPORTUNITIES 





FOR SALE, office specialty business offering unusual possibilities. Under- 
sells competition by interesting margin. Consists of moderately priced 
and simply constructed mechanical device and supplies. Used by Gen- 
eral Electric, Radio Corporation, Du Pont, and other large corporations, 
also numerous retail dealers. Supply business makes a purchaser of a 
single machine a steady customer. Can be sold by direct salesmen or 
through dealers. An excellent opportunity for established manufacturer 
to add to his line, or for some one understanding retail store require- 
ments to establish his own enterprise. Address C-83, care Office Ap- 
pliances, Chicago. 

DISTRIBUTORS WANTED by Phila. Manufacturer for duplex Sorting and 
Filing Devices of all Steel construction, which sell readily to all large con- 
cerns for the rapid sorting of all commercial papers. RiteWay Manufac- 
turing Co., 221 N. 23d St., Philadelphia, Pa. 

INVENTOR & MFR. of lifelong experience in filing cabinet production, 
seeks financial and sales assistance in placing new line of fire resisting 
files on market. Economies in material and production cost enable him 











to offer fine quality fireproof and standard filing equipment at especially 
Exceptional opportunity for sales executive with moderate 
Address J-85, care Office Appliances, Chicago. 


low prices. 
capital to invest. 














BUSINESS OPPORTUNITIES 


Important to Manufacturers 


The following detailed inquiries, received direct from readers of Orrice 
APPLIANCES, are tangible business opportunities. 


Wants Abroad 


Agency for Office Machines——P. V. Juen, 50 Rue Neuve, 
gium, wishes to become agent for American manufacturers of 
chines, exclusive of typewriters, calculators and duplicating machines 
He is sole agent for the ‘‘Francotyp’’ postal franking machine, and un- 
til very recently was manager of a well known office equipment 
distributor in Brussels 





Brussels, Bel- 
office ma 


sales 


Wanted Here at Home 


Closeouts, etc...The Office Outfitters, Inc., Second and Forsyth streets, 
Atianta, Ga., wishes to purchase from manufacturers and dealers close 
outs and bankrupt stocks of metal office furniture, as well as used adding 
machines, typewriters, dictating machines and other office appliances 
Mark replies for the attention of Mr. W. C. Bewell 


Commercial Stationery Speciaities.-The United Paper Company, 1000 
Chartres street, New Orleans, La., plans expanding into commercial sta- 
tionery lines, especially loose leaf systems and equipment. The company 
has confined itself heretofore to general lines of paper. The company 
operates in New Orleans, Mobile and adjacent territory Mark replies 
communications for the attention of D. Riso 

Equipment and Supplies—-R. M. Devin, 1014 Fourth street, South, Se- 


for several lines which will not conflict with steel 
He covers Washington, Oregon, and Idaho, 
Devin has a broad acquaintance 


attie, Wash., is open 
furniture and filing equipment 
with warehouse facilities in Seattle. Mr 
with the office furniture and stationery trades 

Equipment and Supplies—Norman B. Taylor, })228 Pershing street, Fort 
Worth, Texas, is organizing sales offices to include vertical filing equip- 
ment, visible filing equipment, filing supplies, library furniture and sup 
plies, steel shelving and storage cabinets, office furniture and typewriter 
supplies. He will maintain offices and salesmen, operating on exclusive 
lines, and selling direct to users. Mr. Taylor had been twelve years 
with Remington Rand, Inc., at Denver, twelve years, recently as manager 

Filing Equipment Salesman Wants Connection—-P. R. South, 1912 South- 
eastern avenue, Indianapolis, Ind., is open for a connection with a manu- 
facturer. He has had a broad experience in selling filing equipment lines, 
both as a retailer and as a manufacturer's representative selling to deal- 
ers. He has been identified with the industry twelve years; recently he 
had been connected with a well known manufacturer, calling on dealers 
in several states of the central west. He can furnish good references. 

Manufacturers’ Representative—University graduate experienced in of 
fice supplies and publishing, plans to open a sales agency in St. Louis, 
Mo., handling office supplies, paper products, school supplies and print- 
ing ; also any type of mechanical office equipment except typewriters, add 
ing machines or check protectors. Wishes to hear from manufacturers 
desiring representative in St. Louis; is forty-three years old. Address 
Sem 40, care of Office Appliances, 417 South Dearborn street, Chicago, Ill. 

Metal Furniture Lines--C. J. Siple, 1910 Elm street, Pittsburg, Kans., 
wishes to establish a connection with manufacturer of metal furniture 
and equipment for offices He covers Oklahoma, Kansas, Colorado, 
Nebraska, lowa and Missouri, calling on dealers. He discontinued carry- 
ing a similar line recently 

Novelties, Ofice—-The Bancroft Business Service, 24 School street, Bos- 
ton, Mass., wishes to get in touch with a manufacturer of small novelties 
for office use, to retail at about $1.00 

Wholesale Furniture Lines—J. E. Sargeant, 4629 North Winchester ave- 
nue, Chicago, Ill., wishes to undertake the representation of manufac- 
turers of office furniture and supplies. The last three and one-half years 
he had been with the Office Equipment Company, Chicago. He has sold 
a wide variety of grades to users—varying from low and medium priced to 
some of the finest grades of furniture—but prefers now to cultivate busi- 
ness with dealers. He is interested in desks, chairs, files, costumers and 
desk accessories 


————_ > — 
Canada Cuts Import Duty on Cash Register Parts 


The United States Department of Commerce reports that the Canadian 
dominion cabinet has approved new regulations covering the importation of 
cash register parts, most of which come from the United States. Complete 
parts of cash registers, when imported exclusively for their manufacture, 
are subject to the following reduced rates of duty: British preferential 
tariff, fifteen per cent; intermediate tariff, twenty per cent; general tariff, 
twenty-five per cent. Cash register parts were dutiable formerly accord- 
ing to material; most of those imported from the United States were in- 
cluded among miscellaneous iron or steel products at thirty-five per cent 

—_— —~>-_— 
Peru Exempts Samples from Duty 

Commerce Reports] Samples of any character (with the exception of 
fine jewelry), which are not prohibited by the customs laws, may be im- 
ported into Peru temporarily free of duty for a period not exceeding six 
months, upon application to the customs authorities. They must be with- 
out commercial value, and, to meet this requirement, are stamped, marked 
or defaced in such a manner that they cannot be used for other purposes 


ieee <A al 
“Phoenix” Registered in Argentina 


Commerce Reports} The name ‘‘Phoenix,’’ has been registered as a 
trade mark in Argentina to cover articles and materials employed in print- 


ing, bookselling, stationery, lithography, manufacture of pasteboard, in- 
struction and drawing; writing materials; and writing, calculating and 
verifying machines; inks. The application was registered in the name of 


Marsigalia 
—_—_—_>—__—_ 
“Market for Paper and Paper Products in Cuba” 

The United States Department of Commerce has issued ‘‘Market for 
Paper and Paper Products in Cuba,”’ indicating the volume of imports, 
sources, etc. Copies can be obtained for ten cents from the Superintendent 
of Documents, Washington, D. C., or from the district and co-operative 
offices in nearly eighty cities in the United States 

——_ > - 
Commerce Department Bulletin on Brazil 

The United States Department of Commerce, Washington, D. C., has 
issued Special Circular No. 240, covering ‘‘Cost of Agricultural Lands and 
Labor in Brazil, Wages and Living Costs in Industry.’’ This can be ob 
tained free from the department, its branches and co-operative offices 





OFFICE APPLIANCES 


New Enterprises 
are new concerns reported in further detail elsewhere in this 
hey offer possibilities of additional outlets for manufacturers in 
this field. 


Adding Machines and Typewriters—-C. E 
Commerce building, Sioux City, Iowa. 

Marking Devices—Columbia Stamp & Stationery Company, 
street, Columbia, 8. C 

Stationery—Jack Eisenberg, Westporter-Herald building, Westport, Conn 


tomate 


issue. 


Brown and Frank Rourk, 327 


i413 Main 


Typewriters—The Alva Typewriter Exchange, Alva, Okla 

Typewriters—Typewriter Inspection Company, 723 Clinton street, Fort 
Wayne, Ind. i 2 

Typewriters—Milford Typewriter Exchange, Milford, Conn 


— 
Commerce Department Trade Opportunities 


Inquiries sent to the U. 8S. Commerce Department from represen- 

tatives abroad. Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

co-operative offices, mentioning the file number of the trade 
opportunities wanted. 


Appliances, office, Paris, France.—-No. 56,496; 

Devices, loose leaf, Buenos Aires, Argentina.—-No 
sired 

Furniture, office, including roll top desks and swivel chairs, Amsterdam, 
Netherlands.—-No. 56,809; purchase contemplated. 

Machines, billing, calculating and bookkeeping, Reichenberg, Czecho- 
slovakia.—No. 56,500; purchase and agency contemplated 

Machines, coin teller for street car company, Prague, Czechoslovakia 
No. 56,683 ; purchase and agency contemplated. 


agency desired 
56,664; agency de- 


Machines, pencil sharpening, using old safety razor blades, Prague, 
Czechoslovakia.—-No. 56,673; agency desired. 
Machines, typewriter, rebuilt or rough, Barcelona, Spain.—-No. 56,602; 


purchase contemplated 
Machines, typewriter, standard or portable, Mysore, India.—-No 
purchase and agency contemplated 
Machines, typewriter, Reichenberg, 
chase and agency contemplated. 
Novelties, office, Nictheroy, Brazil.-No. 56,899; agency desired 
Paper, writing, Buenos Aires, Argentina No. 56,664; agency desired. 
Pens, fountain, Milan, Italy.-No. 56,499; agency desired 
Pens, fountain, Nictheroy, Brazil No. 56,889 ; agency desired. 
Ribbons, typewriter, and carbon paper, Mysore, India.—No 
purchase and agency contemplated. 
Specialties, office, Buenos Aires, Argentina No 
sired 
° “Specialties, office, and labor saving devices, Paris, France.—-No 
agency desired. 
Stands, typewriter, 
contemplated 
Supplies, office, Nictheroy, Brazil.—No. 56,899; agency desired 
Supplies, office, Tokyo, Japan.—No. 56,615 ; purchase contemplated. 
Supplies, stationery, including duplicate sales books and systems, and 
kraft sealing tape, Buenos Aires, Argentina.—No. 65,664; agency desired. 
Supplies, for stencil duplicating machines, including stencils and ink, 
Toronto, Canada.—No. 56,586; agency desired. 
—_—_—_——__—— 


Domestic Typewriters for Polish Government 


The ministerial economic committee of Poland has 
given instructions that all government departments shall introduce the 
Efka’’ typewriter into their offices, and into all state owned institu- 
tions, according to an official newspaper announcement. This new type- 
writer, wholly of Polish manufacture, is reported to be similar in con- 
struction and material to the typewriters now in use in Poland. The 
“Efka’’ machine has been developed after extensive research by the State 
Gun Works, and will be produced by that organization. It is reported that 
the machines are now in production. 


——— 


American Office Appliance Exports to Guatemala 

Commerce Reports] Total imports of American office appliances into 
Guatemala in 1931 amounted in value to $28,468, as compared to $34,563 
in 1930, $76,015 in 1929, and $115,765 in 1928 

A number of business failures has thrown on the market substantial 
quantities of typewriters, adding machines and calculating machines, and 
other office equipment. This equipment hanging over the market has 
caused a decided slump in the sales of new machines. Government pur- 
chases, constituting about one-third of the total sales in normal years, 
are now very much curtailed. Office appliance dealers do not expect any 
improvement in sales of new machinery for 1932. It is expected that the 
used equipment will be offered at reduced prices 

——_—_<g—— 
Office Appliance Trade in Northern Ireland 


Commerce Reports] A prominent Belfast firm dealing in office ap- 
pliances reports that sales in that area were satisfactory during 1931, but 
slightly below the volume for 1930. However, with the imposition of im- 
port duties late in 1931, sales slumped during the last month. The out- 
look for 1932 is very uncertain. 


56,603 ; 


Czechoslovakia.—No. 56,500; pur- 


56,603 ; 


56,664; agency de- 


56,873 ; 


Mysore, India.—-No. 56,603; purchase and agency 


Commerce Reports] 


— 


Turkish Import Quotas on Typewriters 
Commerce Reports] The Turkish government has established import 
quotas on a wide range of manufactured articles. A representative quota 
covered typewriters and calculating machines for the month of December, 
which permitted a total of 2,110 machines to enter the country from all 


sources 





———E————— 


Index of Economic Reports 


The Policyholders Service Bureau of the Metropolitan Life Insurance 
Company, 1 Madison avenue, New York, N. Y., has issued an “‘Index of 
Economie Reports’’ as a catalogue of research material on business prob- 
It lists 100 titles not included in the 


lems. The book is free to inquirers 
previous issue 
—_>—_——_- 
Postal Identification System in Colombia 
Commerce Reports] An identification card must be presented to Co- 


lombian postal authorities in order to obtain delivery of registered, in- 
sured and parcel post mail. The identification card, including the pre- 
scribed stamps, costs twenty-five centavos each. 
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PATENTS 


Copies of patents shown here can be ob- 
tained from the Commissioner of Patents, 
Washington, D. C., for ten cents each in 
cash, postofice money orders or certified 





check. Stamps and personal checks not 
accepted. 
No. 1,843,305. Ink stand; patented February 


2, 1932, by Gustave J. Sengbusch, Milwaukee, 
Wis. Serial No. 463,770. 

No. 1,846,065. Typewriting —- atented 
February 23, 1932, by Richard V. ngeert, 
Hartford, Conn. (assignor to Underwood Elliott 
Fisher Company, New York, N. Y., a corpora- 
tion of Delaware). Serial No. 183,999. 

No. 1,846,165. Stapling machine; patented 
February 23, 1932, by Max Vogel, Frankfort-on- 
the-Main, Germany. Filed December 16, 1930, 
Serial No. 502,807, and in Germany December 
21, 1929. 

No. 1,846,172. Cardcase and binder; patented 
February 23, 1932, by Arthur D. Wiggins, Fred- 
erick T. Wiggins, and George M. Knapp, Chi- 
cago, Ill. (assignor to The John B. Wiggins Com- 
pany, Chicago, Ill., a corporation of Illinois). 
Serial No. 523,108. 

No. 1,846,255. Typewriter pad; patented 
February 23, 1932, by Harry C. Harding, Wilkes- 
Barre} Penna. Serial No. 478,51 

No. 4,846,285. Typewriting machine; pat- 
ented February 23, 1932, by Otto Thieme, Hart- 
ford, Conn. (assignor by mesne assignments to 
Elliott-Fisher Company, New York, WN. Y., a 
corporation of Delaware). Serial No. 265, 561. 

No. 1,846,339. Typewriting machine; pat- 
ented February 23, 1932, by Carl A. Joerissen, 
Washington, D. C. Serial No. 96,602. 

No. 1,846,392. Folding chair; patented Feb- 
ruary 23, 1932, by George W. Hambrook, Chi- 
cago, Ill. (assignor to Clarin Mfg. Company, 
Chicago, Ill., a corporation of Illinois). rial 
No. 468,494. 

No. 1,846,545. Stapling machine; patented 
February 23, 1932, by John B. Crofoot, Mount 
Prospect, ill. Serial No. 370,803. 

No. 1,846,604. Magazine pencil; patented 
February 23, 1932, by William T. Maloney, Jer- 
sey City, N. J. Serial No. 48,212. 

No. 1,846,662. Card index; patented February 
23, $932, by Edward C. Walter, Harrisburg, 
Penna. (assignor to Elliott-Fisher Company, New 


York, N. Y., a corporation of Delaware). Se- 
rial No. 15,404. 

No. 1,846,779. Card record apparatus; pat- 
ented February 23, 1932, by John W. Whitson, 
Oakland, Calif. Serial No. 663. 

No. 1,846,788. Expansible post binder; peas 
February 23, 1932. by Edward F. 


Buen a)" 

i. (aallener to Wilson- J Comoany, Chicago, it 
a corporation of Massachu > No. 3! 
No. 1,847,163. Penholder; o seted March |. 1932, 
by Leon Heh! Ashmore, Collingswood, N. J. (assignor 
to The Esterbrook Stee! Pen Manufacturing Co., Cam- 
Stet J., a corporation of New Jersey). Serial No. 
No. 1,847,195. Copyholder; patented March 1, 1932, 
wy i Jon W. Robinson, Chicora, Miss. Serial No. 


oy 1,847,266. Margin bar for licati hi 
patented March |, 1932, by 4..4, J. Sauer, Oak Park. 
ill. (assignor to Charles H. Joy, Sr., Chicago, til.). 
Serial No. 369,624 

No. 1,847,429. “Writing adding machine; 
March {, 1932, by Harry Arthur Foothorap, Harris- 
burg. Penna. assignor to Ejliott-Fisher Company, a 
corporation of Delaware). Serial No. 469,530. 

No. 1,847,526. Typewriting machine; patented March 
1, 1932, by George G. Going, Middletown, Gone. (as- 





patented 


signor by mesne assignments to Remington T iter 
rea a corporation of New York). al No. 


No. 1,847,533. Accounting machine; patented March 
1, 1932, by William W. Lasker, Jr., Brooklyn, N. Y. 
Serial No. 190,001. 

No. 1,847,674. Pen socket — jpateotes March 
1, 1932, by Gustav J. Se t kee, Wis. 
Serial - 403,590. 

No. 1,847,986. Cabinet; ene March |, 
John Schuette, Manitowoc, 





1932, by 
Wis. (assignor to Invincible 


Metal Furniture Company, Manitowoc, Wis., a cor- 
poration of Wisconsin). ial 3,484. 
No. 1,848,098. Index tab; patented March 8, 1932, 


by George J. Aigner, Chicago, Ill. Serial No. 415,845. 
No. 1,848,106. Key adding device for tabulating ma- 
chines; patented March 8, 1932, by Fred M. Carroll, 
Yonkers, N. Y. (assignor to The Tabulating Machine 
Company, oy . Y., a corporation of New Jer- 
sey). Serial a —- 
oh js '6 " Type bar mechanism; patented March 
Max Garbell, Chicago. Ill. (assignor to 
Victor iad ng Machine Gomeeey. Chicago, Il., a cor- 
poration of Delaware). Serial l, 

No. 1,848,338. Chair; patented March 8, 1932, by 
James A. Garrow, St. Paul, Minn. (assignor to The 
Fritz-Cross Company, St. —, Minn., a corporation 
of qr Serial No. 303,143. 

No. 1,848,608. Pencil; patented March 8, 1932, by 
Frank ¢ Deli and William F. Foth, Chicago, tll. 
(assignors to Autopoint company. Chicago, Wh, a 


corporation of Illinois). Serial N 
No. 1,848,612. Desk gttasheneat: patented March 8, 
1932, by Jason A. Fitch and E dward Albert Purnell, 


Youngstown, a (assignors to The General Fireproof- 
ing Compa Mg ay Ohio, a corporation of 
Ohio). Serial No. 563. 
No. 1,848,779. w fle: Iw @ March 8, 1932, 
by Victor Gronberg, James —% Y. (assignor to 
Postindex Company, Inc., | N. Y.. a cor- 
—— < A jusetts). Serial No. 492,502. 
9,049. Rotary index: patented March 8. 
1932. by” ‘Benjamin G. Rand, North Tonawanda, N. Y. 











poser KF. y\ 
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(assignor ®. TC — Rand inc., Buffalo, N. Y.). 
Serial No. 467,304. 

No. 1.99,004, Typewriting machine; patented March 
15, 1932, by Russell E. Benner, Middletown, Conn. 
(assignor to Remington Li + ppd Company, Ilion, 
N. Y., a corporation of New York). Serial No. 392,327. 

No. Loe. 073. Chair; patented March 15, 1932, by 
David Collier, Gardner, Mass. (assignor to Coll 
- Keyworth Company, Gardner, Mass., a corporation of 
Massachusetts). Serial No. 333,298. 

No. 1,849,092. Extension top for ape and the like; 
patented March 15, 1932, David E. Hunter, —— 
kegon, Mich. (assignor to The Shaw- Walker Com 
Muskegon, fi ch., a corporation of Michigan). ‘ial 


No. 1,849,169. Calculating machine; patented 1 
15, 1932, by Edwin F. Britten, Jr., Maplewood, 
jasstones to Monroe Calculating Machine AR 
inc., Orange, N. J., a corporation of Delaware). 
Serial No. $94,256. 

No. 1,849,243. Loose leaf binder; patented March 
15, 1932, by Erie C. Moore, Rochester, N. Y. (assignor 
to John C. Moore Corporation, Rochester, Y., a cor- 
— of New York). Serial No. 484,300. 

No. 1,849,349. Cafentation machine; patented March 
15, 1932 _ F. Friden, Oakiand, Cali (as- 
signor to A Calculating Machine Company, 


No 3,008, Calif., a corporation of California). Serial 


No. 1,849,639. Penetrating clip for books, ete.; pat- 
ented March 15, 1932, ty Herese L. Roberts, Mount 


~~ bio.677 ‘seria’ We. 427-00 sorting ma 
chine; patented March 15, | ike Pat man Ber- 
itis sitcuptunchae banat net "Baie 
Germany, a corpora By " at, ied May 4. 
ieze. Serial No. 360,340, and in any May 7, 
No. 1,849,809. mechanism ; patented 
March 15, ee. * geb.s70 by eseoh R. Showers, Shelbyvi 
tne. Serial N 
148,936. tented March 15, 1932, by 
Mlovel ‘Ange yey nfuegos, Cuba. Serial No. 
No. 1,849,971, Ratchet for ; 
patented March olhs 1932, by Phoebe c. ES 


tion of New ¥ 








AERIAL VIEW OF THE NORTHERN PORTION 
OF “A CENTURY OF PROGRESS” GROUNDS 
ON THE LAKE FRONT, CHICAGO 
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At the upper left is the great horseshoe of Soldiers 
Field, its open end leading to the Field Museum. 
The Aquarium may be glimpsed at the upper right. 
In the right foreground is an unfinished “Fair” struc- 
ture. Across the lagoon to the left are some com- 
pleted buildings, part of the many that have been 
taking definite form during the past several months. 
In the general exhibits group of buildings, part of the 
space will be devoted to displays of office machines 
and many other office equipment lines. A goodly 
proportion of the space allotted to the office equip- 
ment industry has already been contracted for by 
leading manufacturers in the field. 
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Our New London Correspondent 
@2@The publishers have pleasure in announcing the 
acceptance by Mr. Vincent Jackson of the appoint- 
ment as London correspondent of the journal, suc- 
ceeding the late Mr. W. Teignmouth Shore, who 
served for many years, 

Mr. Jackson has extensive acquaintance in the 
trade in which he is an active participant, serving 
with his father, manager for many years of the 
London branch of Kenrick & Jefferson. 

For five years Mr. Vincent Jackson was secretary 
of the Office Appliance Trades Association of Great 
Britain and Ireland, founded jointly by his father 
and Mr. J. Halsby. On relinquishing his post, he 
was made life honorary member of the society and 
last month received the further compliment of ap- 
pointment as Official Lecturer to the Trade. Last 
Autumn Mr. Jackson delivered a course of ten lec- 
tures on Modern Office Appliances at the North 
Western Polytechnic, London, The lectures were 
illustrated with lantern slides and demonstrations 
were made of various machines. 

Mr. Jackson’s contributions to the journal will be 
free from bias and with the sole purpose of advanc- 
ing the interest of every division of the great in- 
dustry with which we have the good fortune to be 


connected. 
oy 


Short Selling 


@€ In an article in a recent number of The Re- 
tailers Review, published by the W. A. Sheaffer Pen 
Company of Fort Madison, Iowa, W. A. Sheaffer, 
president of the company, makes a strong case 
against the practice of short selling in the stock 
market. We quote the opening paragraph. 

“We believe one of the most demoralizing in- 
fluences and one of the great contributors to the 
length of this depression, is the practice of selling 
something that a person does not have. There is 
no question but what it creates too many sellers at 
the wrong time and only creates an additional num- 
ber of buyers after the market has been demoralized. 
It is the one transaction in American business where 
the seller, in order to make a profit, has to injure the 
buyer. What would the dealers of America think 
if in order to make a profit on every sale they made 
they would have to injure the customer who pur- 
chased the article from them? This is precisely the 
condition of short-selling, and the more vicious part 
of it is that in order for the seller to make a profit he 
must create a pessimistic state of public mind and 
discourage the quality of the article sold in order to 


depress the price so he can eventually make a profit. 
Without this propaganda and without this impres- 
sion being created, the short-seller must take a 
loss.” . 

That it is desirable to check a tendency to elevate 
by artificial means, the prices of stocks of commodi- 
ties beyond their genuine value, is generally con- 
ceded. But a way should be found to control per- 
sistent effort to depress values and retard progress 
for the mere greed for gain. 

oO 


N. S. A. Members Called to Action 
@@From a notice sent out by General Manager 
Charles P. Garvin of the National Stationers As- 
sociation, we take the following: 

“When the National Stationers Association moved 
its offices to Washington, D. C., the idea of making 
contact with members of Congress was somewhat 
remote in my mind because it seemed that a very 
large part of the legislation passing through Con- 
gress is of little interest to stationers, except such 
proposals as the Capper-Kelly bill, etc. During the 
last year, however, contacts made in Washington 
disclose that there are many things going through 
Congress having an influence on the well-being of 
the stationery business in common with many other 
businesses. 

“The Capper-Kelly bill went through the last 
House of Representatives and emerged in such con- 
dition that about the only part of the original bill 
left was the name. All that independent business 
men have ever asked is an even chance under the 
law to get together in combinations of men to oppose 
combinations of capital. The average group of busi- 
ness men, when they have something of interest 
before Congress, seem to believe that the thing to 
do is to hire a lawyer and send him up there to repre- 
sent them. 

“During the last two months or so, three or more 
important bills have been before Congress—the 
Capper-Kelly bill; a bill to prohibit sending un- 
solicited merchandise through the mail, and finally, 
the bills introduced by Senator Nye to legalize and 
regularize trade practice conferences and to estab- 
lish a business court and set up penalties for those 
who agree to trade practices and then secretly vio- 
late them. 

“The Nye bills come up against the Sherman law 
tradition, which law contains much of good and 
much that is not so good. The Sherman act in its 
restrictive phase is believed to have made possible 
the growth of great combinations which are able to 
set up price agreements because of their control of 








the resale of products, yet the same things are denied 
under the law to independent merchants and busi- 
ness men. 

“The Federal Trade Commission is at least a step 
in the right direction and one that may be developed 
into a business advisory service. 

Stationers Asked to Act 

“The appropriation for the Federal Trade Com 
mission has been materially reduced. Under the cut 
in the budget, it is likely the Trade Practice Con- 
ference Department will be without sufficient funds 
to carry on. This department is very important to 
the retail merchandising trade of the country. Mem- 
bers of the Senate and House should be urged to 
include in the appropriation for the Federal Trade 
Commission the specific sum of $100,000 for the 
conduct of the Commission’s Trade Practice con- 
ferences in business. The sum mentioned will not 
raise anyone's taxes and will continue active a de- 
partment of great value. 

“The names of the members of the Appropriations 
Committee in the House are: Messrs. Byrns (chair- 
man), Buchanan, Taylor of Colerado, Oliver of Ala- 
bama, Griffin, Sandlin, Ayres, Collins, Hastings, 
Wright, Cannon, Woodrum, Arnold, Boylan, Parks, 
Abernethy, Douglas of Arizona, Ludlow, Granfield, 
Blanton, Hart, Wood of Indiana, Wason, Tinkham, 
French, Shreve, Murphy, Summers of Washington, 
Barbour, Hardy, Taber, Thatcher, Clague, Simmons 
and Holaday 

“The names of the members of the Appropriations 
Committee in the Senate Senators Jones 
(chairman), Smoot, Hale, Keyes, Bingham, Oddie, 
Nye, Steiwer, Norbeck, Dale, Davis, Dickinson, 
Harris, Glass, McKellar, Broussard, Kendrick, Cope- 
land, Hayden, Bratton, Morrison, Thomas of Okla- 
homa and Byrnes. 

“The gentleman who has been in charge of the 
Nye bills to regularize and legalize trade practice 
conferences is Senator Gerald Nye of South Dakota. 

“Members of the association are urged to wire 
and write to the members of the Appropriation Com- 
mittees in the House and Senate and to their own 
congressmen and senators requesting that $100,000 
be included to be used specifically to carry on the 
Trade Practice Department work of the Federal 
Trade Commission ae 

Big Companies Named by U. S. in Suit 

On March 26, as Office Appliances was going to 

press, the U. S. Government filed suit in the Federal 
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Court of New York, asking the court to void cer- 
tain alleged agreements among the International 
Business Machines Corporation and Remington 
Rand, Inc., and their two subsidiaries, the Tabulat- 
ing Machine Company and Remington Rand Busi- 
ness Service, Inc., defendants. 

The Government alleges that these concerns have 
agreed among themselves to minimum rentals for 
tabulating machines and statistical machines, with 
minimum prices for cards used in machines, com- 
pelling exclusive use of their cards, stopping com- 
petition for established accounts, and _ pooling 
patents. 

The U. S. Government is one of the largest users 
of defendants’ tabulating and statistical machines, 
which are rented to users, but not sold. The law 
requires that all cards used by the Government shall 
be turned out from the Government printing shop. 
Defendants are said to have made up for the loss of 
the card business by charging the Government extra 
rental for the machines. 

The above allegations embody a charge of pooling 
patents. This practice of late has been not uncom- 
mon, and the suit will be watched with interest 
since it may result in determining the legality or 
otherwise of the practices complained of. : 


oo 
Big Cash for Little Orders 

@OSThe Art Steel Company of New York City, 
calls our attention to a clipping from the Dow Jones 
news ticker, with the observation that the same con- 
ditions hold true in our industry. The clipping is as 
follows: “What might be called an amusing inci- 
dent, were it not quite so sad, reveals present day 
conditions in the railway equipment business. An 
important Eastern coal carrier recently placed a 
fifty cent order with one of the signal companies, 
and when shipment was not received in two days, 
wrote the equipment company demanding an ex- 
planation for the delay. Incidentally, it cost the sig- 
nal company eighty cents to put the order through 
its shops. Inventories must be in a pretty sorry state 
when ‘gadgets,’ two costing ten cents and one thirty 
cents, have to be delivered ‘Rush.’ ” : 

But should the incident not inspire good cheer? 
“We shall not cut the top so thin that there is no 
bottom,” said our old friend, Emerson. Always 
there is the other side. “Inventories in sorry state” 
means necessity for stocking up and that pretty 
Then—“On our way.” : 


¢- >> 
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In occasional reviews of impressive 
advertisements, Glen Buck’s creations 
distinguished by artistry of design and 


phrase have been among the few sin- 
gled out. 
We congratulate Mr suck and the 


D’Arcy Company upon joining forces. 
It is a happy combination from which 
mutual advantage is 


Sure to accrue 
The headquarters of the D’Arcy 
Company are at St. Louis, with 


branches in 
lanta 


At- 


present, 


Cleveland, 
For the 
Mr. Buck is making his headquarters 
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NOW IS THE TIME TO BUILD 
UP FOREIGN TRADE 


By J. H. Plattner, 
Chicago Manager, Davies, Turner & Company 


T IS the expressed belief of Charles S. Dewey, 
former assistant secretary of the treasury, that if 
we do not develop our opportunities for export trade 
in the present advantageous position of our country 
we shall have missed a great opportunity. Now, he 
says, is the accepted time. Mr. Dewey recently re- 
turned to Chicago after having served for several 
years as official advisor to the government of Poland. 
“In ordinary times,” said Mr. Dewey, as quoted in 
an interview with a representative of the Chicago 
Tribune, “America produces about ten per cent more 
goods than it can use at home. The surplus is ex- 
ported. When exports fall off the effect on the price 
is a great deal more than ten per cent. 

“We have cultivated the home market extensively. 
We must continue to do so, but that will not be 
enough. We've got to concentrate more effort on 
markets abroad. 

“This we are in an excellent position to do. We 
have unlimited credit facilities and our efficiency of 
operation is so great that we can compete success- 
fully in foreign markets with other nations, even 
though their labor costs are lower. Business is poor 
just now, but we must prepare for participation in 
world trade when it recovers, as it is bound to do.” 

That is the opportunity. How is it to be seized 
upon? 

In our daily contacts with American manufac- 
turers it is very disappointing to see the large num- 
ber of firms who do not seem to realize the possi- 
bilities of their products in the foreign markets. As 
a matter of fact, we have repeatedly come across in- 
stances where manufacturers have received letters 
from foreign countries asking for prices, c. i. f. terms, 
etc., which letters have been deliberately tossed 
aside. The average manufacturer does not seem to 
realize the assistance which is at his disposal through 
the Bureau of Foreign and Domestic Commerce with 
offices in practically every large city and also 
through the services of any reputable foreign freight 
forwarder. Such inquiries, as they are received, 
should be passed along to either of the above and a 
reply could be developed which would in a number 
of cases result in actual business. 

We find a number of manufacturers are paying 
no attention to foreign business because they are 
under the impression that it entails long term credits. 
The credit arrangement in every case is subject to 
the wishes of the shipper, the same as it is on his 
domestic business. The credit and financial arrange- 
ment on most foreign business is such that the cash 
is in the hands of the manufacturer considerably 
quicker than he receives payment of his invoice cov- 
ering goods which are shipped the same day to his 
domestic accounts. 

We run into numerous companies who are actually 
fighting off foreign business and who state that they 
cannot be bothered with red tape with which they 
have to contend to handle each foreign order. So far 
as red tape, proper classification, consular docu- 
ments, export declarations, proper foreign descrip- 
tion, foreign exchange, foreign weight units, etc., 


are concerned, here again the freight forwarder takes 
charge at a very nominal fee and relieves the shipper 
of all of the details, at the same time seeing to it 
that the freight moves by the quickest route and by 
the most economical method, with the proper con- 
sular documents, insurance coverage, etc. 

Knowing that actual figures are always interest- 
ing, we have secured some definite statistics from 
the Bureau of Foreign and Domestic Commerce, 
which speak for themselves. 

In 1930 under the head of Office Appliances and 
Parts the total value of the goods exported from this 
country amounted to $42,218,380. Included in this 
figure were used and rebuilt typewriters to a total 
of 44,277 valued at $1,335,425. 

In 1931 the total amounted to $24,982,145, includ- 
ing used and rebuilt typewriters. 

When we consider that these statistics are taken 
over a period of the last two years and that 1931 was 
known as a very poor export year, we can readily 
appreciate the possibilities that await any firm who 
wishes to take advantage of the present situation. 

When we consider the volume of export sales of 
these commodities which can hardly be construed as 
easy sellers, it can readily be appreciated what the 
possibilities are for other commodities which are sold 
in this country in a much higher volume than the 
above items. Taking all facts into consideration, it 
should not be difficult for any manufacturer to real- 
ize the possibilities that await his firm if he will 
take advantage of the present situation. 

With the inevitable return to something near nor- 
mal, foreign buyers should be in a better position 
than ever. It stands to reason that any companies 
who will go into this subject at present should be 
in an excellent position to obtain the profits which 
will be theirs as a reward for their foresight. 

The readers of this article who are now enjoying 
a foreign distribution know whereof we speak. As 
regards those who are not so fortunate, the big op- 


portunity is now at hand. 
—E———EE 


Norwegian Office Equipment Man Visits U. S. 

Sverre Qwarnstrom of the establishment of S. Garmann 
Clausen, Oslo, Norway, distributors in that country of 
the Barrett desk adding machines, recently visited the 
United States and in the course of his stay spent three 
days at the plant of the Lanston Monotype Machine Com- 
pany, where the Barrett adding machines and the Lanston 
monotype machines are made. Mr. Qwarnstrom was much 
impressed and interested by the developments which have 
taken place since his previous visit in 1924, He left for 
home on the “Berengaria” March 4. 

Mr. Qwarnstrom paid a visit to the New York office of 
this journal. Briefly reviewing conditions in Norway, he 
said that recent political changes give encouragement to 
the belief that there will soon be activities tending to better 
and bigger business. For some time the control of the 
government has been with the Left Wing. Recent elective 
changes have switched control to the Right Wing, showing 
a trend toward reversion to the capitalistic idea in govern- 
ment. 
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‘*His face paled and 
grew tense. He 
grasped the arms of 
his chair as if about 
to spring upon me, 
rested his eyes on 
the sheet and angrily 
exclaimed: ‘What 
the Hell!’ ’”’ 





MY MOST DIFFICULT SALE 


How a Young Salesman Managed to Get an Interview 

with a Great Detective Chief* and What Came of It 

—By R. F. Chamberlain, Multigraph Sales Agent, 
Pittsburgh, Pennsylvania 


BD ‘NING up memory for “my most difficult sale,” The second of a series of articles (the first 
made my mind click at several experiences pleas- 
ant in recollection. P rhaps it clicke d most at a youth having appeared in the March number) 
ful selling adventure Youth frequently rushes in 
where maturity fears to tread and sometimes—brings which shows successful selling in process. 


home the bacon 


as cub salesm on the Multigraph staff in a . 
[a eee eo ee In the laboratory, as it were, where sales- 


large city in which the headquarters of a nationally 
known detective agency were located These people 
had to issue many secret bulletins to their own branches 


and to police departments throughout the country. Our . : 
would enable the organization to insure the definite causes producing definite effects. 


men with mental microscopes will see 


machine 

these printings. This highly confidential 

material, which had been done by print shops could be For comparing the psychology of two situations, see 

done on our machine in their own offices by one of their on page 20 how Mr. Taber brought about an appoint- 

own staff ment. In both situations, masterfully handled, dtplo- 
his organization re ally needed the service we could macy, knowledge and logic effected a sale satisfactory 


i’ 


Secrecy or 


provide, but our salesmen were unable to contact any to both sides. 

one who had authority to buy, and appointment with 

the general manager was denied. For reasonsapparent, Hearing that question and reply several times, fired my 
s Ph } 


all avenues leading to the general manager's office were —_zeal to tackle the job. There was something intriguing 


guarded by alert sleuths inclined to hold any inquirer jn the prospect being a great detective agency. Beside 

under suspicion. That we could serve them to their the desire to sell a machine, I wanted to have a look in 
advantage was undeniable, yet we were not permitted at their headquarters. 

-— ary , 

to tell them about it , . \t the sales meeting one Saturday morning, our 

At each of our weekly sales meetings, the call for chief became a bit exasperated at the standardized an- 

‘ report on th Bl ink Ds tective \gency would be rol- “Old timer who were students of the delectable literature of the 

lowed by a statement from the salesman for the terri ite Beadle (Colonel Beadle, of fragrant memory!), will get a “kick” 

ut of this story Ah, boy! Think of the thrill of meeting “Old Sleuth” 


tory—“Not yet able to see G. M., but still trying.” face to face 
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swer to his standardized question, and shot at the sales- 
man, “Give me something definite on this situation next 
Saturday morning, or turn the prospect over to some 
one with the ‘intestinal fortitude’ to make the grade.” 

I waited for the next meeting with interest. The 
salesman had nothing definite to report and when the 
chief put the question, “Who will take the prospect?” 
[ got my acceptance in before the other boys had a 
chance to reply. “Where ignorance is bliss, ‘tis folly 
to be wise.” The innocence which got me into the 
situation, proved to be an asset before I got through. 
It gave me courage. For several days the thought of 
ways and means of reaching the great general manager 
kept me from concentration upon my other work. Con- 
sidering the matter, I came to understand the desir- 
ability of a man at the head of a great detective agency 
maintaining privacy and even keeping his identity a 
secret from certain persons. When that fact percolated 
into my mind, I determined to enter the office as a client 
of the agency, and finally evolved a plan for gaining 
admittance, but with some concern about what might 
happen when I had reached the inner sanctum. 

Anyhow, came the day. With my selling documents 
secreted in my pockets, I paused at the foot of the first 
of six flights of stairs which led to the floor where the 
office was located. The elevator had no place in my 
scheme. By way of preparation I ruffled my hair, put 
my hat awry, pulled my necktie out of place, turned 
up my coat collar and, burning my bridges behind me, 
dashed up the stairs. Partially breathless and appar- 
ently much perturbed, I reached the outer office. 

“Whadja want?’ inquired a giant sleuth, in no 
friendly accents. 

“T gotta see Mr. Blank (the manager) right away,” 
I replied, in staccato voice. 

“Whadja wanna see him about?” he flashed back. 

“I gotta see Mr. Blank as quick as I can. And you 
better get me to him right away,” I replied in assumed 
hysteria, while biting at my finger nails. 

The guard disappeared in some secret passway and 
soon returned to take me, a bit out of breath and a trifle 
the worse for wear, into the presence of the mysterious 
man. 

The great manager looked me over and in a pleasant 
voice said,“ Take a seat, young man, and quiet your- 
celf.” That was lucky for me. Having gotten in by 
subterfuge, I was genuinely “‘on edge,” my heart was 
pounding a bit and I needed a few minutes to quiet 
myself. 

Calming down somewhat, I drew from my pocket a 
sheet, extended it toward the manager, and said, “Mr. 
Blank, for six months our company has made an effort 
to bring to your desk a valuable method of privacy for 
your institution and—” 

That’s as far as I got. His face paled and grew 
tense. He grasped the arms of his chair as if about 
to spring upon me, rested his eyes on the sheet and 
angrily exclaimed: “WHAT THE HELL!! Have 
you gotten in here this way to try to sell me some- 
thing ?” 

Just for an instant I went kind of cold. Then got 
hold of myself. I looked right at him and replied, “Mr. 
Blank, please just hold your patience for only three 
minutes. If after that I haven’t convinced you that we 
have something that will do more than anything else 
you have used to protect the privacy required in your 
work, I will bow out and never return.” 

Peering at me with a look that seemed to penetrate 
like an X-ray (I could almost feel it on my backbone) 
he paused. I could see the anger fading from his coun- 


tenance. Perhaps only a minute passed. With his eyes 


15 


on me it seemed five. He relaxed. So did 1. His com- 
ment was a single word—‘“Shoot.”’ 

My chance had come. Pulling other documents from 
my pocket I handed him the sheet first displayed. It 
was one of his own, bearing a description of a serious 
case of “man wanted.” The sheet was soiled by the 
impression of part of a man’s shoe. I asked him if the 
document was of a private nature. He answered in 
one word. “Yes.” 

I told him that I had found it with some similar 
copies on the back stairs of a building where a print 
shop was located. His impression of the carelessness 
with which the matter had been handled was recorded 
in his face, but he made no criticism. Expressed no 
dissatisfaction. There was a little warmth in his voice, 
however, when he asked, “What have you got for a sub- 
stitute ?” 

Out of my pocket I drew copies of some printed mat- 
ter which another national detective company had pro- 
duced on our machine in their own office. The general 
manager was impressed, but offered the suggestion that 
to operate a machine and do such printing required an 
artisan and that his staff, other than two office men in 
a minor capacity, was composed of detectives only. 

I explained that one of these minor office men coul< 
readily do the work after our thorough instruction 1n 
the operation of the equipment and that such minor 
service attention as might occasionally be required couid 
be done without entering his office or even bringing it 
to his attention. 

To prove all of my statements, of course, required 
a demonstration. He could not be disturbed with such 
a thing in his own office, and was too busy to go else- 
where, etc., etc. Our headquarters were but three 


‘blocks away. I told him that I would set up in a private 


room the precise equipment required in their office and 
would have everything in condition for a fifteen minute 
call from him, in which brief time he would get the 
entire system and see the result. Appointment was 
made. 

Be sure that I took particular pains to have every 
detail of the equipment perfect, appropriate copy and 
sheets ready with everything all set to actually prove my 
point in that short time. The demonstration machine 
was placed in a private room, which was kept locked to 
avoid any possibility of its being in any way tampered 
with. 

A day or so later the general manager made his call. 
The demonstration was made without a hitch. The 
visitor was impressed. The price was quoted, the order 
obtained and the delivery arranged. 

It was disclosed that “privacy” had been a life long 
whim with the general manager. It’s easy to under- 
stand the value of it to a man in his position. 

There was no special merit to me in making the sale 
once we could get our proposition before the manager. 
The difficulties in the actual transaction were _* 
enough. The big thing to be achieved was to get before 
the prospect. 

My contact with the concern following the installa- 
tion was by telephone. For four weeks I kept in close 
touch with the equipment that way. It proved all my 
claims and dispelled any resentment that may have been 
held against me for my method of gaining the audience. 
The installation in the headquarters offices resulted in 
other installations in branches in several cities. 

Perhaps I never made a sale that gave me so much 
satisfaction, but I’ve never forgotten how my “innards” 
and muscles went tense when the great detective fired 
that “Wattel!!” and sent his X-ray glance clear through 
me. 
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STORE MANAGEMENT THAT DOESNT 
GOOSE STEP CUSTOM 








MR. SMITH 


illustra- 
‘1932 is up to you,” 
“Addressograph 
remind- 
” there 


HE slogan with so many impressive 
tions, now going the rounds, ‘ 
has a punch to it. And that recent 
Multigraph” advertisement of the old miner, 
ing that, although “the surface gold is gone, 
is treasure to be had by digging for it, is to the point. 
Enterprise is marshaling and co-ordinating all forces 
and ideas. 
We have lined up our business in nine depart- 
ments: 


otationery 


Visible 


Loose Leaf and Machine Posting 
Records 

Filing Supplies 

Carbon Paper, Typewriter Ribbons and Neo- 
styles 


Bound Books 

Engineering and Architectural Supplies 
Office Furniture 

Engraving 

Printing 

With the single exception of the printing division, 
manager of each department is a salesman, who 
holds the position for one year. But he must be 
able to sell goods in all departments. 

The duty of the salesman who heads each of the 
foregoing departments is, first, to increase its sales. 
In his own division he supervises all activities. He 
keeps proper inventory records. He knows sales 
and maintains records thereof. He sees that 
folders and other direct mail advertising 
to prospects. He enlists the help of the 
explaining selling methods 
He supervises selling 
going out him- 


prices 
circulars, 
are sent 
other salesmen by 
showing who are prospects. 
in his department and directs calls, 
self to close sales when it is desirable to do so. He 
ck in his department is kept clean 
and in order. Every Wednesday evening from six 
to seven o’clock each man makes special survey of 
his department and checks up for proper arrange- 
ment and display. 


sees that the st 


Every nase ae in the winter, from two 
until three « e have sales meetings conducted 
in turn by the he: “ee of the several departments. 
This introduces an element of competition. Every 
man wants to preside over a good meeting and will 


»"¢ ke ¢ k, 





A Birmingham, Alabama, 
StationeryCompany Divides 
Business in Nine Depart- 
ments and Rotates Depart- 
ment Management Among 
Department Salesmen—By 
Zac Smith, Jr., Zac Smith 
Stationery Company 





make an effort to see that live topics only are con- 
sidered. 

When factory representatives call we hold special 
meetings to which we invite the visitors, who are 
asked to give the staff the benefit of their sugges- 
Such meetings often bring 


tions and instruction. 
value in our sales 


out ideas of very considerable 
work, 

On the first of the year all department heads are 
changed except the head of the printing department. 
Each man, with the exception noted, is given a new 
department. We believe that this method will add 
freshness and interest to the work of every man. 
We believe that it will keep men from getting into 
ruts, and we feel certain that it will advance all the 
men in knowledge and efficiency. This is a new plan 
which we have just put in operation, and we feel 
sure it will bring capital results. 

The Situation in Office Furniture 

Birmingham has been a growing city, and new 
concerns who come here buy office furniture first. 
If a dealer satisfactorily attends to the office furni- 
new concern, he will almost cer- 


ture needs of a 


tainly supply their other office requirements, includ- 


ing printing, and will have the best possible chance 
to make them permanent customers. Office furni- 
ture is a good leader. The largest account we ever 
had came to us mainly because of good quality, serv- 
ice and delivery of office furniture. The office fur- 
niture order was the starter. We followed up the 
account and received ninety-five per cent of the rest 
of the company’s orders. 
We Sell “Construction” 

Not only in desks, but in office chairs as well 
we have to sell construction. To prove the value of 
the chair, for instance, we not only demonstrate the 
constructive features and advantages of the chair- 
irons, but also of the wood—its quality and kind, 
the strength of the different joinings, the skill and 
ingenuity which chairs of real quality demonstrate. 
[t requires a good salesman to sell a Bank of Eng- 
land chair for forty dollars when that is about the 
price of some of the desks. Our repair man knows 
more about chairs than any other person in our or- 
ganization, and often in large deals we have called 
him in to prove to the customer that it pays to buy 
good chairs. Being able to demonstrate the places 
of strain and to show how our chairs are strength- 
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ened and fortified, and to demonstrate their dura- 
bility by reason of their excellent construction, often 
closes the deal. Sometimes the customer will accept 
the word of the mechanic where the salesman fails 
to convince him. To be in readiness to call in the 
reserves when necessary sometimes saves the sale, 
for many, many customers nowadays are “from Mis- 
souri.” 

We have always traded in used office furniture. 
We see the automobile dealer accepting used cars 
in part payment for new ones and making a success 
of it. Why can’t the office furniture dealer do the 
same with regard to used furniture? The answer is 
that he can. Just as the automobile man allows no 
more than will permit him to sell the used car at a 
profit, so must the office furniture man regulate his 
allowance. He must not be betrayed by too much 
generosity. He shall never put the allowance so 
high that he cannot add his usual markup. 

For the last two years because of unusual condi- 
tions, the office furniture department has fiot been 
profitabie. We have tried perseveringly to reduce 
our inventory in this department. As sales decrease 
it becomes more and more necessary to get turn- 
over. A large stock and fewer sales are the joint 
foes of quick turnover. 

At present this market has an excess of office fur- 
niture. Firms have failed or liquidated, and many 
have cut down their personnel, reducing the size of 
their offices. We have bought a considerable quan- 
tity of the distress furniture thus thrown on the 
market, and we have continued to make sales be- 
cause there is still a demand for some new equip- 
ment. as well as used furniture. We have a lease- 
sale clause printed in our invoice. This has saved 
us considerable loss. During the last two years we 
have been obliged to re-possess some furniture sold 
on time payment. 


Filing Supplies Profitable 
One of our most productive divisions is that of 
filing supplies. We encounter no difficulty what- 
ever in selling guides and folders at full prices. Our 


Personnel Rearrangement in Addressograph-Multi- 
graph Corporation 

Recently there have been several rearrangements among 

the executives of the Addressograph-Multigraph Corpora- 

tion of Cleveland, O. New titles have been given to old 


officers and two new men have been employed. H. C. Os- 
born, formerly president of the Multigraph Company, is 
now vice-president of the Addressograph-Multigraph Cor- 
poration in charge of engineering. C. E. Steffey, formerly 
sales manager of The National Cash Register Company of 
Dayton, is now vice-president of the Addressograph-Mul- 
tigraph Corporation in charge of distribution. 
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salesmen can sell systems at full list prices and with 
little or no argument. The price of the file is some- 
times cut, but when the filing system to go into it 
is mentioned, nobody questions the sum charged for 
it, which is, of course, the list price. Then, too, on 
filing supplies we get the repeat business which 
grows year by year progressively with every orig- 
inal sale, unless we ourselves lie down on the job 
and fail to follow the leads our own records provide. 


Need for New Furniture 


From 1922 to 1929 there was much obsolete office 
furniture. It was then not difficult to convince busi- 
ness and professional men that they needed modern 
equipment. We contended and still contend that 
the modern desk is as far ahead of its remote and 
even more immediate ancestors as the modern auto- 
mobile is ahead of the Ford Model T. As soon as 
conditions improve, we shall continue to replace ob- 
solete equipment with new. Now as always, hu- 
manity desires the best which circumstances and 
conditions enable it to obtain. We reach upward 
toward ideals which recede as we advance, for the 
penalty of contentment is stagnation. 


A Cheerful Look Ahead 


For the present it is necessary to keep expenses 
down and to continue putting our best licks into the 
work before us. We must lay hold of the faith that 
the future will bring the good things we hope for. 
If one had a house or a store not rented, he would 
not abandon it because it does not now pay its way. 
One would keep trying to rent it and sooner or later 
the demand for that kind of property will come 
again. And so it is with office furniture. We con- 
tinue to present attractive window displays ; ve keep 
on sending out trade literature, blotters, etc.; we 
continue stressing the value of better equipment, 
and though our reward is meager now compared to 
past results, we are sure that the tide will turn and 
that our efforts today will be amply justified when 
the sunshine of prosperity again irradiates the land. 


W. K. Page, formerly advertising manager, was recently 
promoted to the position of sales manager of the Addresso- 
graph Company, retaining direction of the corporation’s ad- 
vertising, and has been elected by the board of directors 
to the position of vice-president of the Addressograph 
Company. 

R. M. Winger, sales manager of the Multigraph Com- 
pany, was also elected by the board of directors as vice- 
president of the Multigraph Company. 

A. A. Ackley, formerly with the Dunham, Younggreen, 
Lesan Company, has been appointed assistant to the sales 
managers in charge of advertising. 
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How 
AND 
wHy 
SOME 
DEALERS 
ARE 
OPERATING 
PROFITABLY 








asset 


potential 
these days is the customer in 
the store, ‘‘where he certainly 
does loom larger than ever 


The most 


before,”’ says P. T. Pearce, 
vice-president, The Cargill 
Company, Houston, Tex., in 
whose store the big customer 
was ‘‘snapshotted.”’ 


The second of two articles, the first of which appeared in the March number, presenting a résumé of meth- 


ods which have successfully met present conditions. 


The views and suggestions here outlined by Henry Frommes and E. J. 


Clary, professional merchandising 


consultants who are and have long been in close touch with the retail field, furnish some interesting imforma- 
tion for every retailer in the trade whatever the nature of his business. 


T is evident that many retailers are depending 
upon their stocks for sales under present condi- 
tions. 

sy this is meant that they are concentrating on 
fast moving items and pushing them the limit. 
Goods that ordinarily need little sales or display 
effort behind it is being put forward and offered on 
the quantity basis. 

In other words, where arrangements allow, many 
fast moving articles are being sold at slightly re- 
duced prices or in combination with other slower 
moving items as a means of getting a turnover rate 
sufficient to make money. Under these circum- 
stances, the retailer does not engage in any wide- 
spread cutting of prices on fast moving goods; he 
merely selects one or two at a time and makes a 
drive on it, offering any inducement that is profit- 
able to get the public to buy in larger quantities. 

Admittedly, the retailer at present has to: 

1. Get more people into the store 
2. Sell them more goods 


> 


3. Sell at 

That is the simp!e objective of any retailing opera 
tion. In order to accomplish these things in normal 
times, ordinary methods of display and salesman- 
ship are employed. But in times that are harder, 
something additional is needed. People resist buy- 
ing to a greater extent and inducements not only 
have to be more alluring but more frequent. 

Price, as an inducement, we have already dis 
Now, let us discuss other forms of induce- 


a pront 


cussed 
ment. 


First, showing of items, pointing out their special 
advantages as a means of getting the prospective 
customer to spend. 

Second, by suggesting items that the customer 
might be interested in providing his or her attention 
is drawn to them, 

Third, by various provisional price arrangements, 
such as combination offers of associated articles or 
even of non associated articles. 

Question of Sales Promotion 

Of course, many retailers in the trade who are do- 
ing a satisfactory volume of business and who are 
realizing a satisfactory profit considering condi- 
tions, have set about in one way or another to stimu- 
late sales through various forms of sales promotion 
and advertising. 

But, in order to arrive at any safe conclusion as to 
the value of this kind of activity, we have to deter- 
mine just what the dealer has to say to his prospec- 
tive purchasers. Merely to advertise the business in 
a general way, either through the press or by direct 
mail scarcely pays. The store must have some very 
definite message and one that will overcome the 
present tendency everywhere to curtail purchases, 
personal and family. 

One thing seems to have been proven in this con- 
nection. Whatever promotion or advertising is done 
should rest upon specific propositions. An illustra- 
tion: 

One retailer in the trade increased his sales con- 
siderably by a series of post card announcements, 
each one offering one specific article for sale, and 
mailed to selected list of customers. There were ten 
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in all, sent out ten days apart at a very low cost. 
The offers in each case were very attractive and 
were designed to encourage quantity purchase. 
They not only served to move goods described on 
them but they also brought additional people into 
the store who, when there, were induced to make 
extra purchases by a well schooled selling force. 

It is a noteworthy fact that an increasing number 
of retailers are using the local press, particularly in 
the smaller towns and villages. In some cases, this 
advertising has paid well. 

However, when everything is said and done, sales- 
manship of a new kind is the thing that is keeping 
many a retailer in the black figures now. 

Under normal conditions, the sales person is, to 
say the least, willing only to perform the job of 
waiting on the trade in a manner satisfactory to the 
business of the store. Much more than this is vitally 
needed at present and the employer is in a position 
to force a more aggressive endeavor to sell goods. 

Checking Up on Help 

With this fact very clearly in mind, retailers who 
are maintaining a satisfactory volume of trade just 
now are checking over their help in order to weed 
out those people who are unwilling or unable to 
meet this requirement. 

In addition, they are holding regular meetings 
at which employes are being schooled in methods 
which tend to raise the unit of sale and hold the 
good will of customers. If the seller fails to carry 
out such instructions, there are plenty of others 
eager to get the opportunity to do so. 

Another factor which is working in favor of deal- 
ers under present conditions is a readjustment of 
rentals to meet the conditions which prevail at the 
present time. Rentals which, two or three years ago, 
were entirely within the merchant’s ability to pay 
are being reduced through confidential talks with 
landlords and agents who are not slow to see the 
impossibility of keeping store rentals at the former 
high figures. With the probability of suffering from 
idle properties, real estate people are usually per- 
fectly willing to offer reasonable reductions which 
go far to keep their stores tenanted and which are 
in line with the general reduction in retail prices and 
volume of retail sales. 

This is true, generally, all over the country. It is 
one of the most important factors in the retail busi- 
ness situation, and while a year ago property own- 
ers were inclined to stick to their guns, they are now 
showing a willingness to adjust leases for their own 
protection. 

Reductions ranging from 5 to 25% are common 
in the Eastern part of the country. In some cases, 
retailers have even succeeded in getting their space 
on the basis of a percentage of sales but this is by 
no means always feasible where the retailer has oc- 
cupied the premises for any great length of time. 

In every business depression of recent years which 
this country has undergone, those retail merchants 
in every line, who have adjusted operations to meet 
changed conditions have survived. Those who have 
proceeded along the old lines, hoping for a change 
to better things have found themselves in the red 
and often very deeply in the red. 

Formula a Simple One 


The formula is a simple one. 

Decreasing volume demands a— 

1. Readjustment of buying methods and more 
careful buying 
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2. Falling prices demand a more aggressive ef- 

fort to increase sales volume 

3. Falling profits require a reduction in general 

overhead 

Here and there retailers have worked out, imdi- 
vidually, policies which have gone far to bring their 
operations into line with reduced sales. Often, these 
policies are based upon purely local conditions and 
probably would not pay out in another similar store. 
For instance. 

In certain instances, an organized effort to draw 
trade from more distant points has served to help 
many dealers keep their heads above water. In some 
cases, where location is favorable for the purpose, 
the trade of people living in nearby rural or subur- 
ban communities has been won through aggressive 
promotional plans in those regions—efforts which 
were not vitally necessary at a time when things 
were normal and a concentrated market was the 
secret of sales volume and profit. 

If the expenditures of the average customer are 
falling, the answer—one answer—is to win more 
customers. Another is to sell more goods to each 
customer. But the former method would seem to 
offer better returns in the average case, for the sim- 
ple reason that it is very difficult to sustain a 100% 
sales effort over any period of time on the part of 
the help. They sell aggressively for a week or two 
and then, gradually, fall back into the old groove 
of filling the customer’s demand. 

On the other hand, if the retailer can spread out 
over a wider trading area, he can more surely find 
a sales volume that will go far in tiding him over 
the times. 

To sum up, business is fairly good with hundreds 
of retailers in the field. Business is very poor with 
others. Except where fundamental reasons exist 
which are purely local in character, this condition 
should not exist. To meet a falling sales volume 
you have to prepare for it and adjust your business 
so that it will come into line with conditions as they 
are, 

—— 

New Feature Added to Sheaffer Radio Program 

“The Lifetime Revue,” a brilliant and varied radio en- 
tertainment sponsored by the Sheaffer Pen Company, Fort 
Madison, Iowa, added a new attraction to its program 
Sunday, March 27, by announcing that the public would 
be given the opportunity of having their handwriting 
analyzed free of charge by an eminent graphologist. The 
purpose of this new feature is to attract people into the 
Sheaffer dealer’s place of business where the new Feather- 
touch pen can be demonstrated. A secondary object is 
to increase the sale of pen Skrip and pencil Skrip. 

In order to take advantage of this special offer the radio 
listener is asked to visit a Sheaffer dealer and, on a special 
form which the dealer will provide, write this sentence, 
“Sheaffer's Lifetime is the world’s smoothest writing 
fountain pen,” or the sentence may be written on the top 
flap of a Skrip carton and sent direct to the manufacturer. 
The forms or the carton flaps are sent to Sheaffer to- 
gether with a self-addressed stamped envelope and the 
character readings returned directly to the individual. 

From the entertainment angle “The Lifetime Revue” on 
Sunday afternoons over forty-four stations has been a 
distinct hit. The graphology feature has now been added 
to direct the power of this program to the Sheaffer dealer's 


door. 
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CREATIVE FURNITURE SELLING HAS 
BEST OPPORTUNITY NOW 


A Master Salesman Makes Cogent Suggestions. 
How Diplomacy Achieved an Appointment, 
Knowledge Won Confidence and Logic Effected 
a Sale Satisfactory All Around—By Edward F. 


Taber, Vice-President, 


The Macey Company, 


Grand Rapids, Mich., and President, Walter 
Hall Furniture Company, San Francisco 


N the past few months, there have been some im 
portant changes made in the selling of office 
furniture and equipment. Dealers have tound that 
old methods will not work satisfactorily and such 
methods are being discarded. Sales machinery has 
broken down in most instances and a new scheme of 
things is needed. The standard of salesmanship re- 
quirement is rising—keener minds are needed. The 
salesman today must study his prospective customer 
as never before, for the buying public has become 
irritable and the salesman must tact, intelli- 
gence, and sympathy—must have a keener under- 
standing of the problems his prospect is confronted 
with and be resourceful enough to get the answer 
In my seventeen years of selling office furniture, 
never have | a greater opportu- 
nity than now exists for creative sell- 
.. Never have I seen a time when it 
as it is now to interview 


use 


seen 


ing. 
Was SO Casy\y 
big executives. Today it is possible to 
talk at length with an executive about 
his office surroundings and office 
problems with fewer interruptions and 
with a keener interest on his part. 
Many executives are willing to listen 
to description of new and up-to-date 
methods that may improve their busi 
nesses 

The salesman in canvassing for pros- 
pects should call on fewer people; but 
should call on the lesser number with 
more purpose and better direction, try- 





EDWARD F. TABER 


ing to have something definite to offer. A salesman 
today, to be successful, must have perseverance, 
good presence, poise, good eloquence, skill, good 
taste, and enthusiasm. A salesman who procrasti- 
nates is a failure. Do not mix business affairs with 
private affairs,—when a salesman goes to business 
he should concentrate his mind upon the present and 
on his work; make his work a game—play it with 
enthusiasm and intelligence. If he has an idea and is 
sure that it is a good one—perfect it; put it into 
use. Ideas are no good until perfected. Electricity, 
telephones, telegraph, radio, adding machines, type- 
writers, addressographs, multigraphs, and thousands 
more, were good ideas and have been perfected and 
put into use. Probably thousands of ideas equally as 
good have been born in the mind of 
man but were never developed and 
therefore have never served. 
Personal Approach Leads to Order 
from Big Executive 

A few weeks ago while visiting one 
of our Western dealers, a salesman 
came to me with the information that 
in his territory was a very rich man 
who had a very poor office. The sales- 
man had an idea! He did not know 
the rich man, but knew the purchasing 
agent, which fact, in this case, was of 
no help, as it is of no help in selling 
most executives a suite of private office 
furniture. We discussed the problem at 
length and as it was a personal matter, 
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decided to call the rich man’s secretary for an ap- 
pointment, telling her it was of a personal nature. 
She made the appointment for us. We called on 
the man and told him at once that we had mentioned 
that our call was personal, and being such, he would 
not want it generally known in his office that we 
were trying to sell him new office equipment. This 
proved to be the case. We made the business call 
as personal as possible and gained the man’s con- 
fidence. After several more calls, we were success- 
ful in selling him a fifteen hundred dollar outfit. 
This included new carpets, window hangings and 
some interesting accessories. From this purchase 
he was persuaded to order a new secretary's desk 
and chair and new reception-room furniture. This 
salesman’s idea developed into a sale well over two 
thousand dollars, with a good profit to the house and 
a commission for the salesman. He also made a 
new friend of high standing in the community, and 
a valuable customer. 

In calling on such an executive as the one men- 
tioned above, the salesman should have something 
very definite in mind to talk about, making the call 
as personal as possible. The salesman should be 
proud of his work and his ability. He should be a 
little selfish of his reputation, as a man better qual- 
ified to do work than some of his competitors. He 
should strive to be an expert in his line. Each sales- 
man should develop his individuality and character 
—increase his knowledge, develop his will-power and 
ambition and make himself competent to carry on 
with high grade people. He should fight for these 
things, and success will come. He should keep go- 
ing, line up, and maintain his integrity; he should 
not give up easily, should see clearly, hear dis- 
tinctly, be kind in looks, show respect in demeanor 
and be conscientious in speech. When in doubt, be 
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careful to inquire. When offered an opportunity for 
gain, should think of his duty to others as well as to 
himself. In anger, should think of the consequence 
—be sure he is right first—then go ahead. Work 
early—work late—do more than he is paid to do— 
and do it willingly. These are difficult times, but 
strong characters will win. Call on better business 
people—sell better furniture—know the best and 
most influential people in town. Within the year, 
we should see a change for the better in business con- 
ditions. Business will improve slowly, but surely. 
Now is a good time to prepare. 

The salesman who has a thorough knowledge of 
interior decorating and a knowledge of the correct 
psychology of interior decorating when applied to 
the business office, is in a most advantageous posi- 
tion. I mean by “psychology applied to interior dec- 
orating,” that in furnishing an office, the furnishings 
and background should reflect the profession of the 
user. A doctor’s office should look like a doctor’s 
office. The furniture should have an air of friend- 
liness, gentleness and carefulness about it. Spindle 
leg desks, light chairs, cheerful pictures, colorful 
window hangings, are the requisites. The attor- 
ney’s office is quite the opposite. Heavy, massive 
furniture—almost monumental in feeling, with high 
back chairs, severe pictures, and plain hangings at 
the windows and rather plain carpets. The attor- 
ney’s room should appear as dignified and formal 
as possible, even to the point of being severe—and so 
it goes. The trust company’s quarters should be 
furnished entirely different from the bank’s. The 
real estate man’s office should differ from the auto- 
mobile salesman’s offices. Knowledge is the greatest 
weapon in selling. The secret of success is work, 








enthusiasm and intelligence. 











EXAMPLE OF BEAUTIFUL OFFICE EQUIPMENT AND DECORATION COMBINED WITH CONVENIENCE.— 
Note design of filing cases made to harmonize with other surroundings. One of several Eastman Kodak offices 
done by The Macey Company 











TUCKER’S FOUNTAIN PEN HOSPITAL, 804 CHESTN(t I 
STREET, PHILADELPHIA, PENNA The shop and stock 


rooms of the “Hospital” 


floor of the building. 


Dean H. 


occupy four rooms on the second 


Tucker is the chief “surgeon.” 





THREE “BIRDS” AND ALL OF 
THEM “HUMMERS.”—Left: 
The Blue Birds, a racing car 
with which Captain Sir Malcolm 
Campbell, pictured in the inset, 
made a world’s automobile speed 
record of a mile in 13.46 seconds 
at Daytona Beach, Fla., recently. 

An electric Monroe adding-cal- 
culator was used to compute the 
time and the speeds so as to have 
them ready for Captain Campbell 
by the time he reached the end 

of the course. 


* * * 


Under, at extreme left: Jean 
Harlow, a movie “bird,” humming 
something and biting the end of 
her Parker pen while searching her 
mind trying to decide whether to 
spell it with a c or a k. 
“Two stars in this pic- 
ture,” say the Parker 
folks. Miss Harlow 
employs secretaries to 
handle her daily fan 
mail, but depends 
upon the Parker for 
more personal mes- 
sages. 


e u ok 


Under, at immediate 
left: Another humming bird. Harry C. Bjork- 
lund, Hollywood portrait photographer and corre- 
spondent for Swedish magazines, was busily at 
work on his Corona typewriter when he saw a 
humming bird on the honeysuckle bush just 
outside his studio. He drew a spray of the 
flowers through the open window, set his camera 
and waited. The bird, almost as small as a 
leaf on the spray, may be discerned about an 

inch and a half in from the right. 


STEEL VESTMENT CABINETS 
FOR A CATHOLIC CHURCH. 
—These cabinets were installed in 
St. Augustine’s Roman Catholic 
church, Bridgeport, Conn., by the 
Steel Equipment Corporation, a 
division of The Globe-Wernicke 
Company. Note the beauty of 
the equipment and the appro- 
priateness of the design. This is 
a rather unusual installation and 
should suggest to dealers some- 
thing of the class of work they 
can go after. 


ART METAL EQUIPMENT IN 
A NEWSPAPER OFFICE.— 
Three departments of the Man- 
chester Union-Leader, in which 
steel equipment made by the Art 
Metal Construction Company was 
installed. The top picture shows 
the main counter and switchboard 
in the lobby. In the middle is a 
view of the circulation department. 
At the bottom is the a ad- 
joining the news room. 





VeSreYoe 


a eet OO me eaSMO<: 


al 


eom a. 


WEDISH PRINCE 
SORONA TO TYPE 


USES 
MES.- 


SAGES.—Prince Lennart of 


n ing on his Corona 
Suite study at Stockholm. He 
is said to have a flair for writ- 
ing, inherited, —- from his 

filhelm 


parents, Prince 


of 





Sweden and Grand Duchess 

Marie of Russia. Prince Lennart 
ve up his rights of royal in- 
citance and displeased the 

king by deciding to marry Miss 

Karin i t, 

daughter of a wealthy Stock- 


a commoner, 


holm business man. 


THE CENTRAL CORRESPONDENCE FILING DEPARTMENT AND THE REFERENCE DEPARTMENT OF THE ST. LOUIS GLOBE-DEMOCRAT, ST. LOUIS, MO. 


—At the left is the central file housing two years of commercial correspondence, display and classified advertising and credit data. 


At the right is the reference department, or 


“morgue,” where data on news events from all over the world is instantly accessible. Both installations are of Shaw-Walker equipment. 


“EMPIRE FILE” PRO.- 
VIDED FOR DEALERS 
OF THE YAWMAN AND 
ERBE MANUFACTUR.- 
ING COMPANY.—This is 
done in the silk screen 
process, bringing out the 
life of the original in oil 
colors. The display can be 
cleansed when soiled by 
wiping off with a damp rag. 
The figure of the young 
woman is life size, and draws 
immediate attention to the 
sample “Empire” file. The 
cutout is done in nine colors. 
The background is a repro- 
uction of an aerial view of 
mid-Manhattan, with the 
Empire State building tower- 
ing in the foreground. “Y 
and E” agents and dealers 
are using the display with 
remarkable success as an ef- 
fective tie-up with extensive 
national aad direct mail ad- 
vertising. 








ROYAL SHOWMANSHIP, IN THE THEATRE AND OU T.—Immediately above are the Royal Musical Portables, which 
have given novel musical entertainment to appreciative audiences in leading cities of the country, will shortly appear in 
forty-three theatres throughout the nation under the auspices of Fanchon and Marco, nationally-known booking agents 
and producers. The act will be featured in the show, “Chicago World’s Fair.” Above the leader of the Royal Musical 
Portables is a small picture of a big man, W. T. Cleary, employed as a door-man by the Bundy Typewriter Company, 
Philadelphia, Penna., Royal dealers. Mr. Cleary is seven feet and one inch in height and weighs 384 pounds. He towers 
above the street crowds and draws their attention to Bundy’s display of Royal portables. In the picture Mr. Cleary is hold- 
ing one of the store porters on his shoulders. Beside him is J. J. Daley, Bundy’s general manager. 


MAXIMUM DISPLAY 
SPACE PER LINEAR 
FOOT OF FRONTAGE.— 
This display window in the 
store of the Schwabacher- 
Frey Company, 736 South 
Broadway, Los Angeles, 
Calif., is built like a vesti- 
bule without doors. The 
display pictured is an im- 
pressive example of the va- 
riety of manufactured prod- 
ucts offered for sale by sta- 
tionery stores. Each class of 
items was set up as a unit, 
with a series of appropriate 
signs. An attractive young 
woman acted as window 
demonstrator, starting at the 
right hand front with the 
rotary Neostyle to get the 
attention of passers-by, and 
gradually workin ack 
through the several displays, 
pointing out signs and dem- 
onstrating merchandise as 
she proceeded. The lines 
demonstrated included Wil- 
son-Jones loose leaf, ik- 
Lok storage cases, uto- 
matic File & Index furniture 
and equipment, Acme visible 
records, engraving, printing, 


etc. 
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Youngstown Telegram Installs Steel Equipment 

The Youngstown (Ohio) Telegram recently was obliged 
to sell its old site 
affecting the downtown district 


because of grade elimination projects 
he new plant was com- 
last 


1S quite an impressive structure, although only two stories 


pleted and occupied late in the spring of year and 


in height, with a stone tower of great dignity rising from 


the center of the building. The effect is that of a Grecian 


temple 


Considerable aluminum is to be found in this building 


The three doors in the main entrance are of that metal 
and in other parts of the building aluminum is used to 
insure permanent finish 

The building being put up especially for a newspaper 


every built-in convenience possible, even to 


Steel desks 


news room and steel 


plant, has 
porous ceilings which help to absorb noise. 
are provided for the reporters in the 


desks 


from the 


and tables for the editorial department, all taken 


General Fireproofing Company’s stock. Trian 


corners Che continuous desk 


formed like 
Velvoleum top 


gular fillers are used at the 


arrangement in the news room, a horseshoe, 


is covered with a 

The General Fireproofing Company’s steel is used in the 
subscription department's counter bins for storage beneath 
The counter 


plates, photos and 


counterheight steel cases “morgue” has GF 


files bearing mats, personal data of 


prominent people Che classified advertising department 
is GF 


the file room, et« 


steel equipped, also the accounting department, 


Chere is a cupboard section equipped with file drawers 
for contracts and map drawers for the storage of large 
advertising service mats Then there is a small room 
opening from the composing room fitted up with steel 


shelving for the temporary storage of mats of full page 


size. A complete set of mats of one day’s issue are kept 
in each of the pigeon holes. These mats are filed on edge 
sound volumes of the Telegram are kept in a special vault 
on GF steel shelving with shelves spaced on four-inch 


More 


aluminum 


centers than sixty General Fireproofing desks and 


ninety GF chairs make up the equipment for 


the editorial and business departments 


The General Fireproofing Company contends that steel 
in the newspaper office is the logical thing, for a news 
paper confronted with the problem of going to press on 


They 


organization 


schedule cannot be gentle with its desks and chairs. 


must take the 
that works at high pitch, and steel and aluminum are the 


punishment incidental to an 


logical answer 
saline 

Macey Takes Over Contract Department of Monroe 

Benbrook & Company 

ompany, Rapids, Mich., 

act division of Monroe Benbrook & Com 

he transaction including acquirement of the 


\ Macey 


The Macey (¢ Grand has pur 
chased the contr 
pany, Chicago, t 


Monroe Benbrook & Company In sub- 


nam 
sidiary that will use the newly acquired name has been 
formed and will function as the national contract depart- 
ment of the Macey Company. The head office of the sub 


sidiary will be in Grand Rapids, Mich., and representation 


will be maintained with regular Macey branches through- 
out the country. The officers of the new organization are 
Albert Benbrook, president; Newell G. Woods, vice-presi- 


dent; C. J. Baldwin, vice-president, and Earl S. Irwin, sec- 


retary-treasurer 

The new company will specialize in cabinet trim, wall 
paneling, period and matched furniture, and complete fur 
nishings for courthouses, public buildings, etc. It will co- 
operate with Macey dealers in handling large jobs wher« 


ntract is required 


if Monrog 


special work on 


Benbrook & Com- 


The regular retail business « 


OFFICE APPLIANCES 
pany will be carried on at the same address, 507 South 
Dearborn street, Chicago, under the name of the Monroe 
Office Furniture Company. 

—_—- ~~ CO™~” 
Boston Officials Object to State-Made Furniture 
Mayor James M 


a letter to Corporation Counsel Samuel Silverman, enclos- 


Curley of Boston some weeks ago sent 


ing a letter from the Finance Commission of Boston, whose 


chairman, Frank A. Goodwin, suggests that the statutes of 


Massachusetts be amended so as to permit municipalities 
to purchase from other than state institutions when a qual- 
Che mayor 


ity higher than the state’s standard is desired. 


directed the corporation counsel to draft the necessary 


proposed legislation to be submitted to the lawmakers of 


the state 
The principal objection is centered upon prison made 
desks. As an instance, they point out that the school 


buildings department is equipping the new schools and 


replacing desks in old schools with prison made desks so 
qualities that it is an injustice to 
All municipal, county and 


lacking in serviceable 


everyone obliged to use them. 
state departments are required to buy made desks 


from the State Department of Correction. Boston, through 


prison 


its various departments, buys hundreds of these desks each 
year and obtains no reduction because it is buying from a 
state department, but on the contrary, is obliged to pay a 
higher price for a desk of prison make than for one of the 
same poor quality made by a private concern. It is said 
to be practically impossible to obtain continuous efficient 


desks. 
S 


Department of Correction in 1931 for $2 


service from such On desks purchased from the 


eat h, the school 
buildings department was obliged to spend $5 and $10 per 
desk the first year, besides time lost on account of incon- 
venience to users, 

be hoped that the proposed law to be drafted 
find favor before 


It is to 
by the corporation counsel of Boston will 
Massachusetts 

scciaiigltllatandiaacisn 
Maverick-Clarke Changes Ownership 
Maverick-Clarke 
sold 


according 


the legislators of 


Litho 
to Gus 


interest in the 
Antonio, 


\ controlling 


Company, of San Texas, has been 
man of that city, 


Giesecke, a leading business 


to an announcement from R. P. Grieve, vice-president and 


firm. The stock purchased by 


The 


management are 


general manager of the 
Giesecke 


and officers elected under the new 


Milam Company, 


as fol- 


was formerly owned by 


lows: Gus Giesecke, president; R. P. Grieve, vice-president 


and general manager; and E. H. Zuercher, secretary-treas- 


Directors are W. G. Giesecke, C. A. Goeth, R. C. 


urer 
Hill and M. C. Giesecke, plus the above named officers. 
Grieve, who has active management of the business, 
joined the firm during the latter part of 1929, coming from 
Fort Worth where he was connected with The Ledger 


Mav- 


has prospered until it is now one 


Company of that city. Under his management the 
erick-Clarke 
of the 


to a complete stock of stationery and office supplies, it has 


Company 


firms of its kind in the South. In addition 


leading 


a large business equipment and business furniture depart- 
More than $40,000 


worth of equipment has been installed since Grieve has had 


ment, as well as a large printing plant 


management. 
No changes in policies of the firm will be involved in the 


new deal, it has been announced.—B. C. R. 


> 
Cheetham II] and in Hospital 
Stanley B. Cheetham, one of the best known office 
equipment men in the Southeast, manager of the Atlanta 


branch of the Shaw-Walker Company, 103 Marietta street, 


a a 


is reported as seriously ill in an Atlanta hospital 
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Depression-Proof Concern in Northwest 


[he spacious offices so beautifully decorated and 
equipped, pictured in the illustrations on this page, are 
not those of some bank or great manufacturing establish- 
an office equipment 
agency in the Union Exchange building, Seattle. The Con- 
established in 1910 by H. C. Con- 


verse, president of the company, incorporated in 1917 and 


ment. They are the headquarters of 


verse Company, Inc 


operating branches in Portland, Ore., and Vancouver, OK ol 

The Converse Company, now handling exclusively elec- 
trical telephones (interior communication) fire alarms and 
signal equipment, started its career with the agency for 
the states of Washington, Oregon and the province of 
British Columbia for stamp affixers, mailing machines and 


Then in 1914, the late Tom Whitehead, 


who had just been appointed sales manager of the Dicto- 


envel ype sealers 


graph Company, went to Seattle and interested Mr. Con- 
verse in the proposition he had to offer. What was simply 


the addition of another line at the time was destined to 
change the nature of the business. 

In 1915 The Converse Company took over the Ediphone 
of which it was successful distributor in the territory for 
seven years. In 1926 addressing machines were discon- 
tinued and the company took in its place the Autocail line 
of fire alarms, night watch, paging and signalling equip- 
At about the Tele- 


electric handled for a 


same time there was added the 
which 


ment 


chron clock systems were 


year or so during which the state capitol at Olympia was 
equipped with some two hundred various types of clocks. 
into the 


The entry fire alarm and signalling field made 


considerable change in the nature of the business. Exten- 


sive study of fire insurance rates and fire 
Electrical 


technique and service 


protection was 
demanded Selling 
were quite different from those of 
[his resulted in a decision in 1931 to 
discontinue all agencies except the Dictograph and Auto- 
call, with which the company had met with outstanding 
one of the 


engineers were required. 


the office machines 


large installations being five large 


success, 


wharves and warehouses on the Canadian-Pacific water- 


front at Vancouver, an installation amounting to 


$50,000 


over 
Despite the general business conditions of the last two 
or three 
The old 


years, became outgrown 


years, the company has made steady progress. 


quarters on Union street, occupied for sixteen 
The company recently moved to 
the very attractive location on the Second avenue lobby 
floor of the new Exchange building, which is located in the 
center of the financial district of the city. Here the com- 
pany occupies one of the three large suites of offices into 
which the lobby floor is divided. All offices were planned 
in the most efficient manner, each of them equipped in the 
most modern style appropriate to the division of the busi- 
ness represented [The approach to the offices is through 
a long broad tiled lobby. The plate glass front gives the 
visitor a glimpse of the spacious general office which con- 


the desks of the sales force, 


The 


dows being attractively draped, the furniture being mahog- 


tains auditor and telephone 


operator. railings are wrought iron, the large win- 
room beautifuly 

On the mezzanine floor 
fitted up to the 


this is the 


any. The demonstration furnished, pro- 


vides seats for the callers. is the 


engineering department, 


effect 


same general 


Communicating with stockroom with 


steel shelving. On the main floor of the suite is the office 
of Mr the president; the office of Mr. Arnery, 


vice-president, and the office of L. E. Horn, 


Converse, 

secretary and 

othce 
The 


glimpses of different offices in the 


manarer. 


accompanying illustrations afford impressive 


suite 
In a letter to the editor, reminding him of the Whitehead 


appointment so many years ago, and recounting the prog- 
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OF EXECUTIVE AND GENERAL SALES OFFICES OF THE 
H. C. CONVERSE COMPANY, SEATTLE.—Top: Private office, H. C. 
Converse, president. Center: Right, Private office, C. E. Arney, Jr., vice- 
president. Center, Left, the Exchange building in which the new offices 
are located. Bottom: General offices 


VIEWS 


ress of the company, Mr. Converse commenting upon the 
strength and organization of the new headquarters says: 
“We have placed ourselves in a position to challenge old 
man Depression.” The company’s progress during the last 
several years would indicate that it has “old man Depres- 


sion” on the run, 

















26 





= OTT 





IN 








LANDS 


Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


ifices of this journal their headquarters. 


The staff at the main office, 


417 South Dearborn Street, Chicago, 


and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 


f and Park Ai on NA ew York. zull be happy to be Oo} any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES 


AND NEWS 


By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor 
dially invited to call upon Vincent Jackson at 22 St. An- 


drew street, Holborn Circus, London EC 4. 


Mr. Jackson's 


association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 
to cultwate the British market. 


March 1, 1932 


remem- 


London, 


religion in business.” I 


“Never 


ber in the early days « 


talk politics or 
f my business career being given this 


advice. On the few occasions I have ignored it I have 


realized the wisdom of my adviser. 


[These remarks are preliminary to a few words on th 
subject of tariffs. There are many who would take tariffs 
out of the realm of politics and place them in that of eco- 
nomics. It is in this spirit that I would write. Certainly 
there is more interest taken, more discussion, on this vexed 


You folk in the 

fice appliance trade are naturally particularly concerned. 
Taking a walk British 

is impressed both by the 


question than is usually taken in politics 


‘round the Industries Fair one 


certainly continued advance of 


British industry in such lines as were exclusively imported 
at one time, and, too, with the goodly number of foreign 
visitors. Office appliances, however, were naturally poorly 


made entirely in Great 
exhibits at the B. I. F 


two leading British typewriter and sev- 


represented because so fe Ww are 
Britain—an essential condition for 
Chere were the 


eral duplicator manufacturers in evidence. Stationery was 


well represented by most of the big concerns but then this 
industry was never seriously affected by imports except in 
so far as raw materials are concerned 
Talking to those at the 


that not only are they now 


typewriter exhibits, I gathered 


selling the full output of exist 


ing factories but they have already commenced enlarging 
and several hundred fresh hands have been employed. 
import of typewriters, and, in 


Despite the fact that the 


tact, all office appliances has reached a very low level, the 
general feeling is that this is only a temporary state of 
affairs due as much to the rate of exchange as to the uncer- 
tainty as to what tariffs would be imposed 

With the adverse exchange, plus the 50% duty, Amer 
ican typewriter companies w ll obviously be up against it 


still pin their 


return to normal 


always sympathetically interested in any new 


business conditions there will also be a renewed demand 
British 


without 


for typewriters manufacturers will not be able 


to meet this 
plant and, what is just as important, “after sales service 


extensions to 


demand considerable 
staff 

For the 
ire so interested, undoubtedly 


rest of the mechanical equipment in which you 
conditions will gradually, 


but surely, adjust themselves. British industry wants now, 


more than ever before, efficient, time saving office appli- 
ances. Despite everything, there is a “good time com- 
ing” for calculating machines, bookkeeping machines and 
the like. 


As to trade generally, it is patchy. Some businesses 


particularly importers, tourist agencies, shipbuilders and 


the iron and steel industries—are badly hit. On the other 
hand, scores of factories are hard at it meeting the demand 
for their products. A good barometer of general indus- 
trial conditions is the printing trade, which is fairly busy 

As a matter of fact the printing 


working to full 


in the commercial section. 
house I am connected with is happily 


capacity with even occasional overtime 


We in the 


/f our newspaper friends, but there have been one or two 


trade are not given to “sensations” so beloved 


happenings 

One of the 
Desborough, O. B. E., into 
til recently Mr 
in H. M. Treasury 
rganizing of government departments with special refer- 
He was 


of import lately. 
Mr. W. E. 
Un- 


a responsible post 


surprises has been the advent of 
the office appliance trade. 
held 
included the 


Desborough has 


His duties have efficient 
ence to and labor saving office appliances. 
known and liked by all in the trade. Indeed 
always existed a happy co-operation between our trade 
official. Mr. Desborough counted many friends 
Manufacturers, too, indebted to 
his kindly advice and encouragement, for he 


time 
there has 
al l this 


mongst us have been 


m for was 
“oadget.” 


It was therefore with unusual interest that we heard of 
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Mr. Desborough’s appointment as general manager of 
Powers-Samas (the sales company associated with The 
Accounting and Tabulating Corporation of Great Britain). 
It is rare in this country for a highly placed civil servant 
Needless to say, Mr. Des- 
borough was given a warm welcome at a recent luncheon 
of the Office Great 
Britain and Ireland. 

Another interesting, though not unexpected, event, has 


to join a commercial concern. 


Appliance Trades Association of 


been the closer amalgamation of our old friends Addresso- 
graph and Multigraph. One hopes that their continued 
will not over- 


Ltd. 


be impeded by their somewhat 


title — Addressograph-Multigraph, 


success 
powering new 
Thank goodness I am not their telephone operator! 

Our old friend Halsby of Protectograph has returned 
to the fold! “J. H.” is undoubtedly the most popular figure 
in the office appliance trades here (which is really a com- 
pliment to his American nationality). Both Mr. and Mrs. 
Halsby seem to have thoroughly enjoyed their visit to the 
States. Mr. Halsby has certainly returned fitter in health 
than when he left England. His advice and words of wis- 
dom have been surely missed. There is a strong feeling, 
in fact, that he should never be allowed to leave the coun- 
try, for he ts the Office Appliance Trades Association 


really! However, his many friends in the States were nat- 
urally very glad indeed to see him again. 
— 
Aged German Inventor Receives Aid in Continuing 
Work 


Ferdinand Schrey of Berlin, Germany, now eighty-one 
years of age, having lost his fortune, as a result of the war 
and the after-war inflation, found himself unable to carry 
on the work in which for many years he has been usefully 


engaged. Accordingly, the German trade papers, Burg- 














FERDINAND SCHREY 


hagens Zeitschrift fur Burobedarf, Hamburg; Buro-Indus- 
trie, Berlin; Burobedarf Rundschau, Charlottenburg; the 
Reichsverband der Buro-Industrie e. V. Berlin, Reichsver- 
band des Buromaschinen-U, Buromittelhandels e. V., Ber- 
lin; Verband Deutscher Schreibmaschinenfabrikanten e. V. 
Berlin, have opened a subscription list for the benefit of 
Mr. Schrey, Postscheckkonto Berlin 
58393. 

Mr. Schrey was the first man to bring the Hammond 
typewriter to Germany, and with it he developed a very 
good business all over Europe. For many years he had 
offices in Leipzigerstrasse, Berlin. During the time he was 
selling typewriters, he developed a new system of German 
shorthand. It was recognized, we are told, as an improve- 
ment on the Stolze system, and has become known as the 
This system was the beginning of 


whose address is 


Stolze-Schrey system. 
a new era in the teaching of shorthand in connection with 


typewriting. 
Mr. Schrey is occupying himself with the problem of 
further improving the German shorthand system. 
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In these days the Adlerhorst, an association of typists 
and shorthand writers, of which Mr. Conrad Filges, direc- 
tor of the Adler Typewriter Company, Berlin, is president, 
holds a great annual reunion of some three thousand per- 
Here subscriptions will also be taken up among the 
members, which will, in addition to those received from 
other sources, aid Mr. Schrey in carrying on his work in 
comfort and will be to the benefit of the profession and 
the industry. 


sons. 


Office Appliances conveys its very best wishes for Mr. 
Schrey’s future health, trusting that subscriptions will be 
as numerous and as liberal as circumstances shall allow. 
Mr. Schrey was a pioneer in certain phases of the type- 
writer business in Germany, and his work, even at the ad- 
vanced age of eighty-one, continues to be of importance. 

E. R. B. 

—»—— 
Syndical Chamber Meets in Paris 

The Syndical Chamber of Mecanography held the first 
meeting of 1932 on January 26 at the social headquarters 
in Paris, No. 8; Rue Goujon, President Kahn in the chair. 

Condolences were addressed to M. Lecuyer on the death 
of Mme. Lecuyer, and to the family of M. Fritsch on the 
occasion of his death. He had been a member of the 
Cae 

The president offered greetings to M. Brule upon his 
election to the Chamber of Commerce. 

Vice-President Badel, one of the founders of the Syndical 
Chamber, presented greetings to the president in the name 
of all the members, congratulating him on his nomination 
to the order of the Legion of Honor. M. Badel stressed 
the fact that this is the first Legion of Honor cross 
awarded to a member of the Syndical Chamber. 

The minutes of the meeting of December 8 having been 
read and adopted, the correspondence was taken up. The 
president advised the members that in accordance with 
the ruling of the departmental employment office, the ob- 
ligatory employment of the mutilated is renewed for 1932. 

Mr. Feigel informed his colleagues that an agreement 
was entered into between the committee of merchants and 
the manufacturers and jobbers of detached pieces under 
the terms of which the latter agreed to increase by at least 
thirty per cent the prices in their catalogues for particular 
clients having a studio of mecanography, and not to sell 
pieces to merchants having no license, 

The Chamber decided to organize an annual festival in 
the early part of March, at which time and place medals 
will be awarded to the oldest employees of the respective 
corporations. 

Following the treasurer’s report and financial statement, 
it was decided that typewriters will not be tested in the 
future. 

After some further discussion the meeting adjourned. 

<> - 

French Typewriter Distributor Changes Name 

Through a change in name the Compagnie Frangaise des 
Machines a Ecrie, Paris, has succeeded the Typewriter & 
Adding Machine Company, S. A. R. L. This concern, 
which distributes standard and portable Royal typewriters 
in France, is located at 69, Boulevard Haussmann. The 
company is well equipped to handle its lines. 


—— 
Coinage System Change in Prospect in South Africa 
The United States Department of Commerce reports 
that a change is contemplated by the parliament of the 
Union of South Africa in the system of coinage. The 
decimal system may supplant £s.d. This will cause a 
radical change in the bookkeeping, adding machine and 
cash register business, such equipment as is now in use 
being based on the English coinage. 
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OFFICE APPLIANCES 


TYPEWRITER THE CHAMPION AMONG MAN- 
UAL WORD-RECORDING DEVICES.—Christmas 
window display of K. Wagner, Brno, Czecho- 
slovakia, in which there is metaphorically sug- 
gested a contest among the more widely known 
implements for the visual recording of words. 
One may readily conclude that the display was 
impressive and interesting, and that a pictorial 
reproduction of it is quite inadequate to bring 
out all its features. The advance of science and 
invention forced the gray goose quill to give way 
to the steel pen, which was outstripped by the 
fountain pen, which in turn remains a lively 
contender with the typewriter for premier posi- 
tion in the writing implement arena. The dis- 
play was a thought-stimulating bit of imagery 
which carried through the idea of the type- 
writer’s desirability and its ever-growing popu- 
larity 








The Brussels Exhibition for 1935 
Brussels, February 10, 1932. 


Arrangements are being already made for the 1935 Brus 


sels International Exhibition, which is being planned on 


the same lines as the recent Paris exhibition. Instead of 


great halls, where various exhibits are assembled, the ex- 


} 


assified, and each branch will be shown in 


a separate, small hall 


The 


hibits will be « 


furniture section, which will include much office 


furniture that nanufactured at very cheap prices in Bel 
gium, is interesting to the ofhce appliances trade. Much 
of the furniture trade is in the hands of the big emporiums, 
that turn out much furniture at low cost in white wood. 
It is then painted or enameled to match the room for 


which it is intended 


Side by side with this cheap line is a heavy, carefully 


office furniture in heavy wood in- 


Made on 


style 


manufactured line f 
American patterns or 
This furniture will 


tended to last a lifetime. 
Flemish 


be a focal point of 


in the old ornamental 


interest. Typewriters and calculating 


machines, with filing systems and other office appliances 


will also be shown in this section. 
Brussels in itself presents only a limited interest to the 
trade, but exhibitors must remember that it is placed at 
Europe, traffic East and West, North 


pass more and more via Belgium and 


the cross-roads of 
and South, 
Holland 
Aircraft foll 
ing hilly ground, and guide themselves by the great water- 


tending t 
w the route of the birds of passage, avoid 


ways that empty themselves into the sea at Antwerp and 


Rotterdam.—L. R 
> 


Soennecken at the Leipzig Exhibition 


Che firm of F. Soennecken, Bonn, Berlin and Leipzig, 


Germany, was represented at the Leipzig Spring Ex- 


hibition by a large exhibit, including all of the products 


of that or enable visitors to visualize its 


vanizatior lo 


domestic and export business, this firm offers important 


leaf books, ring books, office and record 
furniture 


novelties in loos« 
calendars, 


photograph albums, office 
Next to the 


products, 


and residence furniture special furniture of 


Professor Richard Riemerschmid, was the new drawer 
combinations presented by Soennecken. These conven- 
iences are said to be inexpensive and may be reordered 


whenever occasion demands. Soennecken prices have been 


reduced All visitors to the exhibition are reminded of 


this exhibit 


Managing Accountants of France and the Colonies 
Hold Congress 

The first congress of the Managers of Accounting of 
France and the Colonies took place at Lyons, France, on 
March 12, 13 and 14, under the auspices of the Prefect of 
Rhone, the mayor of Lyons and the congressmen and sen- 
ators of Rhone and the Chambers of Commerce of the 
General Union of the Chambres Patronales of Lyons. 

At the head of this important manifestation in the an- 
nals of accounting, we mention Mrs. A. Cormier, president 
of the Federation and of the Company of Account Man- 
agers of Paris, and Messrs. Dumarchey and Perier, presi- 
dents of the Account Managers Company of Lyons. 

The 
follows: 1. 
Organization of the Professions. 3. 
4. The Rationalization of the Balances. 5. 
Accounting and the Commissioners of Accounts 


program of the activities of the congress was as 
Education in Ac« 
Accounting Duplicata. 


The Control of 


Professional ounting. 2. 


After the 
held at the Palace hotel, under the presidency of the admin- 


plenary session on March 13, a banquet was 


istrative and industrial authorities. 
————= 
Wilkins Made “Y and E” European Traveler 
John H. Wilkins has been appointed European traveling 


representative of the Yawman and Erbe Manufacturing 


Company. He is an accomplished linguist, speaking five 
languages fluently, and his contact with the trade abroad 
is to visit established agencies, and to negotiate represen- 
and visible 


and E” equipment 


Prior to this appointment Mr. Wilkins had been 


tation elsewhere for “Y 
systems 
foreign representative of a manufacturer of visible record 
equipment 


Mr. Wilkins is a native of Denmark, and a graduate of 


he naval academy of Copenhagen. He came to the United 
States in 1921, spending several years with important finan- 
cial houses in New York, N. Y. In these connections he 


acquired a thorough knowledge of the fundamentals of 
foreign banking and exchange. 
a 
Smith Premier Appointment in France 
The Smith Premier Typewriter Company, 20, Rue Ver- 
Aupetit assistant 


nier, Paris, France, has appointed Mr. R 


manager of the typewriter division, serving under the 
direction of Mr. R. Kahn. Mr. Aupetit was recently with 
the Contin organization, and previously had been engaged 


in the typewriter business many years 
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American Methods and Novelties Popular 
Brussels, February 10, 1932. 
Many European hotels are introducing American inno- 
vations. 
box, with the name of the hotel in bold letters, printed on 


Departing guests sometimes get a flat’ square 
loose leaf 
folders, to their 
documents to customers without unduly crumpling them. 
hotel and a 


great convenience for customers, who can not bring a set 


side there is a register or 


and other 


the right Inside, 


enable them to carry letters 


This is an excellent advertisement for the 
of office conveniences with them on every journey. Behind 
the scenes, there is an inclination to adopt American busi- 
ness methods, to keep files and to use up-to-date office 
machines in increasing numbers. 

Typewriters and calculating machines are frequently put 
at the disposal of visitors, free. Unfortunately, these ma- 
chines are sometimes misused, as well as being used, and 
are specimens of what machines should not be. It would 
pay firms with machines in hotel reading rooms to keep 
their special “make” in order, as otherwise it is apt to 
serve as an adverse advertisement. 

The use of typewriters is rendering the use of standard 
quarto typewriting paper general. Instead of the small 
piece of paper found in the old-fashioned hotel, a piece of 
quarto to fit a typewriting machine is now usually found in 
the big, up-to-date hotel, while envelopes have also become 
paper.—L. R. 

eee 
Leipzig Fair Greets Crowds 
Over 9,000 exhibits were opened for display in March at 
An attendance 


larger to take the 


the annual Leipzig fair, Leipzig, Germany. 
of over 30,000 came from foreign countries, 5,000 from 
The unique offer of free trips proved highly suc- 
The 


the attendance 


abroad. 
cessful in stimulating the attendance. present fair 
and had three times 


The exhibits were housed in fifty- 


was twice as large 
of any pre-war fair. 
seven buildings grouped conveniently so that visitors could 
examine the new products of the great producing countries 
in a few hours, 

The large American activity is explained by the fact that 
seventy-nine factories of American manufacturers are op- 
erating in Germany, and over 1,500 American firms are rep- 
resented in the country. Office equipment is well repre- 


sented. 
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Wins Monroe for Best Office Equipment Plan 

Ivar Zitscher, head master of a public school in Lichten- 
berg, Germany, was the winner of an Executive Model 
Monroe adding-calculator, offered as first prize in a con- 
test recently sponsored by Rudolf Mosse-Haus of Berlin, 
publishers of the “Technischen Rundschau,” an office ap- 
pliance magazine. 

Under the rules of the contest, entrants were to suppose 
that the entire equipment of the business office of a manu- 
facturing firm had been destroyed by fire and to submit 
specifications for its complete refurnishing, using up-to- 





IVAR ZITSCHER 


date equipment best suited to the efficient and economical 
conduct of the business and keeping the expenditures 
within certain limits. 

Because his plan was considered most practicable, Mr. 
Zitscher awarded the Executive Monroe. Other 
prizes, twenty-six in all, included typewriters, file cases, 


was 


fountain pen sets, etc. 

In addition to his work as a teacher and educator, Mr. 
Zitscher is also the organizer of several clubs and societies 
in Berlin, and is familiar with all types of office appliances. 
He is at present connected with the “Frei Schulverlag” of 
Berlin, where his new Monroe is now in use. 


congienatiipireatsen 
Powers Moves Berlin Offices 
Powers G. m. b. H. recently sent out announcements 
stating that they were moving their offices to a more cen- 
tral location at 154 Friedrich strasse, Berlin, NW 7, Ger- 
many. The announcement is signed by Powers G., m. b. H., 
C. J. Warren, manager. 








Royal’s New Headquarters in 
Paris 

Compagnie Francaise des Machines 

a Ecrire Royal, French subsidiary of 

The Royal Typewriter Company Inc., 

69 Boule- 

France. A 


has taken new quarters at 


vard Haussmann, Paris, 
steadily growing business necessitated 
removal to the commodious and effi- 
ciently arranged space at the new lo- 


cation. 


ABOVE 


LEFT 








Splendidly appointed 
display and demonstration 
in the new quarters. 


Exterior, showing en- 
trance and display window. 


RIGHT.—-Spacious executive office. 


The spacious salesrooms and attrac- 
tive offices of the new quarters are in 
the heart of Paris, convenient to the 
shopping and business district, and 
only a few minutes’ walk from the 
Opera and the Gare St. Lazare. 

Larger space and a more convenient 
location permits offering an improved 
service to the French trade. 


room 
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SS AND DEVICES 





New Globe-Wernicke Steel Desks 
steel desks known as the “Clarendon 
Che Globe-Wernicke Company of 


\ new line of 
Series” is announced by 


Cincinnati as being designed and manufactured for those 





DESKS 
THE 


STEEL 
OUT BY 


NEW CLARENDON SERIES OF 
SUITE) RECENTLY BROUGHT 
GLOBE-WERNICKE COMPANY 


ONE OF THE 
(EXECUTIVE 


who want steel desks of exceptional quality. Each desk in 


the series is of artistic design, intended to compete with 


craftsmanship, and at the same time pos 


} 


the finest wood 


sessing the desirable qualities of steel construction 


T he de Sign ol the 
beautifully 
rounded to 


Clarendon desks is pleasing and dig- 


nihed. Legs are turned, and the corners of the 


top and each pedestal are harmonize with the 
the user against sharp edges. 


that Globe-Wer 


enibodied in the Clarendon 


motif and protect 


Che company states many exclusive 


nicke construction features are 
Series desks. Each detail has been developed with great 
care. One this careful attention to detail is 
found in the method of applying the desk top to the frame. 
of the desk top is itself the binding edge 
This 
one-piece solid molding is an innovation which is declared 
the possibility of either the binding edge or 


All drawers in each pedestal 


xample or 


The molded edge 
for securing and protecting the edge of the linoleum 


to eliminate 


the linoleum coming loose. 
interchangeable 


pedestal flat-top desk of the Clarendon ex- 


are fully 

The double 
ecutive suite is pictured above. 
panel, round knob drawer pulls and artistically matched 


Rounded corners, inset back 


panels are among the attractive features of this desk. 


aieediieeme 

Solid Graphite Pencils by Dixon 
The Joseph Dixon Crucible Company, Jersey City, N. J., 
has deve loped a line of solid graphite pe nceils for desk us« 
These texture 


are 5% inches soft and medium 
The graphite is enameled attractively in colors, preventing 


long, in 
the pencil from soiling the fingers. A metal point protector 
is provided, which also prevents the fingers from contact- 


ing the sed graphite at the writing end. These pen- 


cils can be pointed in any pencil sharpening machine 


expt 


a 
“Champion” Line of Clasp Envelopes 


The “Champion” line of clasp envelopes is a new item 
in production by the Quality Park Envelope Company, Chi- 
Park (St. Paul), Minn. 
all standard sizes and usual packings, in “Ivory Jutex,” 


“Polar Bear” and No. 1 brown stock. 


cago and Quality This is made in 


white 


Dictaphone Desk Mount Isolates Vibration 
The Dictaphone Sales Corporation, 420 Lexington ave- 


nue, New York, N. Y., has met an increasing demand for 


a simple, yet effective support for the transcribing ma- 
chine permitting its use on the desk instead of on the 
floor stand It assures the efficient operation of the 


transcribing machine. Where the saving of floor space is 
essential, or where personal preference must be considered, 
the new desk support provides added convenience 
Because of its patented method of suspension the new 
shocks and 


It is simply constructed, and requires no spe 


mount absorbs all vertical and horizontal 


vibrations. 


cial attachments or new operations when in use, permit 


ting the Dictaphone to be used on any desk or table that is 
The device is light and com 
It per 


suitable for typewriter use 
pact, and can be used in any position on the desk. 
mits full and free horizontal play, fully compensating the 
effect of shocks It 


the transcribing machine to perform efficiently and accu- 


numerous lateral thrusts and allows 


rately under all working conditions 


Dictaphone mount is 


An important feature of the desk 


costs no more than a standard Dictaphone stand, 


that it 





DICTAPHONE DESK MOUNT 


and is furnished with Dictaphone transcribing machines 
without additional cost, at the customer’s option. Cylin- 
der racks will be desk mount on the 


same basis as they are now supplied with the Dictaphone 


furnished with the 


stand 
queen peeeennen 
“Clean End” Carbon Paper 
The Queen Ribbon & Carbon Company, Inc., 360 Fur- 


man street, Brooklyn, N. Y., manufactures among other 
lines the “Clean End” carbon paper. The upper end of the 
sheet is left white, giving the typist a place to handle the 
sheet without The lower right hand 


corner is notched in an arc, enabling the removal of the 


soiling her hands. 


carbons from a sheaf of copies with one pull. 
ee a 
New Fire-Resistive Vault Door Shown by Diebold 
The Style “T” vault door was recently added to the 
“Triumph” line of fire-resistive vault doors made by the 
Diebold Safe & Lock Company, Canton, Ohio. The new 
door is built with a wide opening to permit the passage of 
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buses and transportable record trays with ease and con- 


venience. It is equipped with both outside and inside dou- 
ble doors. 

The style “T” 
walls are already built as well as in new vaults. 


door can be installed in vaults where the 
Particular 





STYLE “T’’ DIEBOLD VAULT DOOR 

attention is called to the anti-warp channel reinforcing of 
the front frame, the interlocking channel on the hinge side 
of the door, the deep box tongue of the jambs and the deep 
striker on the left hand door. 
as items that increase the fire resistive qualities of the new 


These features are stressed 


dc OT. 
iapeaaplliigipboen 
Ellis Applies for Patents on Desk Corner Guard 
A new desk corner guard under the trade name E-Klipse, 
on which patents are pending, is just being introduced on 
Ellis, 1221 Grand avenue, Dayton, 


> 


the market by R. C 
Ohio. 

This corner guard is quickly and securely mountable 
on flat top desks and tables; also demountable in a mo- 
ment’s time. It folders, booklets and 
other articles from slipping about promiscuously or fall- 
ing off the desk. It also offers protection from air currents. 
In addition, the E-Klipse desk guard provides more work- 
ing space with greater privacy to papers and the means 


prevents papers, 





““E-KLIPSE’’ DESK CORNER GUARD 


to clear desk easily and quickly for conference or when 
the user is hastily called away from desk or office. 
Constructed of stamped steel, it is both light in weight 
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and durable. It is finished in mahogany, oak, American 
walnut and file green, or special finishes upon request. 

The E-Klipse desk guard can also be supplied with or 
without extension features and is especially adaptable to 
stenographers’ desks where working space is so often at a 
premium. 

While only furnished at this time as a corner guard, its 
utility will shortly be extended to an “all-round” guard 
of varying height for store display and sample tables and 
other models, such as roll-top, pigeon-hole file and practi- 
cal designs for all sorts of flat top desks and tables. It 
is adaptable to flat top desks or tables having at least one- 
half inch or more of overlapping edges. 


——@———— 
“Y and E” Reinforced Tab Folders 
The Yawman and Erbe Manufacturing Company, 


Rochester, N. Y., has added a line of file folders with re- 
inforced tabs. The tab is reinforced to a depth of one 
inch, producing a serviceable and durable folder. It is 
stocked in several weights and cuts; manila or kraft stock 
folders can be provided with tab reinforcement in lots of 
at least 5,000. 
—— 
An Historical Blotter Series 

A new line of timely desk blotters featuring great char- 
acters in American history is being put out by the Sta- 
tioners Specialty Corporation, 15{ Lafayette street, New 
York, N. Y. There are three blotters in the series, each 
ornamented with the designs of heads of Washington, Lin- 
coln and Franklin respectively. The Washington blotter 





THE GEORGE WASHINGTON DESK 
BLOTTER AND PAD 


carries views of Mount Vernon and the United States Cap- 
itol, while the other two carry interesting views associated 
with Lincoln and Franklin. The illustrations are produced 
with soft harmonizing colors on high grade blotting paper. 
The line is a particularly appropriate novelty because of 
the nation-wide Washington Bicentennial celebration. 

The blotter here illustrated is a special item and carries 
the illustration of George Washington only. This item is 
offered in all standard sizes and also as in a 4x9 hand 
blotter. 

—_—_——- 
Scripto Presents Double Pointed Pencil 

The Scripto Manufacturing Company, of Atlanta, Ga., 
has just gotten out what they designate as the Duopont 
pencil No. 33 with double tip retailing at twenty-five cents. 
This is the latest addition to the line of low priced me- 
chanical pencils for office use made by the Scripto Manu- 
facturing Company, Atlanta, Ga. The Duopont is a handy 
pencil for everyone who ever has occasion to write, check 
or mark with two colors. They load at the tip with the 
standard 1% inch thin lead and propel, repel and expel the 
lead. Duopont pencils can be had with either round or 
hexagon barrels and are made in the following combina- 
tions: to write red and blue, red and black, blue and black. 








THE SCRIPTO “DUOPONT” PENCIL 
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True-Rite Ribbons Placed on the Market 
The Inter-State Ribbon & Carbon Company, 5913 Deni- 
Ohio, is manufacturing a 
Tru-Rite. The 
of ribbons is illustrated 
Inter-State Ribbon & Carbon Com- 


of experience in the manu 


son avenue, Cleveland, 


typewriter ribbons under the trade name 


box for this new lin 
( \ Boell,. ot the 


pany, has had twenty-six years 


NON-SMUT 


TYPEWRIT 
RIBBONS” 
AME ™PLies 





ATTRACTIVE CONTAINER FOR TRU- 
RITE RIBBONS 
His for- 


Carbon 


facture and distribution of ribbons and carbons. 
mer Columbia Ribbon & 
Company, Buckeye Ribbon & Carbon Company, and Im- 


connections include 
pression Products Company. 

& Carbon 
of ribbons in one 


Inter-State Ribbon 
Company’s distribution plan is the sal 


four yard lengths for individual dealers 


A special feature of the 


hundred and forty 
to put up in regulation boxes under their own private brand 


name 


—— 
A-S-E Designs New Book Shelving 
Patrician” steel book-shelving 
offered by the All-Steel-Equip Company, Inc., Aurora, IIL, 
along This 
shelving is the result of months of study by the company’s 


is the name of the new 


with their line of steel cabinets and lockers. 


engineers 


“Patrician” book shelving can be used in the home, the 





— 





A SECTION OF “‘PATRICIAN” STEEL 


BOOK-SHELVING 
library or any other place where 
The line 66, 78 and 90 


ofhce, the school, publi 


book storage is required is made 


line of 


OFFICE APPLIANCES 


inches high, and can be assembled in rows of any length 
desired. Attractive finishing ends, handsomely shaped cor- 
ners and the neat corner pieces lend individuality to this 
line. The uprights are of double wall construction and 


back, 


By inserting the stationary lugs at the 


small slots are punched on the inside front and 
spaced every inch. 
bottom of the shelf in the slot at one side and snapping the 
two lugs on the opposite side of the shelf in corresponding 
holes in the other upright, quick and easy shelf adjustment 
Books will fit flush against the uprights 
without being concealed or damaged when removed from 


the shelf 


is made possible. 


While Patrician shelving is ten inches deep to conform 
to book depth, it is also made fifteen inches deep for retail 
Olive 
ivory, mahogany and walnut are a few of the finishes in 


store use. green, autumn brown, gray, maroon, 
which this shelving is available. 

An attractive four-page circular illustrating and describ- 
ing this shelving in its different colors has recently been 
mailed by the company to dealers and is available on de- 
mand from those who may not already have received it. 

Ee 

Do/More Shows Some New Executive Chairs 
designed for the use of the executive 
market by the Do/More Chair 


The one illustrated is the Wood- 


Two new chairs 
have been placed on the 
Company, Elkhart, Ind 





THE WOODFIELD NO. 506 DO/MORE CHAIR 


field, No. 506. The other is called The Masterpiece and 
carries the number 526. 
Both these chairs are of a combination aluminum and 


They are richly upholstered in deep 
Form-Flex upholstery is 


steel construction. 
grain leather called Form-Flex. 
a special Do/More feature and is said to be highly resilient 
Each can be adjusted to fit the 
variation in the back adjustment is indi- 
The Woodfield is similar in de- 


and form fitting. chair 
occupant. The 
cated in the illustration. 
sign and construction to the Masterpiece but is not so mas- 
The both 
equipped with aluminum feet guards and either hard or 
soft rubber two-inch wheel ball-bearing swivel casters. 
aneeniiiiiedionos 
New Carbon Packet 

Philip Hano Company, Inc., Holyoke, Mass., have mailed 

to the trade an instructive four-page folder in colors pre- 


sive in proportion. swivel bases of chairs are 


senting the advantages of continuous forms generally, and 
more particularly when used with the Holyoke Hano car- 


bon packet, which supplies an economical method of writ- 
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ing multiple copy invoices. Patents on this new type of 
carbon packet are pending. 
It is that with 


forms will maintain perfect alignment; cut cost of carbon 


declared this packet used continuous 








HOLYOKE HANO CARBON PACKET 


paper; make it convenient to use a variety of colors of 
paper; avoid collating—all copies being in proper order; 
promote legibility through the use of high-grade stock, etc. 
removed from the typewriter and re- 


Forms may be 


inserted with ease and precision, releasing the machine for 
other work when necessary. 

The forms may be serially numbered, and punched and 
perforated in a variety of ways to suit the requirements of 
the user. 


oe 
Fingerprint Table for Police Departments 
A substantial table especially designed for the use of 
finger-print departments of the police is made by the Mc- 
Leod Furniture Company, Laurel, Miss. These tables have 
full quartered sliced oak tops and substantial square legs 
set in sturdy strips at the lower extremities, the two legs 





THE MC LEOD FINGERPRINT TABLE 


at each end being thus bonded together. The length is 36 
inches, width 18 inches, and height 40 inches. The height 
enables the one whose prints are being taken to stand 


while pressing his fingers to the paper. Convenient recep- 
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tacles are provided for the necessary supplies and equip- 
ment. 

It is stated that each precinct headquarters of the Chi- 
cago police department is now equipped with the McLeod 
Standard finger print tables. 

a 
Ditto Announces a Rotary Duplicator 

Ditto, Inc., Harrison street at Oakley boulevard, Chi- 
cago, Ill, is now offering a film duplicator in a rotary 
model. The new machine is said to reproduce one hundred 
copies a minute, in as many as eight colors in one opera- 
tion if desired. 

The new machine has an automatic feed and a self-eject- 
Two hundred and fifty copies can be made 
from one original. The copies can be made on either bond 
or coated paper. The new Ditto film, made specially for 
use on the new machine, is easily fixed into position on the 
drum of duplicator. 


ing device. 


There is a storage compartment or drawer in the base 
of the machine for holding a supply of extra films. The 
machine is sold with or without a floor stand. The latter 
serves not only as a stand for the machine but is also the 





NEW DITTO ROTARY DUPLICATOR 


storage cabinet equipped with several drawers for holding 
the film and an open space for storage of paper. 
ee 
A Pencil for Bridge Players 

The Culbertson Scoring Pencil for contract bridge is the 
somewhat formidable title of a new propel-repel-expel 
pencil now being marketed by Salz Brothers, Inc., New 
York City. The idea for this pencil was originated by 
Jacque A. Salz of Salz Brothers, Inc., who consulted with 
Ely Culbertson and the inventor of a unique calculating 
system and produced an article of great convenience to 
bridge players especially. It is said that the pencil elimi- 
nates errors, prevents disputes and saves time in scoring. 
The mechanism is durably constructed and its operations 
are said to be absolutely accurate by merely turning the 
movable barrel until the desired number of overtricks or 
undertricks is shown in the center column marked 
“Tricks,” the answer instantly appears showing vulnerable, 
not vulnerable, not doubled, doubled and redoubled as may 
be desired. Undertricks are indicated in red and overtricks 
in black. The pencil may, of course, be used for other pur- 
poses than bridge since it is a first-class mechanical pencil 
with an eraser and a chamber bearing a stock of reserve 
leads. 

Salz Brothers have provided a display easel containing 
one dozen of these pencils in ladies’ and gentlemen’s styles. 
The pencil comes in five colors permanently featuring Ely 
Culbertson’s name and photograph. Even before the for- 
mal announcement of this new pencil, the company states 
that a number of inquiries and orders had been placed by 

(Turn to page 52, please) 
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Harry Slemin Elected President of The Office 


Specialty Manufacturing Company, Canada 
Recently the board of directors of The Office Specialty 





A. B. Dick Company to Open Canadian Plant 

The A. B. Dick Company, Chicago, IIl., has leased space 
at 179 John street, Toronto, Ontario, for a branch factory. 
The United States manufacturer will organize the Mimeo- 
graph Company, Ltd., in Canada, and is proceeding with 
the installation of equipment for the manufacture of 
Mimeograph stencil papers and inks, for both the Canadian 
and British markets. It is expected that ultimately the 
Canadian plant will produce Mimeograph machines and ap- 


Manufacturing Company, Ltd., Newmarket, Ont., Canada, 
elected Harry C. Slemin president and managing-director 


pliances 

A. B. Dick, president of the company, states that the 
Toronto plant is the first branch factory to be established 
in another country by any United States Manufacturer of 
stencil duplicating machines. 

— -——~=— — —-— 

Miller Appointed General Sales Manager for Royal 

The Royal Typewriter Company, Inc., has announced 
the appointment of Maxwell V. Miller as general sales 
manager, effective March 1. Mr. Miller will continue as 
before to have direct charge of Royal's branch offices in 
the eastern part of the United States, but in his new 
capacity will also supervise the entire Royal sales or- 
ganization, including both standard and portable divisions. 
- ¢ Sa - a [he present capable direct management of the portable 





Mr. Slemin has been managing-director of the company division and western branch division remains unchanged. 


since June, 1916. In April, 1917, he was elected treasurer Mr. Miller is well known and popular among the type- 


and served in the dual capacity of treasurer and managing 
director until his recent advancement to the presidency 
George D. Wark, who has been secretary of the com- 


pany for many years, has had his duties extended to in 


clude the treasurership. 

Mr. Slemin began his career as a telephone engineer 
He settled in Rochester, N. Y., in 1904, as a member of 
the engineering staff of the Stromberg-Carlson Telephone 
Manufacturing Company. In 1910 he was made sales and 
advertising manager by Stromberg-Carlson, a position he 
held until he joined the Yawman and Erbe Manufacturing 
Company March 1, 1914, as advertising manager. A littl 
over two years later, June, 1916, he was appointed man 
aging-director of The Office Specialty Manufacturing 
Company. He was elected to the board of directors of the 
Yawman and Erbe Manufacturing Company in October, 
1916, and was made a “Y and E” vice president in Febru M. V. MILLER 





ary, 1928 

In addition to Mr. Slemin and Mr. Wark, the board of 
directors of The Office Specialty Manufacturing Company 
now consists of Francis J. Yawman, recently appointed to 
the death of Frederick G. Erbe; stinting effort which have brought him 
In 1913 he was made a salesman, and in 1921, 


writer trade for his forceful leadership and brilliant record. 
Starting as a junior salesman in Royal’s Hartford branch 
in 1912, he displayed the qualities of enthusiasm and un- 
fill the vacancy caused by to his present 


Thomas Reid, K. C., vice-president and counsellor, and G position. 
L. Manning, general superintendent. after he had temporarily left Royal for a short period, 
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he became assistant sales manager. In 1922 he 
pointed manager of Royal’s Pittsburgh branch, and in 193] 


was ap- 


he became Royal’s eastern sales manager. 

By coordinating all selling activities under Mr. Miller’s 
vigorous leadership, Royal assures a closer cooperation 
between its branch and dealer organizations and an unified 
policy in all its domestic sales activities. 

- 
William Watson Visits U. S. 

Sailing recently from Glasgow on the SS. “Athenia,” 
bound for New York City, William Watson, chairman of 
the new Industries, Home and Overseas Committee of the 
Scottish National 
metropolis of America on March 19 
March 22, Mr. Watson 


Export Managers’ Club at the Pennsylvania hotel. 


Council, arrived in the 
Three days later, on 
the convention of the 


His 


visit to the United States is primarily for the purpose of 


Development 


addressed 


advancing the objects of the council insofar as they relate 
to the establishment of new industries by American man- 
ufacturers in Scotland. It is believed that the establish- 
ment of the protective tariff in Britain and the deprecia- 
tion of the British pound in comparison with the gold 
standard make it 
who expect to hold British trade, to establish factories in 
Britain or its dominions, preferably near to central mar- 
kets. 

Mr. Watson represents the Scottish National Develop- 


ment Council, leading industrial regions, municipal au 


desirable for American manufacturers 


thorities, and railways of Britain. He is a typewriter man 





WILLIAM WATSON 


by occupation, having a thriving office equipment business 
know as Watson's Typewriters Limited at Glasgow, where 
he represents the New 
York. He became interested in the redevelopment of the 


Clyde region, which, a 


Royal Typewriter Company of 


couple of years ago was reduced 
to a low ebb owing to general depressive conditions and 
the practical cessation of the shipbuilding industry and 
steel for which the region has been 
The 


became 


the fabrication of 


famous for generations farther he went in his in- 


vestigations the more he convinced of the de- 


sirability of enlisting American capital and industrial en- 
terprise in a section already equipped with every funda- 
mental, including skilled labor too long idle for the lack of 
local industrial activity. The more he investigated, the 
more absorbed he became in his subject, until finally the 
subject mastered him and he became one of the most 
gifted and effective leaders in the movement for the re- 
habilitation of industrial Scotland. 

Office Appliances that Mr. Watson’s engage- 
ments preclude a stay in this country sufficiently long to 
enable him to come even as far west as Chicago. We wel- 
come him to the United States, and trust he will carry back 
to Scotland happy memories of his visit. 

A resumé of Mr. Watson's address before the Export 
Club will be given in Office Appliances for May. 


regrets 
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F. E. Van Buskirk Returns to Typewriter Industry 
Francis E. Van Buskirk has returned to the typewriter 
industry, in which for over forty years he had been a 
prominent and widely known figure. On March 1 he be- 
came San Francisco branch manager for L. C. Smith & 
Corona Typewriters, Inc, 
Ill-health led to Mr. Van Buskirk’s retirement more than 


a vear ago. He was formerly a vice-president and member 





VAN BUSKIRK 


F. E 


of the board of directors of the Smith-Corona company. 

His association with the typewriter industry dates back 
to 1891 when as bookkeeper and salesman he went to 
work for Wyckoff, Seamans and Benedict, of New York, 
the pioneer typewriter firm which first marketed the 
Remington, 

Thus began a career which was to be notable for its 
many contributions to improved business methods and 
higher standards in the industry. 

In 1893, Mr. Van Buskirk was given his first managerial 
job and took charge of the Remington office in Omaha. 
Here he received his first opportunity to cultivate those 
qualities which made him an outstanding sales executive, 
one who combines a rare understanding of men with a 
capacity for sympathetic and scientific direction. 

Three years later Mr. Van Buskirk was again promoted, 
voing to San Francisco where he served for six years as 
branch manager of the local Remington office. 

Following his next job—three successful years as man- 
ager of the Chicago ofice—Mr. Van Buskirk came to New 
York to be assistant superintendent of domestic sales. 
Then, in 1907 he was made secretary of the Remington 
company and in December, 1909, its general manager. In 
1913, when the sales departments of the Remington, Smith 
Premier and Monarch were consolidated, Mr. Van Bus- 
kirk was elected vice-president and director of American 
sales of the new organization. 

Ten years later, in 1923, he joined L. C. Smith & Bros. 
as director of American sales, and in 1924 was elected vice- 
president in charge of both foreign and domestic sales 

In 1928, after two severe illnesses, Mr. Van Buskirk re- 
linquished active duties for work less arduous and wear- 
ing and spent part of 1928 and 1929 traveling extensively 
in South America on behalf of the company’s interests. 

Mr. Van Buskirk takes over his important post, wel- 
comed by the entire organization, and returns to active 
duty at a point where his long experience will be espe- 


cially valuable. 


Yoho VA-N!! Gee, it’s nice to see you back again. Bet it’s fine over 


there in the sunshine, roses, fogs 'n’ everything. Comin’ over some day 
when I don’t hafta hoe the beans. 
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Statement of “Sheaffer” Policy 
In response to persistent requests Sheaffer 
price policies for 1932, W. A. Sheaffer, president of the 
W. A. Sheaffer Pen Company, recently stimulated the en- 


regarding 


thusiasm of Sheaffer dealers from coast to coast with the 
following emphatic statement: 

“There will be no price reduction in Sheaffer merchan 
remainder of 1932. ‘Sheaffer’ merchandise 
to manufacture today than it has at any other 


At today’s prices the public is get- 


dise during th« 
costs more 
period in our history. 
ting the greatest fountain pen value we have ever offered 
We have improved our product and steadily introduced 
costly new features, which are now offered the public at 
prices no higher than they paid for old style pens. 

“Since the 


company I represent was founded nineteen 


years ago, it has been our policy to safeguard the interests 
of the dealer. This will continue to be our policy as long 
as we remain in business. May I repeat, there will be no 
price reduction in Sheaffer merchandise during the current 
year? 

“The ‘buyers’ market’ and ‘low priced goods are the only 
ones that sell’ theory advocated by some manufacturers 
stocks, 
retards dealers’ progress and makes for shrinking inven- 


of various lines which compose the distributors’ 


tory values. Disregarding that theory, many dealers, by 
pushing the best grade manufactures, are holding the sales 
of higher priced articles in good ratio to the general vol- 
ume, thereby increasing their net. 

“While the price of ‘Sheaffer’ brands in many ways in 
creased in value will be maintained, we have provided ex 
traordinary value in the ‘Univer’ pen and pencil set to 
enable dealers to meet the price competition of lower class 


merchandise 


— en 
Stephens Now with Metal Office Furniture 
Company 
John L. Stephens, who has been associated with The 
Shaw-Walker Company of Muskegon, Mich., since 1924, 
the last four years as advertising manager, on March 1 


took charge of the sales promotional activities of the Metal 
Before 
going with Shaw-Walker, Mr. Stephens was associated for 


Office Furniture Company, Grand Rapids, Mich. 


a time with his father, who operates a small chain of d« 





JOHN L. STEPHENS 


Kansas and Oklahoma He was also 


a reporter and feature writer on the Muskegon Chronicle 


partment stores in 


after his graduation from the University of Michigan, 


where he specialized in editorial writing and advertising 
He is, 


perience for the duties of his new position. 


therefore, capitally equipped by education and ex- 


the subject, 
This 


article was published in The Annals, a quarterly magazine 


In 1928 Mr. Stephens wrote an article on 


Standardization in the Filing Equipment Industry. 
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published by the American Academy of Political Science. 
Che article brought forth some quite lively comment. 

F. W. Rosenkrans continues in charge of advertising for 
the Metal Office Furniture Company. 

The many friends of Mr. Stephens will unite in a feeling 
of satisfaction that, in changing positions, he has not left 
the field of office equipment. 

mesma 
Steible Now with U. S. Postal Meter Corporation 

Dan Steible, 

and accounting machine divisions in the general promotion 


who recently represented the typewriter 


department Remington Rand, Inc., has left that position 
and has been appointed general sales promotion manager 
of the U. S. Postal Meter Corporation, New York City, 
in charge of sales promotion and advertising. Mr. Steible 
is well known for his ability in the demonstration and sale 





DAN STEIBLE 


of office machines and also as a forceful writer on business 
topics. 

He began his career as a newspaper man and later prac- 
ticed law for several years. He became connected with 
the Dalton Adding Machine Company in 1915. He organ- 
ized the sales school of the company and conducted ses- 
every important city in the United States and 
Canada. During this time he edited the Dalton Bulletin 
and the company’s educational courses, 

On the absorption of the Dalton by Remington Rand 
he became the first editor of the Rem Rand News. Later 
he left that position to handle sales promotion for the ac- 
Dalton, Remington 


sions in 


counting machine division, covering 
and Powers interests. 

Mr. Steible is much in demand as a writer and speaker 
on sales topics. 

a 

San Francisco Branch, A. W. M. Co. Celebrates 

On the evening of February 20 at the Cafe Marquard in 
San Francisco Henry Simler, vice-president of the Amer- 
ican Writing Machine Company, New York City, tendered 
a banquet to the employees of the company’s San Fran- 
cisco branch, and their families, in recognition of the fact 
that the branch had achieved a record business in Decem- 
ber. Manager William Reinheimer was away on a trip, 
hence the delay in giving the dinner. 

The following persons were present: Mr. and Mrs. Wil- 
liam Reinheimer; Mr. and Mrs. Henry Tavares; Mr. and 
Mrs. Peter Koman; Mr. and Mrs. Harry Sartoris; Mr. and 
Mrs. L. Pingree; Mr. and Mrs. A. V. Tally; Mr. and Mrs. 
Ed. Pennington; the Misses Cathrynn Reinheimer, L. Mat- 
son, E. Newell, Ruth Gray and Ruth McCoy, and Messrs 
Fred. Schmidt, Alex. Vlasov, Milo Newell, H. G. Rein- 
heimer and Tarrance Alexander. 

Five-year service badges were presented to Mr. Koman, 
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shop foreman; Henry Tavares, assistant manager; Fred. 
Schmidt, in charge of the platen department, and Alex. 
Vlasov, service man. Manager William Reinheimer re- 
ceived a fifteen-year service badge. 

The menu was a clever bit of work, gotten up by Man- 
ager Reinheimer’s daughter. Ona red background crossed 
diagonally with a band of blue was eyeletted a small folded 
glazed sheet of white, bearing the menu in red on the 
first page, and the place, occasion and date on the second. 
Heavy blue silk cord was knotted through the eyelets. 

Following the ceremonies of presentation several talks 
were made, followed by dancing and a good time generally. 

eH 
Parker Factory to Canada 

That part of the factory of the Parker Pen Company of 
Janesville, Wisc., devoted to export trade and amounting 
to approximately one-sixth of the total output of the Janes- 
ville plant, is being transferred to a branch plant at To- 
ronto, Ont., according to a special dispatch from Janes- 
ville to the Chicago Tribune of March 23. According to 
the report, the transfer is now underway and will be com- 
pleted within a few months. The business entailed amounts 
to approximately one million dollars in a normal year, a 
substantial percentage of this amount being represented 
by wages. Mr. Parker emphasized the point that this is 
simply a business move. The situation is such that he can 
manufacture more economically and with more certainty 
of the future in some other place. 

npemtiiteanien 
The Guest Book 

W. A. Sheaffer, president, The W. A. Sheaffer Pen Com- 
pany, Fort Madison, Ia., signed The Guest Book the other 
day with a “Sheaffer balanced, feather touch Lifetime, iden- 
tified by the white dot.” In the brief visit we got stimula- 
tion for our opinion that despite general conditions there 
is a considerable market for high standard products; sup- 
port for our belief that uncontrolled “short selling” re- 
tards progress; interesting information about transplanting 
big trees. And better still—encouragement to press on— 
and on. 

John Dornette, Jr., counsellor of the Wood Office Furni- 
ture Associates, Inc., Cincinnati, Ohio, signed The Guest 
Book on March 2, brightening up the sanctum with the 
cheerful Dornette smile. Interesting conversation about the 
present and some pleasant reminiscence of days gone by. 

Lewis D. Stocking, character analyst, inscribed his name 
in The Guest Book on March 21, bringing us something 
interesting upon physiognomy and psychology and its ap- 
plication to selling. Our old friend, who used to be adver- 
tising manager for one of the leading manufacturers in the 
held, has spent many years in the study of character analy- 
zatidm. He conducts classes in the science for many com- 
panies employing a considerable number of salesmen. 

E. T. MacIntyre, vice-president, Defiance Sales Corpora- 
tion, New York, spent a short time in this office on March 
11. He was on a business trip which included calls in Chi- 
cago, Milwaukee and St. Louis. While here he appointed 
L. P. Wingert sales representative for the Middle West 
territory. 

Alfred Land, of Los Angeles and San Francisco, Calif., 
was a visitor on March 15. Mr. Land is an old-time type- 
writer repairman. Before going to the Pacific Coast he 
worked in the South. Health considerations for a time 
obliged him to live in a warm climate. He is now fully 


recovered and expects to make a connection somewhere in 
the Central or North Central states. 

Ernest Dalton, of the Union Ribbon & Carbon Company, 
Philadelphia, Penna., called upon us March 14, having just 
returned from a very satisfactory trip through the south- 
ern states. He was particularly gratified with the results 
accomplished. 
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Burroughs Annual Report 

The annual report ot the Burroughs Adding Machine 
Company of Detroit, issued on March 5, shows a net profit 
for 1931 of $4,038,151, as compared with $7,505,490 for 1930. 
Surplus adjustments representing charges for reserves 
against unrealized losses and credits applicable to prior 
years reduced surplus by $763,350 to the sum of $7,502,293. 

Current assets of $29,101,096 compare with current lia- 
bilities of $1,542,550, a ratio of approximately nineteen to 
one, and indicate working capital of $27,558,546. The com- 
pany is in a very strong position and has neither funded 
debt nor preferred stock. 

During 1931 the company introduced substantial econ- 
omies into practically every branch of its operation and 
continues to maintain these economies. President Backus 
said that they had no doubt that with the return of better 
business conditions the company will find itself in an even 
more advantageous position than it has achieved in the 
past. 

The new standard typewriter has met with a warm 
reception from the field force and the business public. 
Production and deliveries are now on a rising scale. 

Another recent development is an improved type of cor- 
rect posture chair for office and factory workers. The 
company has been building chairs scientifically since 1927 
and this is now an important part of the business. 

Other products released in 1931 include several types of 
cash registering machines and also a new desk model add- 
ing machine for general use. Several improvements and 
special features have been added to the billing and book- 
keeping machines. 

“The number of names on our list of stockholders,” said 
President Backus, “increased from about seven thousand at 
the beginning of the year 1931 to nearly ten thousand at 
its close.” 

——_<——— 
General Fire Declares Preferred Dividend 

The General Fireproofing Company, Youngstown, Ohio, 
declared a regular quarterly dividend of $1.75 per share on 
preferred stock of record March 21, payable April 1. The 
board of directors voted to omit the regular quarterly divi- 
dend on common stock. 

——a—— 0 
Sheaffer Net Lower Than Last Year 

Net profit for the year ended February 29, 1932, as shown 
in the annual report of the Sheaffer Pen Company, Fort 
Madison, Iowa, was $236,065, equal, after preferred divi- 
dend requirements, to $1.10 per share on 194,700 shares of 
common stock. The profit for the preceding fiscal year 
was $701,792, or $3.49 per common share. 

——_<g—— 
National Cash Earnings Less in 1931 

Dividend on National Cash Register Company class “A” 
stock for the year ended December 31, 1931, equaled sixty- 
nine cents per share. The total net profit for the company 
and its domestic subsidiaries was $824,339, after deprecia- 
tion, federal taxes, reserves for inventory, etc. The net 
profit for 1930 was $3,584,830, or $3.01 per share of class 
“A” stock. 

It is reported that the company may show a small profit 
for the current quarter against a $300,000 loss sustained in 
the first quarter of 1931. 

—— 
Parker Annual Report Shows Loss for 1931 

In its annual report, the Parker Pen Company, Janes- 
ville, Wisc., shows a consolidated net loss of $193,532 for 
1931. The 1930 net income, after all charges, was $537,028, 
equal to $2.58 a share on 200,000 common stock, 

At the annual meeting of the company, B. M. Jeffris, 
secretary, was elected a director to succeed W. L. Clark. 
All other directors were re-elected. 
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Meetings--Conventions--Dinners 


Office Equipment Institute Holds Instructive 


Sessions 
On March 10 and 11 at the Hotel New Yorker, New York 
City, the Office Equipment Manufacturers Institute held a 
two-day meeting which was well-attended and replete with 
interest. On the afternoon of the first day the members 
enjoyed the privilege of listening to some remarks from 


a visitor from overseas—J. Adams Keene, former president 


of the Office Appliance Trades Association of Great Britain 
and Ireland, and now president of the International Office 
Appliance Unior Europe, numbering at present eleven 
rganizations, representing Great Britain, France, Belgium, 
Germany and other countries. Mr. Keene presented the 
respects of the associations abroad and extended an invi- 
tation to the Institute to join in their cooperative work 
for the benefit of the industry 

Another speaker who presented a message of more than 
usual interest was Dr. L. D. H. Weld, director of research, 
McCann-Erickson, Ir whose subject was, Market Poten 
tials and Sales Quotas. Dr. Weld said, in part: 

“Interest in sales analysis is increasing Chere is a more 
general adoption of scientific analysis of sales marketing 
problems. Sales analysis is the measure of market poten 
tialities Most work on sales quota establishing is very 
crud In almost every line of business special factors af- 
fect the allotment of quotas so as to prevent the correct 
use of general buying power figures. As a result, there is 
too much guessing at the value of the factors involved.” 

By the use of graphic charts Dr. Weld showed how cet 
tain factor related by comparison with sales could give 
1 better use of general buying power figures. The chief 
{ these factors is the number of income tax returns, the 
number of lighting customers, both gas and electric: the 
number of bank depositors, and the numbers (of subscrib 
ers or purchaser as shown by a combined list of four 
eading maga é 

On Thursday morning, after the routine business had 
been disposed L. C. Stowell, president of the Dicta 
phone Corporation, presented the subject, The Field View 
point of Present-Day Business Conditions 


\fter presentation, the subject referred to was discussed 


W. I lgrass, vice-president, Dictograph Products, 
I me \W R. Cummings, vice pre sident of the Monroe Cal 
culating Machir Company, and H. R. Russell, general 


ANNUAL DINNER EQUIPMENT MANUFACTURERS’ 


We moved the right end of 


OF THE OFFICE 


THURSDAY, MARCH 


INSTITUTE 


t) 


manager Powers Accounting Machine Division, Remington 
Rand, Inc. 

Selling by Mail was the subject outlined by John Howie 
Wright, editor, Mail while Tim 
Thrift, assistant sales manager of the American Sales Book 


Postage and The sag, 
Company, Ltd., discussed How Salesmen Can Cash in on 
Direct Mail Advertising. 

On Thursday afternoon, after a free-for-all discussion by 
members on subjects in which they were particularly inter- 
ested as individuals, Norman Bel Geddes, a successful de- 
the office 
Sales 


redesigning in 


Product 


done valuable 
Design of 


signer who has 


equipment field, spoke on as a 
Stimulant. 

Mr. Little, editor of Management Methods, 
known as System, made the suggestion that it might be 
possible to increase the use of office appliances by leasing 


formerly 


the equipment instead of attempting outright sales where 
no results were promised 

Che annual dinner of the Institute was held at 7:00 P. M. 
in the Panel room of the Hotel New Yorker. Dr. H. Par- 
ker Willis of Columbia University, formerly editor of the 
New York Journal of Commerce, was the speaker of the 
evening. Dr. Willis is an expert on money and banking 
and at present is counsel to the Senate Banking Commit- 
His subject was When Doctors Disagree, his 
had out of the present 
economic difficulties of this country. Dr. Willis believes in 
the constructive ability of American business men; that 
the of al- 


things 


and 


tee. 


remarks reference to a way 


conditions result business having 
lowed itself to do that 


would not have permitted itself to do and that now it is 


present are 


under other conditions it 
the duty of business to undo what it has done. 

Following Dr. Willis’ remarks, there was a lively gen- 
eral discussion. 

Friday’s Session 

Che first address of the morning was by T. R. Crayston, 
general manager of the Dictaphone Sales Corporation, Ltd., 
headquarters, Toronto, Canada, who on The 
Canadian Problem and What to Do About It. Discussion 
leaders were M. S. Eylar, vice-president, Underwood El- 
liott Fisher Company, and J. M. Cheney, vice-president, 
Ditto, Inc. 

After this address, the questions raised in the open forum 


sp ike 


were brought up. 





HELD IN THE PANEL ROOM OF THE HOTEL NEW YORKER, 
around to get the picture 


e horseshoe 


into our page 
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Ninth District Stationers Score Fine 
Meet at Fort Worth 

Adoption of the Stationers’ Code 

lated at the national convention in New Or- 


formu- 


leans; discussion of operation costs and 
methods of compensating salesmen during 
present business conditions, and expressions 
of confidence in the future, marked the an- 
nual meeting of retail stationers of the Ninth 
District, comprising Texas and Oklahoma, 
held in Fort Worth, March 10-11. 

W. C. Clegg of San Antonio was elected 
District new term, and 
Jess Beck of Oklahoma City was elected Re- 
Houston was selected for the 


Governor for the 


tail Director 
1933 meeting place. 

At all meetings glowing tributes were paid 
to the memory of Phil Webster, manufacturers’ representa- 
tive, who passed away at his home in San Antonio recently. 

Following an address of welcome by H. C. Burke, Jr., 
of the Continental National Bank of Fort Worth, the busi- 
ness end of the meeting got under way with Chas. P. Gar- 
vin, general manager of the National, giving an address on 
‘The Day’s Opportunity.” 

“We have not come here to sell the association,” Mr. 
Garvin said, “but we need active participation in changing 
policies forced by different conditions. Business men must 
get away from the old rule that a given amount of territory 
The element of 
not now a 
The 


salesmen of the new day must seek out those customers 


should produce a certain amount of sales. 
the sale is the thing of the day. It is 
question of how many sales, but of selective outlets. 


new 


who are good business men, who buy intelligently and who 
sell intelligently, and who earn a good profit on their sales. 

William E. Ward of New York, national president, was 
introduced by Garvin, and spoke on the association’s 
activities and what it meant to the stationers. 

“In a survey we recently completed,” Mr. Ward said, “we 
found that the problems of distribution and credits were 
about the same in all sections of the country, so you need 
not think that you are having it any worse than another 
fellow.” 

Henry Dorsey, Jr., District Governor, who presided at 
the meetings, thanked George Cunningham, president of 
the Travelers, for the wonderful cooperation the traveling 
men had given in promoting the interests of the stationers, 
and introduced Tom Conneely, newly-elected president 
of the Travelers. 

Otto Ejisenlohr 
Phil Webster, with the 
heads for a moment 

Dorsey announced the Nominating Committee as fol- 


George Walcott, Liston Jackson and Harry Bow- 


fine tribute to the memory of 


assembly standing with bowed 


Rave a 


lows: 
man, 


Thursday P. M. 


“The Use of Direct Mail Advertising,” was the subject of 


an address by R. M. Tussing, president of the Victor Safe 


and Equipment Company. Mr. Tussing told how his com- 
pany carefully analysed each piece of direct mail advertis- 
ing which was sent out, and pointed out that millions of 
pieces distributed annually are not worth the paper they 
are printed on because of careless preparation. 

The first step, he stated, is to analyse the product. What 
is the profit yield? What is the market? What is the com- 
petition? What is the stock? What is 
the opportunity for sale? 

Plans should be made at least 30 or 60 days ahead in 
order that sufficient time may be given to preparation, he 
The piece should be carefully designed to do one 
It should seek an inquiry or an order; its 


Is it seasonable? 


stated. 
of two things: 
contents should be apropos of the object sought. 
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W. C Clegg, read the Stationers’ Code 
which was formulated at New Orleans, and 
presided over the ensuing discussion. On 
motion by Leslie Gardner, seconded by Geo. 
Walcott, it was approved. On a motion by 
Gardner seconded by Clegg, it was agreed 
that difficulties arising among retail station- 
ers be handled through the national asso- 
ciation. 

The Sales Clinic was handled by Chas. 
Garvin, who urged the members to forget 
their troubles and to dig in and give their 
best efforts to their work. 

H. D. Bates, advertising director of the 
W. A. Sheaffer Pen Company, gave a fine 
address on “Advertising Under Present 
Conditions.” Mr. Bates went into some de- 
tail to explain how and why he should advertise as he does 
at present, and gave some clear, concise counsel on how ad- 
vertising should be handled at this time. He was given 
a rising vote of thanks at the end of his talk. 


Friday A. M. 


The meeting Friday morning was of much value since it 
brought out pertinent facts and figures on business condi- 
tions among the stationers. Throwing off the cloak of 
secrecy, each man told the percentage of decline in busi- 
ness which his firm suffered last year, and what steps, if 
any, are being taken to improve conditions. 

Compensation of salesmen came in for some discussion. 
It was found that salesmen who had worked on salaries 
when times were good were not now earning their salaries, 
but proprietors refused to put them on a commission basis, 
since the salesmen rendered good service in more prosper- 
ous times. It is worth noting that unusual efforts were 
reported by each stationer to keep the working staff to- 
gether, reducing salaries only when absolutely necessary, 
and doing everything possible to give the employes a fair 
deal. 

The Nominating Committee reported the selection of 
W. C. Clegg as District Governor and Jess Beck as Retail 
Director. They were accepted with acclamation. On invi- 
tation of Cliff Wilson, Houston was selected for the 1933 
convention city. 

A luncheon the opening day, a banquet and stag party 
that night with the Travelers as hosts, and a banquet 
the following night with the stationers as hosts, made up 
the entertainment. The annual golf tournament was held 
Friday afternoon. 


Operating Costs and Profits—If Any 


At the meeting Friday morning, when operating costs 
were discussed retail stationers of Dallas brought out a 
chart showing the results of a survey made among six 
dealers in that city on the cost of doing business. In two 
cases manufacturing costs were included. There were also 
slight variations due to different interpretations of the 
questions asked. The figures interesting, even 
startling, when they came to be averaged up. On one side 
was the net cost of merchandise (69.97 per cent) and gross 
margin (30.03 per cent), making up the 100 per cent total. 
On the other side were the items of expense, including 
salaries, advertising, delivery, rent, insurance, taxes, depre- 
ciation, light, heat and water, telegraph and telephone, 
dues, subscriptions, etc., office stationery and supplies, bad 
debts, miscellaneous, making a total of 31.77 per cent, or a 
net loss of 1.74 per cent—BCR. 

(The largest item was salaries, and salaries seem to be 


were 


the only item susceptible to adjustment in sufficient degree 
to meet the loss percentage.—Ed.) 
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Eighth Districters Convene at Wichita 


Che eighth district members of the National Stationers’ 


Association met at the Lassen hotel in Wichita, on March 
14 and 15, for the first district session to be held in Kan 
sas. There were two full days of work and fun and then 
the members voted to hold the 1933 convention in Topeka, 
Kan., and by unanimous vote elected Herman Cast, gen 
eral manager of the Western Lithograph and Office Supply 
Company, of Wichita, district governor 

The convention was a snappy affair with registration up 


to expectations and with a program so arranged that there 


were no dead moments 

Registration opened at 8 A. M. on Monday, March 14, 
and at 10 A. M. the meeting was called to order by R. D 
Latsch, district governor. There was roll call and an out 
line of the program, and then the opening address by Wil- 
liam E. Ward, New York, president of the association 
Mr. Ward had as his subject, “Better Merchandising Con- 
ditions,” a discussion which was the key-note speech of 
the two-day s« t 

\. S. Matthews, Hall Litl aphing Company, Topeka, 
discussed eftor it price maintenance legislation and the 
Capper-Kelly | in particular 

Charles P. Garvin, general manager, had as his topic, 
“The Day's O rtunity He ympared the present de 


pression with the deplorable years when George Washing 
ton fought to build the new world democracy 

H. D. Bates, advertising director of the W. A. Sheaffer 
Pen Company, was opening speaker on the Monday after 
noon program. His topic was “Advertising,” but at the 
start he digressed to give views concerning the present 
depression. The depression, he said, is not like a hole in 
which a man falls never to crawl out, but rather like a 
valley between two hill ranges; the descent perhaps abrupt, 
but an upward incline once the bottom is reached 

A. Schooley, Scl ley Book and Stationery Compan, 
Kansas City, M and A. S. Matthews discussed the Re« 
search Bulleti: 

Govern R. D. Latsch spoke on “Local Stationers’ Or 
ganizations,” and pointed out the general good done nu 
tow! and cit where the organizations are strong 

M. G. Willia Che General Fireproofing Company, dis 
cussed fair trades practice, He told of the efforts bein, 
made to bring manufacturers, wholesalers and dealers to 
gether t consid fair practices He told of the work done 
in the organization of the Steel Office Furniture Institute 
and of its work being sanctioned by the Federal Trad 


(ommiuission 


Che final speaker on the Monday business program was 
Charles P. Garvin, who discussed changes 
in the stationery business. He said that 
modern business had made the stationer a 
specialist in the elimination of business 
problems and predicted that in time modern 


stationers would have small stores in the 
best business district for shoppers and spa 
cious warehouses in cheap-rent, outlying 


districts 


Che Monday program closed with the an- 
nual ball, held in the Lassen Spanish room 
The tables were ranged around the walls 
and the main portion of the huge banquet 
room left open for dancing. George Hau 
sam, president of the Hutchinson Office Sup 
ply Company, Hutchinson, Kan., acted as 
toastmaster The address of welcome was 


HERMAN 





H 
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vice-president of the 
short talks 


delivered by Larry Hammond, 


Wichita Chamber of Commerce. There were 
by Mr. Garvin, President Ward, Mr. Latsch, George Wol- 
cott, Kansas City, Mo., Walter Stempel, president of the 


Me ore, 
Promi- 
The pro- 


Mid-West Travelers Association, Wichita, and R. C 
of the Mid-West Travelers Association 
nent members of the association were introduced 


secretary 


gram included a group of professional entertainers and 
music by one of the best orchestras in the state. 

The Tuesday morning program was devoted to business, 
the of 


members competing for a group of especially fine prizes. 


while afternoon program was one recreation, the 


R. M. Tussing, president of the Victor Safe and Equip- 
ment Company, spoke in favor of direct mail advertising 
where judgment is employed. He told of the abuses of 


the direct mail system of advertising and advised persons 
not willing to devote time and intelligence to it to leave 
He advised that each piece of direct mail adver- 


alone. 


it 





CONVENTION LEADERS.—Left to right: William E. Ward, president, 

National Stationers’ Association; C. P. Garvin, general manager; George 

Wolcott, fourth vice-president, and R. D. Latsch, governor of District 
No 8 

tising to leave the office should do so only after minute 


scrutiny by the advertising manager. 

Che nineteen principles of the “Stationers’ Code of Mer- 
Edward L. Little, 
Company, George 


chandising Practice” were discussed by 
Wabash, Ind., Wabash 


Hausam, Hutchinson, Kan., past district governor. 


Cabinet and 


There was an abundance of applause for the report of 
the Mid-West by R. C. Moore, of 
Kansas City, Mo., He said that during the past 


Travelers club made 
secretary. 
year the club had made a real gain in membership, a gain 
of at least thirty-five per cent. 


Results secured from the annual meeting 


of the association were summed up in two 
short closing addresses made by Mr. Ward 
and Mr. Garvin The business sessions 


A 


luncheon meeting followed and then a trip 


closed at noon on Tuesday, March 15. 


of all visitors with golf clubs to the sporty 
Wichita club golf 
there was real competition for the excellent 


Country course where 
array of prizes. 

The Wichita Stationers and Office Equip- 
ment Association, first organization of its 
kind organized in Kansas, had charge of the 
The 
Cast, president, and Harold Passman, Gold- 


entertainment. officers are Herman 


smith Book and Stationery Company, secre- 


tary and treasurer.—Dick Long. 


CAST 
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Fifth District Holds Helpful Meeting 
Stationers of the Fifth District gathered at Detroit on 
March 23 for their annual convention, which was held in 
the Statler hotel. local dealers were 
there from Grand Rapids, Cleveland, Jackson, Columbus, 


Besides stationers, 





BUSSE 


LOUIS B 


KOEHN 


HARRY J 


Toledo, Sandusky, Flint, Monroe and elsewhere. A com- 
prehensive program was crowded into a single day and a 
sales clinic was held in the evening. 

Among the principal speakers at the business sessions 
were William E. Ward, president of the National Station- 
ers’ Association; Charles P. Garvin, general manager; H. 
D. Bates, advertising director, W. A. Sheaffer Pen Com- 
pany; Ed. Little of Wabash Cabinet Company, and R. M. 
Tussing, president, The Victor Safe & Equipment Com- 
pany. 

An intensive business session was held from 9:00 A. M. 
to 5:26 P. M. Harry Koehn of Gregory, Mayer & Thom 
Company, governor of the fifth regional district, presided, 
outlined the program for the day and introduced the other 
speakers. 

President Ward outlined the activities of the National 
Association. He declared that notwithstanding unfavora- 
ble conditions the membership had been maintained at its 
high level and that the affairs of the association, financial 
and otherwise, were in excellent shape. 

In covering the subject of advertising, Mr. Bates spoke 
from the viewpoint of the retailer, showing how dealers 
could take full advantage of the manufacturers’ national 
advertising. He also stressed the technique of advertising, 
properly designed, to attract the prospect’s interest. 

The versatile general manager, Mr. Garvin, covered the 
subject, “The Day’s Opportunity,” and participated in dis- 
cussion of other subjects. 

The use of direct mail was covered carefully by Mr. 
Tussing. He gave exact figures showing remarkable re- 
turns produced by intelligently prepared mailing pieces. 

Perhaps the climax of interest in the entire meeting was 
reached in discussing the codes of ethics for both manu- 
facturers and retailers, the high spot being filing supplies. 
It was felt that constructive improvement in conditions 
would result. 

Following the dinner in the evening, Alfred J. Mayer of 
Gregory, Mayer & Thom Company, third vice-president of 
the National Association, addressed the gathering, after 
which the meeting was thrown open as a sales clinic. 
Everyone was given the opportunity to participate and 
many accepted the invitation. 

The attendance during the day was approximately sixty. 
The sales forces of the Detroit dealers were present at the 
banquet and clinic or forum. The evening attendance was 
one hundred seventy-five. 

L. B. Busse of The Franklin Printing & Engraving Com- 
pany, Toledo, retail director for the district, was nominated 
for governor for the new year. Mr. Bishop of Office Sup- 
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ply & Printing Company, Cleveland, was the choice of 
the meeting for retail director. 

The Central Travelers Club held its meeting in con- 
nection with the district meeting, with Harry Balch of the 
Quality Park Envelope Company and president of the club, 
in the chair. He also contributed to the stationers’ pro- 
gram. In the election of new officers for the ensuing year, 
Steve Stout, the athletic representative of Wilson-Jones 
Company, was chosen president. Harry Nichols of Weis 
Manufacturing Company, was elected vice-president. 

EO —— 
The Philadelphia Stationers 

The stated March meeting of the Philadelphia Stationers’ 
Association was held Thursday, March 10, at the Bellevue- 
Stratford hotel, commencing with dinner at 6:30 P.M. 
Twenty-four members were in attendance, several others 
coming in later. 

The usual order of business was transacted and the firms 
of Marcus and Co., Roth Bros., and Eugene Strohm, all of 
Philadelphia, were elected to active membership. 

W. L. Benson, chairman, Allied Trades Committee, an- 
nounced that the association and its employees were invited 
by W. C. Hamilton and Sons, paper manufacturers, to visit 
their mill at Miquon, on the Schuylkill, above Roxborough, 
Pa., on the occasion of the April meeting, Thursday, April 
14, kindly arranging their reception in the evening so that 
all could attend. 

President Connell introduced Howard W. Read, Wilson- 
Jones Company, as the speaker of the evening. He spoke 
on “Business Forms,” samples of which he had on display, 
giving especial attention to visible records in their many 
manifestations.—C. H. 

———— 

Toronto Stationers Listen to Celebrated Jurist 

On February 25 members of the Commercial Stationers 
Association of Toronto, Canada, were favored with an 
address from Judge Mott in charge of the Juvenile Court. 
His Honor had a very interesting story to tell of his work 
and received the compliment of an unusual attendance to 
hear him, 

On Thursday, March 3, there was a classification talk 
from associate members. These talks are always helpful 
and many things are brought to light not generally known. 
It follows that active members are in a position to do 
more business with associate members who present their 
problems after this manner. 

The annual business meeting will take place about a 
month hence. 

ee 
Stationers Association of New Orleans 

The association held its March meeting on Tuesday eve- 
ning, March 8, preceded by a satisfying dinner at Alfred’s 
restaurant. Nine persons were present. 

The principal topic discussed was the condition of busi- 
ness in New Orleans and possible ways to better the situa- 
tion. 

The association went on record as approving U. S. Sen- 
ate Bill No. 1663, “to prohibit the sending of unsolicited 
merchandise through the mails.” Senators and representa- 
tives have been asked to support this bill. 

—_——_———_ 
Connecticut Valleys Meet in Hartford 

On March 9 the monthly meeting of the Connecticut 
Valley Stationers Association took place at the City Club 
in Hartford at 6:30 P. M. 

Following the dinner and a short business session, the 
Travelers Club of New England presented a sales program. 
William J. Driscoll delivered an address on Sales Meetings 
and Malcom Dresser spoke on Sales Records. This was 
the first meeting of the new year, and inaugurated the new 
administration. 
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SNAPSHOTS AT DES MOINES.—Top row, left 
to right R. M. Tussing, Victor Safe & Equip 
ment Company ; Charies P. Garvin, general man- 
ger, and William E. Ward, president, National 
Stationers Associatior H D Bates Ww A 
Sheaffer Pen Company Middle row y dD 
Parker, The Parker Company, Madison, new 
retail director Sixth District; J. S. Parrott, Matt 
Parrott & Sor Company, Waterloo; J. O. Pop 
ple Will H. Zaiser Specialty Company, Des 
Moines: Dorr Perkins, St. Paul: William E 
(Bill) Smith, toastmaster par excellence; Mr 


Gran, Des Moines Stationery Company Bottom 
row Harry Bergquist, Wilson-Jones Company ; 
Pd. Gurney, Smead Manufacturing Company ; M 


Self-Closing Inkstand Con 
Brown & Saenger, Sioux 
Boorum & 


D. Hasty 
pany B. A. Hansor 
Falis s Db H E Cooper 


Sengbuscl 


Company L. ¢ Goodhand, Oxford Filing Sup 

ply Company; G. A. Anders, Parker Pen Con 

pany ( b Cody ( I Cody Company, 
Dubuque 


Sixth and Seventh District Sta- 
tioners Meet in Des Moines 


Stationers from two districts, the 


sixth and gathered in a com- 


seventi 
bined regional meeting in Des Moines 
Marcl 17 


and 18 where sessions were 


held in the Savery hotel. The attend- 
ance was tully up to expectations, with 
dealers in the majority An interest- 
ing program was furnished through 
the efforts of the national officers, the 
Des Moines dealer's committee and 


Northwest Travelers’ Club. 


he presiding officer of the opening 
session was J. O. Davis, governor of 
the Seventh Regional District. He in- 
troduced William Koch, of Koch 
Bre thers, wl delivered the address 


tors to Des Moines. 
William | \\ urd, pr 


resented and sp ke 


National Stationers 
Merchan 


esident of the 


nn “Better 


1 


dising Conditions.” He prefaced his remarks with a tribut 
to Frank Koch, former governor of the Seventh District, 
wl pa sed away last year Mr. Ward spoke highly of the 
constructive work for the association started by his imme 
diate predec« yrs, Clif Wilson, of Houston, and Arthur 
J. Walke f St. Paul. The present excellent condition of 
the association was mentioned. He was pleased with the 
increasing number of dealers sending inquiries regarding 

eir probles to the national headquarters in Washing 
ton. He dwelt on problems in commodity distribution, 
whi e found through inquiries to be practically the 
same throughout the country. Ideas in solving some of 
the problems were discussed. Mr. Ward closed his address 
with comments the excellent spirit of cooperation h« 
had encountered and with a warm invitation to all present 


York 


was discussed by 


to attend the national convention in New 
“The Use I Direct Mail Advertisu i 
R. M president of Victor Safe 


Company. He gave facts 


Tussing & Equipment 


interesting based on actual re 
ults obtained in the Victor company’s direct mail selling 
Day’s Opportunity,” was presented 
Charles P 
n meeting adjourned 
A Breakfast Incident 
f Carter’s Ink Company, spied J. O. Davis, 
District, at a table in the restau 
sitting at breakfast. He 
rtly afterward a polite 


Che next topic, “The 


ral manager, Garvin, after which 


wen 


the first torer 


Seventh 
hotel whil 
alled out, “Hello, Governur.” SI 
table, 
was not acquainted in the Northwest 


explained that he was 


from Virginia and 
know what state claimed the gentleman to 


Karl 


whom Karl had been speaking as its chief executive. 
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answered by listing the four states in the Seventh District, 


but observing that the visitor was somewhat perplexed, 
explained Mr. Davis’ office. 
In the afternoon August Hunn, governor of the Sixth 


District, presided. He introduced Former President Ar- 
Walker, who spoke on “The Stationers’ Code of 
Merchandising Principles.” This subject Mr. Walker cov- 
ered with his customary thoroughness and showed how a 


thur J 


smaller volume sometimes paid the dealer better returns 


than forced selling or severe competitive bidding which 


erased the stationer’s profit. 
The subject of “Advertising” assigned to H. D. 
Bates, of the W. A. Sheaffer Pen Company. Among the 


many important points brought out were: Concentrate on 


was 


items with most profit; tell one story only in a single ad- 
vertisement; hook up with manufacturer’s advertising 
whenever possible because of definite help it gives in re- 
tail selling 

Karl Kiesel, of The Carter’s Ink Company and presi- 
dent of the N« Club, took a few 


utes to tell the objects of his association, which, 


rthwest Travelers’ min- 
summed 
up briefly are: To be of assistance to the stationers just 
as much as possible; to help out in the regional meetings, 
and to find employment for its members. 

rhe first 


Charles Garvin, pinch-hitting for L. E. 


talk by 


Hooker, who was 


sessions were closed with a 


day’s 


unable to be present because of serious illness at home. 


Mr. Garvin conducted an impromptu sales clinic which 
with ten or twelve par- 


developed a spirit of discussion 


ticipating. Some of the points covered included specialty 
selling, unfair competition, and reasonable discounts. 
first afternoon 


William E. 


The banquet followed shortly after the 


Governor Jack Davis introduced 


session. 
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(Bill) Smith who performed in his own inimitable man- 
W. S. 


furnished the 


ner the duties of toastmaster. Rupe, general man- 
ager of Redpath Chautauqua, principal 
speech of the evening. When he had finished all the offi- 
cers present were called upon for brief statements. Presi- 
dent Ward repeated his invitation to New York. Others 
who made brief remarks at the dinner were General Man- 
August Hunn and Jack Davis, 
Past President Arthur J. Walker, Governors-Elect G. O. 
Stevens and Herbert S. Fall, Harry L. 
dent of the Travelers’ Club, and Karl Kiesel, past presi- 


ager Garvin, Governors 


Short, new presi- 


dent. 

The Friday morning session was presided over by Gen- 
eral Manager Garvin. He conducted a discussion of mar- 
keting and accounting, and price maintenance legislation 
pending in Washington. The Capper-Kelly and numerous 
other bills designed to improve retail trade practices were 
explained 

A round table discussion presided over by C. C. Hol- 
ley of Des Moines opened with comments on activities of 
the Steel Office Institute. This was followed 
by a discussion of possible effects of the sales tax in which 
Sterley Jerue of the McClain-Hedman Company, St. Paul, 
Mr. Garvin and Benjamin Kulp, president of Wilson-Jones 

The effects of patent 
have been selling merchandise re- 


Furniture 


Company, participated. suits on 
dealers who find they 
ported to be infringing were discussed by several. 

N. L. Pearce of Eberhard Faber spoke on his company’s 
new sales policy recently announced in Office Appliances 
and answered questions from various dealers. Probable 
price trends were discussed by several. 

The importance of local associations was brought out in 
the discussion and Mr. Kulp elaborated on it, covering the 


subject clearly in an extemporaneous speech. He strongly 
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recommended cooperation among dealers wherever there 
were two or more dealers in the town. He explained that 
without a local association it is extremely difficult for the 
manufacturer to protect the dealer from the manufacturer 
who sells direct or others selling by circular and catalog 
in the territory. He considered the local association the 
most important of all and suggested that dealers become 
more association minded from a local standpoint, indicat- 
ing, however, that the dealer who showed genuine interest 
in local association activities would naturally develop an 
interest in regional and national associations. 

Mr. Kulp’s remarks were followed by brief statements 
from M. I. Levine of Reliance Pencil Company, who sec- 
onded the ideas Mr. Kulp had brought out and made some 
remarks on sales policies. 

The nominating committee at this point recommended 
G. O. Stevens of Stevens, Maloney & Company, of Chi- 
cago, for governor of District No. 6, and Herbert S. Fall 
of the Japs-Olson Company, Minneapolis, and J. O. Popple 
of the Will H. Zaiser Specialty Company, as regional gov- 
ernor and retail sales director respectively, for the Seventh 
District. The nominations were confirmed unanimously. 
Mr. Stevens was asked to appoint the retail director for 
his district, and his choice fell upon V. D. Parker of the 
Parker Company, Madison, Wis. 

Votes of thanks were extended to the local committee, 
to the regional officers and to the representatives of the 
National Association for their part in making the meeting 
a success. The Des Moines stationers spent a large amount 
of time in accomplishing a thoroughly efficient result. 
When Joe Popple was thanked for his efforts he threw all 
the credit to B. J. Bristoll. Both are modest gentlemen. 

The Friday session was completed with a summing up by 
President Ward, which included a tribute to the ability of 
the general manager. 

The Travelers’ Club held separate 
meetings. It elected the following of- 
ficers for the new year: President, 
Harry L. Short, representing Colum- 
bian Art Works and others; first vice- 
president, L. Ed. Friedman, Russia 
Cement Company; second vice-presi- 
dent, J. Harry Jennison, Weis Manu- 
facturing Company; secretary-treas- 
urer, Roy C. Clarke, F. S. Webster 
Company; auditor, James T. Lacey, 
Wilson-Jones Company. 

Friday afternoon was given over to 
entertainment furnished by the Trav- 
elers’ Club. Mr. Ward and Mr. Garvin 
were made “Kernels of King Corn” in 
an elaborate ceremony. This was fol- 
lowed by boxing and 
matches. 

(More Meetings on page 81) 


wrestling 


MORE SNAPSHOTS.—Top row, left to right: 
Sterley F. Jerue, McClain & Hedman Company, 
St. Paul; J. O. Davis, Miller-Davis Company, 
Minneapolis, governor District No. 7; August 
Hunn, The H. West Company, Milwaukee, 
governor District No. 6; Fred C. Schaefer, San- 


ford Manufacturing Company. Middle row: 
Kari Kiesel, Carter’s Ink Company, outgoing 
president Northwest Travelers’ Club. New of- 


ficers of the Northwest Travelers’ Club, includ- 
ing L. Edw. Friedman, Russia Cement Company, 
first vice-president; Harry L. Short, Columbian 
Art Works, president; J. H. Jennison, Weis 
Manufacturing Company, second vice-president, 
and Roy C. Clarke, F. 8. Webster Company, 
secretary-treasurer; B. J. Bristoll, Koch Broth- 
ers, Des Moines. Bottom row: Ed. M. Hansen 
and R. W. Davies, Miller-Davis Company; C. W. 
Talty, Poucher Printing Company ; Elmer Krum- 
wiede, H. Z. Mallen & Company; G. 0. Stevens, 
Stevens Maloney & Company, Chicago, governor 
elect for Sixth District; H. H. Friedlander, 
Rand McNally & Company. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


William E. Ward, New York, N. Y., president; Herman Price, New York, N. Y., first vice-president; Charles W. Heppner, 
Portland, Ore., second vice-president; Alfred ]. Mayer, Detroit, Mich., third vice-president; George Wolcott, Kansas City, Mo., 
fourth vice-president; Charles A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. 


Garvin, Washington, D. C., secretary-general manager. 


Regional Governors and Retail Directors 


No. 1. Elmer Pape, Adkins No. 4. Charles Marshall, 
Printing Company, New Ivan Allen-Marshall Com- 
Britain, Conn.; Arthur L. pany, Atlanta, Ga. 


King, Ward's, Boston, No. 5. Harry Koehn, Greg- 

Mass. ory, Mayer & Thom, De- 

troit, Mich.; Louis Busse, 

No. 2. H A. Tompkins, Franklin Printing & En- 

Scrantom’s, Inc., Roches- Shc = Company, Toledo, 
ter, N hio. 

No. 6 August Hunn, H. 

No. 3. Oo. H. Spencer, H. West Company, Mil- 

Spencer Stationery Com- waukee, Wis.; G. O. 


Stevens, Stevens, Malone 
& Company, Chicago, Ill. 
No. 7. J. O. Davis, Miller- 
Davis Company, Minne- 


pany, Chester, Penna.; W. 
H. Brooks, Jr.. Wm. F. 
Murphy's Sons Company, 
Philadelphia, Penna. 





apolis, Minn.; H. S. Fall, Printing @& Stationery 


i? s - Olson Company, Company, Colorado 
inneapolis, Minn. Springs, Coto. 
No. 8. R. D. Latsch, No. 11. Charles W. Hepp- 


Latsch Bros., Inc., Lin- 
coln, Nebr.; W. E. Royse, 
Combe Printing Company, 
St. Joseph, Mo. 


ner, J. K. Gill Company, 
Portland, Oregon. 


No. 12. Harry Morgan, Sta- 


No. 9. Henry Dorsey, The tioners Corporation, Los 
Dorsey Company, Dallas, Angeles, Calif. 
Tez.; W. Cle g. The No. 13. James Cook, James 
Clegg Company, = An- A. Cook & Son, Ltd., 
tonio, Tex. Toronto, Ont., Canada. 


No. 10. F. B. Robinson, No. 14. W. L. Jaques, 
Golden, Colo.; William gy & Company, New 
Mason, Jr., Out West ork, | A 


General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Place and Date of Next Annual Convention: Commodore Hotel, New York City, 
June 6, 7, 8 and 9, 1932 


Plan to Boost Attendance at Pacific-Northwest 
Meetings 


President C. W. Heppner of the 


tioners 


Pacific Northwest Sta- 


Association, one of the executives of the J. K 
Portland, Ore., 


which will probably result in increased attendance at the 


Gill Company of has thought out a plan 


Pacific Northwest Stationers convention to be held Friday 


and Saturday, May 20 and 21, at the Hotel Multnomah, 
Portland, Ore. 
The keynote of the convention will be economy, with 


plenty of hard work. To get a cross-section of the ideas 
of the trade in the area the association covers, it is neces- 
sary to reach as many stationers as possible and bring them 
to the Each 
list of approximately ten names to whom he is expected 


to write, setting forth what the association will have by 


convention stationer is, therefore, given a 


way of business and entertainment and then to exchange 
with one of the other stationers and follow his letter with 
This 
Seattle and Spokane 


another one idea will be carried out in Portland, 


Following are the committees who will handle the work 


of the 3 transportation, 


Registration, Berry; 
Chapman; badges, Ball, May and Wax; program, Chap- 


convention 


man, Ball and Berry; hotel and entertainment, Heppner, 
May, Ball and Hunter; ladies’ committee, Larkin and Hepp- 
ner; “Aye Sir” Club, Helwig 

esmameamalin 


Traveling Men Pushing for Big Attendance at 
Second District Meet 


The Empire State Travelers Club, Vic Johnson of Wil- 
son-Jones, chief pusher, are taking it upon themselves to 
make contact with all the dealers with reference to the 
meeting in District No. 2 on April 29 at the Powers hotel, 


Rochester, N. Y 


result. 


A good attendance will almost certainly 


The program of the sessions is not entirely completed. 
There will probably be two sessions during the day, the 
first from ten to one o’clock and another session from two 
to five, with a banquet in the evening. During the sessions 
the various committees will report and addresses will be 
made by W. E. Ward, president of the National Stationers 


Association, C. P. Garvin, general manager, and by H. D. 


Bates, advertising manager of the W. A. Sheaffer Pen Com- 
pany, and R. M. Tussing of The Victor Safe & Equipment 
Company. It is expected that Lew Hooker of the Com- 
mercial Furniture Company, Chicago, will present his ad- 
dress on Retail Selling. 

The stationers’ code of merchandising principles will 


be taken up and discussed at the meeting 


——_g———_ 
Tex-Okla Travelers Meet 


A meeting of the Texas-Oklahoma Travelers, whose 
membership is made up of manufacturers’ representatives 
and agents of these two states, was held on Wednesday 
afternoon, preceding the opening of the Ninth District 
convention. George Cunningham, representative of Carter’s 
Ink Company, and president of the association, presided. 

A fitting tribute to the memory of the late Phil Webster 
of San Antonio, honorary life president, who died recently, 
was paid by members standing for a moment in silent 
reflection 

Discussion of hotel rates was taken up and a committee 
consisting of R. F. Lohse, Dick Lanham and L. R. Mark 
was appointed to seek a commercial rate which would 
apply to all members of the association from hotel opera- 
tors in these two states. 

The following officers were elected for the ensuing year: 

Thos. S. Conneely, Shaw-Walker Company, president; 
L. H. McDaniel, Wilson-Jones Company, first vice presi- 
dent; William Elliott, Conklin Pen Company, second vice 
president; O. D. Mann, manufacturers agent, secretary; 
and Thos. H. National Blank Book 
treasurer. 


A vote of thanks was extended to retiring-president Cun- 


Hansen, Company, 


ningham for the good work he had done in behalf of the 
association and its members during his term of office.— 


a GC 


————— 
New England Travelers Take in New Members 
At a recent meeting of the New England Travelers Club, 
the following were passed on for membership: Arthur W. 
Frey, representing Hampshire Paper Company; M. G. 
Wheeler of the American Pencil Company; Gordon Wal- 
ker, Joseph Dixon Crucible Company; George Shaw, The 
Shaw-Walker Company; Theodore M. Hargen, Yawman 
and Erbe Manufacturing Company. 
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SPRING’S HARVEST 
||| Now the days are almost sure to be what 
q/ | we make them. And they are likely to 
flower in rich plentifulness—fog those 
'| who have the right equipment. The rapid | 
iy | and economical duplication of forms, bul- |\\ 
‘|| letins, letters, drawings, etc., is today, more | 
' than ever before, a vital factor in business | ¥ 




















procedure. A thoughtful investigation of 
Pi | the Mimeograph’s remarkable economies is 
i | now emphatically a worth-while undertaking. 
Write A. B. Dick Company, Chicago—or see 
classified ’phone directory for nearest branch. 
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NATIONAL 
TYPEWRITER AND OFFICE MACHINE 
DEALERS’ ASSOCIATION 


OFFICERS FOR 1931-32 
Lamont H. Wood, Midwest Typewriter Co., 500 Grand 
Ave., Kansas City, Mo., president; Earl M. Wynn, Wynn 
Typewriter & Supply Co., Kansas City, Mo., vice-presi- 
dent; John A.La Hiff, ].E. Albright@ Co.,825 Broadway, 
New York City, secretary-treasurer. 
a & 


Regional Directors 
Leo W. Adler, Cleveland Calculating writer Exchange, Indianapolis, Ind.,; H. 
Co., Cleveland, Ohio, G. W. Boyce, E. Russell, Office Equipment Co., Des 
Boyce Typewriter Service, Dallas, Tex., Moines, lowe; W. R. Shilling, Fort Pitt 
W. T. Comey, Thomas & Comey Type- = 1, writer Co., Pittsburgh, Penna., E. R. 


writers, Lid., Toronto, Can.,; George N. ‘ 
Memmend, Geo. 04. Mammend Tree Spencer, Buffalo Typewriter Exchange, 
Buffalo, N. Y.; Mrs. Jessie |. Taylor, 


writer Co., Secramento, Calif., R. E. 
Huffman, Huffman TypewriterCo., Aber- Globe Typewriter Co., New York City, 


deen, S. D., W. G. King, King Type- P. H. Preston, Knoxville, Tenn. 


National Association Directors Meet at Toronto 

Officers and directors of the National Typewriter and 
Office Machine Dealers’ Association who were present at 
the executive session held on February 21 and 22 at the 


Royal York hotel, Toronto, included those whose names 





ASSOCIATION EXECUTIVES WHO MET IN TORONTO. Sitting, left to 

right Lamont H. Wood, president; Mrs. W. T. Corney, official hostess 

for the coming annual convention; Mrs. Jessie I. Taylor, director, and 

W. T. Corney, director Standing, left to right E. R. Spencer and 
leo W. Adler, directors, and J. A. La Hiff, secretary-treasurer 


appear below the accompanying picture. At this session 
hotel was selected as headquarters for the 
next convention. The facilities of the Royal York are well 
adapted to the work of the convention, as the convention 
floor comprises, in addition to the grand ballroom, two 
large exhibition and meeting rooms 

Mr Corney has 
preliminary work n the program, and Mrs. Corney and 


completed a considerable part of the 


Mrs. Taylor have arranged a fine program for the ladies 
eld on August 15. 16 and 17 


Phe nv nw ( 
>_> 
Indianapolis Typewriter Men Organize 
Under the leadership of Henry L. Stenger and L. L 
Allen, the typewriter dealers of Indianapolis have been 
nized ina latior Phe meeting was held 
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at the Severin hotel on March 4. Henry L. Stenger was 
elected president, and C. J. Monahan, branch manager for 
the American Writing Machine Company, was elected sec- 
retary and treasurer. The association will hold luncheons 
on Friday noon of each week. 
——— 
Washington State Typewriter Men Active 

Seattle members of the Washington Typewriter Deal- 
ers’ Association agreed at the March 3 weekly meeting to 
continue displaying machines until April 1 in the shop 
windows, featuring nothing lower than $40 in an effort to 
impress the public of the values contained in higher priced 
models. 

L. H. Grunden, of E. W. Hall Company, Inc., was ap- 
pointed to represent the typewriter dealers of Seattle on 
the Executive Committee of the Retail Trade Bureau of 
the Seattle Chamber of Commerce for 1932 and 1933, re- 
placing G. F. Johnson. 

W. B. Mathews & Co., 2829 Rockefeller avenue, Everett, 
Wash., applied for membership in the association through 
the H. & M. Ribbon and Carbon Company, of Seattle. 

A letter to the membership was mailed explaining that 
listings in the telephone book were made without the con- 
sent of the Northwest Typewriter Company, the Whole- 
sale Typewriter Company, the National Typewriter Ex- 
change and United Typewriter Rebuilding Company, all of 
Seattle —J. C. J. M. 

a 
Cleveland Office Machine Men Elect Officers 

The annual meeting of the Cleveland Typewriter and 
Adding Machine Dealers Association was held at the of- 
fices of Leo Adler in the Superior Arcade with a good at- 
tendance present. The principal business of the evening 
was the election of officers for the ensuing year. It should 
have been held last month but was postponed. The elec- 
tion resulted as follows: President, Morris Jacobs of the 
Victor Adding Machine Company; vice-president, Tom 
Conn, Hanna Typewriter Company; secretary-treasurer, 
Albert W. Schlecht, reelected 

The new president in a short speech thanked the mem- 
bership for the honor accorded him and promised that he 
would do all in his power to give them a good adminis- 
tration and work with them in every way possible in 
eliminating the troubles that now beset the trade 

The fine work done by Secretary-Treasurer Schlecht 
made his reelection unanimous. This is his second term of 
office. 

It was decided to hold meetings with more regularity in 
the future and these will be held the second Thursday of 
each month. Special meetings will be called whenever 


warranted.—A. E. D. 











AN APPEAL FOR MEMBERSHIP ‘Headed for the Rocks,’’ is the 
title of the above cartoon by Joseph J. Cohen of New York, vice-presi- 
dent of the New York Typewriter Dealers’ Association. All dealers are 
nvited to participate in the activities of the National association and 
become members thereof. Dealers find it profitable to belong, increasing 
their business through cooperation and by reason of new ideas and 
suggestions imparted through association work. The next National con- 
vention will take place in Toronto, Ont., Canada, August 15, 16 and 17 
A large attendance is expected 
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THE 


FIREPROOFING 








TYPEWRITER DESK 


of the 


“PROFESSIONAL 


SERIES” 

















““AN INSPIRATION to better work.” That’s how one 
executive describes the new Professional Type- 
writer Desk No. 1850 TW. And it’s true. It is as 
efficient as it is good-looking. Besides combining 
the practical features of GF Allsteel Desks, it has 
exclusive advantages of its own. 


Instead of the usual sliding shelf in the left- 
hand pedestal, this desk has a sliding convenience 
tray. So little effort is required to raise or lower 
the typewriter bed that the typist can do so while 
seated. Note particularly the extra roomy knee 
space and the clearance beneath the desk due to 
the absence of center legs. No chance here to tear 
stockings or scuff shoes. No wonder typists prefer 
the Professional to any other typewriter desk. 


Finished in one or two tone walnut or ma- 
hogany to match the various desks and tables in 

















the Professional Series, this new desk adds tone to 
any office and gives the typist a new pride in 
her work. 

Now you can equip your customers with the 
complete Professional Series, including all stand- 
ard varieties and sizes of desks and tables neces- 
sary for private or general offices. Get the catalog 
illustrating and describing them. Copy sent on 
request. 


THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio 
In Canada, General Fireproofing Co., Ltd., Toronto 





GF PRODUCTS 


Allsteel Desks, Shelving, Aluminum Chairs, Safes, 
Storage Cabinets, Files, Display Fixtures, Filing Supplies. 
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PASSED. 





Stanley H. Twist 


The death of Stanley H. Twist on March 1, at the age 
of forty-four years, was a shock to family and friends. Mr. 
Twist resided at Winnetka, IIL, with his wife, May, and 
two daughters, Betty and Jane His sister, Mrs. Ruth 


Twist Fitzgerald, also survives Tke funeral was held 





THE LATE STANLEY TWIST 


on Thursday, March 3, at Christ Church chapel, Winnetka. 
Interment was at Memorial Park cemetery 

For five years prior to the spring of 1924, Mr. Twist had 
He left 


that position to become secretary and member of the 


been advertising and sales manager for Ditto, Inc. 


Board of Directors of the Office Equipment Catalogue, Inc. 
Subsequently he joined the staff of the Gilman Fanfold 
Corporation, Ltd., Niagara Falls, N. Y. More recently he 
was connected with the Bell & Howell Company, motion 
picture machine manufacturers, Chicago, 

He was active as a member of the Association of Na- 
tional Advertisers, which he served as a director, and was 
also a director of the National Association of Office Ap- 
pliance Manufacturers, now the Office Equipment Manu- 
facturers Institute 

Mr. Twist was a man of excellent mind and fine char- 
acter. He was devoted to his family, and enjoyed the re- 
gard of many friends 


¥ y ¥ 
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M. M. Davies 


Marion M. Davies, vice-president and treasurer of the 
Foote & Davies Company, died at his home in Atlanta 
on February 18 Mr. Davies, who was sixty-five years 
old, had been in failing health for a number of years, but 
his condition did not become serious until a few weeks 
before his death. Born in Zebulon, Ga., Mr. Davies was 
educated in a private school in Decatur, Ga 

In 1890, he formed, with Walter O. Foote, the firm of 
Foote & Davies, of which he was vice-president and treas- 
urer for more than forty years. He was a member of the 
Druid Hills Golf Club and of the Atlanta Master Printers’ 
Club. Funeral services were held from the Glenn Memo- 
rial Methodist church, « 


f which he was a member.—J. H. R 


'  & ‘ 
Cramer Sexton 
Cramer Sexton, aged 69 years, associated with P. D. 
Farrell in Farrell-Sexton, Inc., 210 Madison Ave., Mem- 
phis, Tenn., office furniture and equipment dealers, passed 
away recently Mr. Sexton was compelled to resign as 
vice-president and general manager of the stationery and 
office equipment business of A. R. Taylor Company in 1925 
and go to Florida for his health. On his return he became 
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associated with Mr. Farrell in the present business, which 


has been very successful.—P. R. R. 


W. P. Mason 

W. P. Mason, founder of the Multistamp Company, Nor- 
folk, Va., passed away January 22. He was fifty years old, 
and entered the office appliance field as a typewriter sales- 
man. Later he sold duplicating devices. Fifteen years ago 
he worked out the Multistamp and organized the business 
at Norfolk He dev eloped a wide field for his spe cialty, and 
had extensive distribution. 

D. W. Beaumel, Jr. 

David Walter Beaumel, Jr., fifteen year old son of D. W. 
Beaumel, 142 Van Buren street, Brooklyn, N. Y., died of 
pneumonia on February 27. Interment took place on 
March 2 at Evergreen cemetery, Brooklyn. He leaves his 
parents and one sister, Elizabeth. 

The sympathy of a wide circle of friends goes out to the 
stricken family of the deceased, a fine and promising lad. 
H he oh 
Mrs. Louis Dixon 

Mrs. Louis Dixon, wife of Louis Dixon, vice-president of 
the Columbia Ribbon and Carbon Company, Glen Cove, 
Long Island, New York, passed away on March 14. 

Mrs. Dixon suffered an attack of influenza which devel- 
oped into pneumonia, causing her death. The funeral took 
place on March 16 from the Dixon residence in Bloom- 
field, N. a. 


Office Appliances extends profound sympathy. 
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Charles A. Mann 

Charles A. Mann, who founded the Typewriter Service 
Company at Indianapolis about ten years ago, passed away 
March 17, aged forty-six. He was born at Seymour, Ind., 
and had resided at Indianapolis about forty-five years. Sur- 
viving are his widow and three sisters—Miss May Mann, 
Mrs. H. C. Anderson and Mrs. J. B. Reese, all of Indianap- 
olis. 

Mr. Mann was a member of Calvin Prather Lodge No. 
717, F. & A. M., the Scottish Rite, Murat Shrine and 
Nettie Ransford Chapter, O. E. S. 


¥. 7 
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W. A. Buettel 
W. A. Buettel passed away at Dubuque, Iowa, March 8. 
He was connected with the wholesale stationery business 
bearing his name, and a former president of the Whole- 
sale Stationers Association. 


¥. 7 v 
>x4 > iw xe 


Captain Wyman Hoey 

Captain Wyman Hoey, manager many years of Ed 
Smith’s Stencil Works, New Orleans, La., passed away 
March 15. He was a man of sterling character, and during 
his business career had acquired a host of friends. To his 
intimates in the business he was a constant inspiration. 

Mrs. Hoey will continue the business along the lines 
Captain Hoey would have directed 

Office Appliances speaks for the friends and business 
associates of Captain Hoey in expressing the high esteem 
in which he was held. 

i 
Tests Shaw-Walker Desk 

For two full weeks a Shaw-Walker desk in the show 
window of Ambrose Printing Company, exclusive Shaw- 
Walker dealers, Nashville, Tenn., was subjected to a con- 
stant stream of water sprayed on the top. At the end of 
the test it showed no signs of damage. John Ambrose is 


manager of the office furniture department.—P. R. R. 


a ame ee 





APRIL, 1932 


wd Dont stand for 


CARRIAGE CLATTER 


Talia’ . £ 
CAPITAL /2@a 


Smith- Corona is known in foreign countries as Corona-Model:S 
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OFFICES TOMORROW 


Many of the country's outstanding financial institutions, public buildings and 


private corporations have been furnished by Macey distributors, who know 
from actual experience that the Macey line comprises the largest collection 
of fine office furniture in period and modern styles that is made. They know, 
too, that they have the cooperation of the Macey Company's own staff of 
nationally known designers, artists, decorators and space and equipment 
engineers. As a result they are able to serve prospective clients in a more 
economical and intelligent manner. Their potential field is broader and they 
enjoy greater profits. 


Designers and Manufecturers (Me 
Bank and Executive Office Furniture * - Y WHERE NOT EXCLUSIVELY REPRE- 
Stee! Desks and Safes 


SENTED WE ARE INTERESTED IN RE- 


bce eee uaa : on ap an V, SPONSIBLE CONNECTIONS 


Sectional Bookcases 


GRAND RAPIDS, MICHIGAN 
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Fifty-One Year Anniversary 

Andrew J. Dodds, known as the “Pen Doctor”, is cele- 
brating his fifty-first anniversary in the service of T. H. 
Payne Company, Chattanooga, Tenn., office equipment and 
supply dealers. Mr. Dodds was employed in 1881 by T. H. 
Payne, founder of the business which has grown to be one 
of the largest of its kind in the South. The selling and 
servicing of fountain pens has always been his specialty. 
T. H. Payne Company was founded in 1865, just one door 
south of its present location at 825 Broad street. Mr. 
Dodds has maintained his residence at 519 West Fifth 
street for forty-two years. He still enjoys good health and 


his interest in the business is unabated.—P. R. R. 


sastilliaiaienininde 
Stationers Board of Trade Fifty-six Years Old 
The fifty-sixth annual report of the Stationers & Pub- 
lishers Board of Trade, covering 1931, has just been re- 
ceived. The report indicates that the Board had a success- 
ful year in almost every way. The report of Gordon Cam- 
eron, secretary-treasurer, showed a slight decrease in gen- 
eral expenses. Without going into the details of the re- 
port, all outstanding charges have been taken care of and 
the Board’s finances are in a healthy condition. The report 
is a document of twenty-eight pages bound in neat, gray 
covers It gives the annual reports of all the officers, with 


a list of members and credit managers. 


sdoneiatifiindbeasina 
Royal Helps Dealers with Neon Signs 

The Royal Typewriter Company, Inc., is now helping its 
dealers to obtain brilliant Neon signs, imprinted with their 
names if desired, and carrying the words “Royal Port- 
able Typewriters, the World’s Finest Family Writing 
Machine.” These signs, nineteen by fifteen inches, make 
striking window displays. Royal is sharing the cost of 
the signs with its dealers, offering them at one-half the 
manufacturer’s price. 

These signs consist of a central glass rectangle, on which 
the advertising and dealers’ imprint are deeply etched, 
backed by a dark pad and surrounded by a glowing Neon 
tube, framed attractively in wood. Provision is made for 
the dealer to write timely selling messages with colored 


crayon on centre space purposely left blank. 


ee 
New Company Succeeds Felix G. Bryan, Inc. 
The Office Outfitters, Inc., a new concern, will succeed 
Felix G. Bryan, Inc., at 2 and 4 Forsyth street, N. W., 
Atlanta, Ga. The new company is headed by W. C. Newell 
of the Foote & Davies Company. Mr. Newell is widely 
known in the southern office appliance field. He was at 
one time a member of the Newell-Thomas Company. 
Associated with him in the activities of Office Outfitters, 
Inc., will be J. R. Turner and R. H. Sturgis, both experi- 


> 


enced office equipment men.—J. H. R. 


ee 
The “Biz-Nest” Is New Name of Alabama Firm 
The retail office equipment business conducted by 
Messrs. Walter S. Coleman, Sr., Pete Coleman and Walter 
S. Coleman, Jr., at Troy, Ala., has been named “The Biz- 
Nest.” The company has truly become a “Busy Nest” of 
business, having recently added a number of new accounts 
Ee 
Smith-Corona Portable Missing 
Manager Anderson, of the Seattle office of the L. C. 
Smith & Corona Typewriters Inc., reported a Smith-Corona 
portable No. 1005334 had been stolen recently from Maurice 
Cooper at Modesto, California—J. C. J. M. 
ee 
Somebody Plans to Write 
Fountain pens valued at more than $800 were stolen re- 
cently from the School and Office Supply Company, Knox- 
ville, Tenn.—P. R. R. 


ee ed SS ee 





the Eyes 
Sell ‘em! 


Open display, plus the visible super- 
quality of FiberstoK, will bring you 
the increased envelope sales and 
profits now being enjoyed by more 
than a thousand stationers in all of 
the 48 states. 


This sturdy, good-looking display 
fixture containing six of each of the best 
selling sizes in flat and expanding en- 
velopes, tells the whole sales story 
quickly. There’s no waiting while 
stock is secured from boxes and the 
price sought in catalogs . . . itis all 
before the eyes of clerk and customer. 


Write for the plan that makes this 
valuable salesmaker yours without 
penalty. 


National FiberstoK 


Envelope Company 
429-447 Moyer St. 


Philadelphia Penna. 
Chicago Warehouse, 54 W. Lake St. 
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(New Machines and Devices—Continued from page 33) 
department stores and stationery jobbers. All the neces- 
sary special machinery is now designed and built and the 
company is in production. A campaign of national adver- 
tising is being planned. 

——— 
Convenient New Desk File 

The Quality Park Envelope Company, whose regional 
warehouse and offices are at 11-116 Merchandise 
Mart, Chicago, offers a new desk file, which they have 
named the Eveready, and which, they declare, is built for 
durable service besides having other features of value and 


sale 5 


convenience. 
This file comes in two grades of quality and three styles 





NEW DESK FILE OFFERED BY QUALITY PARK 


of binding. It may be had in gray cloth covers with heavy 
tagboard leaves and cloth tab indexes, or in heavy gray 
pressboard covers with document manila leaves and cut-in 
indexes. It may also be had in heavy Leatheroid covers, 
document manila leaves and cut-in indexes. 

The file comes in letter size, 10 by 12 inches, and two 
\to Zand 1to3l. These files expand 
They come packed three to a box. 

—E—EE7E 
New Cap for “Quink” 

The Parker Pen Company announces an improved cap 
The new cap, be- 


styles of indexing- 
to large capacity. 


for their four ounce Quink packages 
sides being a perfect closure, keeps Quink from the threads 


Feur awo Acxau 
PAPER LINER 


RIDGE TO 
HOLD LINER 





NEW CAP FOR PARKER “‘QUINK” 


and the outside of the bottle by reason of the felt and 
black alkali paper liner. The cap is grooved inside to hold 
the liner firmly When the cap is removed it is 
impossible for the liner to come out because of this groove. 

These improved caps are now a part of all four ounce 


in place. 


Quink shipments. 
a 
German Industrialist Offers Combined Book 
Dr. W. Schweikert, SW 11, Dessauerstrasse 36, III, Ber- 
lin, Germany, has recently invented a loose leaf book com- 
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bined with a statistical appliance. The book is used for 
bookkeeping purposes or for recording the transactions 
of a business such as cost of materials, orders, inventories 
of raw materials, etc. All facts, such as sets of figures, 
items entered in a loose leaf book and throwing light on 
the progress of the business, are promptly extracted and 


may be easily and instantly indicated or compiled on the 
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COMBINED LOOSE LEAF BOOK AND STATISTICAL APPLIANCE.— 
No. 1 is a front view of the device with writing materials and all neces- 
sary items; 2 is a loose leaf book; 3, the ledger sheet; 4, journals with 
text and figures; 5 is the carbon sheet; 6 is a writing pad of aluminum ; 
7 is the statistical appliance containing small drums with colored adhesive 
paper slips on the inside. The drums slide on a thin bar. On turning 
two flanges, the slips are projected through a slit and may be cut off 
and glued on the next chart. The mechanism with the drums can be easily 
attached and detached. No. 8 is a sheet with the sets of figures and dia- 
grams. No. 9 is a celluloid pocket; 10 a cabinet for filing charts and 11, 
a double back pocket for blank sheets, blank charts, etc. 


Statistical appliance attached. Such diagrammatical rep- 
resentations render the meaning of figures clearer and are 
of value for purposes of comparison and measurement of 
progress. 

In the lines accompanying the diagrammatic illustration 
will be found a further description of this device. 

—__—_—~<>____——_ 
Ink Specialties Company Announces a New 
Duplicating Ink 


Fred B. Canode of the Ink Specialties Company, 515 So. 























Laflin street, Chicago, announces that his company has 
/ / 
NO. 332 DUPLICATING INK PACKED TWO 
CANS TO A CARTON 
brought out a new duplicating ink at a new low price. The 


new ink, No. 332, can be used with equal efficiency on 
either the open or closed type of rotary stencil duplicators. 
It is stated that the new ink will not separate either in 
the can or on the machine. Altho it dries quickly to an 
intense black on duplicating paper it will not dry or harden 
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A verdict you should know about..... 


THREE MONTHS AGO we announced the new MICROTOMIC 
VAN DYKE Pencil. We told what our chemical process had achieved. 
We claimed as a result a smoothness, wear, strength and accuracy 
of grading never before found in drawing pencils. 


NEXT WE SUBMITTED the New MICROTOMIC VAN DYKE to 
the rigid tests of the most exacting jury that could have been found. 
**The 400” of the art, architectural, engineering, drafting and edu- 
cational fields were picked for this. We asked the favor of their 
candid comments—their expert judgment. 


THE VERDICT IS OVERWHELMING. Scores of letters are coming 
to us from this jury—the aristocracy of pencil users. All we have 
claimed for the New MICROTOMIC VAN DYKE—and more—is 
being confirmed in definite and specific terms—Here are some of 
the comments. 













“This is the pencil we have been looking for.” 


“Superb in every respect . . . a clearness 
and cleanness of tone with precision and 
firmness. 


“A great satisfaction lo use a pencil that 
does not crumble up when it is sharpened. 


“They are free working, without grit.” 


“The soft pencils may be sharpened without 
breaking the lead.” 


“The noticeable difference between each de- 
gree of hardness was indeed a revelation.” 


Especially commendable is the smoothness 
of the harder degrees, and the clearness and 
depth of lone of the softer degrees.” 


“The best pencils I have ever used and cer- 
tainly they will be my standard for the fulure.”’ 
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CLARENDON SERIES 


Dreet DESKS... 



















The appearance of each model 
instantly portrays character and 
“desk personality."" The design 
is pleasing and dignified. Beau- 
tifully turned legs lend a dis- 
tinctive touch. The corners of 
the top and each pedestal are 
rounded to harmonize with the 
motive and to protect the user 
against sharp edges. Hooded 
drawer pulls and leg sockets are 
of cast bronze. Round knobs 
of cast bronze are used on the 
drawers of the executive model 
shown on this page. 


Slobe= 


N N A T 


The Clarendon Series of Globe- 
Wernicke Steel Desks is made 
especially for those who want 
the very finest steel desk obtain- 
able. Each desk in this series 
is of truly artistic design . . 

equal to the best that has been 
developed in wood furniture 
craftsmanship. A\nd these desks 
possess all the advantages of 
steel construction. Your cus- 
tomers who appreciate superior 
quality in design and workman- 
ship will find oe ag de- 


sired in the Clarendon Series. 





-Wernicke 
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ee STEEL DESK 
CRAFTSMANSHIP 


Many exclusive Globe-Wernicke 
construction features are em- 
bodied in Clarendon Series 
Steel Desks. Each detail has 
been developed with great care 
to insure a desk that will include 
every improvement that can be 
desired. An example of this is 
the new method of applying the 
linoleum top to the frame which 
entirely eliminates the possi- 
bility of either the binding edge 
or the linoleum coming loose. 
Alll drawers in each pedestal are 
fully interchangeable. 


























A New Catalog on the Clar- 
endon Series has just been 
issued. Send for your copy. 






Slobe-Wernicke 


re ey. Ss & 





INFORMATION WANTED concerning 
Royal’s plan of convenient monthly pay- 
ments... ‘‘Quote trade allowance on my 
Blank Typewriter against purchase of a 
new Royal Portable’’. .. Please send me 
a free copy of Royal’s ‘‘Simple System of 
Touch Typewriting.”’ 

This mass of requests is daily distributed 
to Royal Portable Typewriter dealers 
throughout the United States. A great 
many of these inquiries lead to immediate 
sales—others require further development. 


ROYAL TYPEWRITER COMPANY, INC. - 
DEALER PROTECTION 


FULL 





ROYAL PORTABLE TYPEWRITERS 





OFFICE APPLIANCES 





All indicate the rapidly increasing interest 
in the Royal Portable Typewriter — and 
in all Royal advertising. 

Concentrate on the Royal Portable. 
Stock and handle this finest of home-sized 
typewriters exclusively. Feature it in your 
windows and on your counters. Canvass 
your vicinity. Demonstrate. In this way 
you will identify your store with Royal 
and win an increasing share of this profit- 
able business. 

Link to leadership! 


2 PARK AVENUE, NEW YORK CITY 
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on the ink pad. The manufacturer indicates that the new 
ink will produce more letters per pound than is ordinarily 
possible even when higher priced ink is used. 

















AN OPEN BOX OF PURITAN BANK PINS ILLUSTRATING THE NEW 

“FLATPAK” SYSTEM OF PACKAGING.—Reference to the new ‘‘Flat- 

pak’’ system of packaging adopted by the Oakville American Pin Division 

of The Scoville Mfg. Company, Waterbury, Conn., was made in the March 

issue of Office Appliances on page 54. The new boxes are about half the 
size of the old ones although they hold just as many pins. 








Pencil Sharpener Takes Name of Father of His 
Country 
The C. Howard Hunt Pen Company of Camden, N. J., 
manufacturers of Boston pencil sharpeners, pens, clips, 
Speedball products, ete., have introduced the George 





BICENTENNIAL 
1732 - 1932 
—— 






THE GEORGE WASHINGTON BOSTON PENCIL SHARPENER 


Washington Boston pencil sharpener, similar in design to 
the regular model, but bearing over the top the likeness 
of Washington with the year of his birth and the present 
year. 


—_——_—_.@———_——— 

Westinghouse Announces New Water Coolers 
Water coolers designed in the modern manner have re- 
cently been introduced by the Westinghouse Electric and 













Leaders Know! 


FOLLOW 
THE 
LEADERS! 


HY is it that you find PEER- 

LESS RUBBER TYPE- 
WRITER jKeys continually and 
prominently displayed by the coun- 
trys leading dealers—men who fre- 
quently pay high rents for fine store 
locations—who carefully measure dis- 
play space in their windows and 
showcases, and on their counters, in 
accurate terms of dollars and cents! 





Why is it that a preponderant majority of 
America’s dealers stock and push Peerless 
Keys? The answer is simple—but how con- 
vincing! Here it is, step-by-step! 


. Larger profit per sale. 

. Complete dealer protection. 

. Complete dealer co-operation, 

A complete Rubber Key Line—sold 
through dealers. 

5. No large stock nor investment neces- 
sary. 


»wWwn— 


Nowadays, with the number of typists re- 
duced in many offices, savi in time and 
increases in typing speed accuracy and 
efficiency are greatly appreciated by thou- 
sands of employers. They will thank you for 
recommending Peerless Keys! 


YOUR OPPORTUNITY 


Turnover doesn't necessarily mean profit, but 
with Peerless Keys it does. Nor does inven- 
tory mean large investment, as the PEER- 
LESS DEAL SALES PLAN provides for 
but a minimum of capital outlay. 


Write for free samples and interesting details 
that every progressive dealer ought to know. 


PEERLESS KEY COMPANY, INC. 


The only Rubber Key manufacturers o, ering 
a complete line THROUGH DEALERS! 


176 Fulton Street New York City 





PEERLESS KEY COMPANY, Inc. 
176 Fulton Street, New York City 


Kindly send us, without obligation, details of 
your profit-building plan for dealers, together 
with sample Peerless Key dealer helps. 


PONE Sg cs. w cd ich oc ot nated eee 


Wie. See. oi oe. ee Se 
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Sell 


POSTINDEX 


to help check up on 
DELINQUENT ACCOUNTS | 


HESE days, “Accounts Receivable” loom big in 
every business! And that’s your opportunity to close 
a sale of Postindex. 

Show prospects how Postindex can help them deter- 
mine delinquent accounts at a glance. How it saves time 
by shortening record keeping. How it slashes 6verhead 
and saves money in many other ways. 

You get a fair-profit price—and each sale means a clear 


profit. No warehousing, no delivery cost. You order 
Postindex direct from us. We ship direct to your cus- 


tomer, saving you time and trouble. 


Best of all, each Postindex sale means more business 
for you tomorrow. Satisfied customers come back for 
new supplies of cards and equipment. 

if you're interested in extra profits (and who isn’t 
these days’), it will pay you to drop us a line. We'll tell 
you whether there’s a chance for you to handle Postindex 
in your town. Postindex Company, Inc., Jamestown, N. Y. 





TWO OR MORE PEOPLE can work at once, and from 


both sides — another time-saving Postindex feature! 


Sostindex 
tstble files 


**4 SIDES TO WRITE ON” 








A Division of Art Metal Construction Company, Jamestown, N.Y. 


rHE COMPLETE LINE 
OFFICE EQUIPMENT 


MAKERS OF 
OF STEEI 


OFFICE APPLIANCES 


Manufacturing Company, East Pittsburgh, Penna. The ex- 


terior of the coolers is of black micarta set off by chro- 
mium plated brass trimming and inlaid strips of aluminum. 


[The new coolers are made in both pressure and bottle 





TWO NEATLY DESIGNED 

WESTINGHOUSE WATER-COOL 

ERS.—At the left is the bottle 

type and above is the pressure 
type cooler 





types. Some of them have the added feature of providing 
storage space for beverages and fruit. This storage space 
may be placed under lock and key if desired. The new 


coolers are designed particularly for use in private offices, 


hospitals, commercial offices, clubs, etc. 


RI, IE , 
New Attachment for Bates Machine 


Che Bates foot power eyeletter attachment is something 


new by the use of which it is declared that ten thousand 


Bates 
Automatic Eyeleter 
. with 
Footpower Attachment 





BATES 


ATTACHMENT FOR 
EYELETTER 


FOOTPOWER 
AUTOMATIC 


eyelets a day can be attached. Many who use eyelets in 


quantities are finding this inexpensive machine of utility. 
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"You see, Mr. Jones— 
FIRE WON'T WAIT!” 


“Why do you need a Fire Safe? 
..- Because fires don’t burn on 
schedule ... Will you bet your 
business you won’t have a fire? 
. . » Insurance won't protect 


records! ...A Fire Safe will!” 


UPPOSE you could take each pros- 
pect out and show him a burning 
office building. He'd see quick enough 
the need for adequate record protection. 
He'd have a vivid mental picture of his 
own office in flames! 


There’s another way to bring the need 
home to him. Art Metal’s Safe sales 
campaign does the job. This complete, 
carefully thought-out plan is producing 
results for Art Metal salesmen every day! 

This plan is free to Art Metal Agents 
for the asking. It gives them real help in 
selling Art Metal Fire Safes, the tested, 
approved protection for valuable rec- 
ords and documents. 


Art Metal makes a complete line of 
safes for every business. The AMCO 
Mercantile Safe, shown here, gives low- 
cost protection for the small store or 
merchant. It carries the trademark and 
test labels of the Art Metal Construc- 
tion Company, guarantee of safety un- 
der the conditions and use for which it is 
recommended. 





For larger offices, sell Art Metal 
AMCO SAFE, Style 588.— 


Mono-Dry Insulated Fire Safes. There s aid» ts treet anes 
double surety for your customers in the fit the requirement of the mod- 
. . ". . . erate size establishments in 
Underwriters’ Labels, Class A or B, nails die Te ek 
which they carry. Art Metal Construc- ished in olive green furniture 
. . , : : > enamel, baked on. smooth and 
tion Company, Jamestown, N. Y. peter & 


A rz Na ta Find out whether your territory is open. Get in touch with us and we'll be 
glad to send you our profitable dealer story right away. 


STEEL OFFICE EQUIPMENT 





THE ART METAL LINE .. . Fire Safes . . . Storage Cabinets . . . Desks .. . Shelving . . . Plan Files 
Horizontal Sectional Files . . . Upright Unit Files . . . Counter Height Files . . . Postindex Visible Files 


IN THE ART METAL BUILDING EQUIPMENT DIVISION..Hollow Metal Doors and Trim..Elevator Enclosures..Architectural Bronee..Library Fittings..Partitions 
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AWW PRODUCT 
wPACKAGE 
wPROFITS 


HOW a user of numbering machines the new Force Inked-Felt pad and 
he Il never bother with an ink bottle again. 


Re-inking a numbering-machine pad is a mussy job—even on a “Force.” 
But now it’s no longer necessary. Force Inked-Felt pads, inked at the 
factory, come ready to slip into the machine and use—you simply take the 
tweezers supplied for the purpose, lift out the pad from its air-tight isinglass 
container, and press it into the holder. No spilled ink; no stained fingers. 
And the machine will be free from gum, better lubricated, print clearer, and 
have a longer life into the bargain. For Force pads contain the scientifically 
correct amount of genuine Force Oil Ink. 


Just to make sure users will know about Force pads we've packed them six 
in a box that opens into a crackerjack counter display. Here's a big sales 
help that costs you nothing. Very small cost to you for the pads, too, for 
our dealer discount is mighty liberal. Find out about it at once; just drop 
a card to our nearest office 


Wm. A. Force & Company, Inc. 
105 Worth Street New York City 


180 No. Wacker Drive Chicago 
Pacific Coast Agent—Wm. M. Partridge, 573 Mission St., San Francisco 


IFQDIR(CIE WNVIKIEID = HEIL IPANIDS 
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German Firm Shows a Colorful Calendar 


F. Soennecken, Bonn, Germany, is offering to the Amer- 
ican market a new calendar -with a colored binding arch 
The “Umlegkalendar” is described as 


and a colored base 





THE SOENNECKEN “UMLEGKALENDAR” 
a real datekeeping necessity. It is made with 
and arches in the following colors: 
and dark blue. 
a pen or a pencil. 


the bases 
Yellow, red, green 
Each base is grooved in the front to hold 








LATEST ASCO FILE This file, 
known as No. 214, is the most recent 
product of the Art Steel Company, 
New York. It is a combination card 
and letter file of standard height, 
with adjustable partitions for spaces 
to accommodate 3 x 5 and 4 x 6 cards 
Drawers roll easily on ball bearings 
The cabinet is of full weight, and be- 
longs to the well known ASCO 200 
line of vertical filing units 

















New Line of Gummed Shields and Mending Tape 


Gummed muslin shields for cards, folders, etc., are of- 


fered in two qualities and four sizes by the Warshaw Man- 








WARSHAW GUMMED MUSLIN SHIELD 


ufacturing Company, 35 York street, Brooklyn, N. Y. They 
are scored so as to fold easily, and come packed 1,000 to 


the box. 


Another new Warshaw item of convenience and utility 
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No. 1667—The Canterbury 


IT’S HIGH TIME 
TO GET DOWN 
TO BUSINESS 


... and be “ hard-boiled ’’ 


about turnover and profits 
? 
Sentiment has its place—but not in your 
store. 


It’s poor business to go on handling any line 
of merchandise just because you have always 
handled it in the past. 


Unless the line you sell can “‘stand on its own 
feet,”’ share its part of your operating costs, 
and deliver a fair profit for your time and 
money—it’s high time to replace it with one 
that can. 


The day is past when a desk-retailer can be 
content with retarded turnover and slim 
profits. If he hopes to remain in business 
today—and make money—he must concen- 
trate on the line or lines that will bring him 
the greatest return in the shortest time. 





If you are ready for a change—if you want to 
realize the profits you hoped for when you 
entered the office-equipment field—find out 
about IMPERIAL Desks and Matched Suites. 
Full information will be sent on request, 
without obligation to you. 





IMPERIAL DESK COMPANY 


EVANSVILLE** INDIANA 
ee Oe - 
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Announcing the 


EVEREADY 
DESK FILE 


Built for Durable Service 


Two Grades of Quality 
Three Styles of Binding 


Gray cloth covers with heavy tagboard 
leaves—cloth tab indexes. 


Heavy gray pressboard covers with docu- 
ment manila leaves—cut in indexes. 


Heavy Keatheroid, covers with document 


manila leaves—cut in indexes—the non- 
soiling binding style. 


Made in all standard sizes and indexes. 
Packed three to a box. 


Write for our special price list on these items 
which are carried in stock for immediate 


shipment. 
| « 


QUALITY PARA ENV. CO. 


Regional Warehouse and Sales Office 


11-116 Merchandise Mart 
CHICAGO 


The Service Station for Your 
Rush Orders on Standard Items 
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is the new transparent glassine mending tape in a special 
box containing 400 inches of the tape. The box is provided 
with a steel cutting knife. The glassine is gummed and is 
valuable for mending torn currency, books, music, docu- 
ments, etc. 

The Warshaw Manufacturing Company will be glad to 
send samples of the gummed muslin shields to dealers on 
request. 












THE SECRETARY CAL- 
ENDAR.—The Typo Trad- 
ing Company, 65 Duane 
street, New York, N. Y., 
is distributing this new 
gold edged calendar which 
is mounted on a heavy 
carved walnut finished 
stand. Under the calendar, 
which swings on a hinge, 
are compartments for 
pins, clips, pencils, etc. 








Fulton Specialty Men Take Increased Territory 


J. S. Sours, who has been covering Southern territory 
for the Fulton Specialty Company, New York City, has 
taken Texas in addition to the states he already covers. 
He says that, in spite of untoward conditions, his last trip 
was highly successful. 

R. D. Fritz, in addition to his regular Metropolitan ter- 
ritory, now covers the Hudson river valley in New York 
State, the city of Philadelphia, and the New England states. 

C. B. Kirschbaum, formerly with the American Clip 
Company, and at one time connected with the Fulton Spe- 
cialty Company, is again in the employ of the latter, for 
whom he is doing special contact work in the Metropolitan 
district. 

———E— 
South Takes Compo Lines for Four States 


P. R. (Ray) South, 1912 Southeastern avenue, Indian- 
apolis, Ind., has been appointed to represent the Compo 
Manufacturing and Sales Company of Westport, Conn., in 
Indiana, Ohio, Illinois and Wisconsin. 

a 

Office Equipment Register for Domestic Dealers 

Description of the convenient office equipment register 
of the Reliable Typewriter and Adding Machine Company 
of Chicago, March issue of Office Appliances, page 108, 
failed to state that it is available to domestic dealers only. 
The series of four booklets now before us became effective 
March 1. The booklets may be had singly or in sets of four 
at very moderate cost. 














APRIL, 1932 











NEWS OF 


303 


UNUSUAL OPPORTUNITIES 





*Don't pass this up if you are in a 
smaller city. Alert dealers in a 
great many smaller cities are finding 
profit in selling the complete Shaw- 
Walker line of fast-moving items. 


@ In each of 303 cities of more than 10,000 population* 
there is an opening for an alert, progressive office equipment 
dealer to improve his competitive position, cut down his 
cost of doing business, widen his margin of profit. 


@ This opportunity is offered by the Shaw-Walker ex- 
clusive dealer franchise. In more than 400 cities from coast 
to coast Shaw-Walker dealers are already profiting from 
the advantages of dealing with one well-known, firmly 
established supplier. They do not have to go elsewhere 
for folders, for other supply items, for cupboards, for Fire- 
Files. In the minds of the public, their own good names 
and that of Shaw-Walker gain in prestige simultaneously. 
Under the famous Jumping-Man Trade-Mark they carry 
and sell a gomplete line of steel files, vertical filing supplies, 
“Skyscraper” steel desks and tables, insulated products, 
specialized bank equipment, machine bookkeeping equip- 
ment and supplies, all-welded sectional steel bookcases, 
all-welded steel cupboards. 


@ Each of these items is outstanding of its kind—the 
best that engineering skill, specially designed machinery, 
and expert craftsmanship can produce. For 30 years it 
has been a Shaw-Walker aim to keep on, and keep on, 
and keep on improving its products, seeking to anticipate 
the needs of business and serve the business world better 
and more economically. Ten new products in ten months 
is a measure of the company’s recent success in living up 
to this aim. 


@ For these dealers there are economies in purchasing 
and in bookkeeping, savings in shipping costs, quantity dis- 
counts, better looking stores, more effective sales forces, a 
wide, varied, and attractive portfolio of selling literature, 
and greater co-operation from the manufacturer. 


@ There are 303 cities in which some aggressive dis- 
tributor of office equipment is overlooking this big money- 
making opportunity. Is yours one of them? Find out 
today. Write, or just mail the coupon. 


GHAW-WALKER 
MUSKEGON ~ MICHIGAN 








THe SHaw-Wa ker Co. 
Muskecon, Micu. 

Please tell me more about the Shaw-Walker exclusive dealer 
franchise and the new Shaw-Walker plan for additional dealer 
co-operation. Also, please tell me whether my territory is still open. 


Name. 


Firm.... 


Address 











THE HALLMARK OF QUALITY AND SERVICE 






These Eavelopes are 
GUARANTEED 





If due to any fault in manufacture, 
they fail to give satisfaction, the 
concern from which you bought 
them will be authorized to make 
replacement at our expense. 

UniTep STATES ENVELOPE Co. 
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There's more behind this slip than 
you'd think. Quality and service, 
yes: but also new developments, 
new items to stimulate sales in 
1932. Watch for future announce- 














ments. 








ANNOUNCEME 





Concerning Columbian Clasps 


YOU may have noticed recently a growing de- 
mand for color in clasp envelopes. You may have 
noticed, too, that this demand has centered 
around Columbian Clasps — simply because 
Columbian Clasps have been the recognized 
standard of quality ... the buy-word, for years 
. . « in their particular field. 

We have watched this demand grow, and now 
that it has reached the point where you and 
the paper merchant can profit by supplying it, 
we are announcing, as immediately available, 
Columbian Clasp Envelopes in gray and brown. 

These new colors are in addition to the regu- 
lar XXXX Natural Color Columbian Clasp, and 


will be obtainable in full 32 Substance Kraft. All 
three colors can be had, without extra cost, in 
1/10M boxes, and with gummed flaps, if 
desired. There are 33 sizes to select from. 
Right now, your paper merchant is equipped 
to meet your requirements, in all three colors. 
Simply mention Columbian Clasp and the colors 
you want — and you will get the heavy-duty mail- 
ing envelope that has been standard for more 


than a quarter century. 






U.S. TEED 





United States Envelope Company 


The world’s largest manufacturers of envelopes 


SPRINGFIELD, - MASSAGQGHUSETTS 
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We Correct an Error 
In the March issue of Office Appliances, page 26, two 
desks were described, made by the McLeod Furniture 





NEW McLEOD DESK NO. 1600 B 


Company of Laurel, Miss. The cut titles were transposed 
and the transposition extended even to the descriptive por- 





McLEOD DESK NO. 8020 
tions of the item and to the advertisement. The illustra- 
tions here again shown are correctly titled 
— 
Bankers Box Company Launches New House Organ 


As an aid in building sales for “Liberty” collapsible stor- 





age boxes, the Bankers Box Company, Inc., Chicago, is 
publishing a new house organ called “Liberty Slants.” 
Vol. 1, No. 1, bearing the date line “March 1932,” has al- 





BANKERS BOX COMPANY ~ CHICAGO 


IMPORTANT ANNOUNCEMENT 
To LIBERTY BOX DISTRIBUTORS 











FRONT COVER OF FIRST ISSUE OF 
“LIBERTY SLANTS” 


ready elicited much favorable comment from stationers 
The purpose of the new publication is to gather from 
successful distributors of “Liberty” cases those incidents, 
plans, ideas and methods that have produced outstanding 
sales results and pass them on to all “Liberty” distributors. 
Preparation of “Liberty Slants” is under the care of D. R. 
Pinney, director of sales for the Bankers Box Company. 











IMPORTANT! 
fugit} Distributors F 


For certain records and forms, every 

month or every week is transfer time. 

Are you missing this business by for- 

getting the less — efete of LIBERTY 
xes 


VERY firm and bank has to 
file and store letters and 
checks. The LIBERTY 

Boxes for these two purposes 
are naturally leading sellers. 
But there are stationers, our 
records show, who actually sell 
as large quantities of other 
LIBERTY Box sizes, as they do 
of boxes for checks and letters. 
Have you given this point con- 
sideration ? 


3 Sizes or 


20 Sizes 


In other words, are you selling 
two or three sizes of LIBERTY 
Boxes or the whole 20 standard 
sizes? Thorough-going inves- 
tigation has proved that there 
is good business to be had, 
every month in the year, on 
LIBERTY Boxes. The odd sizes 
are extremely important. 


—_—_>— 
torage vaults 


























; are always neat, and 
. der m 
: == dust and all space 
CROUNOLAL MATIONAL BABE 
C= 
Records and papers 
stored ‘the LIBERTY 
way’’ are safe—semi- 
sealed. Yet reference 
is instant—no tying. 
———<>—___—_—__ 
We have a very interesting propesties to make to 
rated stationers not handling LIBERTY Boxes. 


No obligation. Clip and mail coupon. 





PIN THIS COUPON TO YOUR LETTERHEAD 








BANKERS BOX COMPANY. INC. 


536-538 S. Clark St., Chicago, Il. 


Please send full information regarding your proposition to 
rated dealers. No obligation. 


CT Check here if you want a free sample LIBERTY Box. 
Firm. 
Address... , o cwd dhe s dg ot Eb Oneal 
Attention of. ... ee foes -...-O.A. 4-32 
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$350 


LIST 


FOR lighter work 

the N-C Junior 
machine has j ust 
recently been of- 
fered the trade. Its 
acceptability has 
roven its merits. 
tissomewhat 
smaller than the 
NEVA-CLOG ma- 
chine and holds a 
load of 50 staples 
instead of 100. Its 
action is easy and 
positive. 





NEVA-CT OG 
No. A 1000 Staples 





Made of strong, rust-proof steel 
and are soldered ~ —-y in strips 


by a special ior 
sharpened. 


the 


of 100 les eac 
ocess. hey are 
lanufactured expressly for 


NEVA-CLOG Stapling Plier. 


and 


folders on each item. Write. 





STAPLING PLIERS 


U6. an4 PORBION PATE 





JUNIOR STAPLING PLIER 











OFFICE equipment 
dealers have 
profited year after 
year from the sale of 
NEVA-CLOG Stap- 
ling Pliers and the 
repeat business de- 
rived from the sale 
of staples. 

Its consistent per- 
formance and dura- 
bility has proven its 
utility. 

At $5.50 each list 
and attractive dealer's 
prices, your profit is 
assured. 





w-C STAPLER and TACKER 


IN the N-C Stapler you 
have a two-purpose fas- 
tening machine that repre- 
sents great value. Its flexi- 
bility of use opens new chan- 
nels of sale and its low price 
places it within reach of ev- 
eryone. This has proven one 
of the year’s most popular 
selling devices. The new re- 
movable front plate makes it 
easy to clear machine when 
misused. 
For general fastening use in 
offices, stores, homes, etc., 
and for use as a tacker by 
swinging base back and ap- 
plying staples direct to bar- 
co or crates, tack up signs, 
posters, window trim, etc., 
and is generally used by 
draftsmen in place of thumb 
tacks. 


DUPLEX 
No. D-1000 Staples 





Manufactured expressly for the N- 
C Stapler, Duplex, and N-C Jun- 


machines. They are sharp- 


ened and frozen together in strips 
of 50. Other staples do not fit 


will not work properly. 


SALES HELPS 


Free color displays for window and counter and imprinted 


NEVACLOG PRODUCTS, Inc. 


BRIDGEPORT, 


CONN. 
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Klostermann Joins Automatic File & Index 
The Automatic File & Index Company, Chicago, IIl., an- 
nounces the addition of Werner Klostermann to its Chi- 
Mr. Klostermann had ad- 
vertising manager many years for the Acme Card Systems, 


cago sales organization. been 


and the last four years manager of Chicago sales for the 
Postindex Company. 


Mr. Klostermann has had a wide experience in system 


His 


work, and is an authority on visible filing systems. 


r 















WERNER KLOSTERMANN 


many friends in office equipment lines will be happy to 


meet him in his new activities. He feels that the new con- 
nection will give him a broader field, as the comprehensive 
line of Automatic equipment does not restrict him to a 
single specialty, visible equipment alone, but extends to the 
structure. 


various functions of the present day business 


—— 
Ericson Returns to Work After Illness 
W. Ericson, assistant sales manager of the foreign de- 
partment, Remington Typewriter Division, Remington- 
Rand, Inc., recently returned to his desk after having been 
South He Florida in 
January to recuperate from an illness contracted during a 


Office Appliances is happy 


in the for several weeks went to 
trip to Mexico some time ago 


to report that Mr. Ericson is now restored to health 


————— 
Hunt Pen President Takes Western Trip 
Bartol, Jr., president of the C. Howard Hunt 
recently left for 


George E 
a trip tc 
for 
Mr. 


Bartol is a veteran of the air, having been in the air service 


Pen Company, Camden, N. J., 
the Coast. 
travel and consequently makes the best possible time 


Pacific He uses an airplane exclusively 


during the late war. 




















VTEUDBDBDBDING §8&8&tLLS 


Foster-Burwick 
Louis F. Fi New England representative of the 
Jaclin Stationery Company of New York, was married on 
January 4 to Miss Lucille Burwick of Worcester, Mass. 
Recently Mr. Foster made a trip through the West dur- 





ster, 


ing the illness of George L. Meyer, who regularly covers 


that territory. 


- 2 Se 





——— - __+ 


DOC $TOR K 
Miss Charlene Feigel 


Mr. and Mrs. Ralph Feigel were made happy 








February 
10 when a baby daughter, Charlene, joined their home at 
Chicago. Mr. Office 
Supply Company, and is receiving congratulations from 
his friends on the advent of the young lady, who weighed 


Feigel is connected with the Crown 


in at seven pounds, eight ounces. 





























If you try to sell some- 
thing people don’t want 
—you’ll think there’s a 
depression - - - 


If you try to sell some- 
thing people want and 
can use—business will 


be good ou - - 


Sf vte 


See Next Three Pages 












Distributed 






































Weis Duo-Top Filing Folders are double thick at the top where 
the wear is greatest. No more unsightly dog-eared tabs. Many 
users now save filing space by using Medium Weight Duo-Tops 





instead of Heavy Weight Single Top Folders—a good selling 
argument. Made in Medium and Heavy Weight Weis Supertex 
Manila and Weis Medium Weight Natural Kraft. The Swing 


from Single Tops to Duo-Tops is Inevitable. 


? * 
MONROE Sf cls MICHIGAN 


New York:—A. H. Denny, Inc., 356 Broadway 


Chicago:—Associated Stationers Supply Co. 
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By Dealers 











COnTears 


PRon 






Dare = 











Low cost and easy reference, on account of the pull out drawer, 
is what makes thousands want Weis Wizard Pull Out Drawer 
Fibre Transfer and Storage Cases. Outside shell and inside sup- 
porting apron made of extra strong, double thick corrugated fibre 
board. Front and back of each drawer four layers thick. Nine 





standard sizes—shipped knocked down, six or twelve cases to a 
carton. Ask for your demonstrating samples and free advertising. 


os e 
MONROE Sf cls MICHIGAN 


New York:—A. H. Denny, Inc., 356 Broadway 


Chicago:—Associated Stationers Supply Ca, 








Gummed Labels 


that are easily typed, evenly scored 
and deeply perforated 


Perfect Legibility 


Weis Gummed Typewriter Labels are essen- 
tial to an efficient correspondence filing 
system. They not only make for neatness 
and perfect legibility, but reduce the time 
required to prepare the folders for the files 
by half. 


Strips of Ten 


These labels come in strips of ten and a 
strip may be typed at one operation. After 
typing a strip, it is only necessary to sepa- 
rate the labels at perforations in the strip, 
moisten the gummed backs and apply them 
to the folder tabs. 


Scored to Fold 


Each label is scored at the top so that the 
upper part may be folded over and attached 
to the back of the folder tab, thereby 
greatly increasing the tab’s strength and 
rigidity. 


Thousand in Package— Four Colors 


Weis Gummed Labels are packed 100 strips 
(1000 labels) to the package and may be had 
in white, blue, buff or salmon. Colored labels 
are used when it is desirable to classify the 
correspondence by colors—blue for credit 
correspondence, buff for sales, salmon for 
purchasing, white for general filing, etc. 


These foider tabs are 
labeled with Weis 
Gummed Typewriter 
Labels. Note the perfect 
alignment, neatness and 
legibility—advantages 
that make for accuracy 
and speed in filing and 
finding. 





No. 5L5— 1000 Labels to Package 


White, Blue, Buff or Salmon 


White sent if color is not specified 


The f&* Manufacturing Company 


162 Union Street 


New York:—A. H. Denny, Inc 
356 Broadway 


Monroe, Michigan 


Chicago:— Associated Stationers Supply Co. 
Quincy and Jefferson Sts. 
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The New Noiseless Monroe 


Unbelievably quiet. Speedy. Handy 
in size, and 20 to 25 pounds lighter 
than other calculating machines of 
like capacity. 












we pe | 





e- 





MONROE 


HIGH SPEED ADDING-CALCULATOR 
‘The Machine for Every Desk. 








Bowl it again to prove it’s a Strike? 
I should say not! 


CLEAN strike, all ten pins 
down, checked, proved 
and scored —there they are. 

The New Noiseless Monroe 
has brought the same first-time 
certainty of accuracy to the 
production of business figures. 
You get “Spot-Proof” of the 
accuracy of each step in every 
problem as you finish that step. 
The final answer is a proved 
answer, and proved answers 
need no refiguring. 

To your own business, 
‘“Spot-Proof” means that any 
time now spent refiguring to 
prove the accuracy of answers 
is an unnecessary cost. 

Monroe “‘Spot-Proof” is the 





greatest advance in business 
figuring since the first Monroe 
was made in 1912. Itis possible 
because of several radically 
new features of the Noiseless 
Monroe — new shadow- ring 
keyboard, new accumulator 
dials, negative and positive, 
new halt-cent and split dials. 

The pamphlet “Spot-Proof” 
will give you further informa- 
tion on this far-reaching new 
economy in business figur- 
ing. It shows such definite 
problems as a payroll, an in- 
voice and a proration done 
the Monroe “‘Spot-Proof” way. 
Send the coupon today for 


your copy. 





RE 


Monroe Calculating Machine Co., Inc., Orange, N. J. 


Please send me a copy of “Spot-Proof”. 





Address_ 


City 
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The Berloy Line as displayed 
by Southern Office Furniture 


Company, Inc. 


Above: Mr. R. T. O’ Rourke 


= a 
BERLOY 


METAL FILING CABINETS 
rRANSFER CASES 
DESKS 
STORAGE CABINETS 
LOCKERS 
CONVERTIBLE, FLEXIBILT 
WEDGE-LOCK METAI 
SHELVING 
ADJUSTABLE METAL 
BOOKSHELVES 
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R. T. O’ Rourke is an enthusiast over the Berloy line of steel office 
equipment. To the folks in Houston and its environs he’s been saying 
so in a big way for a long time — profitably. 


Recently we received a letter from the Southern Office Furniture 
Company over Mr. O’Rourke’s signature. We quote: 


‘‘Having sold Berloy products for about 10 years, I am naturally 
very enthusiastic about them. We all believe that in offering Berloy 
equipment we are giving our trade the greatest value for their money?’ 


Greatest value for the money is what Berloy dealers say about the 
Berloy line. It is because of this p/us value that many Berloy instal- 
lations have been sold at a higher price than competitors have bid. 
Once again is our contention confirmed that any wide-awake dealer 
can sell Berloy products at a price that proves profitable. 


Investigate. 


THE BERGER MANUFACTURING COMPANY 


Division of 
REPUBLIC STEEL CORPORATION 


CANTON, OHIO 
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Buetler Business at Chicago Incorporated 
The Typewriter Service & Exchange, Inc., which was 
established at 208 North Crawford avenue three years ago 
by Wesley W. Buetler, has been incorporated with the 
following officers: Wesley W. Buetler, president; Charles 
R. Buetler, vice-president; Frank W. Marin, secretary- 
treasurer. Charles R. Buetler has been with his brother 
since the business was established; Mr. Marin had been 
Chicago manager for The Regal Typewriter Company, 
Inc. 

The company is agent for all makes of portable type- 
writers, and handles rebuilt standard typewriters of all 
makes. Some months ago it took over the Standard Type- 
writer Service, which specialized on Blickensderfer type- 
writers, and continues to render service and repair facilities 
for Blick users. 


A branch store is operated at 16 North Wells street, 


Chicago. 
—_—————_ 
A. W. Barlow Back from Coast Trip 
A. W. Barlow, western sales manager for the Royal 


Typewriter Company, Inc., returned to his headquarters 
in Chicago last month after a prolonged business trip 
through the western territories. He traveled west by the 
northern route, taking in Vancouver and points in the 
Pacific northwest states. Later he took in the territories 
west of the Rockies, as far south as Los Angeles. The 
return to Chicago was made through Phoenix, Ariz., and 


meetings held with territorial managers as far east as 
Memphis. The trip includes some radical changes in tem- 
peratures, such as are encountered in a sleeper trip from 
San Francisco to Reno, and return. Traveling from south 
from Seattle he was snowed in on a local train, but escaped 
the hardships usually associated with winter travel in the 
mountains. 
—————E— 

Rubber Stamp Business Opened at Columbia 

David Y. Montieth, Jr., has established the Columbia 
Stamp & Stationery Company at 1413 Main street, Colum- 
bia, S. C. He is conducting a rubber stamp and general 
stationery business. Mr. Montieth had been with the Cary 
Printing Company more than two years; previously he 
had been secretary of the Central South Carolina Council, 
Boy Scouts of America. 

—_—_<——— 

Bell Suggests Canadian National Organization 

In a communication to the Bookseller and Stationer, 
Montreal, Thomas V. Bell, Montreal, suggests that the 
formation of a national association of Canadian stationers 
He points out the nucleus in the local 
Reference was 


be undertaken. 
associations of stationers in several cities. 
made to the attendance of about fifty stationers from all 
over Canada who attended the Montreal convention of 
The National Stationers Association (U. S. A.), attracted 
by the belief that a Canadian National Association was to 
be organized 
———__—<>__—__ 
Harrington Directs “S-W” Advertising 

Guy M. Harrington has appointed advertising 
manager of The Shaw-Walker Company. The past two 
years he had been connected with the public relations de- 
Prior to that time 


been 


partment of the company in New York. 
Mr. Harrington was managing editor of “System,” and 
later of “The Magazine of Business.” 
———E———— 
C. K. Woodbridge with Arbuckle Brothers 

C. K. Woodbridge, recently with Remington Rand, Inc., 
has joined Arbuckle Brothers, New York, N. Y. Mr. 
Woodbridge was president of The Dictaphone Corpora- 
tion many years. Following that connection he had been 
president of the Kelvinator Company. 











QUALIT 
FIRST 3... 


In the face of diminished 
sales volume, many stationers are 
tempted to ‘‘cut prices,”’ in hopes of 
attracting business. It is therefore 
time to remember the old slogan, 
*‘Quality is remembered long after the 
price has been forgotten.” 


The American public demand Quality, 
and are willing to pay a fair price for it. 
Business men and their office assist- 
ants are more discriminating each year 
regarding the appearance of their 
letters, and the legibility and per- 
manency of file copies. Your cus- 
tomers do not want ‘‘cheap”’ ribbons 
and carbon. Dealers who sacrifice 
quality and value for low price, are 
only cheating themselves out of well 
deserved profits, and endangering the 
Good Will and patronage of their 
regular customers. 


MITTAG & VOLGER, Inc., was estab- 
lished in 1888 and have successfully 
faced periods of business depression 
many times, without deviating from 
the exacting standards of finest qual- 
ity. A wide range of prices and full 
value for every dollar, offers ““M&V”’ 
dealers the opportunity to meet the 
sensible price requirements of every 
business office. 


Write for information regarding the 

“M&V” Service Dept., with the help 

of which qualified dealers may func- 
tion as Factory Representatives. 


MITTAG & VOLGER 
INC. 
Principal Office and Factories 
PARK RIDGE, N. J. 


Agencies throughout the world. 
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Northwest Travelers Notes 
NORWAY USES Several of the Northwest Travelers Club members at- 
— tended the sixth and seventh regional district meeting 
which was held at the Savery hotel, Des Moines, Ia., 
March 17 and 18. Fred Schafer of the Sanford Manufac- 
turing Company, and Robert Balleau, manufacturers’ repre- 
sentative, also attended the Wichita meeting, as well as that 


at Des Moines 





* * * 


Al Nordstrom is a new member of the Northwest Trav- 
elers Club. Several of the boys will remember him when 
he was associated with the old Williams Stationery Com- 
pany, Minneapolis, and more recently with McCloy in 


Pittsburgh. 
* * * 





H. F. (Jake) Bromley, who assists Ed. Friedman in the 
Northwest territory in the distribution of LePage’s adhe- 





sives, recently spent a few wecks at the company’s home 


omece, Gl ucester, Mass. 
. . * 
The officers of the Northwest Travelers Club express 
+} 


regret that through an oversight in making up the last 
roster, the name of Russell Carpenter of the Sanford Man- 
ufacturing Company, Chicago, was omitted. 


The Northwest Travelers Club recently received word 
that A. & E. Supply Company, Duluth, Minn., desires to 
cooperate with the members of the club in sales meetings 
These meetings are held every Monday, Wednesday and 
Friday from 8:15 to 9:00 A. M. Members of the North 
west Travelers Club are invited to be present and to make 
talks and suggestions to the company’s employees. The 
\. & E. Supply Company desires traveling salesmen to give 


them at least a week’s notice before their arrival 


ee 

New Bates Display Carton 
Che Bates Manufacturing Company, 20 Vesey street, 
New York, N. Y., announces a new Junior index display 


WELDON ROBERTS RUBBER CO. 
NEWARK. N.J. 


INDUSTRIOUS ITALY USES 





HANDSOME COUNTER DISPLAY CARTON 
FOR BATES JUNIOR INDEXES 


carto1 Each one of these counter display boxes holds 


six packages of Junior indexes 


pant 
New Pens for Old 


On the Pacific Coast, at least, the idea of trading in the 


“ene old fountain pen as a part of the purchase price of the 

ANDA . ‘ : 

. new one is said to have taken hold. Sometimes this idea 
has been appli d to high-grad« pens and at other times to 


low priced articles. The plan is said to appeal particularly 
to women with a flair for thriftiness. The idea may have 





a certain advertising value.—C. M. L., 
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The lowest cost per 
filing inch 
& 


20% more capacity 
per square foot 


Unequalled Eight 
Bend upright Double 


Torque construction 





The fastest, most flex- 
ible, most compact of 
all the visible indexes 
at the lowest price per 
card. 


AUTOMATIC 
FILE & INDEX CO. 


General Sales Offices: 
900 Butler Building, 427 W. Randolph St. 
CHICAGO, ILLINOIS 














Left: 
Chicago Association of Commerce, 
Chicago. 


Lower Left: 
Atchison, Topeka & Santa Fe R. R. 


Below: 
H. M. Byllesby Co. 























Left: 
Linde Air Products Co. 


Lower Left: 


Board of Education, City of 
Detroit 


Below: 


Dairyman's League Cooperative 
Association 
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**APSCO” presents the new 


PREMIER 


AN “AUTOMATIC FEED” MODEL 


at gy EI 


as indisputable evidence of the 
High Quality, Originality of 
Design and the all round 
superiority of the 


“APSCO” AUTOMATIC 
PENCIL SHARPENERS 





The PREMIER is a new model which is thor- 
oughly representative of the advanced ideas 


found in all APSCO Automatic Sharpeners. 


The Automatic Feeding Device works on 
the same sound mechanical principles as 


found in the DANDY, IDEAL and CLI- 
MAX. All mechanism except the clutch 
or feeding disc is entirely concealed—there 
are no exposed rods or parts to rust or get 
out of order. 


Add this fastest selling 


model to your present line 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIS 
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Massachusetts Company Presents Something New 
in House Organs 

The “Economy Number of Stationery Suggestions”, 
house organ of the Springfield Office Supply Company, 
Inc., Springfield, Mass., issue last month displays the ed- 
itor’s blessed faculty of humor. He relates how the chief 
assistant boss, remarking upon the high cost of living as 
regards the publication of “Stationery Suggestions,” di- 
rected some drastic changes, suggesting that the cuts and 
the colors cost aplenty, so the editor “cut down the ex- 
penses” by using standard electrotypes of ancient vintage. 
The up-to-date stenographer is illustrated by a picture of 
a lady with coiffure and costume of about 1890, seated be- 
fore a typewriter on a typewriter table of that time. Other 
illustrations are of similar effect. Interspersed, however, 
are capital advertisements of the many articles in stock. 

In the mimeograph copy which adorns the final page, 
the opening sentence hits one between the eyes. “The 
magic carpet without the magic would have been just an- 
other rug. An office without a mimeograph lacks that 
magic quality that makes possible the performance of 
miracles,” etc. 

We cast a vote for the editor of Stationery Suggestions. 
He met the wishes of the chief assistant boss with some- 
thing sparkling and readable. And how! 














OTORISTS/7 
Meepa RECORD of Al/ 


ime it ee Se? 







START IT GOOD FOR 
“Zs ANY TIME A YEAR 
on MN THE ARMY OF MOTORISTS WHO KNOW WHAT THEIR 


208 
COSTE ARE AND ALSO MAVE A COMPLETE RECORD TO REFER TO 


DISPLAY EQUIPMENT FOR 
NEW WARD MOTOR RECORD 
BOOK.—Above is a window poster 
and to the right is a counter dis 
play stand. This new book, made 
by John J. Ward, Inc., 23-08 
Jackson avenue, Long Island City, 
N. Y., was described in the March 
issue of Office Apnvliances on page 
‘. 








Shaw-Walker Appoints New Dealer at Wilmington 

The Shaw-Walker Company, Muskegon, Mich., has ap- 
pointed Matthew Brothers, 105 West Ninth street, Wil- 
mington, Delaware, as exclusive representatives of the 
Shaw-Walker line in that city. 

Matthew Brothers has been in business twelve years, 
during which time they have achieved a fine reputation 
for sound principles, aggressiveness, integrity and common 
sense. The firm consists of Paul R. and James C. 
Matthews. 

——_—<>_—_ 
Burt & Company Dissolve Partnership 

The partnership heretofore existing between W. Z. 
Fuller and Leo W. Burt, known to the trade as Leo W. 
Burt & Company, Hartford, Conn., has been dissolved. 
The business of the company will be carried on by Leo W. 
Burt as sole owner. 

Mr. Burt is located at 12 Haynes street, where he deals 
in office equipment, supplies and accessories. 
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GREATER VALUE 


OR 
PRICE 


i Ms 3 > 


WO courses are open to the Office Equipment Manufacturer to- 
day. To cut prices by lowering quality is to reduce dealer profit and 
lose a reputation for quality merchandise. 

The course adopted by ‘“‘Yand E” is to give greater value per dollar. 
For example, the new EMPIRE line of Steel Files with its many new 
features costs sever ral dollars more to build than the line it replaced, yet 
it is popularly priced to meet today’s conditions. The dealer’s profit mar- 
gin is maintained and the public receives extra value that builds good 
will and repeat business. Don’t let price cutting steal your profits. 


Write for full particulars about this new Super-File line. 


YAWMAN“»? FRBE MFG.(O. 


455 JAY STREET : ROCHESTER, NEW YORK 
Export Department: 368 Dead tay, New York, N.Y., U.S. A. 


Steel and Wood Filing Cabinets. . . Steel Desks . . . Steel Shelving . . . Safes . . . Office 
Systems and Supplies ... Visible Index Equipment... Bank and Library Equipment 











CUTTING? 


® 





to 


“I 


. Reinforced REAR 


FRAME Construction 
for rigidity. 


. Positive, easy running, 


side locking COM- 
PRESSOR. Saves 


space. 


. Strong, ¢ quet, progress- 
1 


e type SLIDE 


ive, crac 


with 10 rollers, 6 ball 
bearing. 
. Triple reinforced 


CROSS RAIL CON- 
STRUCTION. Maxi- 


mum rigidity. 


. Double bend BOTTOM 


CONSTRUCTION for 
wide bearing floor sur- 
face. 


. Acetylene Welded TOP. 


Smooth, rigid construc- 
tion. All sides flush. 
General SIDE-LOCK- 
ING MECHANISM 
(Yale Lock) gives max- 
imum capacity. 


8. Solid drop-forged bronze 


10. 


PULL, fitted to the 


hand. 


- DRAWER INSERT 


FEATURE permits 
various sized drawer 
combinations. 

Solid drop-forged bronze 
thumb- fitting LATCH 
controls concealed latch 
catch. 
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Gilbert Goes from Typewriters to Real Estate 


e Hlerbert S. Gilbert, for a number of years a salesman 

( a and sales executive with the L. C. Smith & Bros. Typ: 

lve yourse writer Company and with its successor, L. C. Smith & 

Corona Typewriters, Inc., announces that he has engaged 

in the real estate business, including its several divisions 

of real estat loans, eons ral insurances , Ct. anad has ope ned 

offices in Suite 207 DuPage Trust building, 466 Main street, 
Glen Ellyn, Ill 

Mr. Gilbert was manager of the L. C. Smith offices at 

| St. Louis and of the Chicago office of the Smith-Corona 

Company, holding his position as Chicago manager of the 

Smith organization for the last twelve or fifteen years. 

He has lived in Glen Ellyn for eighteen years, where he 


served two terms as president of the village. The building 





and zoning ordinances which he advocated were adopted 
during his administration, also many other constructive 
measures, all of which made for the growth and progress 
of the village. Much of the paving was done during his 
administration, resulting in a greater demand for real 
estate and a decided increase in values. 

Mr. Gilbert also served on the Glen Ellyn Library Board 
in 1919. 

Office Appliances while regretting his departure from the 
office equipment field, extends to Mr. Gilbert its heartiest 
good wishes for success in his new venture. 

Ee 
Best Spenders Campaign Increases Sales 


Joining in a movement for the increase of cash circula- 
tion, the John W. Graham Company of Spokane, Wash., 
is providing a vehicle, with other merchants of the city, 
for the mounting volume of both unit and dollar sales. 
This vehicle is the “Best Spenders” campaign, with sub- 


stantial cash awards totalling several hundred dollars for 





I you're selling waste baskets why not have the 
breaks with you instead of against you? Why keep on 
stocking slow moving lines when you can concentrate on 
the Canco Profit Line. Cut down inventory, speed up 


those patronizing the Graham store and other merchants 
of the Inland Empire. 

Dollar volume and unit volume are mounting through 
the novel means taken to bring customers into the stores. 


turnover. Carry only the waste baskets that have these ' . . 
big pparedinw In the array of awards, the first prize will be given to the 
ig profit adva es: , . , : 
; : “6 person showing by sales slips of the Graham and other 
1. They’re good looking. Customers like them on sight. stores in the group the largest number of unit purchases, 
2. They’re well built. By giving fine service they help with dollar volume being accorded second prize, Phere 
' id : : : are other awards for the greatest number of purchases from 
1old your customers good will. the greatest number of stores; the greatest number of pur- | 
3. They're made in several shapes and many colors. chases on any one day and the greatest number of indi | 
There is just the right Canco basket for every use. vidual items bought on any single day. Trading is lim- 
’ . . o cert: ours oO » di oO : » “Best Spending” 
4. They’re backed by a good name— American Can ited to certain hours of the day so that the “4 . Spending 
Company—a name that stands for quality, and ampaign may be kept within bound 
——>—_——_ 


breaks down sales resistance. 
They’re inexpensive—meaning that you can offer Staedtler Appoints Wilbur on Pacific Coast 


your customers a BIGGER VALUE in a Canco J. S. Staedtler, Inc., New York, manufacturer of pencils, 
basket than in any other kind has announced the appointment of Will. E. Wilbur as Pa- 


cific Coast representative for the Staedtler line. 


ur 


Carrying “any old waste baskets”’ is a good way to Jose The appointment became effective on February 15, and 
some of the profit you work hard to make on other is intended to give to Staedtler customers in the territory 
items. Carry Canco baskets exclusively and push them west of Denver the highest degree of personal service. Mr 
hard. Turn loss into a good big PROFIT. Wilbur, who was formerly general manager of one of the 


largest houses on the coast, has a thorough knowledge ol 

Itlustrated above is the Canco : 4 - : sen 
ncils, and has long been identified with the stationery 

No. 82, 13% x 14%, furnished oe oe - ; , 

in green, walnut, oak or mahog- 

any. We have available also the Mr. Wilbur’s address is 1133 East Orange Grove avenue, 


business 


: , Ul siz ated basket No. ‘ : — “ . 
Galvanized Ware Department 168 12% 29% 211% sho No, | Glendale, Cal., where his many friends and Staedtler cus- 


480, 15% x 1245 x 18, a larger | tomers will find him ready to care for their pencil require- 


AM ERICAN CAN corrugated basket. Both of these ments at all times 


Y y bask be had h 
COMPANY a 


City Park Ave. and Hamilton St. ' Atlanta Office Equipment Company Moves 


TOLEDO, OHIO The Atlanta Office Equipment Company, formerly at 85 


Walton street, Atlanta, Ga., has moved to 68 Pryor street, | 


S. W.—J. H. R. 
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Rhythm in writing — for what? For speed — 
yes. For smoothness— yes. For restfulness— yes. 

‘or accuracy — yes . .. But sum them all up, and 
what you have, is better penmanship. 
That is your Esterbrook story. Not the cost of 
pens, but the cost of penmanship. Your custo- 
mers may have very casual reactions to pens. But 
in penmanship they are always vitally interested. 
And in penmanship Esterbrook Pens lead by a 
wide margin. 


Under a microscope, the eye can readily see the 
smooth even texture of Esterbrook Pens as con- 
trasted with other pens. Visualize to your cus- 
tomers this Esterbrook pre-eminence, and then 
set it to work for you. 

Use Esterbrook Pens to demonstrate the edge 
of superiority that characterizes all your products. 
A superiority which in volume consumption 
means definite and appreciable cash savings. 


ESTERBROOK PEN COMPANY 


86 Cooper Street Camden, N. J. 
or Brown Bros, Lid., Toronto, Canada 


I's THE COST OF PENMANSHIP, 
NOT THE COST OF PENS, THAT COUNTS 
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HOROUGH knowledge of Steelcase prod- 

ucts, the ability to plan efficient combi- 
nations of stock items with special units and 
the adaptability of Metal Office Furniture to 
modern office requirements won Mr. Ed. J. 
Shields, Los Angeles, California Dealer, the 
very attractive order for the Title Guarantee 
and Trust Company of that city. 


Every day dealers are realizing, profitably, 
the advantage of representing a line of steel 
equipment that is both complete and varied. 


W rite today for catalog—complete with spec- 
ifications and prices. Ask about our attractive 
dealer franchise—there may be an opening in 
your territory. 


wins a 
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Photos above show some of the equipment in- 
stalled in the Title Guarantee and Trust Com- 


pany, Los Angeles, California. The larger 
illustration is taken in the Trust Department 
where more than 60 filing cabinets were built 
into counters in conjunction with a series of 
lelephone nooks and special cupboards. All 
— finish. 

The smaller illustration is a close-up of the 
working side of one of the counters in which 
special shelving is combined with Steelcase files 
and counter tops. Note the accuracy with which 
shelving is fitted around pillar. 


—found where 
business succeeds 


...METAL OFFICE... 
FURNITURE COMPANY 


GRAND RAPIDS... 


.MICHIGAN 
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(Meetings and Dinners—Continued from page 43) 


Kansas Book Dealers Hold Annual Meeting 

The Kansas Book Dealers Association held its sixteenth 
annual meeting in Manhattan, Kas., Hotel Wareham, on 
February 15 and 16. The meeting was successful both in 
enthusiasm and attendance, dealers attending from every 
part of Kansas. Wholesale representatives were present 
also in large numbers. 

Harry Deutsch of the Dennison Company was on the 
ground early to superintend the decoration of the beauti- 
ful Wareham ballroom in crepe paper. Hundreds of feet 
of display tables were piled high with artistic displays 
from every part of the country. Greeting cards and loose 
leaf books led in number of exhibits with stationery close 
behind. The prize table also was piled high and the finest 
one offered, a beautiful Carter desk set, was voted by the 
convention to L. H. Endacott of Manhattan, who arranged 
the entertainment part of the program. He also superin- 
tended the many shipments arriving before convention day. 

One of the most remarkable papers read at the conven- 
tion was that of Mason McCarty, veteran Kansas book 
dealer of Emporia. Other interesting papers were also 
read, 

The secretary’s report showed the association to be in 
good condition financially with a nice balance of cash on 
The contract for the official KBDA line of tablets 
and note books amounting to nearly one hundred thou- 
sand dollars was given to the Lee Mercantile Company of 
Kansas City. An order for one hundred gross of KBDA 


loose leaf covers was awarded to the Wilson-Jones Com- 


hand. 


pany through the Irving-Pitt branch of Kansas City. 


The association will hold its annual meeting in 1933 at 


Topeka, where the Hotel Kansan will be headquarters. 
The meeting will be held some time in the month of 
February. 

Phil M. Anderson of Newton was reelected president 


of the association for the thirteenth time; L. H. Endacott 
of Manhattan was elected vice-president; George Geiger 
of Leavenworth, secretary-treasurer, and Mary C. Strom- 


berg of Newton, Kas., acting secretary-treasurer. 

During the executive session on Monday afternoon many 
samples were shown of comparative goods sold by chain 
stores. The conference was attended by members only. 

The annual banquet was served on Monday evening in 
the Crystal ballroom of the Wareham hotel. President 
(Anderson acted as toastmaster. Chester Guthrie of Man- 
hattan led the Dr. Howard T. Hill, 
public speaking of the Kansas State Agricultural College, 
was the principal speaker of the evening. His remarks 
were followed by a one-act play by the “Manhattan The- 
atre,” directed by H. Miles cast 
from the Kansas State Agricultural College. 
was supplied by June Layton and his six-piece orchestra 
from Manhattan. A clever dance number was given by 
Miss M. Harding of the Kansas State Agricultural College, 
student and member of Kappa Delta. 

pa ee 


Chicago Managers Work and Play 

The Chicago Office Appliance Managers Association, of 
which C. E. Cyphers of Brandt Automatic Cashier Com- 
pany is president, had an interesting meeting Tuesday eve- 
ning, March first, at the Hamilton Club. A round table 
discussion in which everyone participated covered the sub- 
ject, “What Methods Are You Employing to Increase 
Sales in Your District This Year?” The subject seemed to 
be well chosen, for the discussion held the close attention 
After 
the serious work of the evening was ended, most of the 


singing. dean of 


Heberer, assisted by a 
Dinner music 


of the group later than previous evening meetings. 


members adjourned to Bensinger’s for a bowling party 
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EA 


A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 

























care. 


MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 














BROOKLYN (Station 2) N. Y., U. S. A. 




















SPEED-MO 


THE ONLY 


SPONGE RUBBER 
STAMP PAD 





Vakes the Stamp Print Better 


and Last Longer 


OW MANY lines do you carry 

showing 98% re-orders? That's 
SPEED-MO’s average. In other words, 
nearly everyone who has given 
SPEED-MO Sponge Rubber Stamp 
Pads a trial has bought again. That's 
the kind of customers SPEED-MO 


will create for you. 


Every user of stamp pads is a pros- 
pect, particularly those who give pads 
hard usage. This patented pad will 
outwear several felt pads; is cleaner: 
gives sharp, clear impressions even 
with rapid stamping; is unaffected by 
weather; and cleans the stamp while 
it’s in use. 


Many large industries are standardiz- 
ing on SPEED-MO Stamp Pads. Your 
territory, too, presents sales oppor- 
tunities. Liberal discounts. 


Send us a trial order today 


or write for details. 


RIVET-O MFG. COMPANY 
32 Jason St. 
ORANGE, MASS. 
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arranged by A. E. Blackstone of Dictaphone Sales Cor- 
poration, chairman of the entertainment committee 
Ee 


Chicago Typewriter Dealers Hold Lively Meeting 

On Tuesday evening, March 8, the Chicago Typewriter 
Dealers Association held its monthly dinner meeting at 
the Press Club. Regular business was set aside and the 
evening was devoted to entertainment furnished by the 
association’s own talent, President Froehlich acting as 
official announcer of the several numbers. 

Ed. Sheehan of the Ames Supply Company distin- 
guished himself as an accompanist on the piano, readily 
adapting his performance to solos, duets, quartettes, sex- 
tettes, octettes and choruses by everybody. The opening 
musical number consisted of a quartette made up of Presi- 
dent Froehlich, Ted Conger, vice-president of L. C. Smith 
and Corona Typewriters, Inc.; John A. Gilbert of Office 
Appliances, and Elmer Young of the American Typewriter 
Exchange, who sang “A Long, Long Way to Tipperary,” 
the way proving too long for President Froehlich, who 
withdrew on the second lap, but G. P. Terry jumped into 
the breach and finished handily 

P. E. Kinnisten, secretary, contributed two of Drum- 
mond’s poems in French Canadian dialect. Mr. Kinnisten 
showed rather exceptional ability as a dialect reader and 
gave an excellent rendering of Leetle Bateese and “The 
Wreck of the ‘Julie Plante.’” It transpired that Mr. Kin- 
nisten is a native of Montreal and is familiar with the 
French Canadian manner of speech. 

Mr. Karcher, who followed, seems to have added to his 
repertoire of conjuring tricks. He had everyone puzzled 
by the amazing things he was able to do with rings, cards, 
coins, etc., proving once more that “the hand is quicker 
than the eye.” 

The closing event was a movie show with James P. 
Ward, Jr., as the operator. Pictures of the residence of 
President Froehlich himself, and his children were first 
given Afterwards some reels of professional film were 
switched into the camera. 

The evening’s doings were interesting and jolly, and th« 
meeting was well attended. 

—_$—~»— 


Stationers Association of New York—March 
Meeting 
\ large attendance responded to the call of novel an 
nouncements of the March meeting held at the Ark- 
wright Club on March 21. President Blumberg was in the 
South on vacation, so Vice-President Jacques had the chair. 


The regular routine was dispensed with. A nominating 
committee—Messrs. O’Connell, Karachi, Farnell, Taver- 
nier and Stern—was appointed to present a slate for the 
coming year. Mr. Jacques stressed the importance of the 
nominees because of the important organization work re- 
quired to insure satisfactory operation under the new 
program. He described briefly the plans now under way 
to make the annual convention to be held in New York 
in June the largest and most successful in history. Plans 
are being made to accommodate 1000 people 

Jimmie McGarrigle entertained with several fine vocal 
selections, and was warmly applauded. 

Howard Reed of Wilson-Jones Company, the main 
speaker of the evening, upon introduction by the chair, re- 
quested the privilege of changing the subject, “The Art 
of General Selling,” to “The Profession of Salesmanship.” 
He contended that any group who had contributed as 
much to the new and higher standards of living is entitled 
to the ranking of a profession. 

Mr. Reed briefly sketched some of the fundamentals of 
salesmanship—continual study of the motives that actuate 
a buyer, the necessity for knowledge of human nature, 
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NE BY ONE big business firms are 
O turning to the Autopoint pencil. 
The National Tea Company is a recent 
addition to the already long list of 
Autopoint users. Experiments with 
other makes of pencils have proven 
that the use of Autopoints within their 
organization will effect a decided sav- 
ing for them. What better evidence 
can we offer to illustrate the outstand- 
ing merit of this ‘favorite pencil of 
big business?’’ Take a tip from this. 





The “Better Pencil” 


Autopoint Company, 1801-31 Foster Ave. 
Chicago, Illinois 


National Tea Company stand- 
ardizes on this “favorite pencil 
of big business” 


—made of Bakelite 


More evidence 


of the popularity 








Experience has convinced big busi- 
ness firms of the years of trouble-free 
service contained in the Autopoint. 
That's because of its simple, sturdy and 
fool-proof construction. And now, the 
new Autopoint with its smart, trim 


appearance is winning more favor than 
ever before. 

Profit from the increasing popularity 
of the Autopoint. Give it major display. 
You will be pleased with the results. 
Send for free display material now. 








1. Cannot jam. But one moving part. 


2. Bakelite barrel. Beautiful onyx-like material. Light 
in weight. Perfect balance. 


3. Lead always held firmly. Cannot wobble. 
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Autopoint No. 48 
supplied in black; 
also solid or mot- 
tled colors—to list at 


‘1 


The 3 winning features of the Autopoint 
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The new McLeod Desks are real 


revelations to furniture buyers 


This handsome desk, made 
substantial and strong for ex- 
ecutives, is of genuine walnut 
construction, with beautifully 
figured burl walnut bands; 
drawer fronts of perfectly 
matched stump walnut 


The pieces completing this 
suite are: table, telephone 
cabinet, costumer and waste 


paper basket 








. 8020—60x 34 





has 


The McLeod line—desks, tables and matched suites 
distinctive value in quality and price. 

The various numbers bear minute inspection inside and 
out. The finishing processes are more exacting than 
seems necessary. 

The proximity of controlled timber and ideal conditions 
for furniture artisans enable us to produce genuine quality 
at prices which customers are glad to pay. 

The interest of enterprising dealers is growing rapidly. 
Retailers remote from Laurel find they can sell McLeod 


McLeod Furniture 


. 1}600B—66x 36 





An attractive desk for gen- 
eral or private office. It is 
built of combination walnut 
with legs and pedestal rails 
of figured red gum. The re- 
maining exterior is of full 
sliced, striped walnut. 

The pieces completing this 
suite are: secretarial 60x34, 
drophead typewriter 42x32 
and 54x32, flat top 42x32 
and 52x32, salesmen’s desk 
36x24, tables 36”, 48” and 
60”, telephone stand, cos- 
tumer and waste basket. 


furniture in competition with other makes from much 
closer points. New numbers introduced during the last 
few months have an especially strong appeal. 
The McLeod line breaks down sales resistance. It offers 
an opportunity to solicit business on a basis of complete 
and genuine economy to the ultimate user. 

Inquiries are solicited from dealers in cities where we do 
not have exclusive representation. A catalog with full 
particulars will be mailed immediately upon request. 


Co., Laurel, Miss. 
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adaptation of psychology, enthusiasm, etc. In his opinion, 
salesmen in no other industry make so sincere an effort 
to assist and aid a buyer as do the salesmen in this field. 

Mr. Reed’s address was heartily applauded, and then 
came the entertainment features under the direction of 
Eddie Gash, who had arranged for a lively and tuneful 
troupe of young women performers. 

ee Se 
New York Typewriter and Office Machine Dealers 
Meet 


Evidence of the growing appreciation for and the influ- 
ence of the National Typewriter and Office Machine 
Dealers of New York was presented to those attending 
the regular monthly meeting held at the Aberdeen Grill 
on March 14. Dealer members from the outlying boroughs, 
encouraged by the success of the New York association, 
are banding together for mutual benefit in their respective 
territories. 

President Neuberger opened the meeting. Routine ac- 
tivities were quickly concluded. Communications read 
proved that the association leaders are rapidly progressing 
in efforts to enhance the standing of the organization and 
to extend its influence. Efforts to organize specific groups 
were reported. Pleas for assistance were presented by 
members who sought the aid of the association in their 
several territories. 

Mr. Tuttle of the Long Island Adding Machine Com- 
pany told of the success of local association activities on 
Long Island. He reported a fine spirit of agreement and 
a real desire for knowledge. 

Mrs. Jessie I. Taylor, regional director, who had just re- 
turned from the directors’ meeting in Toronto, described 
that city as an ideal convention site, commenting on its 
unusual facilities. Her brief presentation gave assurance 
that attending the convention will be a pleasant and profit- 
able expe rience. 

Marcus Harwitz of the Regal Typewriter Company, on 
invitation from the chair, made a few remarks, introducing 
W. J. Montgomery of the Royal Typewriter Company, who 
emphasized the merits of Toronto as a convention city. 
Mr. Montgomery is sure that a happy experience is in 
store for all who attend and discover the friendliness and 
hospitality of the people of Toronto. 

Rumors heard during the meeting of the prowess of some 
of the members of the New York association with both 
bat and ball, cause Office Appliances to warn the members 
of the Chicago association to take their training seriously. 

a id 
Washington, D. C., Typewriter Men Meet 

The Typewriter Dealers Association of Washington, 
D. C., met and lunched on March 10 at the Hamilton hotel. 
\ resolution was passed recommending that dealers adhere 
strictly to the regular list prices on new portables. This 
resolution is similar to the one passed at the meeting of 
lebruary 12, recommending the establishment of an uni- 
form rental rate in Washington. The dealers of the city 
also decided to establish a clearing house for credit reports 
between dealers, giving names and addresses of bad ac- 
counts. The association also decided to join Stone’s Mer- 
cantile Agency, so that each member might receive the 
benefit of credit reports 

SS 


Seattle Stationers Ally Themselves with 
Ben Franklin Club 
For several years the Seattle Stationers Club has op- 
erated in a rather informal manner, we are told, under the 
guidance of the Seattle Chamber of Commerce. The plan 
of operation was very meager and the facilities for admin- 
istration were limited. In December of last year, however, 
the association definitely allied itself with the Ben Frank- 
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Packed in strong, 
attractive dark- 
green box which 
can be used as a 
filing cabinet if de- 
sired. 


Needed by Doctors, Dentists, Clergymen, Teachers 
and Authors . . . By Garages, Retail Stores, Of- 


fices and Factories. 


ALVAH BUSHNELL COMPANY 


13th and Wood Streets 








LPHABETER 





A complete alphabetical 

unit employing the fa- 

mous Expanding “Ver- 
tex” File Pockets 


Each division a “Vertex” 
File Pocket of 134 inches ex- 
pansion, the group indexed 
A to Z. Four extra Pockets 


for special accounts — all 


Pockets metal-tabbed. 


HOLDS 1500 
OR MORE 
PAPERS 


Standard Correspondence 
Size—without box will fit in 
any vertical file cabinet or 
lower double-drawer of desk. 


For filing 
General and Personal Correspondenc: 
Bills, Vouchers and Receipts 
Factory Orders and Forms 
Club and Social Papers 
Clippings and Data 
Shipping Dept. 
Orders and 


Forms 


Philadelphia 

















T’S READY 
_..and it’s FREE 
this fine 


SPECIMEN BOOK 
of LITHOGRAPHED 


LETTERHEADS 


ULL of helpful suggestions of lettering and 
layout. Each engraving shows its estimated 
cost for quick figuring by you. 


ADDED PROFITS. Hundreds of Printers 
and Stationers attest the profit making pos- 
sibilities of “Jobbing Lithography.” Investi- 
gate the advantage of our service. 


Estimates furnished on color work, posters, 
displays, broadsides, etc. Write us today. 


Inc. 


LUTZ & SHEINKMAN, 


Trade Lithographers Since 1896 
2 Duane Street NEW YORK 











LUTZ & SHEINKMAN, Inc. 
2 Duane Street, N. Y. City. 
Please mail my free copy of your “Specimen 


Book.” 


O.A.4 


Firm . 
Address 
I ‘own . 
State 


Indiv idual 


SPSS CSCS E SCRE E SEES ESSE EEE REESE EERE SESE ESTEE TEESE 


Simply Attach to Card or Letterhead 


Seeeeseeccecccesccccceseseceseseseseseesesesessses" 
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Club of Seattle, D. D. Stewart, manager of the latte 
ub, be ning manager of the Stationers Association \ 
definite code has been adopted with the result that two 
nths’ experience has proved the new arrangement to be 
extremely practical. Confidence and understanding have 
een re-established throughout the industry and the reac- 
of the buying publi this arrangement has been 
i rable 

C. B. Ruggles is president of the association and A. E 
Fransen is vice-president. L. N. Hanford is chairman of 
he executive committe The offices of the association 

re at 715 American Bank building 

<p 


Changes in Seattle Typewriter Men’s Association 
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Harvey, manager of Seattle office of 


[Typewriter ( was chosen to serve 


Mi 


} 
Re tall 


ompany, 
Executive 


Seattle | 


the 
the 


Hoyt’s term on 


Trade Bureau of hamber of 
Che term expires in February, 1933 
letter re- 


Port 


ntents of a 
Asst 


woman cl 


the oe 
D« ale rs 


youne 


were notified of 


lypewriter ciation of 


land, gon, concerning a iarged with 


renting for a week and 


M. 


practice of 


=. 


making a typewriters 


pawning them 
— 
Northern New Jersey Stationers Banquet 
Che Elks’ Club in Newark, New Jersey, was the host to 
150 members and friends of the 
f Northern New Jersey, who 
March 17 


the soup and sumptuous meal to 


Stationers Association 


ove! 


celebrated their nineteenth 


Phe 


Roberta, 


entire program from 
billed as “The 


was a success and gave evidence of care 


annual banquet on 


Toast of Havana,” 


ful planning by the entertainment committee, headed by 
Martin Escoffier of Grover Bros. in Newark. One of the 
members remarked, “There were no speeches, so we all 
enjoyed ourselves.” Manufacturers donated many beauti 
ful prizes, adding to the success of the affair 

—_ 

Ditto Holds Interesting Sales Meeting 
H. T. Gates, division manager of Ditto, Inc., with head 

quarters in St. Louis, recently held sales meetings at the 
Mark Twain Hotel in St. Louis and at the Rice Hotel in 
Houston, Texas he managers and salesmen of the seven 
branch offices in Mr. Gates’ division, which includes the 
middle and southwestern sections, were present at thes¢ 
meetings. One of the purposes of the meetings, was to 
more thoroughly familiarize the men with Ditto’s new 
duplicating machine equipped with a “Precision Speed 
Carriage,” and other new models. 

—~>—— 


Atlanta Office Appliancers Try Different Sales 
Method 


For more than two months the Atlanta Office Appliance 


\ssociation’s members have been demonstrating their way 
of selling by the analysis method 

\t the meeting held on February 29, J. R. Dowd of the 
International Business Machines Corporation, Tabulating 
Machine Division, was elected vice-president to succeed 
H. S. Dean, who, having been transferred to Milwaukee, 
was bliged to resign the fice 
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5200 


im cash prizes 


for the 14 best window 
displays featuring 


Carter's 


MIDNIGHT 


Carbon Paper 











TWO CONTESTS 
Contest A for windows over ¢ ft. in width at 
rear. First prize $50. Second prize $25. Five 


additional prizes of $5.00 each. 


Contest B for windows less than ¢s ft. in width 
at rear. First prize $50. Second prize $25. Five 


additional prizes of $5.00 each. 


Here's your opportunity to get some ready cash 
—and also to build business on the new fast-sell- 
ing Carter’s Midnight, the identified carbon 
paper. 

Start planning your window today. No need 
even to stock Midnight Carbon Paper. We will 
send you free sample sheets, folders and empty 
boxes to use in trimming your window. 

It’s easy to get repeat orders for Carter’s Mid- 
night because of its clever and forceful trade- 
marking. On the back of each sheet of this car- 
bon, a beautiful sky design keeps customers re- 
minded of the brand they are using. 


You'll recognize strong selling points in Mid- 


night’s longer wear and clearer impressions, in 


the smart box cover design—the crisp clean pro- 
tective cellophane wrapping—and the finger tab 
cut-out in the bottom of the box which facilitates 
removal of the carbon sheets. 


Send coupon for full contest requirements and 
entry blank. Act now! 








THE CARTER’s INK COMPANY, 
Boston, MAss. 

Send me the entry blank and full information about the 
two window display contests on Carter’s Midnight Carbon 


Paper. 
N ame . eeeecebeoceoses 9 abe cee cess 
Street . 


City ' vou Cees 
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MADE BY A W. FABER 


A-W-FABER 
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A.W. FABER fae” 
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THE Wortp’s Leaver For a 
QUARTER OF A CENTURY! 


TELL" DRAWING PENCIL 


/ 


CASTELL” Ee) *+HB 





Unsurpassed for smoothness, strength and accuracy of grading 

















N en a sudden flare-up lights the sky—a new product appears on the wings 
of lavish claims » » We have no quarrel with pre c S evel 
ir industry. Nevertheless the y of warr 
in th 1. W. Faber are t tt ha 
» A. W. Faber’s 1s lrawing 
Y shout oth- 
In exce of « I raf 
degree y fr 
H Ar I I 
f - C 
I Iwi ever | 
1 A. W. Fabs 
“CASTELL” POLYCHROMOS PENCILS 
ARE AVAILABLE IN 64 COLORS 
BAVARIA 


INCORPORATED 


NEWARK+- NEW JERSEY:-U:S:A 
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Rockwell Returns from Western Trip 


ll, manager of the agency dealer divi 
Manufacturing 


weeks ago from a 


Harvey P. Rockwe 


Yawman and Erbe Company, 


N. \ 


trip which covered m«¢ 


sion of the 


Rochester, returned home som«¢ 


st of the principal cities from Omaha 


to the Coast He conducted five Y and E sales confer 
ences, one each in Denver, Salt Lake City, Spokane, 
Seattle and Portland These conferences consisted of field 
educational meetings in the centers mentioned. Agents 
from the surrounding cities were invited to attend these 


ot 
— 


re 





H. P. ROCKWELL 


meetings, each meeting lasting one full day of three ses 


sions, morning, afternoon and evening 


Mr. Rockwell declares that business conditions in the 
west reflect conditions in the east, although the so-called 
depression did not reach the Pacific Northwest until about 


a year ago 
* said Mr 


us and optimistic.” 


“The future in that territory, Rockwell, “looks 


promising and dealers are courage: 


ities 
Allan Heads Chicago Office for Bert Abrams 
frank M. Allan has been placed in charge of the Chi- 
cago activities of the Adoma Publishing Company of New 
York, headed by Albert B. Abrams, and sponsoring sev- 


eral publications, including The Modern Stationer, Modern 
Retailing, and Gift Wares and De« 
Allan has established Chicago offices at 542 South Dear 


orative Furnishings. Mr 


born street 


He has been associated with the company’s publications 


in New York for several 


years, and his promotion to this 


important central western territory marks a mile-ston¢ 

in his selling career. He is a young man of od appear 

ance, pleasing in conversation and effective in the presenta 

tion of his ideas. Office Appliances extends its good wishes 
to Mr. Allan and | employers 
oe 

Columbia Man Returns After Oriental Trip 

kK. S. Moore, director of the Columbia Ribbon and Cart 

bon Manufacturing Company, Glen Cove, N. Y., recently 

returned to his desk after a trip to the Orient and Aus 

tralia of about seven months’ duration. He accomplished 


much good work during the trip and had some interesting 


expcricnces. 


— i 
New Member for Stationers Board of Trade 


Powers Paper Company of Springfield, Mass., is a can- 


didate for membership in the Stationers and Publishers 
Board of Trade of New York City 
> 
George Meyer on the Job 


mid-western representative of the 


Ceorg L Mever, 
Jaelin Stationery Company, New York, is again calling on 


the trade. He is fully recovered from the injuries which 


confined him in the 


nths 


spital several m: 
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FbDCO 


Office DESKS 











Moving, marching desks . designed 
and constructed to live purposefully and 
eHectively in modern business . . . desks 
that dealers recommend with full assur- 
ance of impressive exterior and utmost 
strength . . . Edco Desks. Catalog and 
details on request. 


Kvansville Desk Company 


Evansville, Indiana 


























SALES AIDS! 


DISPLAY BOXES of index guides 
both Letter and Card Sizes, fully 


wrapped and sealed in gleaming 
Cellulose » » dust and soil proof » » 
Attract attention, increase your sales 
and keep display stock clean. 








SUPREME QUALITY FILI ¢ SUPPLIES 














The Wabash Cabinet Co., Wabash, Ind. 


Please send literature and tell us all about the indexes you are now 


putting up in cellulose-wrapped packages. 


Name a ea aw Se 


Address 
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Twenty Years with Remington and Dalton 
F. G. Chard, 
writer Division, Remington Rand, Inc., at Seattle, Wash- 


department manager, Remington Type- 


ngton, has just completed a score of years continuous 
service with Remington and Dalton 

Starting with the Remington Typewriter Cé 
New York in 1911 as an inspector, with training at Chi- 


cago on Remington Wahl machines, Mr. Chard was sent 


mmpany ol 














F. G. CHARD 
to Butte, Mont., where he operated under the direction of 
C. D. (Duke) Waters. After several months in Butte, he 
was advanced to the position of salesman and later became 
special accounting machine salesman, continuing in that 
vork until 1917. In the year just named, Mr. Chard joined 
the Dalton Adding Machine Company as sales agent in 
Butte and Great Falls, Mont In 1922, he was made as 
sistant supervisor of Dalton sales in Denver and the west 
Later, when the Remington and Dalton merged, Mr. Chard 
was made sales promotion manager on cash register mod- 
els and adding machines. Here he remained until June, 
1930, when he became Dalton sales manager for the Seattle 
district. In August, 1931, he took over in addition the 
duties of the managership of the Remington typewriter 
for the Seattle district 

~> 

Mid-West Travelers Activities 
R. Il. Thornhill of the Joseph Dixon Crucible Company 
and W. F. Cromwell of the Eaton Paper Company have 
become members of the Mid-West Travelers Club. 


F. K. Adams of the S. G. Adams Company, St. Louis, 
spent some weeks in February on a fishing trip in Florida. 
Well-known traveling men who attended the School 
Supply Jobbers convention early in February included Joe 
Hildreth of the Esterbrook Pen Company; W. E. “Bill” 
Smith of Smith & Marshall; S. A Binney & 


ympany; Larry Goodhand, Oxford Filing Supply 


Perstegge, 
Smith Ci 
Company; C. A. Davis, Automatic Pencil Sharpener Com- 
pany; Charles Consadine, Wallace Pencil ¢ 
E. J. Mitchell, Levison-Blythe Company 


ompany, and 


—_—»- 

Martens Type Cleaner Takes Larger Quarters 
Che Martens 
more spacious quarters on the tenth floor of 
at 121 East 27th street, New York, in which building they 


Type Cleaner Company recently moved to 
the building 
have been located for several years. The new rooms en- 
able the company to increase facilities for the manufac- 
of their product. 

snanivaniiiinnsi 
George F. Malcolm Visits Chicago 


Malcolm, vice-president and general manager 


ture and delivery 


George F. 
of the F. S. Webster Company, Inc., Boston, Mass., visited 
h in March 


the Chicago branc 
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HIS modern study is the Stewart 

Memorial Library at Coe College, 
Cedar Rapids, Iowa. It is Leopold de- 
signed and equipped. 

Here beauty in design and strength in 
construction were exacting requirements. 
The furniture was subjected to severe en- 
gineering tests and was outstanding above 
all competition. 

Thus a Leopold agency is especially 
valuable through its ability to offer to its 
clients preeminent Institutional Furniture 
built either from Leopold designs or fash- 


ioned from designs submitted to them. 


Pept WP > Fes  * 


WRITE REGARDING REPRESENTATION — THE LEOPOLD COMPANY, BURLINGTON, IOWA 
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WHY COLUMBIA RIBBONS and CARBONS e#RE DIFFERENT and BETTER! 





Pall [1 |* 


Good Carbon Paper 
MUST Be AGED ! 





XOD carbon paper, like good tobacco, is ‘aged’ before use. Ageing enhances surface hardness, 
cleanliness, durability, and removes curling tendencies—essentials embodied only in perfect 
carbon pape! 

Proper ageing not only requires a very large stock of manufactured carbon paper—a heavy finan- 
cial investment—but vast storage facilities also. Unless a manufacturer possesses these advantages 


he is materially handicapped in producing what is really the best in carbon paper. 


By ageing carbon paper before it leaves their storeroom, Columbia eliminates the disadvantages 
of smudging, curling and insufficient wear which all too frequently characterize carbon paper whose 
makers do not have facilities for properly ageing their products 

Columbia is continually ageing more than two hundred varieties of carbon paper. That is why 
orders placed with Columbia can be filled promptly with “ finished"’ merchandise. The accompany- 
ing illustration gives but a general idea of the enormous Columbia stock and storage facilities. 
Only in the world’s largest and best equipped factories is such extensive production and ageing 
possible 

[he fact that Columbia insists upon ageing its carbon papers in addition to employing every 
other technical and mechanical precaution in their manufacture, is directly responsible for the fact 


that Columbia carbon papers are different and better. 


PROOF from America’s Leading Dealers: 





} es 
-_ 7) ' , ? he ex 
We are glad to report excellent progress in building up a carbon and ribbon Col 
~ nsive faciuities back of olum- 
business J. G. BURGESS, Sales Manager, 5 Pisminntien iithadnaaiiiien, 
Zion Office Supply, Zion, III n Papers—the facilities largely 
responsible for their DIFFERENT 
and BETTER quality and service 
omprehensive booklet “Call 
Send for it » obliga- 
A A N liga 





ya a a at Oe 


qc ar ts on pP a Pp ers an ad COLUMBIA puna nd CARBON MFG. CO., 


Main Office & Factory, Glen Cove, L. I., N. Y. 
7, , e e 
T . | p e we rr a ¢ e rr Gg t b b @ ae & Branch Offices and Agencies in all Principal Cities of the United 
° 


States -also Toronto, Mexico City, London, Madrid and Milan 

















APRII 


Kansas City House Equips Leading Missouri Bank 
\. Marshall and 
\. Mar- 


just 


Smiles prevail upon the faces of John 
Kansas City, Mo., for the John 
mpany, agent The Macey C 
office furniture and desk 
Fidelity National Bank 


ved into their newly c« 


his associates of 
shall Ci 
installed the 
of the 


s for ympany, have 


accessories in the 


offices and Trust Company, 


which recently m« smpleted building, 
the twin clock 


to thirty-five st 


towers of which rise to a height equivalent 
ries 
executive 


Old 


The desks supplied are of Twentieth Century 


desks are fitted with handsome 


oticers 


stvle and 





JOHN A. MARSHALL 

English bronze lamps which accord perfectly with the 
color scheme. More than two hundred desks and five hun- 
dred chairs were supplied by the Marshall Company. This 
equipment constitutes one of the largest single orders ever 
filled by a Kansas City office furniture house. The Mar- 
shall organization also supplied bronze desk lamps, desk 
pen sets and sand urns 

Che Marshall Company has fitted out many fine offices 


in Kansas City. 
ae 
Wallace New General Manager for 
Grimes-Stassforth 

Wallace 
Grimes-Stassforth 
California. Of Mr. 
“His app 
years of faithful 
better serve the 


appointed general managel 
Los An- 


appointment his com- 


Ebenezer has been 


of the Stationery Company, 


Wallace's 
intment has been merited through 


geles, 
pany Says: 


many service and is in line with our 


endeavor to interests of our customers 
and friends.” 
Office offers cordial good wishes 
—— 
Pratt Joins Fransen Company 
Herbert Prat 


Seattle, 


Fransen Cx 


\ppliances 


ly with the Puget Sound News Com- 
staff of 
and 


t, recent 


pany of is now a member of the selling 


the A. E 
printing Mr. 


ympany, handling office supplies 
and 


Se- 


Pratt will call on purchasing agents 


others connected with business houses and offices in 


attle.—C. M. L. 
—__<——— 
Wilbur Takes B. K. & H. Line for the West 


sainbridge, Kimpton & Haupt, Inc., 218 Greenwich 


street, New York City, have announced the appointment 
of Will E. Wilbur, 1133 East Orange Grove avenue, Glen- 
dale, Calif. as western representative of that company. 
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EVER READY 


DESK CALENDARS 


se |) 
| 






The Standard COMMERCIAL CALENDAR 
For 1933 edition has now a PERMANENT 
BRONZE FINISH METAL STAND. This will 
be furnished in both the 5x8 and 4x6 sizes. The 
legs are of the regular ball and socket construc- 
tion. NO CHANGE IN LIST PRICES 





Style 6146 


The New SECRETARY CALENDAR 


Is mounted upon a heavy carved walnut finished 
stand. Compartments are provided for holding 
clips, pins, pencils and 
other desk ac- 
cessories. We 
suggest to the 
calendar buy- 
ers that you 
make a nota- 
tion of this 
calendar in Octo- 
ber as a Christmas 
gift item. Your cus- 
tomers will appreciate its 
possibilities. 
Write us for the 1933 catalog and information 
on new ttems. 


TYPO TRADING COMPANY 
Subsidiary ~s oer Mfg Co. 


NEW YORK 
Manufacturers of Desk Calendars, Bridge Pads, Memo Pads 
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The New HOTCHKISS 


STAPLING PLIERS 


Multiply Your Market! 
Sell to Everybody!! 


Men, women, 
homes, offices, stores, 
schools, factories all are 
now prospects for stapling 
machines —for HOTCH- 
KISS has done it again 

proved its leadership by 
giving you a stapling de- 
vice you can sell to every- 


children 





Labelling, Tagging, etc. in 
Store or Factory body. 
It's an overnight sensation—the 
new HOTCHKISS Stapling 
. , Plier! Not just for business 
but useful—-needed everywhere, 
it multiplies your market many 
times over. It gets you business 
where you never dreamed busi- 
ness could be had—it builds a 
big and profitable repeat order 
trade—it’s the item you want 
now to pep up sales, bring in 
customers, open up new oppor- 
tunities. 
Good looking, colorful, handy, 
efficient, low priced—For ssta- 
pling correspondence and all 
~ —- kinds of papers, for tagging, for 
3 “7a | making paper, cloth and leather 
a % novelties, for every use where 
a quick, neat, sure binding is 
wanted this new HOTCHKISS 
Stapling Plier is indispensable. 
It's the biggest thing in the 
stapling line ever announced. 
It’s making money for hundreds 
of dealers right now. It’s certain 
” to make money for you. Send 
uw for your assortment, free win- 
dow and counter displays, sales 
helps, ete., or write for details 
— at once. 
THE HOTCHKISS SALES 
COMPANY 
> NORWALK CONNECTICUT 





{ Necessity in the Office 
















r 
Even the School 


Children 
Are Prospec ts 


Monet H 54 N. P. 
List $2.50 


~ 





Panels of 


Trade Mark 


Contrasting Colors 
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Mr. Hallam Covers Indiana for Evansville Desk 
J. H 
Evansville Desk Company, 


Besides the 


Hallam, 110 Green street, Dayton, Ohio, represents 


Evansville, Ind... through- 


Evansville line Mr 
The 
Office 


Indiana 


ut the State ot 
following manufacturers Sun 


Ohio; The 


lallam represents the 


I 
Rubber Company, Barberton, Superior 





J. H. HALLAM 


Specialty Company, Chicago, Ill, Hedges Manufacturing 
Company, Chicago, IIL, Scripto Manufacturing Company, 
Atlanta, Ga., and E. J. Cadigan, Inc., New York, N. \ 

Mr. Hallam has been associated with the office furniture 
ind stationery industry for twelve years For some of 
these years he represented the Yawman and Erbe Manu 
facturing Company in the soutl He is a charter member 


Travelers Club and also a member of the 
Central Travelers Club H« 


national 


has always been active in 


association work, both and regional 


> 
Folders Advertise New Storage File 


Che Oxford Filing Supply Company, 340 Morgan ave 


Brooklyn, N. Y., has put on the market an improved 
Oxtord shding drawer storage fil It has a new side 
drawer construction which provides greater sturdiness, a 
solid three-quarter inch thick drawer front and new uses 

it widen sales opportunities. Stock sizes now include 
1 total of seventeen numbers for all commonly used forms 
and records In addition to the other attractions, prices 
| ive b eT reduced 


> 
A New and Promising House Organ 


clever title of a 


System Equipment’s “Thisanthat” is the 
promising little house organ published by System Equip 
ment Corporation, formerly Office Engineering and Sup 
ply Company, 140 Maiden Lane, New York. We have be 
fore us N One of Volume One. There are only four 
pages at present, but the little sheet promises to grow 

It is suspected that C. W. Cameron is editing the new 

i , 


think he is doing a good job 


ee - . . . 
Smith-Corona Official Visits Chicago 


L. J. (“Ted”) Conger, vice-president of the L. C. Smith 
( yna Typewriters, Inc., Syracuse, N. Y., spent several 
days in Chicago early last month. He attended the meeting 


Dealers’ Association at the 


tric nds 


it the Chicago Typewriter 


Press Club, greeting many 


. a 
Installation of “Y and E” System 
and E” visible record system large enough to keep 
installed in 


was recently 


National 


rd record of 80,000 patrons 


the main office of the American Bank, Nashville, 


Tenn., by the Foster & Parkes Company, 215 Second Ave 
nue North, Nashville. The sale was made by Harvey Mul 
lins, vice-president, and installation by J. B. Richardson, 
installation engineer This is said to be the largest instal 


lation of the kind ever made in Nashville rk. 
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Ring Books are 100% Items 
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\ . 
+ i VERYONE who comes into a stationery store—everyone 
\ \ ° ’ 
\ ~ \\ Stock Forms you call on, is a prospect for Ring Books. That's why 
‘ N Available we call them 100% items. 


Your lawyer friend is a prospect for a Ring Book with Attorneys’ 


MMVM€«ée 
Y 











WX WK VG Sales Records 
Veo Expense Records Docket Sheets. A Sales Manager can use many of the Analysis 
V\\ ewan | eves h Sales Record, Chart forms, Graph rulings, Expense 
\\ \ Payroll Records sheets, Sales Record, Chart forms, Grap ' 
VY yor sgord Records Records—and Ring Books to hold them. Salesmen use Ring 
N N Credit Informat ‘ag , ‘ 
\ -\ padanen tae tiaeelh mort _ a To gy gine ae sae 
N \N \ tock Records tives find them useful for desk data, cost records, analysis 
7 \ fees set 3 records. Everyone has need of pocket memo books and sheets. 
oy Years of experience and painstaking effort have given Wilson- 
— eon Jones Ring Books a certain inherent quality. They have a 
\ Mere el ‘feel’ that comes only from a combination of skilled crafts- 
\ wes Sheets manship and the highest quality of materials. 
\ edgers 
‘ Attomeys’ Case Deets There is a Wilson-Jones Ring Book for every purpose at a 
\ NY a - price to fit every requirement, and each is backed by the 
SN WMG y s . " . 
‘\ Real Estate Records Wilson-Jones reputation . . . a guarantee that will satisfy the 
\ \ and many others most exacting. 
: WiLson-JoNES COMPANY 
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® Kansas City 
® Chicago 
® New York 
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WHAT IS TOP GRAIN LEATHER? 


- 
© sell by confusion of terms is not a part of this company’s 
policy. Unfortunately such terms of classification as top grain, 


full grain, full top grain, top grain snuffed, and corrected grain, 





| have been used in recent years in an extremely confusing manner. 
| Top grain, full top grain, or full grain, all mean identically 
| the same thing—top cut upholstery leather from which nothing 
| has been removed but the hair—leather which has not been sand- 
| papered, snuffed or corrected, either in certain places or all over. 

The terms top grain snuffed, corrected grain, or sanded grain, 
mean exactly the same thing — leather from which the worst 
scratches have been removed by a light surface sanding. 

Both full top grain and top grain snuffed leathers have a place 
in the upholstered office furniture field—the full top grain for the 
| finest steerhide that money can buy — the snuffed top grain for 
durable but less expensive upholstery leather. 

Eagle-Ottawa’s full top grain leathers are sold under the fol- 
lowing brand names: COLONIAL GRAIN, DOWN-CUSHION, WARWICK, | 


MISSION, SUPER-VEAL, and OTTAWA, according to the finish. 





MOORISH GRAIN is top grain snuffed 


EAGLE-OTTAWA LEATHER CO., Granp Haven, Micu. 
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New Display Cartons for Wabash Indexes 


Recently 
diana, announced a new and attractive 
indexes in handsome display boxes, 
prices 
and sealed separately in transparent cellulos« 
may be displayed without 


cannot become soiled or dusty. 


“Alpha-Merical” indexes in complete A to Z 





EFFECTIVE DISPLAY CARTON WITH INDEXES 


Wabash Cabinet Company, Wabash, Ind 


ter size, either steel-tabs or celluloided, ar¢ 


these display packages, as illustrated. 


with 


Phe inde xcs 


lear of! depreciation, ik 


outh 


| 


ts, 


The Wabash Cabinet Company of Wabash, In- 
method of packing 
marked 


\n unusual feature is that each index is wrapped 


retail 


they 


let- 


Offered by the 


available in 


Indexes in 3 x 5, 4 x 6, and 5 x 8 sizes are also put up in 


the same manner and are unusually attractive because the 


indexes come 


tabs, which give the display a colorful effect. 


service, any quantity 


assorted in red, green and cleat 


of either or all colors can 


celluloided 


As a special 


be 


pur- 


chased to refill these display boxes as the indexes are sold. 


This method of wrapping permits the dealer to display 


the merchandise where it can be seen, handled and bought, 


yet without the least danger of loss through handling or 


exposure 


———— 


The plan should result in larger sales, 


Underwood Opens Branch in Waco, Texas 
Last month the Underwood Typewriter Company opened 


a branch office in the Amicable Life Building, Waco, Texas. 
M. W. Woodliff is manager of the new office and Percy 


Holifield is the service manager. 


ferred from Amarillo and Mr. Holifield from 


Mr. Woodliff was trans- 


Dallas. In 
addition to handling the regular Underwood typewriter line 


Sundstrand adding machines will also be featured. 


wt 


Brueco Sales Company in New Premises 
The Brueco Sales Company have taken larger and more 


convenient quarters at 373 Fourth avenue, 


New York, N. Y., 


and Carl T. Zimmerman extends to the company’s friends 


everywhere a cordial invitation to pay the company a visit 


when in the neighborhood. 
eA 


Roberts Joins Ruggles Sales Staff 


H. A 


Roberts, formerly in business for himself, operat- 


ing as the Stanley Roberts Office Equipment Company in 


the Rialto building, Seattle, has joined the sales staff of 


the Ruggles Stationery 
Rin: Oe. ee 


firm having discontinued business 


Company on Second avenue, his 


VARITYPER - uniform TYPE IMPRESSION 





The 

VARITYPER is the new 
business writing ma- 
chine that modernizes 
all typewriting 


The Varityper is the sound, practical ap- 
plication of the idea of making one ma- 
chine for all typing, rather than making all 
typewritten work conform to one machine. 

Varityper achieves this purpose through 
four main features—changeable type, vari- 
able spacing, uniform impressions, and per- 
fect alignment. 

With Varityper you have the standard 
sizes and styles, and, in addition a great 
variety of new and different type faces, 
Selec- 
tive spacing, both between characters and 
between lines, permits a proper use of dif- 
ferent size types. 

Every letter and line produced on the 
Varityper is mechanically controlled—of 
equal quality, color, and alignment. 

Ideally suited to correspondence, Vari- 
typer will do every kind of typing that a 
modern office requires—treports, tables, sta- 
tistical data, plans, specifications, proposals, 
financial statements, sales letters—and do it 
better. 

The only business machine of its kind, 
Varityper offers a tremendous opportunity 
for profitable promotion. Every office, 
bank, corporation, institution is a Varityper 
prospect. 


easily and quickly interchangeable. 


VARITYPER, INC. 
Chrysler Bldg. - NEW YORK 


Telephone: VA-nderbilt 3-2590 


Varitypers are used by many leading corpora- 
tions including NEW YORK TELEPHONE CO. @ 
GENERAL ELECTRIC @ JOHNS MANVILLE 
@ INTERNATIONAL PAPER COMPANY 6 
CHRYSLER MOTORS e@ NATIONAL CASH 
REGISTER @ INTERNATIONAL BUSINESS 
MACHINE. 


VARITYPER- variasie sPacine 
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Keeping your inventory at a minimum is a wise EEEEEE Gas Ganteteer of o cides bo cis ele ome if not 
carried to the point where it actually loses sales for you. Today 
your customers must see the goods before they buy. The dealer 
must carry a well-rounded stock to meet every office and price 
requirement. 

Hoosier dealers can offer the most complete line of moderately 

riced office furniture in America. Because they can so success- 
Fully fill every order from this one source, they are naturally in a 
happy position with regard to reduced inventory. 

Our catalog, showing the complete Hoosier Line, may point 
the way to a conservative, yet effective sales program for you. 


HOOSIER DESK COMPANY, JASPER, INDIANA 
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National Blank Book Company Moves New York 
Branch 


After a residence of more than half a century in Duane 
street, the New York branch of the National Blank Book 
Company has moved to 100 Sixth avenue, where they oc- 
cupy the entire eleventh floor of the new Green building, 
one of New York’s most modern structures. Here are 
to be found new show rooms, offices, stock rooms and 
other departments laid out for the most efficient coopera- 
tion and service 

The company has 20,000 square feet of floor space with 
unusually fine light and cross ventilation. Seven high 
speed elevators meet every requirement 

The visitor when he steps off the elevator finds himself 
in an attractive lobby, where there are timely displays in 
which dealer visitors are certain to find merchandising 
ideas useful in their own establishments. The show room 


arrangement adjacent to the lobby affords a complete view 


of both the National and Kiggins & Tooker lines amid 
quiet and restful surroundings 

The building at 100 Sixth avenue is advantageously sit- 
uated for all New York transportation lines. 

[The new quarters were opened on March 21. The 
branch manager at New York is John B. Knoblock. The 


company’s telephone number at the new address is Walker 
5-1900 
eee 


New Prices Stimulate Grippit Sales 
Harriman-Welts 


3oston, 


Products Company, 200 Summer 


The 


street, has designed and is using a new Grippit 


cent more adhesive at the same 
Also 
appeal 


the 


unmistakably; 


tube, giving twenty per 


price as the former tubes a change to modern pack- 


and increases display 


that 


more eve 


the 


aging design gives 


In 


intensified 


identifies 
the 
the de 
back; 
the characteristic trade mark spreads across the front al 
the middle 
remarkable 


has 


possibilities new tube blue 


Grippit is and massed dis 


tracting lines of intricate pattern are removed; 


scriptive copy is amplifed and moved around to the 
ne 
down 
declares that a 
the bulk 
December 1 announcement of reduced prices 

The 


forcing 


with two slashing 


Phe cf 


sale 


stripes 
increas¢ in 
foll« the 


mpany 


of Grippit in containers wed 


company’s policy is to protect the retail trade by 


all jobbers to sell at wholesale prices to dealers 


only 


— 

Nathaniel Kremer Again Heads Kremer Company 

The Kremer Com 
: For three 

2:30 Club. Many 


a Wilson-]: 


wrestler of 


Nathaniel Kremer is now president of 
New York 
Stationers | 
as the 
the 


idway, years he 


of the 


pany, 316 Bro: 


was president readers 
nes loose 


the 


remember him winner ot 
leaf sales contest, 
tioners’ 12:30 Club 

Mr. Kremer says that his company 
distribution of roducts to 


His 
New Y« 


will 


and champion Sta 


the 


mery 


will specialize in 


manufacturers’ p the stati 


fifteen years’ selling stationery 


irk market 


trade experience in 


will undoubtedly prove a valuable 


in the 
asset, 


——- 


Blakes Take Bermuda Trip 


Guy B. Blake of Blake & Rebham, Boston stationers, 
and his son, Robert Blake, are on a trip to Bermuda, for 
which point they left on April 1 by way of the SS. Princes 
Henry. It is their intention to make a bicycle trip over 
the island. One of G. B. Blake's hobbies is fishing in 
Maine. We do not know about the fishing around Ber 
muda, but if there is any, Mr. Blake will be sure to find 
it. 
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154 Broadway Commercial Stationers Telephone 53-3129 53-3120 





Co LU M B LA Columbia Steel Equipment Company 


Office and Showroom P. O. Box 2244 - 
The Quality Line of Steel Office Equipment Chestnut Street at 18th Philadelphia, Pa. 


9Q9 





THE BROADWAY OFFICE SUPPLY COMPANY, Inc. 
Office Supplies of All Descriptions 


Springfield, Massachusetts 


March 1, 1932 


Columbia Steel Equipment Co. 
P. O. Box 2244 
Philadelphia, Pa. 


Gentlemen: 


Several days ago we wrote you that we were returning by freight 
prepaid a file which had gone through a very severe fire. This 
file stood up tremendously well. Not a single record contained 
in the file was harmed. The file was in a Doctor's office, and 
the records were very important. 


This good Doctor friend of ours recommended our file to several 
people. We sold several cabinets as a result. 


Rather than return this file to you for repairs, we have decid- 
ed to use it for a window display featuring this line, showing 


the file in the exact condition as it remained throughout the 
entire fire. 


As you will see from the enclosed newspaper, the fire was a 
serious one and is officially on record as one of the most dis- 
astrous fires we have had in this city. 


degree. 


was harmed. 


fronts. 


upon request. 








Western Distributors: 


Full information about our Columbia, 
Apex, Atlas and Junior lines will be furnished 


{ssociated Stationers Supply Co., Jefferson and Quincy Streets, Chicago, Ill. 





Astonishing Fire Resistance 


Columbia files are fire resisting to a high 


Proof of this fact is afforded by the letter 
reproduced here. In one of the most dis- 
astrous fires Springfield, Mass., has had, a 
Columbia file gave full protection to its 
valuable contents. Not a single record 


The astonishing fire resistance of Co- 
lumbia files is due to their design and fine 
workmanship. Entrance of heat into the 
file is greatly retarded by the close fitting 
drawers and by the amount of air space 
between the housing and the drawers as 
well as between the outer and inner drawer 
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Something new 
in’ Red-Fiber! 


OXFORD FILE-PAK 


An ingenious pocket-size file, holding 
sixty 3”. x 5” ruled index cards and set of 
20 division A-Z guides. Lists at 25 cents 
complete. Ideal for students, salesmen, 
solicitors, collectors, etc. Write today 





for free sample. 


Expannine ENVELOPES 


——— —————E—EE 




















THE OXFORD RED-FIBER 
DISPENSING DISPLAY 
Removable label over each section—you can 
display the ten numbers that you know are 
the quickest sellers. This efficient counter 
salesman free to every dealer stocking Oxford 

Red-Fiber File Pockets and Envelopes. 


OXFORD FILING 


340 Morgan Avenue 
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Reasons why you will 
protit more with OXFORD 
D-FIBER GOODS 


|. Because Quality is high, and prices are RIGHT. 


2. Because Oxford does not compete with dealers. 
Oxford does not sell direct. 


3. Because the Oxford line of Red-Fiber is com- 
plete. 


1. Because a single source for all filing supplies is 
more economical than two sources. 


5. Because the free Oxford Red-Fiber Dispensing 
Display (as illustrated) is available to dealers. This 
display takes a minimum of counter space (only 
12 x 14 inches) and more than pays its rent by the 
It allows the dealer to feature his ten 
not just an arbitrary assortment. 


sales it makes. 
best-selling items 


These are the reasons why more and more dealers 
are turning to Oxford for Red-Fiber goods as well as 
filing supplies. We believe that the month of April 
to be known as “Oxford Red-Fiber Month” through- 
out the trade—will see many others adopt this line, 
and put this handy Dispensing Display to work! 


Have you seen the Oxford Red-Fiber Line? If not» 
let us send you a representative selection. Drop us a 


note today, with your request for samples. 


APRIL is 


To help you make the most of this 
April Drive for more Red-Fiber busi- 
ness, our Dealer-Service Department 
is prepared to co-operate whole-heart- 
edly, with free advertising material for 
you to distribute to your trade. Mean- 
while, have your files brought up-to- 
date by writing for our downward 
revised Red-Fiber price list. 


RED-FIBER 
MONTH 


or all-around 
protection of 
important records 





SUPPLY COMPANY 
BROOKLYN. N. Y. 
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Prize Winners in Royal’s February Window Contest 


The Royal Typewriter Company, Inc., recently an- 
nounced the prize-winners in its window display contest 
for February. First prize of $75.00 was won by Moerke’s, 


i 


~ 


of Chico, Calif.; second money of $25.00 was taken by The 


— 





FIRST PRIZE WINNER.—Tastefully and effectively arranged by 
Moerk« Chico, Calif 


Petery-Hedden Printing Company, of New Albany, Ind.; 


third prizes of $10.00 each were awarded to Dunings, Rich- 
mond, Ind.; W. W. Prior, Trenton, N. J.; Stillwater Book 
& Stationery Company, Stillwater, Minn.; Typewriter Serv- 
ice & Exchange, Chicago, IIL, and Victor Office Machines 





4 ROYAL FLUSH.—This window, used by Petery-Hedden Printing 
Company, New Albany, Ind., took second prize 


Company, Cleveland, O. In addition every entrant was 
given $3 for each window submitted. The increased num- 
ber of entrants and the high quality of the windows have 


been a source of satisfaction 
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The Best 


... is the 
easiest to sell 


@ It isn’t hard to convince a cus- 
tomer that good materials such as 
DuPont dyes and the finest of cloth 
and ribbons . .. plus years and 
years of experience . . . is bound 
to produce carbons and ribbons 
that will be unusually satisfactory. 


That’s why Grand Prize Car- 
bons and Ribbons are so easy to 
sell . . . and why a new customer 
is developed into a steady user. 
After the first sale it is no longer 
necessary to sell them; usually a 
customer will accept nothing else. 


GRAND-PRIZE 


CARBONS and RIBBONS 


PAciFIC CARBON AND RIBBON Mec. Co. 
J. Francis O'Connor, President 


Head Office and Factory 


1451 HARRISON ST. SAN FRANcIsco, CALIF. 
Chicago Office Boston Office: 
608 S. Dearborn St. 93 Federal St. 
San Francisco Office: New York Office: Los Angeles Office: 
149 New Montgomery St. 149 Church St. 406 S. Main St. 
Denver Office: 396 Flinders Lane, 
1030 1th St. Melbourne, Australia 
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SOA Rey, 
ALL 


TYPEWRITER PARTS 
AND 


SUPPLIES 


Premier Remingtons 

are 

Rebuilts 
of 


Unsurpassed Quality 


For Discriminating Users 


They Stay Sold! 


Also Rough and 
Challenge Grade 


RUBBER 
COVERS 


THERE IS AN AMERICAN WRITING 
MACHINE STORE 24 HOURS NEAR 
YOU 






















AMERICAN WRITING MACHINE 
COMPANY 


374 Broadway, 
New York City 


tol roped \ooe 
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Carter Launches Dealer Contests 
Che Carter’s Ink Ci 


the identihed carbon paper known as “Midnight,” are stim- 


mpany, of Boston, originators of 
ulating dealer interest in this product by offering two win 
dow display contests. The first is for windows over five 
teet wide at the rear—the second for windows less than 
ive teet 

In each contest the first prize is $50, second $25, and five 
honorable mention prizes of $5 each, or a total of $200 for 
the two contests. 

Carter's state that dealers are not obliged to purchase 
Midnight carbon in order to take part in the contest. Sam 
ple sheets of the carbon, also folders and empty boxes to 
use for the window trims will be supplied by Carter's free. 

Windows must be installed for at least two weeks some- 
time between March 1 and November 1, 1932 

Dealers who wish to take part in either of these con 
tests should write to The Carter’s Ink Company in Boston 
for full particulars and entry blank 

Che prize winners will be announced in this journal soon 


after the contests close 


SE 
Siple Open for New Connection in Steel 
C. J. Siple, who has been covering Oklahoma, Kansas, 


Colorado, Nebraska, lowa and Missouri as a factory man 
representing the Aurora Metal Cabinet Company and two 
other lines, announces that he has severed his connection 
with the company named and requests that all customers 
of the Aurora Metal Cabinet Company he has served send 
their orders, inquiries, etc., direct to the factory and not 
to Mr. Siple’s headquarters 

Mr. Siple represents the Imperial Desk Company and 
the Perfection Cooler Company. He has not yet made a 
definite connection to represent a steel equipment line, but 
is negotiating with some of the factories and will be glad 
to communicate with any manufacturing establishment 
which desires sales representation in the territory named 

Mr. Siple’s address is 1910 South Elm street, Pittsburg, 
Kansas 

————— 
Virginia Dealer Visits Mimeograph Staff 

Larry N. Mauck, president of the American Typewrite: 
Exchange, Richmond, Va., 
at the home office of the A. B. Dick Company, Chicago, Ill. 


spent several days in March 


This was his first visit with the Mimeograph organization 


since 1926. His company has represented the A. B. Dick 
Company since 1918. Mr. Mauck primed himself with the 
latest advances in the stencil duplicator field, and returned 
home with inspiration tor increased activities 

~> 


Quality Park Men at Trade Meeting 


L. G. Bigelow, president, and E. E. Bates, general sales 


manager of the Quality Park Envelope Company, attended 
a three-day session of the Bureau of Envelope Manufac 
turers at Chicago last mont! The bureau meetings were 
held at the Blackstone hotel. 
~> 
Worcester House Celebrates Eighteenth Anni- 
versary 

Narcus Brothers of Worcester, Mass., recently held an 
anniversary sale in recognition of the eighteenth annivet 
business at 


sary of their entry into the. stationery 


Worcester 


=p 
Esterbrook New York Office Moves 
On March 12 the New York office of the Esterbrook 
Steel Pen Manufacturing Company moved from 99 John 
street to 277 Broadway 


[The many customers of the Esterbrook house will be 


interested in this move. 
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A HOME Desk for the HOME Market 








Alma's No. 536-H is not just another home 
desk. It represents that rare combination of 
practical desk usefulness balanced with a design 
and beautiful walnut finish that looks at home 
in any company. 


Here is a merchandising opportunity in an un- 
crowded market where there is volume to be 
gained on single desk orders. Write today for 
full descriptions on the Alma 500 Line. In this 
series are numbers also specifically designed for 
the professional man and for the business office. 





No. 536-H 
Top 36x26” 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 











LIKE MACHINE GUNS Sm 
INACTION: & 


Heyer Rotary Lettergraphs are leading the business advance, mowing 
down resistance, increasing sales, cutting costs. Businesses of all types 
and sizes, shops, stores, offices, churches, schools, banks and institutions, 








all find the Lettergraph just the duplicator to get their message across 
quickly and economically. 
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That's why Heyer Rotary Lettergraphs are easy to sell. Over 50,000 “es 

$ now in use. Every sale means a satisfied customer who will buy other ees , 
merchandise. The Lettergraph is simple and easy to operate. Gives ee 

3 5 1000 to 1500 clean, exact copies of anything typed, written or at 
ey drawn, from postcard to 9 x 15 sheet (maximum printing surface oe 
— 714 x 11 inches) at an average cost of 25c per 1000 copies. > Pe 


Our national advertising brings prospects to our dealers’ stores, and 
every sale carries a liberal profit. Write today for dealer's propo- 
sition 


Heyer Duplicator Co., Inc. 
945 W. Jackson Blvd. Chicago, Ill. 
Cleartype DRY Stencils and Supplies for All Duplicators 


SYN TI III III 














IFFICE APPLIANCE 


Master Grade rebuilt Under- 
woods are sold by dealers who 
know value and who believe 
the best is none 
too good for all 
= their customers. 





AUTHORIZED REBUILTS FOR AUTHORIZED DEALERS 


THE WHOLESALE TYPEWRITER CO. 


Factory anc i Genera i Offices ... 155 Sixth Av » New York City, U.S. A. 
Cable: SALETYPE, N. Y. 


PACIFIC COAST HEADQUARTERS .. . 528 MARKET ST., San Francisco, Calif.: Cable: WHOLETYPE, San Francisco 











ROBARCO 


STENOGRAPHIC NOTE BOOKS 


Qualities — rulings —bindings—sizes 
to meet all requirements 





STOCK BOOKS—6x9 and 43 x9 
60 or 80 leaf—full count 
Manila Covers 


SPECIAL sizes—bindings—imprints 
promptly to order 





May we submit prices and send catalog showing all grades and rulings? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET CHICAGO, ILLINOIS 
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Pioneer Typewriter Man Tops Sales Lists 

R. W. Seaman, who heads the sub-branch 
at South Bend, Ind., 
a sales contest inaugurated by President 
Underwood Elliott last 
cash prizes were offered for those exceeding their quotas. 

His first experience 
1892-93, when he sold the original Smith Premier in Chi- 
cago during the World’s Fair, under the direction of Mark 
His 


typewriter business began in 1906 


Underwood 
among the high men in 
Wagoner of the 


Liberal 


was recently 
Fisher Company year. 
in the typewriter business was in 


at that time of the Chicago office. 
the 


Miller, manager 


next experience in 








rk. W 


SEAMAN 


as salesman 
Smith 
with 


and he spent eight years in Kansas City, Mo., 
and manager of the Kansas City branch of the L. C. 
and Brothers Typewriter Company. Later he was 
the Remington Typewriter Company as city salesman for 


about five years, and since early in 1919 he has been man- 


ager of the South Bend sub-branch of the Underwood, 
which position he still occupies. Mr. Seaman is one of the 
older generation of typewriter men who numbers his 


legion, and Office Appliances is happy tu 
mettle 


friends by the 


announce his success in a contest which tried the 


of many a younger man, 

A little incident aside from the typewriter business oc 
curred the other day, in which friends of Mr. Seaman will 
be Mr Mrs. Gertrude 
Canady, is a widow and resides in Hawaii. On her birth- 
call up her father and did so, she 


the 


interested. Seaman’s daughter, 
day she had promised to 
father conversation over 
phone, all the to South 
back. Mr. Seaman said the reception was splendid and 


that his daughter’s voice 


her quite a 


Honolulu 


and having 


way from send and 
sounded as plain as if she were 
in the next room, 
Ee 

Fulton People Celebrate Opening of New Plant 

About a hundred persons were present at the celebration 
by the Fulton Specialty Company of the opening of their 
new plant at Elizabeth, N. J. Suitable ceremonies marked 
the The celebration occurred on Saturday, Febru 
ary 

The new plant is located at First and Fulton streets and 


event 


27. 


is declared to be a great improvement over the previous 
plant. 

The New York offices of the Fulton Specialty Company 
are at 200 Fifth avenue. 

> 
New Firm in Atlanta 

Rogers & Nash is the style of a new firm with attrac- 
rooms and offices at 90 Pryor street, S. W., 
The company serves as sales agent for Ohmer 


tive display 
Atlanta, Ga. 
cash registers, taximeters, etc., including recording instru- 
ments of The firm will handle rebuilt and 
guaranteed cash registers of all makes, stocking supplies, 


every sort. 


i 
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SONOMOR 


TRIPLE PLATED 
T PINS 


THE 


PIN 


THOUSAND 
USES 





@ with the famous 
SONOMOR needle points, 
SONOM OR triple-plating, 
SONOMOR strength and resiliency 
Made all of one piece; numbering 
MORE to the pound and COSTING SO 


MUCH LESS! 


@ truly an ASTONISHING value, with direct ap- 
peal to the BETTER consumer field. ANYONE 
will prefer a dainty SONOMOR T Pin for the mani- 
fold stationery uses at these OUTSTANDING 


low prices... 


A STRICT DEALER 
POLICY. 
INQUIRY INVITED 


William Prym of America, Ine. 
223 W. Jackson Blvd. 34-12 Washington Ave. 
CHICAGO Long Island City, N.Y. 
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Ault & Wiborg 


Typewriter Ribbons 


& Carbon Paper 


OF INTEREST TO THE USER, who can 
depend on |. P. |. brands to include 
the exact typewriter ribbon required for 
the quality of typing necessary in his 
correspondence or the keeping of his 
business records—the especial carbon 
best qualified for his particular copying 
or manifolding. 


OF INTEREST TO THE STATIONER, 
who can depend on I. P. |. brands to 
serve his trade most comprehensively, 
precisely and economically. A name of 
high repute, familiar to business people; 
a product up to date in quality and fit- 
ness for each of the growing and mul- 
tiplying demands of machine writing; 
packaging that is colorful, attractive and 
thoroughly modern, I. P. |. brands are full 
of opportunities for the stationer in build- 
ing up his ribbon and carbon business. 


The International 


Printing Ink Corporation 
Manufacturers of Ault & Wiborg Products 


Cincinnati, Ohio 


26 branches in principal cities 
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materials and parts for all machines. A repair department 


is in the hands of a competent staff. The firm consists of 
Sert Rogers and Howard B. Nash, both identified with 
the cash register business for about thirty years.—J. H. R. 
Profit Book for Stationery Distributors 

The Oakville-American Pin Division, Scovill Manufac- 
turing Company, Waterbury, Conn., have sent to the trade 
a thumb-indexed book constituting a catalogue of the Oak- 
ville line. It is in loose leaf form, within heavy, yellow 
covers, and takes new catalogue sheets and price lists as 
they are sent out. The catalogue offers opportunity for 
filing the announcements in a definite place After ex- 
planations and discussions of the policy of the company, 
the book gives a birdseye view of the plant and the history 
of the division and its predecessors, some examples of 
Oakville window displays, etc. The catalogue is thumb- 
indexed and includes data on clips, fasteners, pins, price 
ticket holders, thumb tacks, miscellaneous and price list 
Each line is illustrated and described under the several 
headings. There are price lists, window display sugges- 
tions and other interesting facts. The binding posts are 
of the screw type and the covers are double thick. 

Reprints on all of the pages of the above described cata- 
logue are available to stationers for insertion in their sales- 
men’s loose leaf catalogue. The sheets are 8% x11 inches 
and can be punched to fit any loose leaf book which will 
accommodate pages of that size. 

en 
Meyer Kaufman with Sameco 

Meyer M. Kaufman, 634 West One Hundred Twentieth 
street, Chicago, is representative for Sameco Company, 
Inc., in Chicago and vicinity. Mr. Kaufman is well known 
among the Chicago stationers, having spent twenty-one 
years in the stationery business in the Windy City. Thir- 
teen years were spent in the employ of Stevens, Maloney 














MEYER KAUFMAN 


& Company. Later he became general manager of Ohio 
Valley Publishing Company, Parkersburg, W. Va., a con- 
cern which did a nation-wide business in insurance files 
and systems. 

Although Mr. Kaufman has had the Sameco line just a 
short while, he reports having built up an attractive volume 
of business. The line includes Sameco “Steno-Cuffs,” menu 
covers and book covers, all made of celluloid. 

aaa ntias 

Young Now Heads Seattle Underwood Branch 

With the promotion of J. L. Hoyt, Seattle manager of 
the Seattle Underwood Typewriter Company, to New 
York, the local chair has been filled by J. C. Young, branch 
manager of the Sunstrand office, in Seattle for many years. 
Plans are being made for a general consolidation under one 
roof of the Underwood Elliot Fisher-Sundstrand products. 
—J.C.J.M 
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Announcing 
AN IMPROVED 4000 LINE FILE 


Exceeds in value any low priced file 
now on the market 


28 In. Deep Overall 

Full Roller Extension Suspension 

Cast Bronze Hardware 

Reinforced Drawers Box Heads 
Increased Filing Capacity 

Reinforcing Spreaders Between Drawers 
Cap Top 

7/16 In. Front Edge 

Reinforced Case and Base 

Positive Locking Followers 


Baked Enamel Finish 


You Would Not Believe That a File of Such Quality 
Would Carry a Price so Low. 


DO NOT FAIL TO INVESTIGATE AT ONCE 


THE STEEL FIXTURE MFG. CO. 


Topeka, Kansas 





YASpER, \N& 






As pioneer desk makers of New No. 800 Series Chairs in 
Jasper, Indiana, we can offer Sed Amiens Wien oe 
you the best in high quality 


desks, time tried and quality Pleasing Design, with a Deep, 


tested for fifty-two years. Rich, Durable Finish. 
The JASPER ial The JASPER 
DESK CO. CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 








CHICAGO REPRESENTATIVES: For Jaber Disk Com eo eae oasok 8. Walle St. (Phone Boulerad 7957) 
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MANY Successful 
TYPEWRITER DEALERS 


assure satisfaction to their cus- 
tomers by depending exclu- 
sively on AMES as a source of 
supply for typewriter parts, 
tools and rubber platens. By 
concentrating their needs for 
these supplies in one order, 
they save valuable time and 
much trouble and expense. 


Branch offices, conveniently 
located, provide quick service 
in supplying tools, rubber 
platens, and wide selection of 
parts. Orders for these goods 
are shipped 24 hours after 
they are received. By devot- 
ing our service to the trade, 
we leave the retail field en- 
tirely to our dealers. 


When you buy AMESCO or 
A MES FLEXIBLE platens, 
you assure your customers of 
platens of the highest type, 
and you know that we give 


~ every order utmost attention ; 


why not obtain the same serv- 
ice for typewriter parts and 
tools? Remember that 


AMES MEANS EXCELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office 
583 Market St., San Francisco 


Great Britain Office 
Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 


Branch Office and Export Dept. 
50 Lispenard St., New York 





TYPEWRITER PARTS—TYPEWRITER TOOLS—RUBBER PLATENS 


The Line of Lowest Ultimate Cost 



































An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 


Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 
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New Multipost Agent for Chicago 
Herbert, had 


experience in the office appliance 


years of suc- 


field, 


George 7 who has twenty 


cesstul was ap- 


pointed Chicago agent for the Multipost Company, manu- 
facturer of Multipost 
office at 407 South 

Mr Herbert 
specialties in 1910 while attending Denver University. He 
worked his last 


versity by machines as 


stamp affixers. He has opened an 


Dearborn street. 


} 


first became active in the sale of office 


way through the two years of the uni- 


\W ale S 


selling junior salesman 











G. T. HERBERT 


became senior salesman and then Denver district 


When the 


Kansas City district, M1 


Later he 
Denver district was absorbed by the 
Herbert moved to the latter city, 


Manager 


from assistant district manager he covered the 


Mobile 


as assistant sales manager, a posi 


which as 


territory from Denver to From Kansas City he 


went to the home offic« 
tion he held for five vears 


When the Wales « 


became associated 


Herbert 
had the 


ompany, adding 


ompany was liquidated Mr 


with George L. Rogers, who 


Allen-Wales ( 
Insto 


Chicago sales agencies of 


and the tim< 
Mr. 
new connection with the Multipost Company. 

Harry H. Hill 
Mr. Herbert's 
Hill has 


equipment. 


and calculating machines, Company, 


stamps He remained with Rogers until making the 


has been employed to take charge of 


department. For fifteen years Mr 


Service 


specialized on mechanical service for mailing 


oe 
Three Plans to Get Business 
Chree dealer mailing plans have been developed recently 


by the sales promotion department of L. C. Smith & 





PRACTICAL PLAN FOR INCREASING TYPEWRITER SALES.—In a 
national survey of home typewriter needs, the Smith-Corona people sent 
eut formal invitations, as pictured above, to use Smith-Corona machines 


on a trial proposition without obligation to buy 


['ypewriters, Inc., designed to get more business 

The Smith-Corona invitation plan is featured by a formal 
invitation, to be filled in with the prospect’s name and then 
It extends the courtesy of a week’s 


sent to a selected list 


free trial of a Smith-Corona during the “National Survey 
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A Selling Idea 


for Your Profit 


a 
REINFORCE ENT 


MEAVY CmAmWe® 





Drawers operate 
on anti-friction 
rollers. Rear 
rollers operate 
in channel. 
Drawers cannot 
sag when fully 
extended. 


New ARMOR No. 600 
Line. Note rigid 
skeleton or frame- 
work, electro-welded, 
strongly reinforced, 
intermembered with 
outer shell and welded 
together into a rigid, 
sturdy unit. 





For Your Competition .. . 


_ ARMOR gives you all the advantages in 

appearance and finish of higher-priced lines 
with a practical combination of units in Letter 
File, Correspondence, Unit Card File, for batteries 
that meet the majority of requirements. 


The ARMOR Line graces with dignity the offices 
of prominent institutions and municipal depart- 
ments—places where you can find business today. 
**Excellence at the Lowest Cost” will interest pur- 
chasing agents as well as individual executives. 


Corry-Jamestown also build the famous STEEL 
AGE Line—the last word in filing efficiency. 
Years of engineering experience in special steel 
equipment—the latest cost-saving machinery— 
and a force of metal craftsmen trained in factory 
economies give you new values and new oppor- 
tunity in competition. We solicit your inquiry 
for special steel equipment as well as an oppor- 
tunity to quote on your stock requirements. 


WAREHOUSE STOCKS CARRIED IN 
NEW YORK — CHICAGO — PHILADELPHIA — 
SAN FRANCISCO — LOS ANGELES — BOSTON 


PIN THIS COUPON TO YOUR LETTERHEAD 


Corry-Jamestown Mfg. Corp. Cable Address: 
Corry, Penna. CORJAM 


Kindly quote at once your new low prices, from 
warehouse nearest me, on the ARMOR Line. 
[-] Send us copy of your latest Catalog. 


, | es eee = (AR 


ORRY- JAMESTOWN 
Corr FURNITURE 
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THE New LEATHER LINE 
The Right Chair at the Right Price 


Graceful lines, fine workmanship and superior finish distinguish 
this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 
inviting appearance, at a very special price. 

You'll find a heavy demand for chairs of this pleasing type. 
The growing tendency toward designs of this kind can be proven 
by showing a number of these chairs on your floor. We recom- 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with full details mailed on request 


JASPER CHAIR COMPANY 


Jasper, Indiana 












Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 S. 
Wells St., Chicago, 
phone Boulevard 7957. 


NO, 861 
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of Home Typewriter Needs.” Special reply cards and 
square envelopes, further to carry out the invitation idea, 
are provided. The cost of the mailing is only a few cents 
a day. 

The Corona economy trial plan has been developed for 
general mailing purposes, and is especially designed to 
capitalize on the buying attitude of many people today. 

Essentially it is a plan for promoting rental business with 
the object of converting the rentals into sales. However, 
the word “rental” is never used. Instead, prospects are 
urged to “Take a month (or two or three) to make up 
your mind. No need to commit yourself now Use a 
Corona in your home as though you really owned it. Only 
a small ‘service fee’ is charged.” If the customer decides 
to buy, he may apply this service fee to the price of a new 
Smith-Corona 

Special circular letters and reply cards are supplied to 
dealers who wish to promote the economy trial plan, to- 
gether with special contract forms to use instead of the 
regular rental blanks. 

The third plan is designed to bring in repair business 
and to get trade-in sales. It is notable because of an un- 
usual mailing piece—a folder which goes for one cent, in- 
cludes a return card and carries all necessary information, 
effectively displayed. 

It is estimated that there is a large potential volume of 
repair business on portables, but many users who would 
have their typewriters “fixed up” ordinarily hesitate to do 
so because they are uncertain as to the cost and as to what 
they will actually get for their money. The service mailing 


folder described above makes a bid for this business by 


offering two types of service jobs at definite prices 
a . . 
C. E. Ritter Takes “Tusco” Line for Chicago 


The Tubular Specialty Manufacturing Company, 1940 





Stanley avenue, Detroit, Mich., manufacturers of the 
“Tusco” line of office machine stands, has appointed C. E. 


Ritter representative in Chicago and adjacent territory 











C. E. RITTER 


For the past several years Mr. Ritter has been represent- 
| ing the Toledo Metal Furniture Company. His previous 
| experience in the office equipment field was as a salesman 

for the International Time Recorder Company. For nine 

years he left the industry and traveled the central states 
for the English and Mersick Company, New Haven, Conn., 


manufacturers of automobile hardware. 


eceaidtasilinmcaicoaiia 
Sam Narcus Plans Change in Store Front 
Samuel Narcus of Boston expects to change the entire 
front of his store in the near future, enlarging the show 
windows and altering the entrance, all of which gives evi- 
dence of his confidence in the outlook for business condi- 


tions at the present time, 
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What an Idea! 


Get a new, improved 
SPEED FASTENER 
Model 9 free, just by 
purchasing five boxes of 
staples (5000 to the 
box). 


Trade Mark Reg. U. S. Pat. Office 


A Tremendous Response 
to a Sensational Offer 


Last month, we offered to give FREE to every purchaser of five 
boxes of staples, a new, improved No. 9 SPEED FASTENER—a 
$6.00 value. As a business stimulator, this idea was worth while 
both for our dealers and ourselves, but it is far more profitable to 
the many offices where these No. 9’s have been put into service, 
offering such positive evidence of the vast saving in time and 
effort in the fastening of papers—an instance of a $6.00 gift ani- 
mating a $1000 idea. 

Model No. 9 is a highly efficient and versatile SPEED FASTENER; 
it loads 250 staples, has a 6-inch reach, makes temporary and per- 
manent fastenings, and can be used as a tacker. 


This sensational offer will stand but a short time; attractive 
display cards and envelope stuffers for the dealer’s use free, 
accompany it. Write or wire your order, now! 


Parrot 
Speed Fastener 
Corporation 
388 Broadway New York, N. Y. 


ALL SPEED FASTENERS ARE PERPETUALLY GUARANTEED 


“Clean Pull” Carbon Paper 


Our latest improved Carbon which embraces all the fine qualities of Storms Highest Grades 
for sharp writing, cleanliness and durability, and, to these, adds the feature of instant removal 
from copy papers after written matter is completed. 


Write for samples of “Clean Pull” carbon paper—the sheet that is rapidly making its way into 
offices of thé most discriminating users. 


CAn Unusual Opportunity 


Pioneer manufacturers of Ribbons for Addressograph machines—we now offer these direct to 
the trade. Buy Addressograph ribbons from the factory having the largest experience in their 


manufacture. 


Solicit orders for Addressograph ribbons. This is a fertile field for new and profitable business. 


(#2 
























STORMS line is “The Complete Line”—everything in Ribbons and Carbons— 


Something to meet every condition. 


H. M. Storms Company 


561 Grand Avenue, Brooklyn, N. Y. 


TRACE “ARK 
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LEFT: 5x8 Executives’ 
steel permanent base 


A line of Daily Date Pads Produced by “The Joliet Cal- 
endar Company, 17 years’ experience manufacturing for 
the country s largest daily date calendar advertisers. Now 
offering direct to retail stationers through our own sales 
people—a complete line—redsonably priced. 


APPOINTMENTS 

SAM 

5 AM. ® 
10 A.M. 
11 A.M. 
12 Neon 
10 SUNDAY, JAN. 10, 1992 386 1 P.M. 
2 P.M. 
3 1/16x4 1/16 Executives’ Pad. 16 Ib. bond paper 3PM. 

Punched to fit any stand 
~ 4 PLM. 
Desk Calendar. 22 gauge modernistic 
Perforated 16 Ib. Bond paper daily pad 5 P.M. 
Refills punched to fit any make stand 

6 P.M. 


RIGHT: 3 5/8x6 Jumbo Executives’ Pad 








16 Ib. bond paper 
to fit any stand 


punched 





ANNOUNCEMENT 


This advertisement is a solicitation to request all re- 
tail stationers to wait for our new line before placing 
their calendar orders. Further, we earnestly ask sales- 
men now selling a non-competitive line to write us for 
territorial assignments. 


THE JOLIET CALENDAR COMPANY, JOLIET, ILLINOIS 


RETAIL SA 


LES DIVISION 














= | 


TEMPO-DUPACO 


DRY STENCILS 


(NON-CELLULOSE) 
IN NEW ATTRACTIVE PACKAGE 

14 REASONS WHY THEY ARE BETTER 

1—GUARANTEED for THREE YEARS against 
deterioration 
Do not CUT OUT closed characters. | 
White BACKING sheet COATED—coating acts | 
as ae CUSHION for CLEAN CUTTING in type- 


writer i 





oO 


3 


4—White backing improves VISIBILITY when typing | 

5—White backing produces a LEGIBLE PROOF- 
READING sheet. 

6—DO NOT CLOG or gum keys of typewriter 

7—Will not efect RUBBER ROLLER. 

8—Can be CLEANED with turpentine, benzine, 
gasoline or alcohol (alcohol preferred account 
quicker evaporation). 

9—Will produce DARKER copies after cleaning 

10 STRONGER less chance for damage. 

11—Perfect for STYLUS work. 

12—Transperent for easy TRACING. 

13—Will keep in any CLIMATE. | 

14—Can be RE- RUN many times 


DEALERS: Write 


for proposition 


DuUS.PA and price-list 


PLICATOR PAPER 
> SuUrrny &o. 


224 N. DESPLAINES ST., CHICAGO 








D 
A 











New Stein-Way 
“Zipp” Ring Binder 





PATENT APPLIED FOR 


The Greatest Development in Sales and Dis- 
play Kits!! Combines a Loose Leaf Binder and 
Zipper Envelope ALL-IN-ONE. 

The Talon Hookless Zipper Fastener encloses 
the contents in a second. Has the smart 
STEIN-WAY Tuck-A-Way Handle so when not 
used it can be put out of the way. 

Complete line and price range. 
Write for samples and full particulars. 


STEIN BROS. MFG. CO., Inc. 
701-05 W. Washington Blvd. CHICAGO, ILL. 
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Pass Seventh Milestone with Monroe 
Completing the seventh year of their connection with 
their company, several sales representatives of the Monroe 
Calculating Machine of Orange, New 
jersey, have been admitted within recent weeks to mem- 


Company, Inc., 
bership in the Monroe Seven Year Club. 
BB. E. 
Monroe Company’s Pacific Division, with headquarters in 
San Francisco, became eligible for the Club the end of 


Dunlap, who is assistant division manager of the 


January. Prior to his appointment in 1929 as assistant 
division manager, Mr. Dunlap was district manager, first 
of the Los Angeles district of the Monroe Company, and 
later of the Phoenix, Arizona, district. His present duties 
as assistant to Division Manager A. H. Ridgley take him on 
frequent trips to the various district offices throughout the 
ten states included in the Pacific Division. 

Among the district managers who have just qualified for 
the Seven Year Club are R. F. White, who has had charge 
of the Chicago office, one of the largest of the Monroe 
Company's districts, for the past two years; Mac Harrell, 
manager in charge of the Wichita, Kansas, district; A. R. 
Perry, who is the Davenport, Iowa, district manager; and 
R. H. Blondin, district manager at Burlington, Vermont. 

The Monroe Seven Year Club, which had its beginning 
in 1922, now numbers in its membership more than two 
hundred fifty men and women from the company’s sales 
offices throughout the country as well as from the plant 
and executive offices at Orange, New Jersey. More than 
half of these have been with the company for ten years 
or more, and many date their connection with the organiza- 
tion from the early days of its history. 

———_<———— 
Royal Coupons in Portable Advertising 

The names of hundreds of prospective customers for 
Royal portables have been mailed to dealers by The Royal 
Typewriter Company, Inc., as the result of couponing the 
most of its national advertising of the Royal portable. 
Returns have been so large and sales, it is said, so numer- 
ous, that Royal will continue this policy begun with Feb- 
March of such nationally circulated 

as Humor”, “Popular Science”, 


ruary and issues 


publications “College 
“Scholastic” and others. 

In accordance with the company’s policy, these leads 
are sent exclusively to Royal portable dealers—none to 
branch offices. The advertisements offer a free book on 
touch typing. Space is provided to permit prospects to 
ask for quotations on trade-in allowances. 

Se 


Bostitch Buys T. M. Sheppard Co. 


The Bostitch Sales Company, of East Greenwich, R. [I., 
has announced that it has acquired the business of T. M 
Sheppard Company, of Chicago. The name of the Shep- 
pard Company has been changed to Bostitch Sales Com- 
pany, of Illinois, Incorporated. New headquarters have 
been established in the Buckingham building at 59 East 
Van Buren street, Chicago, and F. W. Sheppard has been 
appointed general manager. 

This company will handle the sales and service of Bo- 
stitch products in Illinois and surrounding territory. 

a 


Wide Range of Envelopes in New Price List 
The Quality Park Envelope Company, Chicago and 
Quality Park (St. Paul), Minn., has ready for distribution 
to dealers writing for copies, a new price list covering a 
complete range of envelopes, both machine and hand made. 
This includes a complete array of bank, legal, and commer- 
cial envelopes, suited to all requirements. This price list 


will not be sent to the company’s mailing list, and sta- 
tionery buyers who wish a copy can secure one by ad- 
dressing the company at Chicago or Quality Park. 
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The 7800 Line 


UNSCRUPULOUS IMITATORS 
are a MENACE to 
SOUND BUSINESS 


Good merchandise that has earned an 
enviable reputation for high quality and 
large public acceptance, is usually singled 
out by unprincipled pirates who foist on 
the public an imitation, identical in de- 
sign but inferior in material and con- 
struction. 

The UHL ‘“‘LITTLE DANDY” LINE OF 
TYPEWRITER STANDS, pioneers in steel 
stands, still maintain their excellent 
quality in spite of the fact that a DRAS- 
TIC REDUCTION in PRICE has been 
made. You can now buy UHL STANDS 
at a LESS PRICE than the imitations. 

Buy real UHL PRODUCTS and get full 
VALUE for your dollars. 

These come to you ali set up ready for use. 

No assembling—no setting up stands on 


your part. Write us for New Prices on Little 
Dandy Stands 


The Toledo Metal Furniture Co. 
1500 Hastings Street 


Toledo, Ohio, U.S. A. 





No. 671 LSX 
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No. 33 
Duopont 


No. 10 
Sharpont 


BO im> 


——_ 














No. 4 No. D4 
Scripto Scripto 


Progressive Stationers— 
NOTE 


The Scripto mechanical pencil has been proven 
the most economical and efficient office pencil. 
For years Scripto has been standard writing 
equipment in the offices of many of the coun- 
try’s largest business houses. You will in- 
crease your customers’ goodwill by suggesting 
and selling Scripto pencils and supplies—and a 
new policy effective April Ist materially in- 
creases your profit on Scripto. Write for details. 


Manufacturing Co. 
Atlanta , Ga. 
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| Valuable Catalogue of Tubular Stands—1932 Models 


| The Sherman-Manson Manufacturing Company of Chi- 
cago has just issued its 1932 catalogue of tubular stands for 
business machines, under the “Sher-Man” trade mark. In 
addition to the three series which have long been favor- 
ably known to the trade, the catalogue describes and pic- 
tures several interesting new utilities, including a No. 1 
Utility stand, 26 inches high, with tripod base; a No. 6 
Utility stand, 30 inches high, of wide usefulness; a No. 
7 Utility stand adjustable in height from 19 to 30 inches, 
particularly adapted to ledger posting appliances, moving 
picture devices and stereopticon machines, and two models 
of stools of characteristic Sher-Man tubular construction— 
light, rigid and finely finished. 

The Sherman-Manson Manufacturing Company is one 

of the pioneers in the building of tubular specialties, carry- 
| ing over from the days when bicycles were the vogue. 

We understand that the 1932 list prices have been revised 
| downward to correspond with reduced material and labor 
| costs. The company has re-arranged its discounts. There 
is a liberal discount to nonstock-carrying dealers ordering 
these stands for immediate delivery to customers, and a 
still better discount for stock-carrying dealers. The com- 
pany feels that many sales may be made from floor dis- 
| 





plays of this well-known line. 

All the articles listed are attractive and salable, and the 
prices are such as to put up no unnecessary barrier for the 
salesman to hurdle. 

a ee 
| Prize Winners in Mittag & Volger Window Contest 


The recently announced window display contest spon- 
sored by Mittag & Volger, Inc., Park Ridge, N. J., proved 
to be a nation-wide success, says an official of the big 
ribbon and carbon company. Following are the names of 
the prize winners to whom prizes were awarded on 
March 10: 

Group A—First prize, $25, Geer-Dunn Company, Inc., 
Jamestown, N. Y.; second prize, $15, Office Equipment 
Store, York, Pa.; third prize, $10, The Miller Stationery 
Company, Dayton, O. 

Group B—First prize, $25, Hampton Roads Paper Com- 
pany, Norfolk, Va.; second prize, $15, Palfrey-Rodd-Pur- 
sell Company, Ltd., New Orleans, La.; third prize, $10, 
The H. & W. B. Drew Company, Jacksonville, Fla. 

Group C—First prize, $25, Covina Book & Art Shop, 
Covina, California; second prize, $15, Peninsula Typewriter 
Exchange, Monterey, California; third prize, $10, Office 
Store Equipment Company, San Jose, California. 

All contestants who did not qualify for prizes were paid 
three dollars to help defray cost of photographs. 

- ———~— SC— 
| A. R. Ames on Western Tour 


A. R. Ames, president of the Ames Supply Company, 
left Chicago in March on a trip through the western states. 
Mr. Ames expects to spend five or six weeks on this tour, 
going west through the southern states and returning by 
the northern route. Mr. Ames has many affiliations along 
his course, and will do some quick work to get in personal 
touch with the dealers along the way. 

——_ ~@— 


W. C. Couch Promoted by Smith-Corona 


W. C. Couch was recently appointed territory manager 
in charge of the sub-branch of the L. C. Smith & Corona 
Typewriters, Inc., at 528 Union street, Nashville, Tenn. 
Mr. Couch was formerly in charge of the service depart- 
ment at Nashville for about two years. He also spent a 
number of years in the employ of an independent type- 
writer dealer in Nashville. His mechanical knowledge and 

| sales experience fit him well for his new post. 
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Get the Mimeograph Trade with 
EATON’S 
MIMEO BOND 





An excellent quality at the price. A bright white 
wove mimeograph paper. Lies flat—dries quickly 
—causes no lint— fast running — gives clear-cut im- 


pressions —takes ink signature. Satisfies customers. 


A Volume Item 


Two Weights - 16 pounds - 20 pounds 
Retails at 85 cents and $1.00 the Ream 


BERKSHIRE TYPEWRITER PAPERS 


Eaton Paper Company 
Formerly Eaton, Crane & Pike Company 
Pittsfield, Mass. 


Also Makers of EATON’S HIGHLAND WRITING PAPERS 








270 Madison Ave.. New York 
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This new idea in pocket maps 


doubles your market 


Now is the time to sell the new Rand M®Nally Pocket 
Maps to your customers. We've put twice the value into 
them . . . doubled the sales opportunities for you. 

The folder for each state contains two maps instead of one 

. an up-to-the-minute auto road map and a standard 

commercial map. Complete travel routing, postal, and hotel 
data . . . census figures . . . banking facilities . . . all are 
included. The price? Only 50 cents! 

Here is the only single pocket map series that sells them 
all . . . business men, motorists, travelers. 

Order today from your jobber, or direct. New free display 
material is ready. Ask for it! 
FREE—complete new catalog of the Rand M¢Nally line, on 


request. 


RAND MSNALLY & GOMPANY 


Dept. T-4. 536 8. Clark Street, Chicago 
559 Mission St., San Francisco 








MI LE m CONNECTOPHONES* 
rt oy 






— BRING ME . 
Gh ; 
gore R60, 6S 





itt 
Waly abst 3! 
OR PRIVATE COMMUNICATION IN 
THE OFFICE, FACTORY, HOME, ETC. 


The cut above shows the simplicity of the ‘Con- 
nectophone”’ combination No. 1 in actual use in an ex- 
. ecutive office and filing de- 
partment—also used from 
office to stock room, depart- 
ment to department, floor 
to floor, etc. 
Sold in six combinations 
ranging in price from $7.50 
(the system illustrated 
above) to $17.50. Also mul- 
tiple way and loudspeaker 
units for every need. 
A real money making pro ition 


for every dealer or salesman. 
Write or wire 


i's 






gon gee, 
Illustrating combines MILES REPRODUCER CO. 
stand microphone and 26 E. 22nd St. NEW YORK 
A IT 


earphone, $10.00. 








CUT 
S 
DOWN INVENTORY 
; UP PROFITS 


12345 
AMERICAN = 


MACHINE COMPANY for $8.50 


BROOKLYN, N. Y., U.S. A. CHICAGO LOS ANGELES 









5 WHEELS; 5 MOVEMENTS 


Meets every office need 
at a price that assures 
profit and turnover. 
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CLEENOLEUM 





The One Big Buy 
Among Desk Pads Today 


Be sure to show this distinctly better desk pad—be 
sure to avail yourself of this new set-up in the desk 
ped business. All the advantages are with 
CLEENOLEUM in any comparison: Washable— 
inkproof—soilproof—tull, flexible felt back—re- 
quires no blotter. Genuine leather padded corners 
or panels, with or without gold tooling, brown or 
green, four sizes. Sold to retail from 80c up. 


Let us send you price list and details of our at- 
tractive window and counter display. 


Sainberg & Company 
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Our 797 Tab-Edged Sheet will 
give75 filable copies. Why not put 
this carbon paper in your line and 
secure for yourself new cus- 
tomers who are interested these 
days in cutting operation costs. 


Samples by request, as well 
as a suggestion as to how to 
make a convincing comparison. | 


PHILLIPS RIBBON & CARBON 
COMPANY, INC. 


Factory and Executive Offices 


61 Halstead Street, Rochester, N. Y. 


BRANCHES 


New York Chicago Boston 
82 W. Broadway 303 W. Monroe St. 115 Purchase St. 


Philadelphia Cleveland Columbus 
1033 Chestnut St. 1002 Leader Bldg. 5 W. Broad St. 


























Profits 
for 
Stationers 





These Warshaw items are regulars, selling every 
day and bringing a steady, worthwhile margin. 
Things that people need, that cannot be obtained 
elsewhere in such good quality at such low price 
that is the class of Warshaw products: 


Transparent Mending 
Tape (NE 

Gummed Muslin Index 
Shields (NEW 

Protex Stickons 
(gummed cloth 
ring patches) 


Gummed Ind, 
Tabs 
Card Index 
Ticklers 
Every item 
is a mer- 
ehandis- 
ing oppor- 
tumitys 
write for 
new sensa- 
tienal 
prices and 
discounts. 


WARSHAW MFG. CO. Ine. 


35 YORK STREET BROOKLYN, N. Y. 








Louisville Milwaukee San Francisco 
Manufacturers of Desk Pads and Office Accessories 227 Citizens Bldg. 6114 — 417 Market St. 
g- 
37-43 West 26th St. New York, N.Y. | 
Repeat 2 B : 






















LOOSE LEAF HOLDER 























ECONOMICAL 


“32> 


a dozen, retail 


EFFICIENT 


Adjustable to width 
of records and dis- 
tance of centers. 
Capacity regulated 
by interchangeable 
posts. E. Gs the Pee Be 


For filing or transferring duplicate orders, 
bills, or other data most easily referred to in 
this way, the F. B. Holder is invaluable. 
Being so easy to install, it is economical of 
time as well as of first cost. Sample on 
request. 


F. B. Mfg. Co. 


1228 Intervale Ave. 
NEW YORK 
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Chattanooga Concerns Merge 
rhe Office Supply Company, operated at 733 Cherry 
street, Chattanooga, Tenn., has been merged with White & | 
Johnstone, 827-29 Broad street. The former had been con- 
ducted by Edwin C. Woodworth. Mr. Woodworth is a 
member of the consolidated concern, which will do busi- 
ness as White, Woodworth & Johnstone, at the Broad 
Both concerns had been engaged in the 


street address. 


sale of commercial furniture and stationery. 


cnumnicigiiiliataesish 
Regal Typewriter Company in New Premises_ | 
The new offices of the Regal Typewriter Company at | 
431 Canal street, New York City, are located in the heart 
of the city. Here increased space is available and greater | 
facilities for service. The company declares that the new | 


| 
| 


| 








NEW YORK CITY, HOUSES THE NEW OFFICES OF THE REGAL 
TYPEWRITER COMPANY. 


THE ELEVENTH FLOOR OF THIS BUILDING AT 431 CANAL STREET, | 
| 


quarters mean even better support for dealers. As usual, | 


Regal’s policy is one of co-operation, not competition. 
They will maintain the policy not to sell at retail to the 
user direct, and expect to continue to advertise nationally, 
referring inquiries to dealers and get out literature and 
other sales helps. The company occupies the entire elev- 
enth floor of one 


city of New York. 


of the most imposing buildings in the 


a 
Parker Pen Sales Declared to Have Increased 
The Parker Pen Company of Janesville, Wis., declare 

that the giving away 

Duofold pen purchased has brought about a sharp upturn 

in Parker pen sales among dealers who have displayed and 


of the new Penparker with every 


advertised this gift. 

Kenneth Parker, vice-president and sales manager, said 
that with this new chromium pen stand to give away free, 
dealers in February and March have been selling more 
Parker pens and pencils than during any similar period in 
the history of the business. As a result of the success of 
the idea, the Parker Pen Company is using extra adver- 
tising to acquaint the public with the offer. 


—— 
Sherwood Joins Staedtler Sales Staff 

A new representative has joined the sales force of J. S. 
Staedtler, Inc., in the of C. E. Sherwood. Mr. 
Sherwood will travel through New England, New York, 
Pennsylvania, Baltimore, Washington part of New 

York City with the complete line of Staedtler pencils. 
Mr. Sherwood comes to his new duties after consider- 


person 





and 


able experience in the pencil business, having been with 
one of the companies in an executive capacity heretofore. 





A WHOLE LOT OF DESK 





TO TELL ABOUT— 





When you have a whole lot of desk to demon- 
strate and tell about, you not only hold the 
prospect’s interest but you also convince him 
that when it comes to real value desks, you know 
your own business and that you know desk users’ 
needs. 


INDIANA DESKS are outstanding among office 
furniture lines because of their fitness to most 
office desk requirements, inspiring in newness of 
design, in cabinet work, finish, etc. There is 
that feeling of aggressive optimism which rightly 
goes with new furnishings. There is that solid, 
bedrock construction that, since Indiana Desks 
were first produced, has made them symbols of 
permanence. And there is division of storage 
and file space accommodating various executive 
records at finger tip reference. 


INDIANA DESKS are illustrated and described in a live, 
sales-building catalog sent on request. 


Combining your desk order with a shipment of New In- 
diana Chairs results in savings of freight and in more 
salable and convenient stock. Details of the New Indiana 
Chair line and the pool shipment proposition sent on 
request. 





INDIANA DESK COMPANY 





Jasper, Indiana 
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Triplekote= 


a different 
carbon paper 





‘Old Town’ 


Triplekote 


Wil 





never smudges — never curls 


—never wrinkles. 


For real economy, better and 
cleaner work, sell *“*Old Town” 
Triplekote. Manufactured by 
“Old Town's” exclusive proc- 
ess it cannot be duplicated. 


“OLD TOWN” 

RIBBON & CARBON CO., Inc. 

Johnson & Prince St«. 
BROOKLYN, N. Y. 


7 Uy 
PLM», = . 
‘ermetic 
“Old Town” Hermetic rib- 
bons, “Tins of Magic.”’ go 
hand in hand with “Old 
lown”™ Triplekote. 








+ 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 
out new metals embodying latest developments an 
improvements, this service is exceptionally valuable 
in ite field. 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 
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Legislative Work of Bank Institute 

Since its organization last year the American Institute 
of Bank & Commercial Stationers, Washington, D. C., has 
devoted much of its energies to aiding in shaping up legis- 
lation which concerns various types of associations. 

The executive committee, and officers, spent generously 
of their time in Washington in connection with the Nye 
bills, which are aimed to amend anti-trust measures. 

The proposal of the Treasury Department to tax checks 
and drafts two cents each found the Institute aligned with 
the paper trade, bankers, labor organizations, civic and 
trade The proposed tax on checks is similar to 
that applied during the Spanish-American war, which 
caused much inconvenience. This tax imposes a heavy bur- 
den on commercial stationers who do much bank work, as 


bodies. 


the imprinting of the tax stamp on checks involves a heavy 
investment in prepaid taxes, and extra handling between 
the stationers and the plants authorized to print the tax 
indicia on blank checks. 








FURNITURE 


Birmingham, Ala.—W. J. Dotherow is working North Carolina for the 
Zac Smith Stationery Company; he had been formerly with the Office 
Outfitters. 

Brooklyn, N. Y.—Harry Derman has incorporated an office equipment 
business ; capital stock, $25,000; B. G. Nemeroff, charter representative, 
292 Madison avenue, New York City. 

Chattanooga, Tenn.—The Office Supply Company, 738 Cherry street, has 
been merged with White & Johnstone, 827-29 Broad street. The consoli- 
dated business operates at 827-29 Broad street, using the name, White, 
Woodworth & Johnstone. 

Chicago, t1.—Werner Klostermann has joined the sales staff of The 
Automatic File & Index Company, operating in the Chicago territory. 

Chicago, Ul.—The Western Cabinet & Furniture Company has been 
chartered to manufacture and deal in office furniture of all kinds; capital 
stock, $5,000; incorporators—Harold Jackson, John R. Richard and Julie 
Kanstein. 

Chicago, I11.—The Meade & Wheeler Company, which has been located 
the past five years at 1022 South Wabash avenue, will be located at 610 
South Michigan avenue after April 15. This business was conducted 
many years at 35 South Wabash avenue. 

Grand Rapids, Mich.—John L. Stephens, who had been with The Shaw- 
Walker Company at Muskegon, has joined The Metal Office Furniture 
Company, in charge of sales promotion. 

Minneapolis, Minn.—Herbert Woodward has been elected vice president 
and E. M. Stein secretary of the Bank & Office Equipment Company. Mr 
Woodward is northwest manager for the Security Owners association; Mr. 
Stein has been with the Bank & Office Equipment Company since it was 
organized last fall 

New York, N. Y.—The Metwood Office Equipment Company, Inc., 
leased the store and basement at 16 West Twenty-third street. 

New York, N. Y.—The Golden Desk Company has been chartered to 
conduct an office furniture business; capital stock, $20,000; L. Axelrod, 
charter representative, 122 East Forty-second street. 

Philadelphia, Penna.—The National Steel Fabric Company has leased 
space in the Architects’ building, Seventeenth and Sansom streets, for the 
sale of reinforced steel partitions. 

San Francisco, Calif.—Stevenson & Son, corner of Mission and Second 
streets, are now offering the remainder of the C. F. Weber stock at re- 
duced quotations. The C. F. Weber stock was ordered sold by the court 

Spokane, Wash.—Carl Scott is planning a new furniture store in the 
Lindelle building.. He was with the Spokane Paper & Stationery Com- 
pany heretofore. 





has 








MARKING DEVICE S 


Chicago, 11!.—Production in the plant of P. A. Salisbury-Schulz Com- 
pany at 159 West Grand avenue, was interrupted by a fire March 7. 

Columbia, S. C.—-The Columbia Stamp & Stationery Company has been 
established at 1413 Main street, conducting a general rubber stamp and 
stationery business. David Y. Montieth, Jr., who conducts this business, 
had been with the Cary Printing Company over two years, and previously 





was secretary to the central South Carolina council, Boy Scouts of 
America. 

Philadelphia, Penna.—George C. Decker, stencil manufacturer, has 
leased the first floor and basement at 242 Arch street 

Philadelphia, Penna.—The White Rubber Stamp Company, 47 North 


Hutchinson street, has been registered as a commercial title in the com- 
mon pleas court by Joseph White, 1835 South Fifty-eighth street 








GOWER FY 


will be located in the Albany 
The company has operated 


Ae 


Albany, N. Y.—May 1 Stetson-Fiske, Inc., 
Garage building, Beaver and William streets. 
fifteen years at 42 State street. 

Birmingham, Ala.—The Godwin 
business at 302 Empire building. 

Boston, Mass.—The George E. 
suffered a fire loss in March. 

Chicago, li1.—Ed. Spaeth returned to Chicago in March after an ex- 
tended trip through the southwest. 

Chicago, ttl.—Levinson’s Book & Stationery Store, established twelve 
years, 3308 West Roosevelt road, has been chartered to operate a book 





Stationery Company has opened for 


Damon Company, 7 Pemberton square, 
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TIb 
TOP 


at the 
pinnacle 
of posture 
chair performance 








Every known chair con- 
venience with many new 
adjustments and improve- 
ments adding to the com- 
fort and conserving the 
strength of office people 
are included in the new 
Gunlocke TIP-TOP chair. 
The design encourages 
correct posture in every 
seated position; the new 
iron eliminates wabble; 
back and seat bumpers 
absorb shocks and prevent 
damage. 

DEALERS: Keep in touch with 
new developments in the exten- 
sive line of Gunlocke office 


chairs. Let us tell you about 
the many superiorities. 


The W. H. Gunlocke Chair Co. 
Wayland, N. Y. 


New York showroom and staff at your service 
138 Grand St., phone Canal 6-5931 














PAPER CLIPS 


Always prove popular with users. 
They slip on so easily. Yet they 
have a real bulldog grip that holds 
the papers surely and securely. 


Being flat, these clips are especially 
convenient for attaching enclosures 
in an envelope. They occupy the 
minimum of space and cannot dam- 
age the envelope or enclosures. 
The size and shape make them easy 
and convenient to handle. 





Luxon Paper Clips are absolutely 
rustproof, protected by a special 
cadmium finish. 


Retailing at very attractive prices, 
they sell in large quantities. Packed 
100 to a box in a modernistic blue 
and yellow color combination. 





Send now for samples and prices. 


An attractive counter display fur- 
nished free. 


ART WIRE & STAMPING CO. 


16-20 BOYDEN PLACE 
NEWARK, N. 7. 





NON-CELLULOSE 


PELICAN.O-TYP| 
DRY STENCILS 


prevent eyestrain—subject matter easy to read 
while typing, eliminate static in operation of 
duplicator, produce beautiful work also with 
Noiseless typewriters and are practically odorless. 


PELICAN-OTIN INKS insure deep black copy. 


Ask for price list and dealership proposition. 


Mani thattan’ 
Ss fencit Corporation | 


401 BROADWAY ae NEW YORK : 
— —S=> = 


Paitin 


uae 
Wis 


| 

















Save Money on Transfer 
and Storage Files 


Steel—W ood—Fibre or Paper 


THE NEW DRAWRSTILE 
PULL-OUT 


. $14.00 


dozen .... 8.50 
Steel  re-inforced 
jacket and drawer— 
stronger than neces- 
sary—a size for 
every standard 
Patents pending record 


THE QUIK-LOK 
98 stock sizes 
Millions in use. Strong, durable, 


dust-proof; keeps your inactive rec- 
ords clean and accessible. 





Write for our new catalog showing 
more than 300 sizes and styles of 
transfer and storage cases, and other unusual office equipment 


products. 


The Kay-Dee Co., Lincoln, Neb. 


Mirs. and Distributors, Record Storage 
Equipment 


Patented 
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Business Cards 


delivered in Compact Binders 
bring the best prices! 


It simply stands to reason: business 
cards, like groceries, command 
higher respect and higher prices 
when delivered to customers as 
expertly-packaged goods, rather 
than sold in bulk like prunes from 
the open barrel 

A simple bindery-girl padding 
operation on cards printed on Wig- 
gins Blank Scored Stock, and your 
customer's selection from several 
grades of Compact Binders, will 
make the most ordinary card job 
into an artistic piece of printing. 


acrooe® 


a 
— 


Sure 


NATIONAL BO: 


woooan Ano vane 


eweee * 
arenes 


Ask us to send you the complete 
binding outfit consisting of cards, 
case, and binding material. Make 
your own test. $2.81 less 10%, 
c.0.0.—or billed to rated 
concerns. 


The JOHN B. WIGGINS COMPANY 
1148 Fullerton Ave. Chicago, Ill. 


WIGGINS 


BOOK FORM CARDS COMPACT BINDERS 


Richard C. Loesch Co. 
76 Beekman Street, New York. N. Y. 
The Chatfield & Woods Co 
32 Bivd. of the Allies, Pittsburgh, Pa. 
The Chatfield Paper Company Southwestern Paper Company 
227 W. Third Street, Cincinnati, Ohic 307 Bryon Avenue, Ft. Worth, Texas 
Lane Paper Company, 1256 Factory Place, Los Angeles, Calif. 


& ——_f 


JOBBERS 
Carpenter Paper Company 
2! Ottawa Street, Grand Rapids, Mich. 
L. S&S. Bosworth Company, inc. 
1512 Center St.. Houston, Texas 













MODERN 
NOTE e®eee 






Series 19 Book Style 


THE TOUCH OF COLOR v 
ON THE OFFICE DESK 


Supplied by Columbian-Success Calendar Bases, gives the 
dealer an added sales advantage. 


Color is the modern note in today’s merchandising. The 
dealer who is alert to this demand will profit in far greater 
measure. Let the handsome. sparkling colors of the 
Columbian-Success line help you win this extra business. 


The Improved Columbian-Success Calendar Bases 
are lacquered in lasting colors of Chinese Red, 
Olive Green, Mahogany Brown and Satin Black. 


Write for complete illustrated catalogue and prices. 


COLUMBIAN 
ART WORKS 
1024 JUNEAU 
MILWAUKEE 
wis. 




































New 


ie Low 


Price 











NUMBER 
332 


OUR NEW DUPLICATING INK is a brand new product 
at a new low price . . . thoroughly tested and enthusi 
astically OK'd by our biggest distributors. 


No. 332 is a positive Black—will not separate. Dries 
quickly on the paper—no smudge and gives off 5 to 10% 
more copies per pound. Will not dry or harden on the pad. 
Pe:forms perfectly on either open or closed type machine 


DISTRIBUTORS—We have an attractive, profitable, 
business building proposition that will increase your 
duplicating ink business, month after month. 


Write for Details 


Ink Specialties Co. 
519-21 Se. Laflin St. 
Chicago, Tl. 
Dept. B 




















Your Customers Deserve the Best 
— Since 1905 — 


Write now to 
MUNSON SUPPLY COMPANY 
348 Hudson Street, New York City 
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and stationery store; capital stock, $10,000; incorporators—Hyman A 
Levinson, Yetta Levinson and Max Bagan. A good selection of fountain 
pens is carried, as well as commercial stationery items 

Colorado Springs, Colo.—The City Office Supply Company is a new 
business chartered here. The incorporators are William A. Mulligan, 
P. R. Finch, and J. R. Copeland 

Covington, Ky.—John R. Ehlen, stationer, 713 Madison avenue, has 
gone into voluntary bankruptcy; assets, $5,075; liabilities, $11,015. 

East Orange, N. J.—March 1 Louis E. Yeager, stationer at 549 Main 
street, celebrated the thirtieth anniversary of his business career. 

Eugene, Oregon.—The Chamber of Commerce took charge of the cele 
bration of the opening of the new Coe Stationery store March 1, and 
made it a real community affair 

Evansville, Ind.—The partnership between Chester Bentz and Harold 
Grundy, office supplies, has been dissolved 

Glendale, Calif.—Will E. Wilbur, 1133 East Orange Grove avenue, has 
been appointed western representative by Bainbridge, Kimpton & Haupt, 
Inc., New York, N. Y¥ 

Gloversville, N. Y.—E. A. Barker, of Utica, has been appointed man- 
ager in Gloversville for the Utica Office Supply Company, with office at 
East Fulton and Fremont streets. He succeeds Robert Van Dellon. 

Hoboken, N. J.—Boulevard Stationers, Inc., 15 Exchange place, has 
been chartered to conduct a stationery business; capital stock, 100 shares 
no par value ; incorporators—Howard Williams, 15 Exchange place; Sam- 
uel Wollman, 2123 Boulevard; Bianche Koransky, 2123 Boulevard. 

Los Angeles, Calif.—The Western Wholesale Stationers, Ltd., 307-09 
East Third street, has taken on the lines of the Tubular Specialty Com- 
pany, Detroit, Mich 

Madera, Calif.—F. F. & G. S. Saubrit have installed their new equip- 
ment, and reopened their stationery store at Yosemite avenue and C 
street. They were put out of business several months ago by the clean 
sweep of a fire. 

Madison, Wis.—-The 8S. J. Clarke Publishing Company, 222 North Bank 
drive, Chicago, Ill., has been chartered in Wisconsin to print and publish 
books, purchase and sale of books and stationery ; capital stock, $15,000; 
incorporators—Samuel J. Clarke, James M. Blazer and Lena Clarke. 

Montgomery, Ala.—-The Fraser Office Supply Company has been estab- 
lished at 18 South Perry street by John C. Fraser; he had been with the 
Mercantile Paper Company fourteen years. 

New York, N. Y.—Roseborn Stationery Stores has been chartered ; cap- 
ital stock, $20,000; M. H. Goldenkopf, charter representative, 1450 Broad- 
way. 

New York, N. Y¥Y.—The Warren Company, wholesaler of school and of- 
fice equipment, has been incorporated as the Warren Sales Company, Inc., 
Room 803, 11 Park Place 

New York, N. Y¥Y.—The manufacturing bank and commercial stationery 
business of Benj. D. Benson & Sons and Stewart, Warren & Company 
have been merged. The name of the consolidated concerns is Stewart, 
Warren & Benson Corporation, 480 Canal street 

Philadelphia, Penna.—-The Art Stationery Shop, 5907 Germantown ave- 
nue, has been registered in the common pleas court as a commercial title 
by Solomon Lit 

Philadelphia, Penna.—The Eastern Stationery Company, 243 North 
Clarion street, has been registered as a commercial title in the common 
pleas court by Samuel Breckenridge, Norristown, Penna. 

Philadelphia, Penna.—Hopkins, greeting cards, 31 South Fifteenth 
street, has been registered as a commercial title in the common pleas 
court by Albert C. Hopkins and Cecelia Hopkins, 5893 Woodcrest avenue. 

Philadelphia, Penna.—Dry Ink Distributors, stationers, 2921 West 
Girard avenue, has been registered in the common pleas court as a com- 
mercial title by James J. McKeown, 1629 East Duval street, and Max 
William Steiner, 2921 West Girard avenue. 

Reading, Penna.—-William G. Hintz, Inc., an established business at 
838 Penn street, has been chartered to buy, sell and deal in stationery ; 
capital stock, $60,000; William G. Hintz, Jr., charter representative. 

St. Louis, Mo.—Frank Wielandy has been elected president of the 
Blackwell-Wielandy Company, succeeding his brother, the late Frank J. 
Wielandy 

San Diego, Calif.—0O. J. Olm has elected himself to the Tarpon Club, 
membership in this organization being attained through landing a tarpon. 
Mr. Olm was vice president of the Quality Park Envelope Company, Qual- 
ity Park, St. Paul, Minn., until he retired from business activities sev- 
eral months ago. 

San Francisco, Calif.—The Stationers’ Association of San Francisco has 
moved from 525 Market street to more central and desirable quarters in 
the Kress building, 935 Market street. 

San Francisco, Calif..-H. A. Richards, previously connected with the 
advertising department of the Shell Oil Company, has been added to the 
advertising staff of the Schwabacher-Frey Company 

San Francisco, Calif.—Milton P. Goldsmith has engaged with the ‘‘Pa- 
cific Stationers,’’ 595 Mission street, an outside salesman. Goldsmith has 
rounded out thirty years’ experience with the trade 

San Francisco, Calif.—Bert S. Hubbard, vice-president of the Schwa- 
bacher-Frey organization, is marshaling forces for the annual outing of 
the organization. It is scheduled for April 16-17 at Sonoma. It is to be 
a trip for sport, amusement, and fun, and all mention of business is taboo. 

San Francisco, Calif.—-A. E. Ferrari has been made assistant buyer for 
the stationery department of Hale Bros., Inc., Fifth and Market streets 
He takes the position left vacant by the death of Miss Clara Fleming, 
who had held the post for many years. Mr. Ferrari has been with the 
firm for the past four years, the past two years with the merchandising 
department. 

Stratford, Ont.—H. V. Swanson, of St. Marys, has purchased the retail 
book and stationery business of J. E. Paterson, Downie street. 

Vancouver, B. C.—-The Consolidated Salesbook & Wax Paper B. C., 
Ltd., has been established at 404 Hall building, 789 West Pender street, 
to operate a general book, stationery and wax paper business. 

Vancouver, B. C.—-William Percy Nicholls is establishing Nicholls & 
Sons, a new stationery business. His sons are associated with him in the 
new enterprise. Mr. Nicholls has been sales manager the past six years 
of Gehrke’s, Ltd., Vancouver. 

Westport, Conn.—Jack Eisenberg has opened a stationery store in the 
Westporter-Herald building. He had been with the Westport Hardware 
store formerly. 

Wilmington, Del.—Warren J. Harte has been appointed central sales 
manager by The DuPont Cellophane Company, Inc., having been assistant 
eastern sales manager previously. V. C. Clark succeeds him as eastern 
sales manager, with headquarters at New York; he had been senior rep- 
resentative at Philadelphia. 

Wilkes-Barre, Penna.—The Star Products Company, Inc., has been 
chartered to lease, rent, buy and sell hotel, office and other supplies; 
capital stock, $5,000; William H. Bonn, charter representative. 

Winnipeg, Manitoba.—-The Clark Supply Company has been established 
in the Grain Exchange building by L. R. Clark and Eric Jeanfavre. This 
business will specialize on office supplies and stationery for the Western 
Canada grain trade. 
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can make more money 


with REGAL-ROYALS 


Concentrate on Regal-Royals. Demonstrate the 
remarkable ecasy-writing qualities of these 
modern, accurate, precision-rebuilt writing 
machines. Place them on trial everywhere you 
can. 


With their new machine guarantee of one year, 
your clientele will appreciate the big saving. 






You can make more money if you concentrate on 
Regal-Royals. Get our price list now. 


Regal Typewriter Co., Inc. 
431 Canal St., New York 


TYPEWRITE 








Stop the profitable sales that pass your window 
every day. The attention compelling Eclipse Time 
Stamp display will turn prospects into buyers and 
bring them into your store. It is finished in eleven 
beautiful colors and measures 28 x 36 inches. 


Place your request now for one of these business 
producing displays. 


A. D. JOSLIN MANUFACTURING CO. 


lith Floor Merchandise Mart Chicago, Ml. 
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Style ** Keylock ”’ 
AM A turn of the key arches bands. 


Sheets easily and 


quickly removed. Just roll them off . . . slide 
them on. 

BBR Sheets lie flat. There is no uphill writing with “Proud- 
fir.” 

© The sheet is clean and smooth, ruled with contrasting 


ink which allows sharp clear figures. 
The Loose Leaf principle 


its highest development. 


Grand Rapids Loose Leaf Binder Co. 
Grand Rapids Michigan 











RIBBONS AND CARBONS 


Webster 





Chicago, ill.—George F. Malcolm, vice president of the F. S. 
Company, Inc., spent several days at the local branch in March 

Chicago, tl!.—-F. 8. Cooper, of the Codo Manufacturing Company, made 
a western trip in March, which brought him to the Des Moines meeting 
of the seventh district of The National Stationers’ Association 

Rochester, N. Y.—The Wearbest Ribbon & Carbon Corporation, 77 St 
Paul street, has filed a voluntary petition in bankruptcy with the United 
States District Court at Buffalo. The petition was filed by Henry H 
Miller, president, and Oswald A. Bopp, secretary. 

San Francisco, Calif.—The Pacific Carbon & Ribbon Manufacturing 
Company, manufacturer of ‘‘Grand Prize’’ carbons and ribbons, has closed 
the downtown office, transferring the business to the main office at 1451 
Harrison street, where the factory is also located 

San Francisco, Calif.—The Ink Ribbon Manufacturing Company, 635 
Howard street, besides the manufacture of ribbons and carbons, is a pro 
ducer of paste, mucilage and inks. The company deals largely with 
school departments. W. E. Fites, the manager, tells of a recent shipment 
of two cars of paste to the Los Angeles school department. This follows a 
car but recently shipped. He states that they use about five carloads a 
year, or more than all the departments of Northern California combined 
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Alva, Okla.—The Alva Typewriter Exchange has been opened here. 

Burlington, Vt.—The Underwood Typwriter Company, a foreign cor- 
poration, has been licensed to do business in Vermont; Rawson C. Myrick 
represents the corporation in Vermont. 

Chicago, il1.—A. R. Ames, president of the Ames Supply Company, left 
in March on a trip to the Pacific coast which will cover five or six weeks 

Chicago, Il1.—A. W. Barlow, western sales manager for the Royal Type- 
writer Company, Inc., returned in March from an extended trip to west 
ern points. 

Chicago, I!!.—-Typewriter Service, Inc., 208 North Crawford avenue, an 
established business, has been chartered to deal in office supplies of all 
kinds ; capital stock, $21,000; incorporators—Charies R. Buetler, Wesley 
Buetiler, and Frank W. Marin. 

Chicago, Il1.—Chas. Y. Grayston, Noiseless typewriter representative of 
the Underwood Typewriter Company, addressed a gathering of Underwood 
and Elliott-Fisher salesmen at the Underwood branch March 10. He 
demonstrated the field for the Noiseless typewriter, and its possibilities for 
expansion. 

Denver, Colo.—G. W. Boyce, owner of the Boyce Typewriter Service, has 
moved his store. He is a Smith-Corona dealer. 

Fort Wayne, Ind.—The Typewriter Inspection Company has been estab- 
lished at 723 Clinton street by Stanley 0. Needham. His lines include the 
L. C. Smith and Corona typewriters, and the Mimeograph 

indianapolis, Ind.—Amendments filed to Indiana charters effect the fol- 
lowing changes: The Underwood Typewriter Company, a New Jersey cor- 
poration, has changed its name to the Underwood Elliott Fisher Com- 
pany.—The General Office Equipment Corporation, a New Jersey corpora- 
tion, has changed its name to Underwood Typewriter Company, and de 
creased its capital stock to $5,000. 

Kansas City, Mo.—Lamont H. Wood, president of the National Associa- 
tion of Typewriter and Office Machine Dealers Association, has installed 
some handsome walnut display cases and furniture in his store. 

Lancaster, Penna..-G. Raymond Kennedy has joined the sales organiza- 
tion of the Woodstock Typewriter Company. He has been engaged thirteen 
years in the typewriter business of this community 

Middletown, Ohio.—Russell E. Benner, who had been manager of the 
Remington-Noiseless plant here, has been transferred to the general offices 
at Buffalo, N. Y. 

Milford, Conn. 
by William H. Platz, of Ansonia. Mr. 
Typewriter Exchange, at Ansonia, Conn. 
sell rebuilt typewriters of all makes, and standard and portable 
typewriters. 

New York, N. Y¥Y.—The General Typewriter Exchange has filed a disso- 
lution of its corporate charter with the secretary of state. 

New York, N. Y¥Y.—The Underwood Typewriter Company, of New Jer- 
sey, has filed an amendment to its corporate charter, changing its name 
to Underwood Elliott Fisher Company. 

New York, N. Y.—The National Copygraph Company has been chartered 
to deal in typewriter attachments; capital stock, $500,000 preferred and 
10,000 shares common; L. 8S. Gatter, charter representative, 36 West 
Forty-fourth street. 

New York, N. Y.—D. F. Cleary reports selling a Royal portable type 
writer to Tony Wons, radio performer in the “Camel Quarter Hour,’’ and 
adds that it is his second Royal, the recent purchase being a gift for a 
friend. Tony was formerly a typewriter mechanic 

Philadelphia, Penna.—-The Bundy Typewriter Company, Tenth and 
Chestnut streets, has a uniformed doorman seven feet one inch tall, weigh- 
ing 384 pounds. He dominates the scenery, and emphasizes the Bundy 
business effectively to passers-by. 

San Francisco, Calif.—-A. R. Ames, of the Ames Supply Company visited 
the branch at 583 Market street, of which Earl W. White is manager 
Mr. Ames is checking over the trade conditions and prospects in this 
territory. 

San Francisco, Calif.-Henry Hardy, who has represented the Munson 
Supply Company of New York City for years, has moved headquarters 
from the Foxcroft building, where he has been for the past twelve years, 
to room 209 Doe building, 153 Kearney street. 

San Francisco, Calif.—R. 0. Vaughn, who has been looking after the 
interests of the Royal in the wholesale district of Oakland, is being trans- 
ferred to the wholesale district of San Francisco to fill the vacancy cre- 
ated by the promotion of Harry Thor. 

San Francisco, Calif.—The L. C. Smith & Corona Typewriters Inc. 
have one of their windows speaking a cheerful language. The telling dis- 
play is built around the silver cup, the president’s trophy cup to the 
office making the highest percentage of quota for January 

San Francisco, Calif.—Harry Thor, who has been operating for four 
years in the wholesale district of San Francisco for the Royal typewriter 
office, has received promotion as division manager for the New England 
states. He is very popular with all the office force here, so they are 
giving him a good send-off with the very best of wishes. 

San Francisco, Calif.—F. E. Van Buskirk has become manager of the 
San Francisco office of the L. C. Smith & Corona Typewriters Inc., at 


-The Milford Typewriter Exchange has been established 
Platz had conducted the Ansonia 

The Milford store will rent and 
Royal 
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You can step up your sales 


profitably, with POLAR items 





The 4-piece executive desk set—high lighted 
walnut brown top grain leather $28.00 to $32.00 


Merchandise of good value at the right price is the only 
safe commodity; cheap goods not only rob you of worth 
while sales but they endanger your reputation for satis- 
factory supplies and service. In desk accessories and office 
specialties, it will pay you to stick to Polar, the line of a 
hundred quality items. 


Sending the Polar catalog along with your 
salesmen adds to your service and profits. 
Write for copies. 


POLAR MANUFACTURING CO. 
1401 N. Broad Street Philadelphia, Pa. 
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' 
A Better Cabinet 


at | 





New Low Prices | 








THE | 
ECONOMY | 
FILE 





WRITE FOR REDUCED | 
PRICE LISTINGS 








| FULL PARTICULARS AND 
ILLUSTRATIVE MATTER i 
FURNISHED ON REQUEST 


! | 
The Bentson Manufacturing Company : 


Aurora, Illinois | 




















PROFITS TODAY! 


BOLING 
CHAIRS 













No. 6111 Pecan Walnut 
No. 6121 Maple Mahogany 

A profit today without a sacrifice 
of repeat business tomorrow is the 


maximum of Boling Office Chairs. 
Write for Catalog. 


High Point Bending & Chair Company 
Siler City North Carolina 
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Depression-Proof! 


No matter how rotten business is, Vul-Cot will never 
give you away. It always looks busy, efficient and 
prosperous. t’s because Vul-Cot is made through- 
out of genuine Hard Vulcanized Fibre—the material 
that stays new, without a chip, crack or dent. You'll 
see Vul-Cots alongside the desks of boys just starting 
in and of “boys” getting ready to retire . . . At your 
stationer’s in maroon-brown, green and various wood 
grains. Guaranteed for a full five years. 


P.S. Most stationers are now completing their 
Vul-Cot stock. 


NATIONAL VULCANIZED FIBRE CO, 
Wilmington, Delaware 
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BLACK 
DIAMOND 


$+ ¢ ¢ © © O «4 


CARBON 
PAPER 


The Peak of Perfection 


A featured carbon paper 
of quality, to bedepended 
on at all times. It sells 
and re-sells. 


Write today for samples 
and prices. 


Rochester Ribbon & Carbon Co. 


Incorporated 
40 Browns Race, Rochester, N. Y. 


OHI 


Genuine Value 
at Low Cost 








FILING 
CABINETS 





Essential durability and 
business-like appearance 
with smooth drawer action 
are combined in this Ohio 
3200 line. Installed in any 
business office, it provides 
useful, satisfactory service, 
and at a substantial saving 
in cost. 


We also make the complete 
Canton line of filing equip- 
ment, desks, tables, etc., 
also wardrobes and storage 
cabinets — sold through 
dealers exclusively. e- 
scriptive matter on request. 





THE CANTON ART METAL CO. 
CANTON, OHIO 
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UTILITY 


USED IN 


Offices 
Hotels 
Lodges 
Studios 

Churches 







USED FOR 


Pictures 
Blackboards 
Bulletin Boards | 
Display Cards 
Drawing Boards 
Charts & Maps 


Manufactured by 


|IDEAL SCHOOL SUPPLY CO. } 


8316-46 Birkhoff Avenue 













Typewriter Men Recommend 
SHER-MAN Quality STANDS 







Structural 
Features 











5-ply veneer, 
quartered oak, 
walnut or ma- 
hogany finish. 
Convenient, 
quick - acting 
hinged shelves, 
flush or 2% 
in. extra 
height, right 
or left, inter- 
changeable, 
with strong, 
rigid supports. 







Tubular steel, 
stronger, light- 
er, cleaner, 
Special joint 
construction 
giving extra 
strength and 
rigidity with 
light weight. 
Greater rolling 
® stability, tip- 
ping prevented 
by means of 
offset casters. 

















BETTER CASTERS AND BASE: Quick action trip lever 
operates patented foot locking device, shifts weight from 
four easy rolling casters to four smooth metal feet. A 
steady four-square base which cannot mar floors or cut 
rugs or linoleum. Sher-Man Stands are readily moved about 
yet when placed for use are firmly fixed. 

New 1932 catalog is issued. If you did not receive your 

copy, write for it 


Sherman-Manson Mig. Co. 
621-631 S. Kolmar Ave. Chicago 
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APRIL, 


115 Post street, having taken charge March 1. Mr. Van Buskirk comes 
from New York, where he has for some time been with the company as 
general sales manager and vice-president. Previously he was with the 
Remington for eleven years, and is reported to have sold the first Rem- 
ingtons in San Francisco. So he is being welcomed back by friends of 
long standing, and comes understanding fully the possibilities of western 
trade expansion. 

San Francisco, Calif.—Paul E. Pearson has taken over the ‘Berkeley 
Typewriter Company,” a branch of the ‘““Typewriter Guy”’ organization of 
San Francisco. Pearson has managed the store for the past six months, 
but now becomes proprietor. He has the advantage of a large ac- 
quaintance on both sides of San Francisco Bay. The store is located at 
2207 Telegraph avenue, near the main entrance to the university grounds 
Naturally, he gets the bulk of the university trade, which is large. To 
this he adds considerable patronage from business offices and from indi- 
vidual patrons scattered over the east bay territory. 

West Chester, Penna.—The Typewriter Service Bureau, formerly at 113 
West Gay street, has moved to 13 West Gay street. 

Wilkes-Barre, Penna.—George Brinley has been appointed manager of 
the local branch of the Underwood Typewriter Company, 17 North Frank- 
lin street. 


ADDING MACHINES 


Chicago, t11.—J. C. Tomlinson has returned to the local branch of the 
Marchant Calculating Machine Company. 

Indianapolis, ind.—The Adding Machine & Sales Corporation has been 
chartered to manufacture and service office equipment; capital stock, 
1,000 shares no par value; incorporators—Frank C. Sadler, Richard C 
Ralph and Louis |. Bland 

Oakland, Calif.—The Marchant Calculating Machine Company has re- 
cently published its financial statement for the year past. It shows a 
ratio of current assets to current liabilities on Dec. 31, 1931, of about 
twenty-seven to one. Cash on hand showed $71,692, total surplus, 
$612,657. 

Sioux City, lowa.—An adding machine and typewriter exchange has 
been opened at 327 Commerce building by C. E. Brown and Frank Rourk. 
Both have had extended experience in the adding machine and typewriter 
flelds 


OTHER 

















MACHINE S 


Brooklyn, N. Y.—The Gummed Tape & Devices Company, formerly at 
173-77 Lafayette street, Manhattan, has moved to Bush Terminal build- 
ing No. 7, 67 Thirty-fourth street. 

Columbus, Ohio.—Merging of the local Addressograph and Multigraph 
agencies has been effected at 40 South Third street, operating as the 
Addressograph-Multigraph Sales Agency. The former Addressograph 
agency had been conducted by P. P. Blackwell at 100 North Front street 
The Multigraph business of J. K. Foster was at 43 West Long street. 

Dayton, Ohio.—C. E. Steffey, until recently domestic sales manager of 
The National Cash Register Company, has been appointed vice president 
and general sales manager of The Addressograph-Multigraph Corporation, 
Cleveland 

Norfolk, Va.—P. H. Mason, formerly vice president of the Multistamp 
Company, has become president. He succeeds his father, the late W. P 
Mason, as head of the business founded by the latter. 

Richmond, Va.—Larry N. Mauck, president of the American Typewriter 
Exchange, visited with the A. B. Dick Company at Chicago on a March 
trip to the central west. His company has been Mimeograph representa- 
tive here since 1918. 

Sacramento, Calif.—C. S. Fortune has opened a store at 1007 J street 
for the sale of cash registers and other office and store appliances. For- 
tune was for eight and one-half years manager of the Sacramento branch 
of The National Cash Register Company. He is at present director of 
the People’s Finance & Thrift Company, and has been securities manager 
for the same. He has resigned the latter position to take up the duties 
of his new work. Virgil Gaines, who was also associated with The Na- 
tional Cash Register Company several years, joins the Fortune Company 
as manager of the service department. 











PENS AND. PENCILS 


Chicago, I1.—A. J. Nicols Company, 6 North Michigan avenue, has 
been appointed distributor of the Stafford electric pencil, used for apply- 
ing heat to gold or silver foil in initialing leather and fabric products. 





Chicago, ti1.—The Chicago branch of A. W. Faber, Inc., Newark, N. J., 
has been established at Room 1514, Merchandise Mart, 222 North Bank 
drive. Fred W. Daub is in charge, assisted by B. J. Powell, formerly of 
Newark. 


Hoffman, formerly a traveler for The Parker Pen 


Haines City, Fla.—cC 
He 


Company, has established a stationery and office supply store here. 
had operated this business at Winter Haven heretofore 

Janesville, Wis.—Walter Bening, who had been assistant advertising 
manager for The Parker Pen Company, has been appointed sales manager 
for the Janesville Paper Company. 

Los Angeles, Calif.—Dahistrom’s Pen Shop has been established at 631 
South Spring street. A. Dahlstrom has been manager several years of 
the fountain pen department of The H. 8S. Crocker Company 

New York, N. Y.—The local office of the Esterbrook Steel Pen Manu 
facturing Company has been moved to 277 Broadway 

San Francisco, Calif.—A traveling salesman tells of meeting George E 
Bartol, Jr., at Los Angeles on his first trip to the coast. Mr. Bartol 
represents the C. Howard Hunt Company, of Camden, N. J 

San Francisco, Calif.—Oliver Pierce, coast manager for The Conklin 
Pen Company, reports that dealers through Northern California doing 
exceptionally well with their line. They are making active use of the 
slogan, ““The pen that winds like a watch.’’ 


LO G38 2.8 AP 


Philadelphia, Penna.—The Morehouse Sales Company, loose sheet cov- 
ers, etc., 802 Chestnut street, has been registered as a commercial title 
in the common pleas court by Cyrus E. Morehouse, Clifton Heights, 
Penna. 




















New “DUOTONE” finish 
1 PELOUZE POSTAL 
SCALES 


HEY tell automatically 

the exact amount of post- 
age, in cents, required on 
all mail matter, including 
parcel post rates by zones. 
@ Warranted accurate. 
Beautifully finished in the 
new Duotone’’ finish, red 
and black or green and 


black. 





“NATIONAL” 


MAobE IN SEVERAL “FAST MAIL” 


STYLES @ INTENDED 
FOR INDIVIDUAL 
DESK @ LIBRARY @ 
OFFICE OR SHIPPING 
ROOM 


Dealers supplied through leading jobbers 


Pelouze Manufacturing Co. 
232-242 East Ohio Street +. CHICAGO, ILLINOIS 


Original{Manufacturers of Reliable Automatic Postal Scales 





Opposite the new 
Waldorf Astoria 


at 4Q* and Lexington NEW YORK 


Is situated within the zone of ultra smart 
hotels; Shelton guests live well and are 
not ashamed of their address. Recent 
radical reductions in room tariffs will ap- 
peal to the thrifty. Rents from $50 per 
month upward. A room from $2.50 up 
daily. 

Club features (free to guests) are as follows: Swimming 


pool; completely equipped gymnasium; game rooms for 
bridge and backgammon; roof garden and solarium. 
Restaurant and cafeteria service at reasonable prices. 














126 OFFICE APPLIANCES 








CATALOGUES 








CARBON TYPEWRITER , ; 
PAPERS RIBBONS Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 
Md Manufacturer 
Tl ortunit The Oxford Filing Supply Company, Brooklyn, N. Y., has issued a 
supplement to its price list, indicating new prices on Oxford folders and 
guides 
a The Sherman-Manson Manufacturing Company, 621-31 South Kolmar 
avenue, Chicago, Ill., has distributed its 1932 catalogue of ‘‘Sher-Man’’ 
T l stands for business machines. The company makes typewriter stands and 
utility stands, as well as tubular steel stands for a wide variety of busi- 
. ness machines. Stools for file clerks are conveniences that stationers can 
One of the functions marking a leading push with good profit 
stationer is the exclusive merchandising of From The Gunn Furniture Company, Grand Rapids, Mich., comes a 
quality lines. More than a mere symbol catalogue covering the “‘Minute Man” ensembie. This illustrates the 
f iti h t i vidence several suites and accessories, and is presented as a standard file folder 
of position, such arrangemen is evi . with tab, with the sheets secured by fasteners. Each suite is shown as an 
of recognition by the manufacturer and is assembled office, with separate illustrations of the individual pieces. This 


helps the prospect to visualize the suite in his office, and the individual 

Bucki supreme typewriter ribbons and pieces in picture satisfy his desire to study detail. 

carbon paper have been sold thru dealers 4 Direct Mait—Manufacturer : 

for ov thirt - lwave hich grade The Queen Ribbon & Carbon Company, Inc., 360 Furman street, Brook- 

or over thirty yeare-—e y g® grace, lyn, N. Y., mailed a price list to dealers, enclosing a sample of ‘‘C.ean 

produced by processes developed in life- End” carbon paper. 

long study of available materials and of , pe aay Desk La mn Ind., ge . —a to — 
. . rn urniture dealers regarding 1e “‘Avon suite an 1¢ “‘“Paragon esk, 

business requirements—conceded by com which are recent additions to its lines. A new price list accompanied 


petent authorities to be among the best this communication. 
upon the market. The Diebold Safe & Lock Company, Canton, Ohio, addressed its deal- 
. +: i) all 3 ers regarding the certified protection given by its ‘‘Rekordak’’ electric 
In certain cities Bucki ribbons and car safe for visible card record systems. The “‘Triumph’’ line of fire resistive 


bons are now handled by the leading vault doors was also explained. 

dealer on an exclusive basis. If you are 
oo mg in ——s,. a = 
ibbon department, specializing in the sale 

of these products, and building a profit- E Xx P O R T S 

able business, better write us; we may 


have a proposition to offer in your terri- United States exports in the office machines, equipment and supply fields, 
tory. during December, 1931. Where mechanical devices are listed, when 
driven by electric motors, the value of the motor is included with the 


machine. By the division of statistics, United States Department of 
The BUCKEYE Commerce 
RIBBON & CARBON CO. Te eek tex hints Wan” Sek Steet 


frequently an aid to greater profits. 





























~ ~ Countries Number Number. Number Parts of 
1458-1468 East 55th Street Cleveland, Ohio ERD 82 $4,153 80 $2,550 27 $7,578 $120 
NE. néeawde 161 11,255 104 3,624 198 10,746 392 
Czechoslovakia ... 201 14,190 210 6,660 16 604 432 
DGMERATE cccccccce 158 9,983 70 2,277 36 965 935 
PU cocccccccs 32 2,304 60 2,040 21 1,050 «dene 
PrAMC® ......20.0- 2,071 144,686 862 30,472 708 23,360 1,359 
Germany ......... 170 9,793 1,316 46,870 291 11,527 1,125 
SD cscceaseens 14 930 25 750 cves seen 415 
PE oscecaneae 16 1,120 oees cane 
Jeelamag ....- rr 8 560 eee ss oe 
Irish Free State.. 114 8,368 110 3,960 .... pus vend 
7 “epee emnpenits 153 11,628 236 8,619 26 925 134 
SS rrr 5 350 10 360 ouet sees ——- 
Netherlands ...... 170 =: 11,583 81 3,061 245 7,021 1,087 
PONE coccwece . 135 8,621 105 3,472 sens cated 1,021 
om Poland & Danzig... .... ; ii 145 4,848 38 1,410 141 
POGUMER cseccsecce 56 4,077 50 1,730 ; eee 82 
ee a oes jae 25 900 ° 
Soviet Russia in 
BD ccc cccese l 102 1 GP” wens ‘ean — 
DED Seeceececues 116 6,611 100 3,600 116 3,014 33 
BUGEER ccccccces 632 35,438 285 10,460 49 1,956 445 
are Switzerland ...... 106 7,814 297 11,695 ee on 596 
The only line made with United Kingdom... 55 5,896 31 937 307 6,091 2,879 
cloth reinforced flaps — an — and Al- = . ind _ 
. BER wccccces ° 29 1,750 70 2,202 6 296 10 
exclusive patented feature. Canada .......... 55 4121 256 12,754 98 2,332 26,058 
British Honduras.. 4 295 3 108 2 19 
. Costa Rica........ l a races jens ee< : 
Compare FIBERTEX value—the quality of Guatemala... i a? eres 
o _ SERGUEOS cccccces P4 , ? 2% ,076 : veka jane 
stock, the accuracy of cutting, folding and Pemems.......... 13 8 % 105 8 "ts “id 
. . MN cceceuda< + 910 1 156 47 1,201 52 
cementing, the thickness of fronts and Miquelon and. st 
ba k h d ° f Th Pierre Islands.. . 2 110 
cks, the gussets and reinforcements. Ihen Newfoundland and 
id . d G f Labrador ...... 4 258 _ 
consider prices and terms. Get one of your Bermudas ........ 1 me ses * i 55 
° . Barbados ...... ‘ 4 308 2 72 conn cates she 
customer friends to try out FIBERTEX in Jamelen .......... ea oe es 
° ° . Trinidad and To 
service. Illustrated price list and full de- pace galiant ce aes 
. . CD. abececeevces l 40 1 144 ewae — 141 
tails will be sent on request. Dominican Repub- 
re eyty 3 267 


Netherland West 


BEND ccenccces 1 128 a. ss seca © bee cece cece 
Aol RYr>. JOSEPHSON | tere | 
a" x c> Haiti, Republic of. 1 | eee oese oeee See ae 


MANUFACTURING Virgin Islands of 








: oh United States... 1 Te meee #08 cone cees 
esoenaieg, Oot mess CORP. Argentina ....... - ST 2,060 301,080 .... «658 
meiwatets... ertica Bolivia .......c00% eees cove 2t 7 eese eees eee 
file 622 BROADWAY MET cenclocsaek OR So cs 
© pockets, containers, etc. NEW YORK Chile ........ 14 (061 «108,788 8we. tts 
UTILITY expanding files, Colombia ....... 9 684 10 Mere.” cect 158 
Bankers’ Cases and Vertical Chicago Office and Stockroom Surinam. ...--.. 3 437... teas eeee 20° hee 
Files. 173 WEST MADISON ST. tie oe eee ae SS 
OED cccccccccccce 56 3,979 111 3,580 eece . 45 

Uruguay ......... 10 are sees 10 500 eee 
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Is Cutting Costs | 


a problem with your customers é 


find the 
road to 
greater profits for yourself. 
Sell them Graffco products 


Helping them to 


answer is a sure 





as an aid to more efficient 
business methods. VIZ 
SIGNALS 
for 
Visible 
Systems 


G 


VIZ SIGNALS 
Greffeqesenus 


point the way to better con- 
trol of costs, collections, in- 
Sturdy in- 
expensive signals, for card or 
visible indexes, in sizes and 
colors to fit the needs of the 


ventories, sales. 





most elaborate system. SIGNALS 
They’re small in cost, but big Con ies 
Systems 


in results. 
Dealers —Write for proposition 
GEORGE B. GRAFF COMPANY 
64 Washburn Ave. Cambridge, Mass. 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 








PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 











A line that “fits in” 
with other lines 
fortune outofthe Seymour 


line. ,But we do know that 


many,dealers are making . 
al[nice steady profit ~—— 

because practically 

every one of your 
customers 
_is a real 
prospect for one 
or more of these 


items. 


We don’t claim that you can make a 






















RYCO 
SEALER 


Factories, wholesalers, retail 
stores, offices, banks — every 
one has an everyday 
need for some of 
these items. 










THE BANKERS 
MOISTENER 


We shall be glad to tell you 
more about the line that 
“fits in”? with 
other lines 
just write us. 





RYCO 
BOOK 
ENDS 






PARSUL 
SEALER 


The Seymour Products Co. 
SEYMOUR, CONN. 
New York Office: Room 1807 Chanin Bldg. 



















. offer faster 
smoother performance and 
longer pencil sharpener life. 
iy, An increase of 3 cutting edges over 
F the former type cutter means 2 hg more effi- 
ciency . . . at no increase in price. Every Boston 
model at $1.50 and up now have the new Speed Cutters—the 
greatest pencil sharpener improvement in the last 15 years. 


C. HOWARD HUNT PEN Co., CAMDEN, N. J. 


Manufacturers of Hunt Pen, Clips and Speed- 
ball Products 


BOSTON 


Pencil Sharpeners 
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Sind Gatien a Sanymetal Steel Coctumers 
Office Machine : 


Stands 
























































THE 
UNIVERSAL 
STAND 


With mechanical 
equalizer, which 
adjusts itself to 
any uneven floor. A 
slight toe pressure 
on the brake lever 
locks stand rigidly 
into place. Re- 
quires less floor 
space than any 
other foot locking 
device. Moves easily 
and noiselessiy on 
3° rubber tired 
casters. 





YANYMETAL Steel 
iJ Costumers last 
longer because they 
are all hollow metal 
construction—with 
cross-locked base se- 
cured permanently to 
post (never comes 
loose)—with bronze 
hooks anchored to post 
with life-time baked 









Top castings easily adjusted 
to accommodate typewriters, 
calculators, adding machines, comptometers, etc. 
Drop leaf (interchangeable) is 16” x 1814". Five ply 
veneer—Oak, Mahogany or Walnut. 


PROFIT by standardizing on TUSCO enamel finish in plain 
Complete line = Prompt Shipments colors or grained. lun- 

dreds of dealers con- ‘ 
TUBULAR SPECIALTY MFG. CO. stantly sell these cos- 


tumers. Send for 
illustrated folder and 
prices. 


1940 Stanley Ave.. Detroit, Mich. 
Export Dept. 41 Water St., New York, N. Y., U. 8. A. 


Eastern Rep. Western Rep.: 
Typewriter Circle Co., Western Wholesale Sta., Ltd.. 


[| New York City: N. ¥. ‘tow tnasion Cait”) Te SANYMETAL 
~ THE SANYMETAL PRODUCTS CO. 


1695 URBANA RD. CLEVELAND OHIO 






























































OFFICE 
CHAIRS 


OF GOOD QUALITY 
AND POPULAR PRICE 










FIBRE BOARD CARD TRANSFERS 


Pull out drawer style. 15 in. long out- 

side. Made of tough binders’ board cov- 

ered with black and white agate paper. 
Standard card sizes. 





Have you our new price List No. 37? | 
IMPERIAL METHODS CO. 


No. 401 Quartered Oak 








P. in the furnit department often can be accelerated by . _ > . 
the addtlen of a ag Be une, o0 ofiee chairs; we recom- FOREST PARK, ILLINOIS 
mend this extensive, ‘how line. atalog on request. 
in » m > Western Wholesale Stationers, Ltd. Gerard D. White 
Ch Jasper L eatl ‘gs Co nk 307 East Third Street 1859 Greenwood Ave. 
i mtative: Louis H. Farber, S 
7020 Jellery Bivd. (phone Plaza 8785) Jasper, nd. Los Angeles Far Rockaway, N. Y. | | 
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Standard, New Portable, New Used & Rebuilt 
Countries Number Number Number 
Venezuela ........ 16 1,346 2 37 
BE na dndiinéh bos 2 72 7 
British India...... 16 1,120 347 10,892 13 165 
British Malaya.... cht 1 36 Jia 
COPtOR cecceces l 96 6 216 : onan 
GD ccoccdatcerve 34 2.584 7 3,146 21 1,045 
Java and Madura. 32 2,178 60 2.166 11 317 
Other Netherland 
East Indies..... on . — 
French Indo-China ‘ sxbe 2 72 : — 
Hong Kong....... 12 912 $2 1,739 21 656 
SEER sc ccecevcess we sant 57 2,055 45 884 
Palestine ......... 9 503 a snes 1 10 
PUGEER. ce seccesece 3 228 2 72 kos ona 
Philippine Islands. 15 968 34 1,240 36 1,125 
GED cccccececcee 11 770 40 1,440 
ers 9 645 12 432 
Psa 5 380 aa pad 
Australia ....... 20 1,400 - well 
French Oceania... . i a oA , 5 123 
New Zealand...... pend cama chen es aoe 
Belgian Congo.... .. , 29 1,304 
Union of South 
BEB cccccovse 20 1,288 7 2,170 20 643 
BEE. ocecek ovbses 33 2,346 6 216 ‘ 
Algeria and Tu- 
De wenbandteve 10 700 120 4,320 
Other French 
BRTAE ccccccece 9 670 2 66 
OO ae 33 2,478 10 360 
Mozambique ...... l 89 — : “A o* 
Canary Islands.... 7 496 10 630 7 349 
Other Spanish 
ASTER ccccececs 5 315 6 219 
, err 5,083 $342,914 5,884 $211,351 2,829 $86,652 
Shipments from the United States to: 
EERUNEES. cccccccces 94 $6,820 23 $890 47 $1,008 
Porto Rico... ...- 29 1,523 15 566 3 125 


Parts of 


110 
222 


684 


224 


$42,698 


Adding—Calculating—Billing—Tabulating Machine Exports— 


Jecember, 1931 
Listing- Typewriter- 
adding bookkeeping - Non-listing Listing- 
bookkeeping billing adding adding 
machines machines. machines. machines. 
Countries Number Number. Number Number 
EE, scuescnes 2 $1,782 22 $1,170 
Belgium ......... eee 4 kh. sens 43 5,053 
rr — oval edi 1 S.e ass vial 
Czechoslovakia .. ... nae ll SIP ose the 35 3,684 
Denmark ........ 4 $4,449 2 ee. ose eed 5 644 
Finland . : ; Leek”. Soe eal 9 662 
DD c60cantoee 15 16,728 37 21,807 161 21,265 
Germany ........ 2 1,609 2 2,636 17 2,294 
GT sccubeated 004 ne'et 2 795 ° owed 
Hungary » eee ao - 1 170 
Italy er son 5 4,227 66 5,076 
FO eae eee l 161 sane 
Malta, Govo, ani 

GD ccdccnes ses sen 1 78 
Netherlands ..... 6 6,660 6 2.314 ‘ ; 131 801 
SO cae , 7 3,361 44 3,531 
Poland & Danzig 1 966 ... 66Se . Kt Ss 
Rumania ........ ose — Seas ‘ peas 7 731 
Soviet Russia in 

OO eee - ; ka eee intel 1 100 
ear 1 1,191 16 2,730 5 261 38 4,156 
Switzerland ..... sea ; 20 14,280 ... ao 57 5,140 
United Kingdom.. 20 20,160 62 31,711 198 23,154 
Yugoslavia & Al- 

BD esecesces 1 1,086 ... niin . 4 474 
GO. kcsencess oe ‘can 18 8,570 26 1,203 14 1,843 
Honduras ....... see ‘ -s ee 2 170 
7, ESSE eis ~~ ae bean l 170 2 87 
Mexico , er . 10 1.451 
Miquelon and St 

Pierre Is.... —T 2 130 
Newfoundland and 

Labrador ... ih + Sa ae 2 100 
Bermudas ....... , F see cote : 2 133 
Argentina 2 2,436 1 nial énay 
EE oxcbativene ‘ os 1 456 
,. Rarer 6 483 
Dn saveneeohes ee sees 1 150 
GEN lds nineniedts ae ae ‘Pet 1 .—lUawxee sand ae 1,860 
Java and Madura. ... r s ae 4 637 
Other Netherland 

East Indies 2 ‘ >. ees oes —— . 1 260 
French Indo 

eee 1 108 
Hong Kong....... ban cane 29 2,406 
Philippine Islands l 930 16 1,314 
a ea age sh leeth seek “hen vane 2 168 
TE necawensce 20% ane 3 ae « Sale 
Australia ........ : evan 2 "186 
New Zealand..... 12 11,844 5 937 
Union of South 

AITAGE cccccvee 1 See -see eee 2 150 13 1.590 
Maye wcccceccese re ‘ at TT ae 7 2 132 
Algeria & Tunisia ... ‘ 3 1,920 : PS 
Morocco ....... ose oer a. saa ex noel 2 240 

| Pers 66 $69,055 207 $117,075 35 $1,864 985 $102,024 
Shipments from the United States to: 
Hawaii sec l $1,218 2 a 17 $1,962 
Porto Rico... se Bae eam see deer ses — 2 $21 
Card punch Parts 
ing, sorting Other, for ac- 
and including counting 
Calculating tabulating used and and cal- 
machines. machines. rebuilt culating 
Countries Number. Number. Number machines. 
DEED, onGdasicceces a sone 53 $1,860 $190 
ED. bc adewccesede 14 Seae se Peer 35 10,895 2,625 
Czechoslovakia ...... 25 S.2ee ccc e000 3 1,008 289 
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QUICK AS A FLASH! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke -made answers to routine problems cut calculat- 
ing time in half for Western Union, Western Blectric and many 
other users. Any employee can use Meilicke Systems without 
training. There are no keys to punch, no levers to pull. Just 








turn the card and copy the answer. 


The Meilicke line consists 
of the following ices : 


Interest Calculators 
Savi 


Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
spectre Bill Extenders 


Checkers 
Vertical Cataloging 
Phone Indexes 
The Dictaform for letters, 
paragraphs and al! data. 





Meilicke Systems meet every need, and special Calculators can 
be supplied to meet any special requirements. Let us show you 
without obligation how 2 Meilicke tage ke can save money for your 
business. ers, send for our new catalog. 


eilicke Systems, 


RS. OU 


3471 No. Clark St. Chicago, Illinois 




















Give Your Customers 


FILING INSURANCE 


-—at no extra cost! 


OUR customers will be delighted when you ex- 

plain in a few words, the important protection 
which ACCO FASTENERS give filed papers against 
incorrect refiling, loss and wasted time. 


[he first filing operation is the last! Papers cannot 
slip out of file to become lost. No time-taking re- 
filing necessary. 


The great compression of Acco Fasteners holds papers 
tightly and compactly. The broad Fastener-base 
especially built to withstand this compression, will 
not buckle or tear into the filed papers. Two prongs 
passing through the papers hold the top compressor 
strip down tight. Sliding straps securely lock the 
prongs. Papers can be removed or inserted easily 
and swiftly by simply sliding off the compressor. 


Write for samples and prices. You'll be surprised 
with the protection ACCO FASTENERS give—the 
profits they make! 





ACCO PRODUCTS, INC. 
39th Ave. and 24th St. 
Long Island City, N. Y. 


asteners 





) 
sc) 
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The Most 
Practical 
and Satisfactory Paper Clip 


Mr. Stationer, have you received your stock 
of “Clip-Ons” yet? Don't delay your order. 
These sparkling little paper fasteners, packed 
100 in a tidy green box, 1000 in an attractive 
carton, modernistically decorated, will be 
the most popular of all in 1932. 


If you haven't sent your order, send it 
now, or write for samples and prices. 


CLIP-ON 


CORPORATION 
Oswego, N. Y. 


ee ——————— 











BLACK BOARDS. 






SELOC 


SILICATE SLATE 


NATURAL 
SLATE 


BLACK- 
BOARD 
CLOTH 






Framed or Unframed 
Hanging Type or on Rollers 


Also 
Silicate Book Slates 


CORK 













BULLETIN BOARDS 


Oak finished frames or unframed—A\ll Sizes: 18x24 inches and up 


N.Y. SILICATE BOOK SLATE CO. 
Baivisey srastt -- "rw xONR cin 


———_—__—_ 













OFFICE APPLIANCES 


Card punch- Parts 

ing, sorting Other, for ac- 
and including counting 

Calculating tabulating used and and cal 

machines. machines rebuilt culating 

Countries Number Number Number machines 
PE sccpeceseces al 3,600 ... sone aes Jens 40 
Finland Seeccscence see stan (tne re 10 
France biobaact STE 5,936 26 $12,113 38 10,066 4,069 
Germany seebheae 9 620 13 9,904 ... beer 15,710 
Irish Free State...... 34 3,444 ... ahi Tena , sae 
Sn s.0¢ese neue GUO . sees 12 8,937 30 1,084 201 
Netherlands abies 4 948 I 1,400 28 2.026 120 
DU! seeaess : — 2,215 2 5,100 3 183 1,080 
Poland and Danzig.. e seat as ‘ 487 

Seviet Russia in Eu 

rope ..... ae de aeons 57 88,227 ... ay enee 

Sweden .... : : : 5 385 3 10,029 50 7,458 487 
Switzerland : one 2 ne case l 165 924 
United Kingdom...... 97 19,253 6 6,238 9 434 38,217 
Canada .... . ° 6 1,482 37 18,309 7 727 19,795 
British Honduras o< l 99 oes , 
Guatemala ... ; ‘ conn _— - nee 53 
Honduras ... seuue : , 2 a ; 
Panama ... er 1 325 7 310 605 
Mexico ..... ar 7 293 291 
Newfoundland & Lab 

DEE Saeensc vans cx l 350 , 
GUD isncec< cee bs o08 ses : : - 306 
Argentina ....... > = 1,645 . “ee ‘ 287 
DE Ceckesaceecese of seme. * “TT . 41 
Colombia e6eeen i oe ses : : : : 
yy eee , » See eese see : . 43 
tec ccaneed sae ay. wen ine > 200 65 
Venezuela Seeeeneee wes anes nee . l 19 
China seneeceseceo OD 2.335 ... esee ese : 72 
Java and Madura..... ... jkeu O00 vt aT 40 
Hong Kong........ _ . Mane ees ‘s 3 141 ee 
SD skecaneneues . 4 750 5 33,344 ... ‘ 1,829 
Kwantung ........... 5 385 7 , , 

PUREE aécocece dGews Ghe esos owe ‘ , l 10 
Philippine Islands 2 480. ... sen l 24 
PED cad-coedeenteceos l 100 
BEER coccs l 75 jean 
Australia TT TTT TST eee eve seus oes 457 
New Zealand ree 3 ee ese hoe hate 60 
Union of South Africa 7 * aa sees 345 
Canary Islands....... ane $400 “ece bene 3 108 

UO an cucctanes 328 $52,810 162 $172,601 287 $37,096 $88,736 

Shipments from the United States to: 

Hawaii inoseances 6 $1,997 ... wees 12 $859 $222 
i B.. ssceneee 1 lll 4 $3,250 a 109 
Writing Instrument Exports—December, 1931 

Refill 

able 

pencils 
and Metallic pens, 
refill Other pencils, except gold Fountain pens 
Countries. leads. Dozen Gross. Dozen. 

BRE. ccsecess 2. 2 Te ae rr re 20 $313 
Belgium ........ 720 ms ideleris 
Bulgaria ....... 28 aoa aia soled : in cad sisitiads 
Czechoslovakia. . 2 aie : : 38 602 
Denmark ...... 3,424 520 $152 164 12,045 
DE caceeses 41 a iatens aioe : ; adios 
PPARCO .cccccces 1,220 12,540 3,353 — ai 36 401 
Germany anon 2,400 250 ; anes 
Italy . ‘ a4 937 60 32 os ee pees 13 280 
Netherlands .... 597 120 — @wace bene 115 657 
Norway 3,812 72 7 «eve sews meee — 
Spain oe 219 Sees TT 37 1,298 
PD cehesoes 6 913 249 l 21 
Switzerland ; 375 , SG as teen inne ll 79 
United Kingdom 2,065 26,079 2,706 2,907 $1,831 1,843 16,022 
Yugoslavia & Al- 

BOMEE cvccvcce 63 ies — adhe oe 3 72 
Canada ......... 5,590 24.651 2,665 637 385 296 850 
British Honduras 110 38 mien jaan 1 23 
Costa Rica...... 82 768 99 18 15 anes ane 
Guatemala ...... 258 2,159 304 bas bees 17 541 
Honduras ...... 128 1,572 423 72 49 8 372 
Nicaragua ...... 25 374 82 55 36 osine 
Panama ...... 142 5,714 497 a oeee 1 954 
Salvador ....... 83 1,800 104 aie ae 2 106 
ee 832 22,122 3,148 454 303 80 2,139 
Newfoundland & 

Labrador ..... 360 103 — wae —T —— 
Bermudas .. hes 360 59 none nae 5 149 
Jamaica ........ 105 27 12 seer oece 16 668 
Trinidad and To- 

D> sthinwnes 27 294 42 pean oeee 1 ll 
Other British W. 

DEED vcdsvess 7 493 oer — 2 56 
Gee con nadennce 506 16,748 4,375 37 0 94 1,459 
Dominican Re - 

WEREEO cecaces 9 1,326 ae tees ee 4 268 
Netherland West 

eee 343 48 25 rhea nee 5 123 
Haiti, Republic 

— ean 1 24 
Virgin Islands of 

United States.. 2 30 11 2 51 
Argentina ...... 567 1,270 127 bece0 ene 229 2,805 
a are 249 96 32 ee eeee 6 281 
DE snehdeees 125 120 36 o6e 32 539 
ME ti cedeesce 850 1,052 203 32 65 60 2,111 
Colombia ....... 320 4,048 734 71 51 33 992 
Ecuador ....... 20 eae ‘ én 6 206 
Surinam ones eee 2 179 75 1 20 
Dl. shecceeaee 168 4,629 406 421 220 18 468 
Venezuela ...... 103 6,042 678 ~ 27 77 
British India.... 619 one ‘ — 213 3,973 
British Malaya.. 218 ale 126 2,633 
DE 66eeee66< 32 720 102 ae 28 628 
GD sce cccscee 380 2,526 1,251 650 27 287 5,941 
Java and Madura 1,451 ose6 ose ieee seen 98 2,309 
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MORE 
MILEAGE 
FROM 
EVERY 


a 


plus the finest reproduction, are acknowl- 
edged features of ““BRUECO" DUPLICAT- 
| ING INK. It is quick-drying, of unusual 
| color strength, and will operate at high 
| speeds without clogging. 

| Sold to give absolute satisfaction to the most 
critical user. 


| DEALERS: Write for full par- 
fier 


ev ticulars on this steady se 








BRUECO SALES CO. 
373 Fourth Ave. 
New York 


PLEASE NOTE NEW ADDRESS 
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There are good 
reasons why dealers 
are ’'sold’”’ on our service 


FIRST—Our exclusive grinding process pro- 
duces the smoothest, perfect suede-finish 
platen you have ever seen. 


SECOND—Our working day is finished only 
when every order received during the day is 


carefully filled and shipped. 


THIRD—Rigid and personal inspection keeps 
our stock uniformly at high standards. 


FOURTH—Odur line is complete in parts, 


platens, supplies and tools. 


FIFTH—Everything we send you is fully guar- 
anteed. There can be no dissatisfaction. 


U Ss TYPEWRITER PARTS 
a & SUPPLIES CO., Inc. 


CHAS. H. AMES, President 
6 Murray Street, New York 




















The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





POCKET Eo SPECIMEN IMPRESSION LEVER SEALS 


Luis 


Self - Inking Numberin 
an Deter Rubber Stamps Machines WAX SEALS 





NAME PLATES 





METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 

















e ARGUS 


SANITARY MOISTENER 


Instantly Moistens — Practical 


— Convenient — Simple. 
A beautiful Nickel-Plated Article. Always ready 


for use—no waiting. Leak proof water container. 
Positively sanitary, non-sticky. 
The Famous Argus Specialties. | 
Paper Clips 
Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 
Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 
1134-44 N. KILBOURN AVE. CHICAGO, ILL. 


Dealers: Write for beautiful counter-easel. 
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New Air Mail Accuracy 


i) Requires 
New 


Scales 





GUSSCO Filing Supplies 


spell profit for every dealer 
GUSSCO dealers never fear e 


competition. They know the 


quality of GUSSCO filing sup- Filles Poldee “~ 


plies at popular 1932 prices * 
gives them an edge hard to beat. yee A 
And they realize a good profit, Guides —Press- 
too. board Guides — 
If you are not selling the ——- _ 
GUSScO line you will want to Guides and “ 


have the truth demonstrated to Folders 
you. e 
Why not send for the GUSSCO 

catalog, samples and prices right 

now 


GUIDE SYSTEM & SUPPLY CO. 
335 Canal Street NEW YORK 
“THE HOUSE THAT STICKS TO THE TRADE” 

















The Post Office Department now permits a variation of only five 
grains instead of one-thirty-second of an ounce as heretofore. Old 
scales will not weigh to that fine precision. It is found in the new 
improved Triner Model 9 T Beam Postal Scale for weighing and 
checking air mail, foreign mail, and general mail. The United 
States Post Office Department has placed an initial order for 11.250 
and since we received an additional order for 7,500 of these scales 
for use in various post offices. 





Air mail with insufficient postage goes by rail. Many letters which 
apparently require five cents according to old scales, will require an 
additional ten cents because of new government exactness. This 
new scale will save costly delays and embarrassments. 
A LIVE OPPORTUNITY FOR STATIONERS 

This improved model is the finest as well as the only one which will 
meet the new requirement for accuracy within five grains. Impor- 
tant refinements which will appeal at once to intelligent business 
men have made this accuracy possible. 


Inform your sales staff of the new government accuracy in postage 
and build new friends now by featuring this new Triner product. 


Triner Seale & Mig. Co. 


2714 W. 2ist Street, CHICAGO 
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DEFIANCE INKSTANDS 





No. 10—3x3 inches No. 20 Sx4¥4 inches Easy Second Sales! 

Repeat orders come easier to 
the individual or distributing or- 
ganization that stresses quality. 
Crown Ribbons and Carbons 
have the quality which makes 
satisfied customers. Your city 





No. 30—5x8 inches 


may be on our “open for repre- 
sentation” list. Inquire. 


Crown Ribbon & Carbon 
Mf3,. Co. 


Rochester, N. Y. 









No. 50—534x7% inches 


“The House of Service” 








“DEFIANCE © 


SALES CORPORATION 


72 Spring Street New York 


Sole Manufacturers of the Genuine Gem, 
Jumbo Gem and Perfection Desk Calendars. 
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Refill 
able 
pencils 
and Metallic pens, 
refill Other pencils, except gold Fountain pens. 
Countries leads Dozen Gross Dozen. 
Other Netherland 
East Indies... 85 atone ee alee onms 7 246 
Hong Kong...... 66 2,580 223 50 30 186 1,248 
: chehb bove ioe 3,432 1,618 iécan whale sues wéten 
Philippine Is.... 32 1,582 207 270 162 200 1,727 
DR Seneeesess ake 744 arr aes 22 856 
nh 6.46 nue bdale 74 eA Jen er iam 3 86 
Australia ...... 0 12,240 1,005 eeee 
New Zealand:... noes 300 73 
Union of South 
BER cocccne 4106 4,081 1,721 300 177 2 88 
DEE secncene 2 aka Siete aaed - oes 
DINED cts vacncca 116 l 15 
Total ......$27,628 167,122 $27,463 6,153 $3,876 4,721 $67,233 
Shipments from the United States to: 
DEEN snscsees $218 5,768 $1,746 453 $290 40 $402 
Porto Rico...... 287 1,674 318 246 271 66 542 


Ribbons, Carbons and Filing 


Supplies Exports—December, 1931 


Filing folders, 


index cards, 
and other 


Typewriter 


office forms. Carbon paper. ribbons. 

Countries. Pounds. Pounds. Dozen. 
a eae . . _— 10 $ 25 128 $406 
Belgium ....... cn 396 $266 52 23 114 379 
ea as 136 165 civ seed pee eae 
Czechoslovakia : gaiie 59 32 68 254 
Denmark ........ ‘ 94 34 232 216 420 1,099 
Estonia ....... one ae eae 27 68 
Finland -- 23,424 470 311 373 257 745 
DT a6 00008 65060 1,025 308 1,357 1,020 3,037 6,401 
Germany 32 20 98 174 529 2,126 
GS ecsadatuenabe 700 292 oan bavick 18 43 
PED wecccceccee 7 6 oés 
Irish Free State.... 26 4 want oon Tr one 
PE sctcdesonedecs 752 176 109 432 
BEE 0n086650000%6 —- waded 143 95 110 261 
Netherlands ........ 654 398 1,616 1,030 1,018 2,550 
SOE nencasécase 7,101 1,419 536 535 209 516 
Poland and Danzig.. ‘ : 260 152 196 501 
POTCNmA ..ccccccccs ons ~ 30 71 
SEE sccccaceenecs vee Hee 476 493 cose oes 
TT ss cscceeeene 11 2 1,805 1,270 661 1,792 
Switzerland ........ 2.675 525 893 933 284 1,059 
United Kingdom..... 883 1,231 15,386 13,438 5,471 13,185 
Yugoslavia & Albania jens ~~ 112 71 37 93 
GORE .cccccccrecs 21,035 6,970 3,940 2,991 1,200 3,900 
British Honduras... . 214 81 50 32 _ 2 «eh 
Costa Rica.......... 408 134 aeons hate 7 30 
Guatemala ......... 395 243 458 531 171 626 
Honduras .. .-.. 5,609 2,204 311 254 87 209 
Nicaragua ......... 682 383 10 9 3 13 
Panama ..... a 5,075 1,571 853 505 82 243 
err 594 380 30 58 oe cone 
i <ssumee seams 2,010 1,853 1,148 886 245 865 
Newfoundland and 

BOONE éiacccee 257 64 195 121 os 
Bermudas .......... 241 168 13 8 3 6 
a eee 27 18 me es 
, eres 1,739 575 33 48 27 51 
Trinidad & Tobago.. 307 114 208 115 4 16 
Other British West 

DEED écovastecce 825 405 june a bobs 
COB. coc cbanstncccee 13,077 3,880 1,924 1,661 1 1,010 
Dominican Republic 189 364 58 65 177 399 
Netherland West In- 

Ge stdnacdsoasés 1,267 590 oe ses 
Haiti, Republic of... 592 204 19 16 9 19 
Virgin Islands...... 54 15 nee nia hia 
OS ee 142 115 1,842 1,385 1,049 2.264 
OEUED cacece seek 826 216 119 173 25 98 
REE sagt yeiadicens 107 75 1,537 2,093 30 98 
Gee ndveune at itt 9 2 1,400 1,585 402 1,172 
Colombia ..... v5: 2 1,117 358 292 38 124 
DE cy seg ée ees 412 157 23 15 4 13 
British Guiana...... 73 66 di nae 8 31 
OD. ccccoewceus 150 25 46 32 1 4 
DE picare eas qlckd - 542 267 853 603 100 270 
Uruguay owkeee eine ian 222 219 470 1,359 
Vemesuela ......+.+ 1,785 836 304 489 114 359 
British India........ 756 135 2,967 2.519 539 1,888 
British Malaya sai 260 102 412 116 
GOPEED sccoscces ~— as > sine 151 105 R6 240 
GH - dncnbsnccesee 2,531 778 536 503 236 679 
Java and Madura... 40 20 1,366 732 68 194 
Other Netherland E. 

SD ase keewedae 557 2,880 — — seas “rr 
Hong Kong......... 440 274 445 351 102 292 
GED wc cccccessesses 452 80 9,946 4,173 231 833 
DEED cebeacceoawves : 7? 2 5 oes rer 
Philippine Islands... 175 158 2,330 1,465 968 1,686 
Me: snathenetess ‘ , ee ie sane 96 250 
TE. snvcees cancun 73 12 ceca oe otas 
Australia ..... : . oon 4,423 1,702 390 1,010 
French Oceania..... 75 35 ‘he a oho 
New Zealand........ 439 319 te — 
Belgian Congo...... 240% weit aus Pp 12 33 
Union of So. Africa - _ 590 536 379 1,060 
PEEEEER ceeecccocese 36 19 ners sees naae ones 
BS ‘sbb6be0e000n8 1,359 635 ones or 68 155 
Algeria & Tunisia.. 130 32 251 168 183 423 
BADOTIS coccccsecces 175 35 Seee sai wer ree 
PEOTCSSD ccccsecccces 270 493 TT Shas eS i ee 
Canary Islands...... - 24 16 18 63 

Bets .cccccesie 86,506 $34,139 63,343 $46,914 20,858 $54,082 


Shipments from the United *tates to: 
Hawell .....eesee0. 39,233 $15,849 159 $200 101 $247 
Porto Rico......+ 7,713 2,885 734 380 41 
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Recommend 


DIEMER 


STRONG ENVELOPES 


for the safekeeping of letters, cer- 
tificates, bonds and all sorts of 
valuable documents on file and in 
transit thru the mails. Stationers 
should carry the commonly used 
sizes in stock—all styles and sizes 
can be obtained promptly from the 
factory. The line includes Red 
Rope and Jute folders, wallets, flat 
mailing envelopes, box envelopes, 
document envelopes, metal end fil- 
ing boxes, etc. Catalog with full 
details on request. 


John F. Diemer Co. 


519 Broadway 
NEW YORK 







We are particularly well equipped to make special items in either 
large or small quantities 











Announcing 
Moore 


Marking Tacks 


In Handy Boxes for Retail Trade 


Extensively used in manu- 
facturing plants, offices, 
schools, stores, etc., where 
special markings are 
wanted on Maps, Charts, 
Bins, Shelves, etc. 





Five sizes of tacks, with special 
grade Celluloid coverings to take 
pen or pencil markings. Easily 
erased when necessary, and can 
be used indefinitely. 


34”, 14" or 5g” Heads............ 50 to a Box 
SO” oe Tar Cs. oy aw cin oes 25 to a Box 


Fast Sellers When Displayed 
Your Jobber can supply you 
For Special information, write 


MOORE PUSH-PIN CO. 


113-125 Berkley Street 
PHILADELPHIA, PA. 
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U.S. eer SRETER RIBBON MFG. CO. 






RIBBONS ie. CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street Philadelphia, Penna. 


Feature we clear, lasting impressions | SALES LETTERS 


Need the Support of | 


VICTORY STAMP P ADS SALES LETTERHEADS 


Your trade will appreciate the extra — in 
Victory Stamp Pads. Made of high grade, long 























py Rtg 7 ie nde — Your letterhead frequently is all that 
a. vw it neat idea your prospective customer sees or knows | 


of your business. In appearance, it ought 
to be on a par with your best dressed 


salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- | 
ciples of action which have directed the . 
progress. 

We make good letterheads. We can 


make one that will represent you worth- 
ily, every business day of the year. If 




















onl YOUR OWN aerate Pe you are interested, we should like to ask 

cues aad 0p edverdos vous ontiee business’ All sus you some pertinent questions and make 

ees Gam be gut ee andes qeap tuoi. Gen ° 

price-list (sent om request) includes many sta some valuable recommendations. 

tionery items: 

STAMP PADS INKS  MUCILAGE 
PASTE SEALING WAX 

Luther Ink and Stamp Pad Co. American Embossing Company 
55-57 BAST PARK ST. NEWARK, NEW JERSEY 192-96 SENECA Sr. BuFFaALo, N. Y. 
































Acme Letter File Co. | Tye Traveiiine SALESMAN. ~: 


22 years engaged in SPL Rix RD "Dust 
Proof File made 


the exclusive manu-_ fFreet, Fite ms 
facture of 


BOX 
LETTER FILES 
A complete line—bigger 


and better than ever 
for less. 


168 PARK ROW 
NEW YORK, N. Y. 





prefers Beach’s “Common Sense” 
Expense Books to any others. 
They are simple and convenient 
to use, complete and durable— 
and besides, he is used to them. 

Therefore, they are the ones 
you want to sell, Mr. Stationer! 
You will make a good profit on 
them too! 


Beach Publishing Company 
1351 Book Bldg. Detroit, Michigan 
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Popular Zipper Envelopes 


etc., 


Cash in on the present strong de- 
mand for zipper envelopes; they 
are fast selling and make g 

earnings. The National” line in- 
cludes ea wide variety of zipper 
envelopes, including zipper top 
only and zipper top and sides. 
For an interesting catalog of 
better brief cases, catalog cases, 


write the manufacturers: 


National Brief Case Mig. Co. 


512-532 S. Peoria St., CHICAGO 











MARTENS TYPE CLEANER [gixcwno sated! al 








The exclusive patented 
applicator (combining felt 
and brush) in every bottle 
of Martens Type Cleaner 
meets with instant approval. 


Free Introductory Offer! 


Write for liberal discounts 
and free introductory offer. 


RETAIL PRICE 50 CENTS 


MARTENS TYPE CLEANER CO. 


121 East 27th Street 





NEW YORK 


EXCELLOSCOPE 
STENCIL TRACER 


Complete ‘7.50 


For tracing pictures, cartoons, de- 
signs, ruled formas, etc., on stencils for 
reproduction on ANY Stencil Duplicator, or with ink 
for Gelatin film or composition Duplicators. 
Completely equipped with Sty'us, Sereen for shading, Writing 
Plate, Electrie C me Plug, Socket, Socket Holder, Assort ment of car- 
toons, Art Designs, C complete Instructions,’ Scope and Aut for $7.50. 


Excellograph Rotary Stencil Scope Lighting Equipment 









OTHER FAST SELLING PRODUCTS FROM OUR DUPLICATOR DEPT. 


Duplicator..............c00 $37.50  Pooney kraser and Brush Holder 25 
Lega! Two-faced Gelatin Film Dup. 7.50 Modern Note Copy Book Holder 1.75 
No 5 Double Glass Excelloscope. 11.00 Key Ring Polisher.......... 1.45 


PITTSBURGH TYPEWRITER SUPPLY CO. 
Suite 572 James P. Durkin, Gen. Mar. 
339 FIFTH AVE. Liberal Discounts to Dealers PITTSBURGH, PA. 




















J. 





Aigner Co., 


by 


CH CLIP BINDER 
Executives 
Salesmen 
Attorneys 
Students 
favor because 
It Binds | IMPORTED 
Without GRAPHITE 
Punching Sheets 
- 11x81, size 
retails 75c 
and sells big. | 


Manufactured 


ONLY FINEST 











THE 





Your customers will want the 

THISMODEL ‘**Bump’’ because of its low 

$ 00 cost, economy in operation, 

3 v convenience and quick action. 

Four models—two styles. They 
are profitable for you, too. 


RETAIL 


Write for Dealers’ Proposition. 
THE BUMP PAPER FASTENER CO. 
DEPT. O LA CROSSE, WISCONSIN 


Eastern Representatives 
Seymour-Conover Co., 350 Broadway, New York City 


RED TOP BOX 









ALWAYS 
IN THE 

















OUT ~ ee ao 
It’s Vv tt 
ee ae _— 


The Right Pen for Every 
Kind of Lettering a 
} DEALERS: Send for assort- [eae 

ment of 12 pens 3 of each 
popular size on special coun- 


‘ CONTS BALL BEARING 
SHOW CARD PEN 


ter display card for 30 days ' ica 
sales trial, prepaid. — a1 Nea 


} Dozens of stores in your ~~) LL 


} neighborhood need COIT’S 
PENS and will buy them 

from you when displayed. 

’ ASK YOUR JOBBER 

> THE BRIDGEPORT PEN 

COMPANY 


+ Bridgeport, Conn. 


New 7 


/g 


GEORGE WASHINGTON 
DESK PAD AND BLOTTER 


Stiff, warp-proof back with padded, 


medium size corners. Blotter with 
LIST PRICE 


may II) 


U.S. A. 











bust of Washington and views of 
Mount Vernon — U. S. 7 
All B Br 


Sample pad sent ns mal 


STATIONERS SPECIALTY CORP. 


151 LAFAYETTE ST Derr. D2 New York City 


OFFICE APPLIANCES 





Gardner’s Pull Tab Leather Lines 





§ Card Cases, Bill Folds, 
a. Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
GOLD LETTERING 
MACHINES 














DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key sesses. You'll get 

MORE key besiases bs 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn N. Y. 





Write for Samples and 
rices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


709 Pine St. St. Louis, Mo. 








PUL TAS CARD EAS 








BRUSH-PUNNETT, INC. 


Sentry Safes 


545 West Ave., Rochester, N. Y. 


‘rvTvTvrvvvvwryrywyweyreyreyrewreewerereeweefe TTT???" 














: PRIL, by the calendar—one of 
~ ORI -KWIA 44 the biggest months for stamp 
TAT’ j is and di: ' 

“Pal j pads an aters 
W ow | 2 - 

ee Dealers featuring Fulton-made 
ee daters and stamp pads, America’s 
greatest sellers, get the lion’s 
share of the business and the 

profits! 
If you’re not carrying them, write 
Stamp Pads are or wire Fulton. There’s still time 
for you to get in at this year’s 


selling 
Daters are selling 


Now’s the Time to 
Feature BOTH! 


volume-peak ! 











Fulton Specialty Co., Elizabeth, New Jersey 





FULTON 




















Daters & Stamp Pads 





AT A PENNY APIECE... 


If you are paying for 75 hand typed repetitive 


letters a day you can save $600.00 more than 
the price an Auto-typist in a year. 

The Auto-typist produces individually type- 
written collection, sales, or follow-up letters 
containing names, dates, or other specific refer- 
ences, at about penny apiece. Reduces over- 
head—gets results. 

American Automatic Typewriter Co. 

232 West Schiller St. Chicago, Ill. 


TYPEWRITTEN LETTERS =| 














5,000 Staples in 
(1) Loading 


N° wobbly tin gadget, 
this Eveready Stapler. 
No, sir! It’s built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive enamel Olive 
Green finish. 


“The Result of Long 
Experience and Knowl- 
edge of Requirements” 





MODEL A 


EVEREADY MFG. CO. or soston 


34 Southbridge Street, Worcester, Mass. 
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There is an ASCO 


stock unit for every 
record and filing need 


ASCO Document Files in one, two and three 
drawer units. With the special ASCO build- 
up feature, these units can be built up to 
any number or stacked in combination 
with other ASCO filing and record units. 
Strong and sturdy. Finished in olive green, 
grained mahogany and walnut. 


ART STEEL CO., Inc. “sat. reese 


Box Files . . . Bond, Cash, Security, Card index, Boxes . . . Filing Two drawer docu- | 


sanded whe ee an” “vies 300 E. 145th St, NEW YORK  nitiait'tive dur doce} 


. « Shelving . . . Stationery Storage Cabinets . . 


ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO - ASCO 

















For the Dealer 
in Office Furniture 


. New and greater opportunities in our Sturdy- 

Efficient and economical. % Built line of business furniture await your 
Will keep correspondence & inves WESTERN peer _— six grades 
- ranging from executive suites down to a com- 

— cei emcee, plete office utilities group. Beneath the greater 
— : eye-appeal and attractiveness is the everlasting 
staunch construction and value. Your request 

for information is invited. 
















most efficient desk file on 
the market. Made in four 
sizes. A very profitable 


item for stationers. = Western Furniture Company § 
: ST. LOUIS 


Factory Representatives 
Matt M. Corbett, 1206 Santee Street, Los Angeles 
John Hood Millar, 328 Union Ave. S. E., Grand Rapids 





Stanley R.Bristow 
24 Central Ave.West Orange,N. J. 








PIN DIVISION 
%y, 


ae %, 


Templar — 


The Aristocrat of Pencils 
OF GENUINE SOUTHERN RED CEDAR 


OAKVILLE-AMERICAN PIN DIVISION Bs: 
Ring Oo 


Scovill Manufacturing Company Q86. Us. PAT. OFe. 


WATERBURY, CONNECTICUT 





The popular leader of the 
RELIANCE LINE NEW YORK CHICAGO SAN FRANCISCO 


OF PENCILS, PENHOLDERS AND ERASERS. OAKVILLE ‘** The Yellow Box Line” 


RELIANCE PENCIL OF 


Pins, Clips, Fasteners, Thumb-tacks, Tak-a-pins, ete. 


Oakville 


BINDAH 


Easier to Operate 








Prongs 


Material that permits 
Fo ag excessive prong 
INDEXER = | — ee i os 

vantage, but has the 
TRANSPARENT =y\ | disadventage of in- 
creasing prong kink- 
ing. i - 7 7 














ARKILO Envel in all ring-book sizes. 
MARKILO INDE: Ext Strip. (blank label) rend to-cut. BINDAH PRODUCTS INC. 
The Dee Equal ve Deda Betiiet Motemaien Se 3645 Montrose Ave., Chicago 





MarkiloCo., Mfrs.,936c W. 63rd St., Chicago, U.S.A. 
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Build your type- 
writer ribbon busi- 
















ness under your own 
NON-SMUT 


| TYPEWrite 

| RissoNs” | 
we) ALL THAT THE 
= NAME ial 


private brand. 


















Reel business (144 
yards) our specialty. 


; Write for quotations. 
Inter-State Ribbon & Carbon Co. 
MANUFACTURERS 


5913 Denison Ave., Cleveland, Ohio 
i Mi Mi Min i nn Al Al ln Al Al Al All ll ll ll, i... 





A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 
Smoothest, slickest pens made 
Catalog on request 


TURNER & HARRISON PEN MFG. CO., 


Established 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 




















“TESTED PROFIT-MAKER™ 


won dealers re orde red C ~~ type in 1931. That’s what we mean by 
tested." That's why the trac msiders Clarotype a staple product 
But, in addition, Clarotype oft rs the p+ fit of a specialty Further, it is a 
steady repeat em That . wh at we an by profit-maker."" That's why 


gO TI 


The Modern Type Cleaner for All Office Machines 


Value sells Clarotype. Stenographers consider it the economical, practical 
and simple way to clean type Large corporation purchasing agents endorse 
it as a necessity. Leading typewriter companies strongly recommend it. For 
quick introduction by new dealer Clarotype comes in dozens packed in a 
smart counter display arton You can order a dozen from your jobber or 
us A year from now you, t nsider Clarotype one of the best live 
items mh your stock 


THE CLAROTYPE CO., INC., 16-D Hudson St., New York 








OFFICE APPLIANCES 


20% 


More Grippit 
at same price pleases 
users. . . Change to 
modern packaging de- 
sign offers more eye — 
appeal, more display PP 
possibilities . . . This 3 = 

special adhesive that “Ppa 27) 
cannot wrinkle paper 

is 44°), better value Seg, 
than in 1928... mt 
Write for Free Tube and 


Profit Story 





° 
HARRIMAN-WELTS PRODUCTS CO «200 SUMMER ST - BOSTON 









ENVELOPE 
SEALER 


$4 Q00 





RAPID 
EFFICIENT 
Stack envelopes in tray, turn the crank and watch the sealed mail 


pile up. Office equipment dealers write for liberal sales proposition 
and sample machine on approval. 


THE OFFICE APPLIANCE CO. 
191-195 Devonshire St., Boston, Mass. 


Loose Leaf Rings 


No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 


Inside Diameters 
4"—1.35 Per 100 











Clase” (= 
ose t ms “ « 
Securely 1% >" a “ « 


For loose leaf books, binding reports, blueprints, etc. 
Write for information T oose Leaf Metals 


The E. W. Carpenter Mfg. Ce. 
Bridgeport, Conn. 























AZORA 


Azora air cushions and twirlers, two 
| highly practical accessories, are mak- | 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 






AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 


PAT. DECEMBER 21, 1915 | 












MAILING LISTS 


Pave the way to more sales with actual names and ad- 
dresses of Live prospects. Get them from the original 
compilers of basic list information—up to date—accurate— 
guaranteed. Tell us about your business. We'll 
help you find the prospects. No obligation for 
consultation service. 








Gives counts and prices on 8,000 lines of busi- 
ness. Shows you how to get special lists by 
territories and line of business. Auto lists of all kinds. 
Shows you how to use the mails to sell your products 
and services. Write today. 


R. L. POLK & CO. pPolk Bide, 
Branches in Principal Cities 
World’s Largest City Directory Publishers 
Mailing List Compilers. Business Statistica. Prodwcers of Direct Mail Advertising 




















a 
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a YOUR 
YIN: = GQ 4 
RELIABLE & 


NEW WHOLESALE CATALOG 
AND REFERENCE BOOK ... 


7 No. 700 © 

52 pages of information including illustrations of all types 
of office machines—specimens of typewriter type—how to 
test adding machines for accuracy, etc., etc.—at a nominal 
price of only 25c. 


Send for your cepy today! 


RELIABLE 


aoe TYPEWRITER & ADDING MACHINE CORP 
303 W. MONROE ST.. CHICAGO, ILL.... 





























“STEEL-STRONG” 
COIN TRAYS 


rovide the greatest convenience in 

ndling and storing wrapped coins, 
and require the least space in the vault. 
Made of sheet steel, they last a life- 
time. Enameled in colors indicating 
The “‘Steel-Strong” Line Coin denomination of contents, capacity is 
Wrappers, OldStyle, Automatic indicated on front of tray. Sold through 
and Tubular — Coin Bags and dealers everywhere; send for catalog 
Storage Trays Bill Straps, 2 and proposition. 
Seal Presses Currency Racks 

Handy Wrapper Cabinets 
er's Moistener. 941-943 CLARK ST 
CINCINNATI, OHIO. 


Sieaneh Goan Ghasuneae The C.L.DOWNEY CO. 








Att business men wish to 
telephone without being 
overheard — 


The“WHISPER-IT” |.“ 


sanitary telephone mouthpiece 


rSeF bells MeelsiiM cele lem aslt; 


mittstelcselmelame 
lictle item a sure s er t 1 gor 
maker. A display card on your « 
the trick. A card of ten $ 450 
Try this out in your mail by use of our stuffer order 
cards. A request will bring you a supply imprinted 


THE COLYTT LABORATORIES 565 W. Washington 


(Engineering) Chicago, Ill 
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DIP-NO-MORE 


Ink Eradicator 


This new and better con- 
tainer is saving time in 
thousands of offices by 
dispensing with the cork j 
and rod method of eras- 
ing. Always ready, easy 
to use, DIP-NO-MORE 
cannot spill nor overflow 


— 1 
just o touch Ser ncmat STATIONERS feature this item to add 


erasure—a slight tap for interest in their writing inks depart- 
a drop. ment, and with direct profits. Write for 
prices and details. 


H. A. INK ERADICATOR CO. 
1545-47 West Farms Road, NEW YORK, N. Y. 
























Sales Books 


Keep blank sales books on 
hand always. Big, steady 
demand; long margin. Get 
our prices before you buy. 


Also ask for liberal dealer agency 
on printed sales books, manifold 
books, cafe checks, etc. Orders 
easy to get, easy to handle. Bet- 
ter quality, quicker service, 
closer co-operation. 




















Let us quote on books for your 
own use, too. 
ADAMS BROTHERS 


COMPANY 
Sales Book Makers Since 1890 


TOPEKA, KANSAS 














Seeeeeeeeeen 























Also in 


33 Creseent St. 





CARD 
INDEX 
CABINETS 


List Prices 





2 Drawer Units Mah. or 

Green Wal. 

Card Card y Mah. or with with 

No. Size Depth Cap. Green Walnut Lock Lock 
"335 3x5 16” 1500 $4.00 $5.50 $5.50 $ 7.00 
"346 4x6 16” 1500 5.00 6.50 6.50 8.00 
"358 5x8 16” 1500 6.50 8.00 8.00 9.50 
369 6x9 16” 1500 8.00 9.50 9.50 11.00 


LIBERAL DEALERS DISCOUNT 


COLE STEEL EQUIPMENT CO. 
Long Island City, N. Y. 

















FREE HAND 


Reg. U. S. Pat. e 


It Can’t Slip Out Until You 
Release It. That’s the Free 
Hand binder—a handy little 
device, requiring only one 
hand. Papers are held securely 
until wanted, then released at 
a touch. The Free Hand is 
thoroughly practical and 
needed in every office. Ask for 
descriptive price list and stock 





sizes. 


FREE HAND BINDER COMPANY 


74-76 BEEKMAN STREET NEW YORK, N. Y. 




















BOEHNER 


Improved 


CARD HOLDER 


Stationers and printers 
use it to build up their 
volume on business and 
personal cards. It takes 
the regular loose cards, 
holds them firm, keeps 
them clean. Holds 

one as securely as a 

full case. Imported morocco binding—metal parts highly 
nickeled—28 different sizes. 

We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 
for prices. 






Address, Department OA, 


Improved Boehner Binder Co. 
Fox Street Aurora, fllinois 


142-1 
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THE STATIONER'’S 


SCRAP 
BOOK 


IDEAS 


PRICE sa POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stationers and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organizalion; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stalioner may find sugges- 
lions on the particular phase of his business thal he may be 
interesled in al the time. The subjects run all the way from 
account books to window dressing and are wrillen in such a 
way thal the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page 

The Newsagent, Bookseller's Review and 
Stationer’s Gazette. 


It was a distinetly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 
—The British Printer. 


welcome 


4 good idea in ilself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 








OFFICE APPLIANCES 








The leading 


trade paper 


for the 
Office Equipment Industry 
in 


Germany 





BB 





“Biiro-Bedarf-Rundschau 


(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 
Germany 
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ee e NEWEST DESIGNS 
at LOWER PRICES 


Visible Records 


ERE is a line already having latest improvements to which 
new styles have been added (making it now the largest 





a and most complete offered by any manufacturer) at new low 
prices, from a well-known house. Truly a sales-getting com- 
bination that puts new appeal into a staple item 

< « t « «< « . « . 
Send for Booklet a ae aye a 
Ten grades (or bindings) of which four are hard covers— 
\ free ill H % 
: ~ —~ see our free illustrated Hand Cescoid, Paneltye, Fibre and Masco. Two with metal rims. 
ea on : isible Equipment “ appreciate Two new styles in Fabricoid at feature prices. Four capacities, 
what real progress has actually been made ” iA" ” ” ‘tock sizes Mynihll 
ah al Fy , <wed i”, 1a", 2 and 3”. Stock sizes from 11”x7%” to 
‘ < Ss Ss Oss | ¢ 5 T ’” > 4 ~ 
— ey Oe EE ee 18'14”x10'%”. All in sturdy prong construction. Price range 
peal have been introduced. Ask for Book from $3 to $33.50. Liberal discounts. Write for booklet. 


let 181. 


® Exclusive Agencies Loose Leaf 


We have a very attractive exclusive 
agency proposition for active dealers. THE C. E. SHEPPARD CO. 
Write for full details. 4401-4429 Twenty-first St. Long Island City, New York, N. Y. 








AURORA 


Steel Storage Cabinets 


HE best of materials, combined with correct 
design and construction, make Aurora Stee 
Storage Cabinets an outstanding value. Effi 
cient and economical manufacturing methods 
plus low distribution costs, is reflected in a pric« 


range that will please you 


The two cabinets shown are from our regula: 


| 


standard line, which includes a cabinet for nearly 
every purpose. In addition, special cabinets of 

all sizes, shapes, and quantities are constantly 

being created by our planning department, which 

is glad to render this service upon request 

"2 


Write us for full information. You will be in no mm 


o / g 
Ya ee Oe 
< ii ":> 


L ORA 


wise obligated. 4 
Cy 


Style No. 2009 


Size 18 x 18 x 66 Aurora Metal Cabinet Company 
435 Woodlawn Ave. Aurora, Illinois 





OFFICE APPLIANCES 


Let's 
Carry 
On— 


The office equipment industry is capable of doing its important 
part in the rehabilitation of American business. There exists today 
an unprecedented opportunity for constructive work by progressive 
and forward-looking concerns, both individually and collectively. 


For more than a quarter of a century the National Business Show 
has been recognized as the one place where interested people may 
learn what is being done by the office equipment leaders to promote 
better methods and provide ways and means of business management 


operation. 


It is our firm belief that this year of 1932 is one in which the office 
equipment industry can utilize the National Business Show to better 
advantage in promoting its interests than any previous year. 


Participation as an exhibitor in these Shows is convincing evidence of a 


desire to serve American business and to help carry on. 


NATIONAL BUSINESS SHOW COMPANY 


50 Church Street > 7) 
New York, N.Y. ee c . g : 


President 











Front line 





Helping Business 


Come Back 


pp ACTION ...on a national front... 
Addressograph - Multigraph executives and 
direct representatives are striking deep into the 
wavering line of business pessimism... At Boston, 
New York, Cleveland, Chicago and St. Louis, the first 
series of Addressograph-Multigraph Regional Con- 
ventions developed new business-building ideas, 
stimulated new courage and greater mental power, 
and further strengthened the recognized position of 
the Addressograph-Multigraph organization as an 
important factor in economic recovery ... . Alert, 
aggressive, keenly conscious of business problems and 
their solution .... the Addressograph-Multigraph 
representative is now more than ever a valuable ally 
to employ in the reorganization of your selling 
administration, and production methods... Ask him 
to bring to you the proof of money-saving and 
money-making methods applicable to your problems. 


Addressograph Company e Multigraph Company 
Divisions of ADDRESSOG RAPH-MULTIGRAPH CORP. 


Cleveland, Ohio 





During 1932, in principal cities of the United 
States, Addressograph and Multigraph executives 
and representatives will meet to learn new ways 
to help business fight back to normal conditions. 
Companies of every kind and size, realizing the 
great opportunities which the coming months 
will hold, are now taking advantage of the organi- 
zation, the plans and the methods which the Ad- 
dressograph-Multigraph representative can offer. 














ECONOMY 
GAINS A NEW MEANING 











new SUNDSTRAND reartures 


Front feed carriage, with one-posi- 
tion line finder 

Automatic opening of carriage — 
removal of forms during shift 

Safety-lock — carriage is always 
closed for posting 

Locked motor bar during carriage 
movement 

Complete automatic cycling of 
carriage 

Two shock absorbers —for elimi- 
nating vibration 

Credit balance in both “A” and 
“B” registers —combined with 
direct subtraction, an exclusive 
Sundstrand feature 


Quiet operation 
















I=Ten numeral keys in logical 
common-sense arrangement. 2—All 
keys under the fingertips of one 
hand. 3=—Column selection is auto- 
matic. 4—DIRECT subtraction with 
eredit balance feature in “A” and 
“BRB” registers. S—Increased speed 
—greateraccuracy. 6—Tap your fig- 
ures out exactly as you write them. 


NUMERAL 





...WITH THE NEWEST 


SUNDSTRAND 
BOOKKEEPING MACHINE 


Front feed and 7 other new features in- 
troduce further time and money savings 


Pa In this day when executives are measuring the 
worth of their accounting methods and machinery 
by the strictest rules of economy, Sundstrand comes 
forward with a Front Feed Bookkeeping Machine 
that promises to set an entirely new standard of 
economical accounting practice. 

Combining Sundstrand’s unique speed and ease 
of operation with a new front feed principle and 
many other improvements, the new Sundstrand 
accomplishes more work with less effort in less 
time, and provides a closer check on accuracy. 

And...most important of all...the new Sundstrand 
enables the user to utilize these big savings of time 
and effort without large investments in additional 
equipment. It handles not merely one job with 
unequalled speed and simplicity, but any number 
of jobs. Its versatility is greater than ever before. 
For instance, it can be changed from a ledger and 
journal application to one using statement and 
ledger, both original, and journal, or even to a 
straight adding and figuring machine. No time is 
lost...no effort is wasted...no investment is idle. 

Ten numeral keys...automatic column selection... 
direct subtraction with credit balances in both “A” 
and “B” registers (an exclusive Sundstrand feature) 

.all these and every other Sundstrand feature add 
their important share to the versatility and economy 
of operation of this newest Sundstrand machine. 

Today...ask your local Sundstrand man to show 
you what this new bookkeeping machine will do 
for your business. 


SUNDSTRAND 


10 Key Adding-Figuring Machines 
Product of Underwood Elliott Fisher Company 
Marketed by General Office Equipment Corporation 
342 Madison Avenue, New York, N.Y. 

SALes anb Service Everywuere 


“L nderwood, Elliott-F isher, Sund: trand—S peed the W orld’ s Business” 














